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Industry Drouth Program Under Way 


Commercial Feed 
Sales in Texas 
Show Decrease 


COLLEGE STATION, TEXAS— 
Sales of commercial feed in Texas 
amounted to 4,117,344 tons during 
the state’s fiscal year ended Aug. 31, 
1953, according to F. D. Brock, chief 
of the Feed Control Service. 

While this amount was 288,332 tons, 
or 6.5%, below the all-time high total 
of 4,405,676 tons for the 1951-52 fiscal 
year, it was 263,744 tons greater than 
the amount sold in 1951 and 880,994 
tons more than the total for 1950. 

(The commercial feed totals include 
by-product feeds and other feed prod- 
ucts as well as formula feeds.) 

Mr. Brock believes some of the de- 
crease in the use of commercial feed 
during the fiscal year just closed was 
due to a change in the Texas feed law, 
effective Sept. 1, which permits feed 
manufacturers to pay feed inspection 
charges on bulk lots instead of on an 
individual sack basis. Some of the 
decrease also is attributed to general 
economic conditions and some to the 
feed available under the government 


drouth relief program. 

Records of the Feed Control Serv- 
ice show that 1,295 firrns did feed 
business in Texas during 1952-53. Of 
this number, 359 firms have their 
headquarters outside of Texas. These 
firms sell thousands of different feed 
formulations. 

The tonnage figures do not include 
the volume fed to livestock and poul- 
try by farmers who process and use 
the feed they grow. Such farmers are 
exempt from the provisions of the 
Texas feed law. 


OKLAHOMA FEEDMAN DIES 

YUKON, OKLA.—Robert T. Ma- 
con, owner of the Macon Feed Mill in 
Yukon, Okla., died Sept. 7 of a heart 
attack while driving his automobile 
in Yukon. Mr. Macon established his 
feed business in Yukon in 1947. 


PROTEIN MEAL FUTURES 
PRICES AT MEMPHIS OFF 


MEMPHIS, TENN.—Futures prices 
of protein oil meals moved up and 
down the price scale at the Memphis 
Merchants Exchange during the past 
week and finished the week on the 
down side. 

Soybean oil meal was off as much 


USDA Officials Predict Early 
\. End of Drouth Relief Program 


By JOHN CIPPERLY 

Feedstuffs Washington Correspondent 

WASHINGTON—-U. S. Department 
of Agriculture officials now predict 
that the drouth relief program will 
come to a full halt not later than 
Oct. 20 when appropriated funds are 
exhausted. 

Before that time, however, it is ex- 
pected, remaining USDA supplies of 
cottonseed oil meal will have been 
committed, and the tail end of the 
program will consist of making bar- 
gain-price corn available. 

At USDA, there is the same atti- 
tude of discomfort over the program 
as has been expressed previously by 
the feed industry, which was effec- 
tively squeezed out of business in 
many instances by the plan at the 
outset. However, the feed industry 
discomfort was a real pocketbook 
blow, while the USDA complaint is 
largely philosophical rather than ma- 
terial. 

Surplus Unloaded 

The major net result was a wind- 
fall in the form of cheap feed for 
ranchers and cattlemen, who actually 
needed credit or forage crops while 
the architects of this program ef- 
fected a dumping of several hundred 
thousand tons of cottonseed meal, 


thereby wiping that slate clean. 
The program has been attributed 
in informed USDA circles to Con- 
gressman W. R. Poage (D., Texas), 
both as to form and price of the in- 


gredients. Consequential PMA offi- 
cials earlier told Feedstuffs that they 
had not approved the price levels at 
which the ingredients were offered. 

Now that widespread rains have 
broken much of the drouth and the 
cash drawer is looking empty, a sad 
experiment draws to a generally wel- 
come close. The damage sustained by 
many feed manufacturers is real and 
continuing—something that cannot be 
erased overnight. The feed manufac- 
turers are the innocent casualties of 
what is considered an_ ill-conceived 
and poorly executed program. 

At the outset, when Secretary of 
Agriculture Benson called the drouth 
area conditions “appalling,” it was 
said by Republican congressional 
farm leaders that aid would take the 
form of the establishment of a sound 
credit base under cattlemen to main- 
tain foundation herds. While there 
may have been some aid along those 
lines, the program went off sharply 
on the tangent of dumping surplus 
cottonseed meal. If nothing else, it 
accomplished that goal. 

While Production & Marketing Ad- 
ministration officials must be ab- 
solved of the guilt of authorship of 
the program, it is no secret that many 
of the top policy advisors within PMA 
are surplus-fear minded, and it may 
not have taken too much urging to 
get their acceptance of a plan which 
would end the cottonseed meal sur- 
plus situation. 


CORN REPLACEMENT REPORTED ‘: 
SATISFACTORY TO FEED TRADE 


No Further Changes in New Plan Seen as Government 
Aid Nears End—Adverse Effect of USDA Pro- 
gram on Feed Industry Noted 


as $1.65 per ton for nearby October. 
Other losses ranged from 90¢ per ton 
for distant July to $1.50 per ton for 
January. Cottonseed oil meal losses 
ranged from $1.60 per ton for distant 
July and nearby December to $2.50 
per ton for January. The spot month 
of October was off an even $2 per ton. 
The market began to back down 
during the middle of the week when 
rains pushed grain prices lower. Last 
week saw some soybean oil meal 
spreads worked, a little hedge selling 
and some speculative operations. Sev- 
eral new August trades were report- 
edly speculative on both sides. 
Soybean meal sales volume was up 
for the month of August as compared 
with July and with August a year 
ago, but was down for the week as 
compared with the previous week. 
August sales hit 106,000 tons against 
91,100 tons in July and 27,000 tons in 


August, 1952, when ceiling prices 
were in effect. 
August cottonseed oil meal sales 


were 6,200 tons as compared with 
8.300 tons in July and 1,200 tons in 
August a year ago. 


N. W. FEED MEN TO HEAR 
BANKER, ELECT OFFICERS 


MINNEAPOLIS — New officers of 
the Northwest Feed Manufacturers 
Assn. will be chosen at the organiza- 
tion’s first session of the new season 
Sept. 21 at Hotel Radisson. 

The speaker will be Roy W. Larsen, 
president of Twin City Federal Sav- 
ings & Loan Assn. His talk, titled 
“Are We Robbing Our Children,” will 
be on the subject of costs of govern- 
ment. 

Dinner will be in the Gold Room 
at 7 p. m., preceded by a cocktail 
hour in the Italian Room starting at 
5:30 p. m. 
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CHICAGO — Although there are 
some phases of the feed relief pro- 
gram in the drouth areas of the 
Southwest which are unsatisfactory 
from the feed industry standpoint, 
it is better than nothing at all, and 
it probably is too late to make any 
additional changes. 

That just about sums up the re- 
action of industry to the new plan 
which permits formula feed manufac- 
turers and distributors to take part 
in the U.S. Department of Agricul- 
ture’s drouth emergency feed pro- 
gram. The plan was announced last 
week by USDA. (Feedstuffs, Sept. 5) 

The finished program for industry 
participation evolved only after sev- 
eral weeks of pushing and pulling 
by the government, railroads and in- 
dastry representatives, including of- 
ficials of the American Feed Manu- 
facturers Assn. 


CCC Ingredients Available 

Under the new program, Commodi- 
ty Credit Corp. makes replacement 
corn and cottonseed meal available 
at reduced prices to feed manufactur- 
ers supplying “drouth emergency 
mixed feed” to farmers and ranchers 
in the drouth area. 

CCC corn will be delivered at 
Kansas City, Omaha, or St. Joseph, 
Mo., as selected by CCC, for ship- 
ment to points designated by feed 
mixers. Cottonseed meal is to be de- 
livered at points selected by CCC in 
Arizona or California for shipment to 
points designated by mixers, USDA 
said. The price on corn is $1 bu. less 
certain freight and handling dis- 
counts, and the cottonseed meal price 
is $35 ton less the discounts. Feed 
manufacturers pay the freight on the 
shipments, but with the discounts al- 
lowed freight costs are said to be in 
effect shared. 


Program for Corn 

W. E. Glennon, president of the 
AFMA, says that the program as 
it applies to corn is satisfactory in 
most cases. As the government regu- 
lations were finally amended, corn 
can move on proportional rates to 
proportional rate points and on 
transit balances where proportional 
rates do not apply. Where transit 
billing is available at Kansas City, 
St. Joseph and Omaha, such billing 
will be applied to the corn outbound 
without additional cost to the buyer. 
The billing is to be selected by the 
Commodity Credit Corp. Transit 


billing should be available virtually 
at all times, Mr. Glennon said. 

In most cases, it appeared, corn 
would deliver to drouth states at 
around or less than $1 bu., the price 

(Continued on page 86) 
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* x x But Win the War? 


HE feed industry may have lost the battle of drouth relief regulations. 

At least the conclusion was unsatisfactory in many ways and any con- 
cessions on the part of the Production and Marketing Administration came 
too late to have much practical meaning. Old crop supplies of cottonseed 
meal available for relief distribution are nearly exhausted and railroads have 
served notice that the reduced freight rates for drouth shipments will end 
by Oct. 1, or Oct. 15 at the very latest. So, the program is almost over, with- 
out an opportunity being given to feed men for participation. 

Although the battle was lost, has the feed industry made strategic gains 
that will allow it to win the war—to prevent the protested policies of the 
PMA from becoming a precedent in the distribution of surplus CCC commodi- 
ties? If this could be answered affirmatively the net gain would be large, 
even if the immediate damage cannot be minimized. W. E. Glennon, president 
of the American Feed Manufacturers Assn., believes that “the negotiations 
just completed have served to open up paths of communication between the 
new administration in Washington, the railroads and the feed industry. We 
fee! confident,” he continues, “that if a similar situation develops in the 
future, the feed industry will be consulted before a program is approved.” 

That may be so, and we hope it is. If the path has been opened, it must 
be kept open, and widened and smoothed so it will not have to be resurveyed 
and rebuilt at some future time when an emergency arises. The aim should 
be to make it a two-way street, so that the feed industry does not always have 
to bear the responsibility of initiating its participation in such affairs. The 
AFMA should be given credit for persistence and constructive action in the 
drouth debacle. It made some gains in a tough situation. It should be equally 
forthright, persistent and constructive in its attitude toward government 
affairs affecting it as one of its important and regular objectives. AFMA 
policy is inaugurated by its directors, who in turn are chosen to reflect the 
thinking of the association membership. Thus, the type of organization the 
AFMA becomes, and the work it accomplishes, depends basically upon 
opinions held and expressed by each association member. If you believe that 
the path mentioned by Mr. Glennon should be improved constantly, and not 
just when an emergency looms, get in touch with your AFMA director and 


tell him about it. 


* * * 
A Too Powerful Government 


S AN indictment of government encroachment on business, and business 
Aaa weak defense, a recent letter to Feedstuffs presents some pene- 
trating criticism. The author is a well known feed man, P. R. Archambault, 
of the Arch Sales Co., Denver. We quote it at length, and with the conclusion 
that any comment we might add would be an obvious attempt to paint 
the lily: 

“The recent ruling concerning $35 cottonseed meal and $1 corn is only 
one of the results of an All Powerful Government. The powers of the govern- 
ment must be limited if we are to regain our freedom. The feed business is 
no longer in the position of trying to retain our freedom. We are fighting to 
get our freedom back. It has already been lost. Clarence Manion spoke at the 
Chicago convention of the American Feed Manufacturers Assn. a few years 
ago. I have just finished reading his book, “The Key to Peace,’ for the second 
or third time. If you have not read it I would recommend your doing so and 
I know you will recommend, through your editorials, that the feed industry 
read it. By reading this book everyone will know how it has happened that 
we have lost our freedom. 

“If we had a King in this country and he made the recent ruling of $35 
per ton cottonseed meal and $1 per bushel corn, the King’s order would be 
called by its right name—despotism. According to the dictionary despotism 
means absolute power; unlimited or uncontrolled authority. It makes no dif- 
ference if such rulings are made by a King or the Secretary of Agriculture, or 
some bureau, or the President of the United States or the congress of the 
United States, it is despotism. Despotism by the majority is just as vile an 
un-American as despotism by an individual, Hitler, Stalin or any other dicta- 
tor. Despotism is despotism regardless of how many people vote that they 
want it that way. 

“Rulings or laws such as the drouth aid program; school lunches; ald for 
education; subsidies for this and subsidies for that; the cottonseed package 
deal; wheat support; corn support; flax support; soybean support, etc., ete.— 


all such things are socialism and such socialistic practices can happen only 
when the government has unlimited and uncontrolled authority. And so the 
farmers vote 87% to take money from the taxpayers to give to them, the 
farmers, a support price on wheat. Farmers have told me that the labor unions 
and business are getting subsidies in one form or another so the farmers must 
look out for themselves. Let’s face the facts. We do not have creeping 
socialism. We have galloping socialism. We are socialistic now. 

“And so the mixed feed manufacturers have come to the humiliating 
position of begging the government to ‘please let us share in the drouth aid 
program.’ Is this freedom? Of course it is not freedom. But is what the 
government does legal? You bet it’s legal because the despotic all powerful 
government with unlimited and uncontrolled authority says it is legal. 

“It is said ‘write your senators and your representatives.’ Does anyone 
think the senators and representatives—regardless of their party affiliations— 
are going to vote to give up their unlimited authority? No. The congressmen 
feel the people want to be controlled. They want subsidies. The farmers’ 87% 
vote proved it. To be re-elected they promise this to get the farmers’ vote. 
They promise something else to get the labor vote and something else again 
to get the city vote. Why is it the American people do not understand that 
the government cannot give anything to anybody without taking it away from 
somebody else? And when the government forcefully takes away from the 
‘somebody else’ with its unlimited and uncontrolled taxing authority which 
the government now has it is despotism by the majority. And despotism is 
tyranny. The Revolutionary War was fought and won to overcome tyranny 
and to secure for people in this country personal freedom. ‘That all men are 
created equal; that they are endowed by their Creator with certain unalien- 
able rights.’ 

“The chances are other businesses have been pushed around by our All 
Powerful Government. Did we pay any attention? We just glanced at the 
headlines. Now that the feed business in the so-called drouth areas is being 
pushed around by our All Powerful Government is the entire country clamor- 
ing that such action is despotism? Are we who are not in the drouth area 
but who are in the feed business screaming to help our fellow man regain his 
freedom? Now and then we might shiver a little and hope the government 
does not issue a similar dictatorial decree for our area. Also, perhaps it mildly 
occurs to us that if the government can give away cottonseed meal and corn 
at half price under the guise of drouth aid the government could also give 
away, with some flimsy excuse, steel or trucks, rubber goods, furniture or 
false teeth or what not at half price, which would bankrupt those industries 
and throw more and more people out of work so more and more people would 
be dependent upon the government for the actual necessities of life. Is this 
freedom? Gentlemen, it is despotism. It is tyranny. Galloping, not creeping. 

“What should be done to correct these injustices? To be able to live again 
according to the principles of the Declaration of Independence and our Con- 
stitution? First we should get down on our knees and pray for divine guid- 
ance. If this sounds silly read the Declaration of Independence—‘That they 
are endowed by their Creator with certain unalienable rights.’ The govern- 
ment does not give these unalienable rights. We are endowed by our Creator 
with these certain unalienable rights. Socialism, communism does not believe 
in God so the people have no unalienable rights. We do believe in God and so 
we demand our unalienable rights. 

“Secondly: The powers of our government must be limited. They were 
limited for about 137 years. Now, however, the government has unlimite 
and uncontrolled taxing power and authority. The power to tax is the power 
to destroy. If the government did not have the unlimited power to tax, the 
government officials would not have had the money for the so-called ‘do good’ 
and ‘aid’ programs, both foreign and domestic. They would not have been 
financially able to gallop into socialism, which is a bed fellow of communism, 
which is tyranny.” 


_A FEEDSTUFFS 
FORMULA FEEDS: HOW’S BUSINESS? 


Improvement in formula feed demand was noted in several sections 
of the country this week, although volume for a large number of manu- 
facturers remains in the “only fair” category. Better interest among deal- 
ers and feeders was apparently due to slightly stronger markets at the end 
of the week. Dairy feed demand picked up seasonally, aided in some regions 
by pasture losses caused by drouth. Egg feed and turkey feed sales are 
generally good, and some encouraging prospects for fall hog feed trade 
appeared. Millfeed, alfalfa meal and linseed meal prices became more stable 
during the week, although some other ingredients remained easy. The index 
of wholesale feedstuffs prices for the week ending Sept. 8 declined 1.1 points 
to 206.1, compared with 292.5 a year ago. The feed grain index advanced 
1.8 points to 228.8, compared with 256.9 a year ago. (Ingredient details on 
pages 82-85.) 


Northwest 


The volume of feed business re- 
ported by different manufacturers in 
the Northwest varied considerably 
this week, but on the whole the trade 


ings. Feeding ratios are excellent in 
Wisconsin, and dealers apparently 
have been getting good results on 
sales through pointing this out to 
their customers. 

Pig feed business also improved, 


showed definite signs of improvement. 
Interest of dealers in taking on big- 
ger supplies was encouraged by 
somewhat stronger ingredient mar- 
kets, although most mills said they 
had not as yet boosted formula feed 
price lists. 

Dairy feed business showed a good 
pick-up for some manufacturers, in- 
cluding a fair start on forward book- 


most manufacturers said, with deal- 
ers preparing for the fall farrowing 
season. Hog concentrate sales, slow 
for some time, also gained somewhat. 

Excellent egg-feed ratios continue 
to encourage good feeding of laying 
flocks, and this business remains the 
mainstay for most firms. Turkey feed 
is still moving in good volume, also, 

(Continued on page 86) 
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CHECK YOUR 
PALATABILITY PROBLEMS 


No group in the world is more alert to the reception of good, 

practical ideas than the manufacturers of today’s animal and poultry 

feeds. Because of this progressive outlook, great strides have been Y AMMONIATES 

made in this field, particularly in scientifically balanced diets of 

antibiotics, medications, minerals and vitamins. i“ - 
COPPER 


But, over-all, there has remained the common problem of how 
to get the animals and birds to eat and enjoy these new rations Y“ IRON 
with daily regularity. The strong, bitter taste principles which are 
imparted by almost every one of the chemical feed nutrients, is YW 
definitely objectionable in the palatability rating of commercial feed MINERALS 
formulas. This bitter “chemical taste” is readily neutralized and 


made sweet with STOC-JOY ‘“‘A-M” FLAVOR and a basic natural Y MEDICATED FEEDS 


fresh flavor and aroma are preserved in the feed. 
menicartes WATERS 


Ideas that help solve difficult problems get around fast. 


aii STOC-JOY "‘A-M” FLAVOR 


has been discovered by so many for solving so many problems in 
feed palatability. It is truly an “all-purpose” feed flavor. With 
STOC-JOY “A-M” FLAVOR you can readily check out these 
vitAMINS 


difficult problems in animal and poultry feed palatability 


NOTE: STOC.JOY “A-M” FLAVOR added to a manufacturer’s feed does 
not change its nutritional properties. No medicinal or nutritional claims are 
made, The addition of the flavor increases palatability only. 


A FREE SAMPLE of STOC-JOY “A-M” or a 5 Ib. trial order at the 
100 lb. price schedule will be sent on request. Get the full story 
on this exclusive method of flavor, sweetness and palatability control. 


FLAVOR CORPORATION OF AMERICA, FARM FEED SALES DIVISION 
Dept. FX-93, 3037 NORTH CLARK STREET, CHICAGO 14, ILLINOIS 


Over 1500 Feed Manufacturers use STOC-JOY "‘A-M"’ Flavoring and Palatability Control 
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Program Outlined for Meeting 
of National Grain, Feed Group 


Booth, president, Grain & Feed Deal- 
ers National Assn.; address by Ken S. 
Hart, Hart Grain Co., Kansas City, 
Mo., report on activities of grain in- 
spection survey committee; 11:30 
a.m., business session, report of com- 
election of officers, GFDNA; 


GALVESTON—Program plans for | executive and legislative committees mittees; 
the Grain & Feed Dealers National | of GFDNA, Hotel Galvez, directors’ awarding of attendance prizes; 12 
Assn. convention in Galveston Sept. | room; 1:00 p.m., registration; 2:30 noon, National Grain Trade Council 
20-22 have been announced by John | p.m., meeting of nominations and luncheon, Ballroom, Hotel Galvez; 
C. Bowden, secretary-treasurer of the | resolutions committees, GFDNA, Ho- address by James E. Day, president, 
group. Sessions will be conducted at | tel Galvez; 3 p.m., board of directors’ Midwest Stock Exchange, Chicago; 
the Hotel Galvez and the Hotel Buc- | meeting, TGFDA, and nominations 2:30 p.m., meeting, National Country 
caneer. Aliso meeting with the na- | committee meeting, TGFDA, Hotel Elevator Committee, Ballroom, Hotel 
tional association will be the Texas | Galvez; 3:30 p.m., board of directors’ Galvez; discussions led by Chairman 
Grain & Feed Dealers Assn. meeting, GFDNA, Ballroom, Hotel Leland Miller, Cedar Rapids, Iowa, 

The program: Galvez; and 6 p.m., annual directors’ Pete Stallcop, secretary, Pacific 

dinner (directors of GFDNA and Northwest Grain Dealers’ Assn., 
TGFDA), Hotel Galvez, Terrace Spokane; Langdon McMillan, Minne- 

10:00 a.m., MSOTNG, secretaries Room. apolis; Elwood Chase, assistant to 
circle, Hotel succaneer, Solarium Sept. 21 the president of Commodity Credit 
Room; 12:15 p.m., luncheon, secre- 8:30 Corp., Washington; and Marvin Mc- 
taries circle, Hotel Buccaneer, Jolly oti a iG Ww P 7} Lain, director, grain branch, Produc- 
Roger's Room A-B; 1 p.m., meeting meeting, Terminal Grain eighmas- 

< ss rites ters Nati 1 As Anchor Roc tion & Marketing Administration, 
(continued), secretaries circle, Hotel | *Yauona seting 

: ’ Hotel Galvez: 9:30 : first gen- Washington; 3:30 p.m., meeting, 

, eral session, Terrace Room, board of directors, National Grain 

Sept. 20 Hotel Galvez; film, “Marketplace, Trade Council, Hotel Galvez, direc- 

12:45 p.m., joint luncheon meeting of | U.S.A.”; keynote address: Ron C. tors room; 3:30 p.m., meeting, feed 

- } 
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Drew knows what it takes to grow healthier, 

more productive poultry and livestock. Early in its history, 
the Drew Vitamin Division set up its on-the-farm 
experimental feeding station. 

Year by year, the company has been able to observe 

at first hand, the results of its research and 

development of better vitamin products. 

Today, the vast Drew plant, with its advanced methods 

of distillation and hydrogenation, is a major supplier to the 
feed industry. Drew Vitamin products have greatly expanded 
the effectiveness of conventional feed fortification methods. 
Both literally and figuratively, the Drew Vitamin 

Division has grown up on the farm. 


John W. Zipoy 


GENERAL MANAGER — John W. 
Zipoy has been named general mana- 
ger of Sioux Industries, Inc., with 
headquarters at Sioux City, Iowa. 
Mr. Zipoy recently resigned his po- 
sition as Minneapolis branch manager 
of Pillsbury Mills, Inc., feed and soy 
division. Sioux Industries operates 
the Sioux Soya plant at Sioux City 
and Western Feed Mills at Sioux 
Falls, S. D. Associated with Pillsbury 
for a number of years, Mr. Zipoy is 
a past president of the Northwest 
Feed Manufacturers Assn., and two 
years ago was head of the feed sec- 
tion of the Office of Price Stabiliza- 
tion in Washington. 


Hotel Buc- 
3:30 p.m., 


distributors’ committee, 
caneer, Rendezvous room; 


meeting, Federation of Cash Grain 
Commission Merchants Assn., Hotel 
Buccaneer, Solarium Room; 4:30 


arbitration committee 
and trade rules committee, Terrace 
Room, Hotel Galvez; 6 p.m., recep- 
tion, sponsored by Texas Grain & 
Feed Dealers Assn., Hotel Galvez; 
and 7:30 p.m., annual banquet, plea- 


p.m., meeting, 


sure pier on the Gulf. 
Sept. 22 
8:30 a.m., registration; 9:30 a.m., 
business session, second general ses- 
sion, Ballroom, Hotel Galvez; ad- 
dress, William A. Burrell, James H. 
Burrell & Sons, St. Louis, “Standards 


for Establishing and Operating a Re- 
tail Feed Business”; address, True D. 
Morse, Under Secretary of Agricul- 
ture, “Feed & Livestock Programs”; 
1 p.m., open session, “Sanitation Pro- 
gram Up-to-Date,” Ballroom, Hotel 
Galvez; John Murray, Quaker Oats, 
Chicago (presiding); Lloyd Case, 
Northwest Country Elevator 
Assn., Minneapolis; and Sam Sabin, 
Continental Grain Co., Washington; 
1:30 p.m., meeting, national retail 
feed committee, Directors’ Room, 
Hotel Galvez; 1:30 p.m., meeting, 
transportation committee, Anchor 
Room, Hotel Galvez; 3:00 p.m., meet- 
ing, executive committee GFDNA, 
Terrace Room, Hotel Galvez; and 3:30 
p.m., meeting, newly elected voard of 
directors, GFDNA, Terrace Room, 
Hotel Galvez. 


DEHYDRATED 
ALFALFA MEALS 
M Car Lots—Truck Loads M 


Distributors for 
MINNESOTA 
NORTH DAKOTA 
SOUTH DAKOTA 
and Northern WISCONSIN 
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Biotin 
Protein 
Choline 
Vitamin C 
Riboflavin 
Xanthophylls 
| Pantothenic Acid 
Vitamin K (Phthiocol) 
Carotene (Pro-Vitamin A) 


Alpha-Tocopherol (Vitamin E) 
Anti-Gizzard Erosion Factor 


a new approach for Niacin (Nicotinic Acid; P-P Factor) 


Folic Acid (including Folic Acid Conjugates) 


feed buyers who want 


Calcium, Phosphorus, Magnesium, Sodium, 


Chlorine, Potassium, Sulfur, Silicon, lodine, 


0 e in one Manganese, Iron, Copper, Cobalt and Zine. 


Any way you approach it, dehydrated alfalfa is today’s best feed buy. 
It is low in cost. 


It contains more important nutritive factors (nearly 50 in all) than any other natural feedstuff. 


It contains many essential elements that would be expensive to the feed manufacturer if he had to buy 
them as individual ingredients. 


It contains “unidentified factor/s” that promote health and growth in poultry, swine and cattle. 


All of these benefits—plus shipping and storage facilities geared to help you meet production schedules 
—are “part of the package” when you specify Small’s Dehydrated Alfalfa, the brand generally recog- 
nized by the industry as the standard of excellence. 


THE W. J. SMALL COMPANY 
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Archer-Daniels-Midland Company 
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200 Hear Nutrition 
Reports at Annual 
Amburgo Conference 


DOYLESTOWN, PA.—Approxi- 
mately 200 persons hedrd reports on 
new animal nutrition developments 
at the annual Amburgo Nutrition 
Conference Aug. 26-28 at the Na- 
tional Agricultural College, Doyles- 
town 

The three-day course of study, 
sponsored by the Amburgo Co. of 
Philadelphia, covered nutrition, mer- 
chandising and salesmanship. Speak- 
ers included college and industry au- 
thorities and Amburgo staff mem- 
bers 

A highlight of the program was the 
“Operation Science” session Aug. 27 
which provided nutrition information. 
The chairman was Austin W. Carpen- 
ter, editor of Eastern Feed Mer- 
chant. 

Dr. K. L. Turk, head of the animal 
husbandry department at Cornell 
University, reported on developments 
in dairy cattle feeding. He covered 
such projects as the comparative 
feeding value of forage prepared as 
early-cut silage, early-cut barn-dried, 
and late-cut field-cured hay and sil- 
age; effect of molasses and urea in 


WARD’S 


LORI-PHO 


PHOSPHOROUS WITH TRACE MINERALS 


Just Off The Press! 


‘CASEIN, 


DRIED AND CONDENSED WHEY” 
by John R. Spellacy 


Internationally Recognized 
Authority on the Casein Industry 


COMPREHENSIVE! INFORMATIVE! 


* 522 Pages * 160 Illustrations 
* 81 Tabulations 


The Whole Story of the Casein Industry 


* Methods and Equipment 
* Production Statistics 
* Utilization of Whey 
© Profit Opportunities 


ORDER YOUR COPIES TODAY! 


JOHN SPELLACY’S | 2 50 


“CASEIN, Dried and 
Condensed Whey” ““oirion 


EXAMINE AT OUR EXPENSE 


Send Check, Money Order, or Request 
C.0.D. oF Invoice. If not completely 
satisfied return in 10 days for full refund. 


LITHOTYPE PROCESS CO. 


PUBLISHERS 
523 Folsom St., Dept. B, San Francisco, Cal. 


USE THE BEST... 
GET MIDWEST 


AMBURGO SCHOOL STUDENT— 
Nissim Albolak, manager of a poul- 
try cooperative in Israel, was among 
the students at the Amburgo Co.’s 
recent nutrition conference, Students 
from both Israel and Italy registered 
for the school. Mr. Albolak is in the 
U. S. on a three-month government 
grant studying poultry nutrition and 
management. 


growth of dairy heifers when fed 
with low quality hay; value of mo- 
lasses as an energy supplement for 
dairy heifers when fed with high 
quality hay and corn silage; and the 
question of effect of cud inoculation 
on weight of dairy calves. 


Poultry Nutrition 


Dr. J. R. Couch, professor of poul- 
try husbandry at ‘Texas A. & M. 
College, discussed unidentified fac- 
tors in poultry nutrition. Among his 
comments was the suggestion that 
protein levels be increased and fiber 
content be reduced. He recommended 
that a balanced ration include alfalfa 
leaf meal, and he expressed the 
opinion that the absence of it in a 
ration might be involved in hem- 
orrhagic diseases. 


The “Operation Science” program 
was concluded with a visual demon- 
stration by Dr. E. I. Robertson of 
John W. Eshelman & Sons, Lancas- 
ter, Pa. Th's demonstration illus- 
trated his talk on “Applying Today’s 
Nutritional Trends to Tomorrow's 
Feed Practices.” 

Dr. Robertson pointed out that the 
| bag of feed is the single vehicle 
| which transports laboratory advances 
| to the farm, and he said that the 
feed man has en important task in 
seeing that producers can provide the 
increase in production and efficiency 
that will be necessary in the next 20 


years. 

Before the banquet the evening of 
27, the students visited ‘‘Golden 
Acres,” the Amburgo demonstrational 
farm. The banquet this year again 
was chicken barbeque at Forest Park, 
near the college, and was served by 
members of the Bucks County Poul- 
try Assn. 

After the banquet, visiting authori- 
ties answered questions from the 
audience in the “Operation Question 
Box” session. More than 100 ques- 
tions on feeding and management 
were asked of the panel, which in- 
cluded Dr. Robertson as moderator; 
Dr. Turk, T. D. Rennel of the Uni- 
versity of Delaware; Dr. N. S. Werni- 
coff, Vineland Poultry Laboratories; 
Dr. Robert Kemper, Early & Daniel 
Co.; Dr. C. A. Smith, Standard 
Brands, Inc.; Dr. Stacy Randle, New 
Jersey state chemist, and John Her- 
rold, nutrition director, J. McKenney 
Willis. 

At the conclusion of the program, 
Dr. Smith, who announced his retire- 
ment, was presented with a portable 
radio by the Amburgo staff. 

Samuel Golden, president of Am- 
burgo, and other staff members of 
the. company also took part in the 
school program. Mr. Golden reviewed 
animal nutrition trends since 1918 
and also discussed selling. Other Am- 
burgo staff members discussed dem- 
onstrational farm operations, nutri- 
tion fundamentals, feeding programs 
and other subjects..One of the other 
features of the school was a discus- 
sion of proper feed registration in 
which Dr. Randle and others took 
part. 
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EXPELLER type SOYBEAN 


OIL MEAL 


for formula feeds... 


“Tops” for Dog Food 


Compare these values 


freight billing 
from Central 
Illinois 


@ highest palatability 
@ excellent texture 
@ golden brown color 


We guarantee 4% Fat —this fat in your feeds 
will produce much valuable energy 


Have your nutritionist look into the extra 
value in expeller type Soybean Oil Meal 


Call or Write 


DECATUR SOY 


Decatur, Illinois 


PRODUCTS CO. 


° Phone 2-8541 


Flour Mills of 
America Financial 
Position Steadies 


KANSAS CITY—lIn showing a 
large loss for the fiscal year ended 
May 31, as previously indicated, the 
annual report of Flour Mills of 
America, Inc., Kansas City, this week 
reveals profitable operation for June 
and July and an improvement in the 
working capital position of the com- 
pany. 

The report also shows that the 
creditor banks have supplied approxi- 
mately $500,000 in additiona] loans 
and that the board of directors is 
studying other possible sources of 
additions to working capital. In the 
statement to stockholders it is re- 
ported that the board of directors is 
seeking new management personnel 
and expects that the company will 
gain in financia] strength. 

The stockholders’ letter, submitted 
by W. R. Duerr, vice president and 
executive sales manager of the com- 
pany, says: 

“The board recognizing the urgency 
of need for competent management, 
has interviewed persons of recog- 
nized success and ability in the mill- 
ing and grain business and is dili- 
gently continuing the search. The 
board is hopeful that it will be able 
to solve this problem in a reasonably 
short time. 

“With the possibility of tax free 
earnings resulting from the set-off of 
earnings against the loss which can 
be carried forward over the next five 
years, it is the hope of the board that 
under conservative management the 
company will be able to gain financial 
strength. Prospects of earnings from 
the 9,000,000 bu. grain storage ca- 
pacity are regarded as good. Results 
of operations of the mills will be 
watched with care with the idea of 
closing clearly unprofitable plants. 
Fixed assets of the company are in 
good condition and expenditures for 
maintenance or capital investment 
should be relatively low.” 

The financial statement shows a 
loss for the past crop year of $3 458.- 
543, which is approximately $450 000 
more than the estimate made by the 
board of directors in a letter to stock- 
holders Aug. 10. The larger loss re- 
sulted from changes made _ subse- 
quently by auditors in certain in- 
ventory prices to reflect more ac- 
curately market conditions as of 
May 31. 

In the months of June and July, 
1953. the company made a net profit 
of $52,209, on which no federal taxes 
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apply because of last year’s losses. 
Because of the necessity of trans- 
ferring to current liabilities all of the 


principal balance of $1,275,000 first 
mortgage notes, the ratio of current 
assets to current liabilities as of July 
31 stood at .92 to 1.0. Except for debt 
to the banks, all other debts of the 
company amount to $528,590 as of 
July 31 and those obligations are 
being paid when due. 

In discussing the results of the past 
fiscal year in the letter to stockhold- 
ers, Mr. Duerr said that while the 
milling department of the company 
suffered substantial losses because 
of the generally depressed price struc- 
ture throughout the industry, audi- 
tors estimate that approximately 50% 
of the total loss was sustained in the 
grain department, principally through 
a speculative position in grain fu- 
tures. This was particularly true in 
the last quarter because the com- 
pany owned grain futures options to 
buy substantially in excess of com- 
mitments to sell and the grain mar- 
ket suffered sharp reverses. 

Auditors informed the board that 
the net grain position of the company 
May 31 was still a speculative one 
but was completely hedged by Aug. 4 
without further significant effect on 
the financial position of the com- 
pany. Since that date the company 
has maintained a balanced position 
in the market. 

In the annual report, Mr. Duerr re- 
lates the first announcement of the 
yearly loss by the board of directors 
and subsequent statements issued 
and continues: 

“Due to the high loss for the fiscal 
year, the working capital of the com- 
pany, excluding as a current liability 
all of the mortgage debt except $425,- 
000 due in November, 1953, was re- 
duced from $3,910,329 at May 31, 
1952, to $348,843 at May 31, 1953, 
and $487,032 at July 31, 1953. Under 
the provisions of the indenture se- 
curing the company’s first mortgage 
3% % notes, the company is required 
to maintain working capital of at 
least $2,500,000 at all times. Conse- 
quently the company is now in de- 
fault under this covenant of the in- 
denture, and under the terms of the 
indenture the owners of mortgage 
notes are authorized to declare the 
entire principal balance of $1,275,000 
immediately due and payable. Fifteen 
days written notice of the default is 
specified in the indenture. 

“As of July 31, 1953, the company 
was indebted to lending banks on un- 
secured notes in the total amount of 
$5 600,000. At a meeting Aug. 11 of 


a committee of the board of direc- 
tors and representatives of the lend- 
ing banks, the company was advised: 

(1) That it must operate without 
the advancement of more money by 
the banks; 

(2) That $600,000 of notes pay- 
able to the banks were then past due 
and payable on demand; 

(3) That officers of the company 
had failed to fulfill a promise to sup- 
ply as collateral for its borrowings 
from the banks, warehouse receipts 
in the amount of 60% of its current 
bank loans; 

(4) That the banks woul forbear 
demand for payment until Sept. 1, 
1953, if the company would exchange 
its notes to the banks for 4% notes 
payable on demand and pledge its in- 
ventories and accounts receivable as 
collateral security for the demand 
notes; and 

(5) That the situation would be 
re-examined on Sept. 1, 1953. 

“The board of directors met Aug 
13 and accepted the resignations of 
Mr. Cate, as president and a direc- 
tor, and of Mr. Spaulding ag secre- 
tary and treasurer, authorized the 
exchange of its unsecured bank notes 
for demand notes and authorized the 
pledge of its inventories and accounts 
receivable to the banks. 

“On Aug. 14 the board of directors 
met and elected A. B. Ewing treas- 
urer, and conferred at length with a 
committee of the lending banks re- 
garding the financial situation of the 
company and a program of opera- 
tions. They also authorized the com- 
pany’s auditors to prepare a cash 
budget for the period ending Dec. 
31, 1953. 

“During the following week it was 
discovered that the company was 
obliged to purchase grain for the 
manufacture of flour and other uses 
that seriously reduced available funds. 
The banks were advised of this de- 
velopment promptly and at the re- 
quest of the banks a meeting of the 
directors was convened on Aug. 24 at 
which representatives of the banks 
were in attendance. Realization by 
the banks that additional funds would 
be required to fund the purchase of 
grain, if the company were to con- 
tinue operations, and that the inven- 
tories which the company would 
pledge constituted less collateral than 
anticipated, caused the banks at the 
meeting on Aug. 24 to request a fac- 
tor’s lien (with respect to work in 
process in the state of Missouri) and 
a second real estate and chattel mort- 
gage on the company’s property. As 


the board viewed the situation it was 
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You can't beat it for quick 
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why this all-new Rhinehart 
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economical to operate even in 
sub-zero weather—ilow cost, 
too! 

Made of heavy cast aluminum 
for long life—oll parts are 
easily replaceable by the cus- 
tomer—no service expense to 
you! 


Available for Immediate De- 
livery. Call or Wire TODAY 
for prices and discount. 


faced with a decision between ceasing 
operations or furnishing additional 
security for funds indispensable to 
continued operations. In the judg- 
ment of the board the paramount in- 
terests of stockholders at that time 
required continuation of the com- 
pany as a going concern without in- 


terruption and the continued assis- 
tance of the banks in that critical 
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situation. Accordingly, the board di- 
rected the exchange of notes for de- 
mand notes and the execution of 
documents granting the banks se- 
curity, upon the understanding: 

(1) That the committee of bank 
representatives meeting with the 
board would recommend to the banks 
an additional loan to the company of 
approximately $500,000, if needed, 
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within thirty days, which appeared 
to be the critical time. 

(2) That the banks agree not to 
foreclose the second mortgage prior 
to Nov. 24, 1953. 

(3) That the company’s collateral 
might be released when and to the 
extent the collateral should exceed 
45% (rather than 60%) of the com- 
pany's previously unsecured indebted- 
ness to the banks. 

“Because the banks as creditors 
had precedence over the stockholders 
in the assets of the company, it was 
the judgment of the directors that 
the equity of the stockholders would 
not be injured by the giving of the 
security, whereas termination of 
operations, which appeared inevitable 
from a decision not to give the se- 
curity, would almost certainly injure 
the stockholders and especially if 
done before the audit report was 


available and before competent man- 
agement could be found and a study 
of a program of future operations 
completed. Purchase of the grain 
which created the necessity for ad- 
borrowings resulted, 


ditional how- 


SAVAGE LITHO CO., 


Phone: Cleveland 0913 @ Homer J. Savage, President 


ever, in freeing for early liquidation 
company owned grain worth approxi- 
mately $900,000 not required for oper- 
ations. That excess grain is being sold 
in an orderly way.” 


Russell-Miller 
Records $587,623 
Profit in Year 


MINNEAPOLIS—Althouch net in- 
come of the Russell-Miller Milling Co. 
decreased slightly from the previous 
income before depreciation and 
taxes was higher than the preceding 
year, it was disclosed by the com- 
pany’s annual report. 

Leslie F. Miller, president, said 
that flour production and sales con- 
tinue to increase, although “profits 
are unsatisfactory.” Net sales of 
products totaled $78,457,563, with a 
$4,390,524 profit resulting from grain 


year, 


merchandising and other revenues. 

“Net income for the year ended 
June 30, 1953 was $587,623 as com- 
pared with $652,520 in the preceding 
year,” Mr. Miller said. ‘‘Net income 
per common share was $2.15, a de- 
crease of 28¢ from that reported last 
year, Federal and state income taxes 
of $875,000 represent 59.8% of in- 
come before such taxes, or $3.74 per 
common share. 

“Dividends aggregating $423,301 
were paid during the year on com- 
mon and preferred stock at the rates 
of $1.45 and $4.50, respectively. Three 
hundred thousand dollars was paid 
on the principal of our long-term in- 
debtedness. 

“During the year flour production 
and sales continued to increase; how- 
ever, profits from such sales continued 
to be unsatisfactory although some 
improvement was noted in the latter 
portion of the year. Many mills have 
been closed throughout the country 
due to the highly competitive situa- 
tion existing within the industry— 
estimates running as high as 25% of 
active capacity. The reduction in the 


county suppliers. 


FE. 


More than 400 formula feed manu- 
facturers depend upon Savage Tags. 
They range from the big, national 
operators to regional and home- 


they depend upon Savage Tags is 
because they get a highly-specialized 
product of superior strength that 
speeds action all along the line, Let 
us show you why and how, To gain 
3 ways, obey the impulse that coupon 
gives you. Do it NOW. 


The reason why 


number of operating mills, together 
with the increase in population, tend 
toward bringing a better balance be- 
tween supply and demand, and im- 
prove the outlook for the remaining 
mills. 

“Our packaged mixes, including an 
angel food mix which was added dur- 
ing the year, continue to meet with 
favorable customer acceptance in 
areas where our advertising, mer- 
chandising and other sales support 
are concentrated. 

“Through the medium of a newly 
organized management committee, 
comprised of representatives from 
various areas of the business, greater 
emphasis is being placed on the train- 
ing and development of executive 
talent. This committee also is assist- 
ing in the formulation and direction 
of company policies. Employee rela- 
tions have been most pleasant 
throughout the year and the coopera- 
tive spirit of our entire organization 
has been a very important factor in 
our continuing profitable operations,” 
Mr. Miller concluded. 


Applications for 
Grain Storage 
Guarantees Mount 


WASHINGTON—tThe U. S. Depart- 
ment of Agriculture now has on file 
applications for grain storage use 
guarantees in excess of 150 million 
bushels of space, mostlv for terminal 
and sub-terminal locations. This figure 
represents the amount before enu- 
meration of the country grain stor- 
age occupancy guarantee applica- 
tions. 

The applications relate to the re- 
cently announced program under 
which the Commodity Credit Corp. 
undertakes to guarantee the use of 
new or additional commercial grain 
and oilseed storage facilities con- 
structed for the purpose of taking 
advantage of the USDA offer. The 
primary purpose of the program, 
USDA says, is to encourage con- 
struction of commercial storage fa- 
cilities in amounts needed and in 
areas where needed. 

Production and Marketing Adminis- 
tration officials have raised their 
sights on the 100-million-bushel limit 
they had planned to approve. It now 
seems probable that they will set a 
target of around 150 million bushels. 


Deadline Set 

Last week USDA announced that 
applications for storage use guaran- 
tees must be submitted to PMA 
county or state committees by Sept. 
30. This deadline remains. 

Officials said that, with the large 
number of applications being re- 
ceived, it was necessary to set a 
deadline for filing so that the govern- 
ment may examine all applications on 
a common basis and select those 
which are the most favorable as to 
location, design and financial terms 
to the government. 

The occupancy guarantee contract 
has not been completed and approved 
at USDA. Attorneys familiar with 
the situation say that the final draft 
will not be prepared and approved 
before the end of next week, which 
will give applicants less than two 
weeks to study the contract and file 
applications. 

Sources in the grain trade say, 
however, that many applications now 
in preparation will be filed, and if 
the final contract is not satisfactory, 
they will be withdrawn or left to 
lapse. 

The Sept. 30 deadline, while de- 
sirable from the view of USDA, 
comes at an unfortunate time. At 
the present time there is a wrangle 
within the Treasury Department over 
the overlap between the short term 
amortization provisions of the De- 
fense Production Act of 1950, as 
amended, and the new tax amortiza- 
tion provision for grain storage 


Sorting 
PENNANT 7 
Js 
better» sam 
Savi ‘ags Ploeg” 
Dy info Mon, 
— on, | 


FEEDSTUFFS, Sept. 12, 1953——9 


ae you Ss help them get those 


and you’ll make 
steady customers 
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program to sell more Master Mix Egg Mash or your own brand egg mash 


made with Master Mix Layer Concentrate. Constantly improved . . . 
completely balanced . . . formulated with new Miracle Meal, your 1953 
Master Mix feeds produce more eggs per bag of mash than ever before. It’s 


the biggest plus-value you’ve ever offered feeders . . . and the Sales Winning 
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FRED MARICLE 
Owner and Menager 
CASNER GRAIN & FEED 
OAKLEY, ILLINOIS 

“You'd be surprised at the num- 
ber of new customers who come 
in just to get their feed ground 
and mixed,” says Mr. Maricle, “but 
the first thing you know they are 
buying supplements and one thing 
and another. It all adds up to a 
nice tidy increase in business. 

“Our one-ton mixer is doing a 
swell job. We have not been out 
1g for repairs in four years and 
ten months of service. It puts out 
a good uniform mix in 6 to 10 
minutes, and poultry and livestock 
do better on the balanced, blended 
feeds. I know the Brower Mixer 
has helped increase our sale of 
supplements by more than 50%.” 


THOUSANDS OF 
SATISFIED USERS 


More and more feed dealers are of- 
fering “service plus” custom mixing 
with the Brower Whirlwind Feed 
Mixer ... and attracting more new 
customers as a result. They also step 
up their profits as much as $10 per 
ton by mixing their own brand of 
feeds with the Brower Whirlwind— 
another reason why the Brower Mix- 
er quickly pays for itself. 


Mixes a perfect blend in approxi- 
mately 10 minutes—at a power cost 
from 3c to 5c per ton. Above-and- 
below-floor models. Five sizes, with 
mixing capacities from 700 to 4,000 
Ibs. feed. Heavy welded steel con- 
struction—gives years of trouble-free 
service. Many outstanding features— 
easier and faster to operate. 


30 Day Trial. Write today for full details 


BROWER MFG. CO. 


402 N. 3rd, QUINCY, ILLINOIS 


FOR INFORMATION 


MILBREW CO. 


President Names Farm Advisory 
Group; Don Stevens Is Member 


WASHINGTON—Don A. Stevens, 
vice president of General Mills, Inc., 
Minneapolis, has been named by 
President Eisenhower to the 18-mem- 
ber bi-partisan National Agricultural 
Advisory Commission. 

The new commission, established on 
a permanent basis, replaces the 14- 
man interim advisory committee 
which has served up to this time in 
an advisory capacity to Ezra Taft 
Benson, secretary of agriculture. 

Mr. Stevens is the sole industry 
choice from the grain and grain 
processing trades. 

However, other well known mem- 
bers of the committee include Homer 
R. Davison, vice president of the 
American Meat Institute; William I. 
Myers, dean of the College of Agri- 
culture at Cornell University, and 
Jesse W. Tapp, vice president of the 
Bank of America and formerly con- 
nected with the U. S. Department of 
Agriculture in top capacities. 

Fifteen of the 18 members of the 
committee were named last week. To 
assure better continuity of its work, 
the terms of five of the members ap- 
pointed will expire on Jan. 31, 1955; 
five on Jan. 31, 1956, and five on Jan. 
31, 1957. 

The President’s executive order 
establishing the commission stipu- 
lates that the membership represent 
geographic areas of the country, that 
at least 12 members be representa- 
tive farmers and that not more than 
nine be of any one political party. 

Three additional members of the 
committee are yet to be named by 
the President. Under the proposed 
composition of the committee with a 
heavy weighing of farmer represen- 
tatives, it is clear that the three ad- 
ditional members will be farmers. 

In its zeal to make the committee 


representative of real dirt farmers, 
U. S. Department of Agriculture of- 
ficials appear to be having some dif- 
ficulty. It has been pointed out that 
at least in two instances farmers 
chosen are virtually unknown in their 
states and the appearance of their 
names on the committee was sur- 
prising. 

The elimination of some of the for- 
mer members of the interim commit- 
tee was made necessary by the re- 
quirement that the permanent com- 
mittee consist of at least 12 farmer 
members. 

Carl Farrington, vice president of 
the Archer-Daniels-Midland Co., Min- 
neapolis, is a member of the interim 
committee which is winding up its 
work. 

The 15 members named to the new 
commission are: 

To serve until Jan. 31, 1955: 

Wiley W. Andrews, Goldsboro, 
N. C. (Democrat); a cotton and to- 
bacco farmer, vice president of the 
North Carolina Cotton Growers Assn., 
director of the Wayne Dairy Coopera- 
tive, active in the North Carolina 
State Grange. 

Delmont L. Chapman, Newport, 
Mich. (Republican); he has operated 
a grain and livestock farm since 1928, 
specializes in breeding purebred 
sheep; has taken an active part in 
various local and state organizations. 

Homer R. Davison, Chicago (Re- 
publican); he has been vice presi- 
dent of the American Meat Institute 
for 15 years, prior to which he was 
director of that organization’s de- 
partment of livestock; for several 
years he was a livestock commis- 
sioner at the Chicago Livestock Ex- 
change; he owns two farms and lives 
on one of them. 

Milo K. Swanton, Madison, Wis. 
(Republican); he has owned and 


THE NEWEST 
DICALCIUM PHOSPHATE 
FOR ANIMAL 
FEEDING USE 


—Manufactured By— 


TEXAS CITY CHEMICALS INC. 
TEXAS CITY, TEXAS 


—Sales Agents— 


BRADLEY & BAKER 


155 East 44th St. e New York, N.Y. 


1520 South Clinton Street 1411 Melrose Building 
Baltimore Maryland quiries Houston Texas 
To Nearest Branch 
Barnett Bank Building Merchants Exchange Bidg. 
Jacksonville Florida St. Louis Missouri 
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Don A, Stevens 


operated a livestock farm near Madi- 
son since 1919; he is a director of 
the National Milk Producers Federa- 
tion and a trustee of the American 
Institute of Cooperation. 

Sterling Swigart, Sidney, Mont. 
(Independent); he operates a 1,000- 
acre wheat and cattle farm, is a 
member of his soil conservation dis- 
trict board and vice chairman of his 
county agricultural planning com- 
mittee. 

To serve until Jan. 31, 1956: 

D. W. Brooks, Atlanta (Democrat); 
he has been manager of the Georgia 
Cotton Producers Assn. since 1933; 
in 1951 he was elected president of 
the National Council of Farmer Co- 
operatives; he is serving on various 


national and international commit- 
tees. 

James Hand, Jr., Rolling Fork, 
Miss. (Democrat); he grows about 


1,800 acres of cotton and also raises 
grain, soybeans, and lespedeza hay 
and has a forestry “tree farm,” he is 
vice president of the Mississippi Eco- 
nomic Council and a director of the 
Staple Cotton Growers Cooperative. 

Chris Milius, Omaha, Neb. (Repub- 
lican); he owned and operated a farm 
near Fairbury, Neb., from 1915 until 
1941 and at present owns a 490-acre 
farm near Fullerton, Neb.; he is 
president of the Nebraska Farmers 
Union. 

Don A, Stevens, Minneapolis (Re- 
publican); he is vice president of 
General Mills, Inc., and also engages 
in wheat farming near Devils Lake, 
N. D.; in addition to serving on vari 
ous national and international ad- 
visory committees, Mr. Stevens is 
chairman of the agricultural com- 
mittee of the Millers National Fed- 
eration. 

G. B. Wood, Corvallis, Ore. (Re- 
publican); he is head of the agricul- 
tural economics department at Ore- 
gon State College and was recently 
elected chairman of board of direc- 
tors of the American Institute of 
Cooperation. 

To serve until Jan. 31, 1957: 

Tom J. Hitch, Columbia, Tenn. 
(Democrat); he operates a livestock 
farm; he is president of the Tennes- 
see Farm Bureau Federation. 

Albert Mitchell, Albert, N. M. (Re- 


For steady year-'round deliveries .. . 


KELL - PHOS SOFT PHOSPHATE 


WITH COLLOIDAL CLAY 
Storage capacity now tripled. Highest 
quality natural phosphate material 
THE KELLOGG COMPANY 
618 D. M. Bidg., Des Moines 9, Iowa 
or P. O. Box 665, Ocala, Florida 


Vitamin Antibiotic 
PRE-MIX 


“PLUS” for swine and poultry. 
Also custom pre-mixes. 


Carroll Swanson Sales Co. 
620 Des Moines Bidg., Des Moines, Iowa 
Distributors and Sales Agents Wanted. 
Protected Territories. 


publican); he has large ranching in- 
terests near Albert, N. M.; he is a 
member of the New Mexico Cattle 
Growers Assn. and is past president 
of the American National Livestock 
Assn. 

William I. Myers, Ithaca, N. Y. (Re- 
publican); he is dean of the College 
of Agriculture at Cornell University. 
Nearly all of his life he has been a 
farmer, a teacher of agriculture and 
an administrator of farm programs in 
the field of finance and economics; 
from 1933 to 1938 he was governor 
of the Farm Credit Administration. 

Mrs. Raymond Sayre, Ackworth, 
Iowa (Republican); she ig president 
of The Associated Country Women 
of the World and is past president of 
The Associated Women of the Ameri- 
can Farm Bureau Federation, the 
American Country Life Assn. and the 
Master Farm Homemaker Guild. 

Jesse W. Tapp, San Francisco 
(Democrat); he is vice president of 
the Bank of America in San Fran- 
cisco. He is a past president and di- 
rector of the Federal Surplus Com- 
modities Corporation and served with 
the War Food Administration. 


OKLA. ELEVATOR EXPANDS 

HENNESSEY, OKLA.—A _ 300,000 
bu. concrete elevator will be built by 
the Farmers Elevator & Co-operative 
Assn., of Hennessey. 
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MIDVALE 


CHEMICAL COMPANY 


LARGEST PRODUCERS OF 
PARA-AMINOBENZOATES FOR 
HUMAN AND ANIMAL USE 


pept.A, LODI,N. J. 


AMERICAN ELEVATOR & GRAIN DIVISION 


Russell-Miller Milling Co. 
P.O, Box 157, Buffalo, N. ¥., Phone WAshington 0920-21-22, Teletype BU 550 


SHIPPERS CARLOAD LOTS—CHOICE WHEAT, CORN, OATS, BARLEY 


TERMINAL ELEVATORS AT 


BUFFALO — DULUTH — MINNEAPOLIS — ST. JOSEPH 
New York Minnesota Minnesota Missourt 


What can you tell them about Vitamin E? 


Vitamin E is a substance that oc- 
curs naturally in seeds and grains, 
more in some, less in others. But 
taking a chance that birds will get 
enough under today’s poultry-rais- 
ing conditions is risky business.* 

For one thing, nature's ‘‘raw’’ 
form of vitamin E is not particu- 
larly stable in storage. For another, 
nature makes it in some forms that 
are less effective than others. Sup- 
plementation with DPi Vitamin 
E cuts out the risk. 

We start from vegetable oils, 
distill out the form of vitamin E 


known as d-alpha-tocopherol and 
convert it into d-alpha-tocophery! 
acetate. This is the form that's 
most potent biologically, and it 
shows no measurable decline after 
90 days of storage at 70 F under 
feed industry conditions. 

We offer the product to mills as 
Myvamix Vitamin E Feed Supple- 
ment providing 20,000 Interna- 
tional Units of Vitamin E per 
pound in a soybean meal base. We 
also offer an oil concentrate at 
300,000 International Units per 
pound. These are figures from 


*A collection of summaries of recent scientific research on vi- 


tamin E in animal nutrition is available without charge. 


leaders in research and production of vitamin E 


which you can work with confi- 
dence. Our help on formulation de- 
tails is yours for the asking. 

Immediate shipment can be 
made in any quantities. For quota- 
tions write, wire, or phone Distil- 
lation Products Industries, Roches- 
ter 3, N. Y. (Division of Eastman 
Kodak Company). Sales offices: 
New York and Chicago * W. M. 
Gillies and Company, Los Angeles 
and San Francisco * Grandone, 
Inc., Needham, Mass. * Charles 
Albert Smith, Limited, Montreal 
and Toronto. 


“Myvamix” is trade-mark, 
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Also... vitamin A... distilled monoglycerides 
«.more than 3500 Eastman Organic 
Chemicals for science and industry 
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Reserves vs. Sinking Funds 


By Arthur Roberts 


667 iny bo $10,000 in reserves on 
my books,” said Bill Titus, an 
eastern feed dealer, “and so, I 
feel that I am in good shape to re- 
place my depreciable assets when 
they have outlived their profitable 
usefulness.” A littie questioning 
brought forth the information that 
this dealer had charged profits each 
year with depreciation expense and 
credited reserves for depreciation on 
his business property, furniture and 
fixtures, trucks and feed grinding ma- 
chinery. This is in keeping with good 
accounting practice in that it pro- 
vides a realistic figure on net profit 


because depreciation is an internal 
expense and if the dealer does not in- 
clude it in his overhead, his net profit 
will come out higher on paper than 
it really is. 


Reserves and Fninacial Safety 


However, this is the only benefit 
obtained from the recording of re- 
serve accounts. Many dealers do not 
realize this, and like Bill Titus, they 
assume that as long as they have a 
substantial sum entered on their re- 
serve accounts, they are safe finan- 
cially. This is fiction, not fact. The 
reserves have nothing to do with 


FOR THE RETAILER 


FEATURE 


financial safety. A dealer could have 
$25,000 in reserves on his books and 
not a dime in the bank because re- 
serves are only book figures to give 
the dealer a realistic perspective of 
his operating competence. 

If he doesn’t show reserves on his 
books, he isn’t charging up any de- 
preciation, and he is making less 
money than he thinks he is. However, 
the recording of reserves does not 
mean that a dealer has the money in 
the bank to buy new equipment when 
the time comes to replace it. If 
he wants this assurance, he must 
“freeze” his reserve recordings in a 


HONEGG 


Why not join u 
What we have 


ble his tonnage in 
eggers’ Big H Feed 


feed company in 
this kind of a 
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AND TRIPLE 


you DOUBLE 


with a LEADER now? 
lone for others we can do 
for you. Some aggressive dealer will dou- 
our area with Hon- 
ranchise. It might as 
well be you. Honeggers’ are the only major 
offering dealers 

ter- 


ANOTHER MAN SAYS 


CAN DOUBLE YOUR TONNAGE 
YOUR PROFITS: 
HONEGGER 


BIG “H” FEEDS 


.r Honeggers’ new “push button”, electronically con- 
trolled feed mill at Fairbury, Ill, has been the talk of 
-_ the industry and the marvel of the farmers for hundreds 
of miles around. This mill was not built—it grew! It 

grew by making honest products and selling them 

for honest prices. It grew by working with friends and 
neighbors; by trying to understand their problems and 
help them make money. This mill and Honeggers 


" » aggressive merchandising program can help you DOUBLE 
TONNAGE and TRIPLE YOUR PROFITS! 


Poultry House 


This scientifically designed poultry house, developed 

on Honeggers’ 400 Acre Practical Test Farm, is a 
tremendous money maker for Honegger dealers. 

Patent rights are owned by Honeggers’ for the EXCLU- 
SIVE benefit of Honegger dealers. One dealer sold 

over $50,000.00 worth of houses during the first year. 

Here is extra money for the dealer in both house commissions 
and follé6w-ip feed tonnage. It can hel 
YOUR TONNAGE and TRIPLE YOUR PROFITS! 


ER LEGHORNS 


a Honeggers’ small farm hatchery has grown to become the nation’s largest 
U. S. Certified Hatchery. This growth is in itself evidence of sound 
quality and honest service and that the Honegger Leghorns have made farmers 


more money than other breeds. Honegger Leghorns are proven money 

makers in the national Egg Laying Contests across the nation and in large commer- 
cial flocks everywhere. If you are going to build a successful feed busi- 

ness, then your farm customers MUST make money on your program. With 
this foundation is an opportunity for you te DOUBLE YOUR TONNAGE 


and TRIPLE YOUR PROFITS! 


climb. 


TONNAGE! 


“We took over the Honegger 
here at our hatchery last October. We expe- 
rienced an immediate feed sales increase, and 
since that time our tonnage has continued to 


In less than six months we DOUBLED OUR 


We are highly pleased with the Honegger 
program, and our customers are equally en- 
thusiastic about the results that Big H feeds 
are producing for them on the farm.” 


a franchise 


Sunderland Hatchery 
Newton, Illinois 


GLENN W. SUNDERLAND 


sinking fund. He must set aside the 
depreciation write-offs in a separate 
bank account or invest the money in 
sound stocks or bonds. Some busi- 
nessmen who have such sinking funds 
put their money in government bonds 
so that there is no question about the 
safety of the investment. Interest or 
dividend payments are credited to 
this fund and may or may not be used 
to reduce subsequent depreciation 
write-offs. 
Difference 

Some dealers contend that if they 
do this, they will run short of work- 
ing capital and this contention has 
merit. Nevertheless, one should not 
be blind to the true status of a re- 
serve account and one should under- 
stand the difference between a re- 
serve and a sinking fund to make 
sure that his business perspective is 
in the right groove. Some business- 
men who switch their reserve credits 
to a sinking fund in real dollars will 
borrow from this account when they 
need funds to meet obligations and 
repay the loan, sometimes with in- 
terest. Whether the dealer feels that 
he can do this is.entirely up to him 
or his bank account. Our purpose here 
is to set him straight on an impor- 
tant business problem about which 
there is considerable misunderstand- 
ing in this field. 

Keep Cash for Taxes Separate 

Although it is up to the reader 
whether he should switch his reserve 
credits to a sinking fund to cover the 
wear, tear and obsolescence on his 
depreciable assets, he has no such 
choice on the income tax due to date. 
Many dealers do not set up a reserve 
for taxes due, much less a sinking 
fund. When the due date comes 
around, they pay out of current funds, 
which often compels them to pass dis- 
counts or due dates on other bills that 
they owe. Uncle Sam wants his 
money on time, and so, the wise 
dealer, not only sets up a reserve for 
the taxes due to date, but sets aside 
the actual cash in a separate bank 
account. Some dealers do set up a re- 
serve for taxes due, and like Bill 
Titus, they think that this puts them 
in the clear, but they have gone only 
half way down the right road. The 
actual cash covering the income tax 
due to date should be kept in a sep- 
arate account. 

There is also a reserve for loss on 
inventory, which is not deductible on 
the tax return because this loss auto- 


POSTERS 


GUSTOM BUILT-OR STOCK DESICN 


TO HELP YOUR DEALERS 
SELL MORE FEED! 


Printed in full color to attract 
attention and suggest your brand. 
Can be used as window, counter 
or floor displays, or can be 
tacked up on wall to do a year 
round selling job. Write today 
for free samples and low prices. 


SIMMONDS G SIMMONDS 
201 No. Wells St.. Chicago 6, II 


TRANSIT STORAGE 


of MILL FEEDS and FEED STUFFS 
MIDLAND WAREHOUSE CORP. 
Waldheim Bldg., Kansas City, Mo. 
Warehouses: 
Kansas City, Santa Fe Trackage 
Oelwein, Iowa, C.G.W. Trackage 


FOOD RESEARCH 
LABORATORIES, INC. 


Founded 1922 
Philip B. Hawk, Ph.D., President 
Bernard L Oser, Ph.D., Director 


Research Analyses Consvitation 


ANTIBIOTIC 
ASSAYS 


Biological, Nutritional, Toxicological Studies 
for the Food, Drug ond Allied Industries 
48-14 33rd Street, Long Island City 1, N.Y. 


| 
{ 
| | 
| 
E 
WRITE, WIRE, OR PHONE | 
i 


matically shows up in the year-end 
inventory count and the dealer gets 
credit for it accordingly, but if a 
dealer prepares monthly profit and 
loss statements and he wants each 
month to bear this loss proportion- 
ately, if he wants to get the most 
realistic figure on monthly net profit, 
he may include under overhead ex- 
pense a monthly write-off for inven- 
tory loss due to theft, spoilage, dam- 
age and error. 

How much shall he write off? 
There are no standards. It all de- 
pends upon the dealer’s experience 
figures, the average loss for the prior 
three years is usually considered a 
safe write-off to use currently. It isn’t 
necessary to “freeze” this loss in a 
sinking fund. 

Where this loss is small, the 
monthly write-off is not an essential, 
but it pays to keep some track of it 
in order to keep it at minimum be- 
cause it can creep up on you if you 


don’t watch it. It is one of those “in- 
visible losses” that can run high un- 
less carefully supervised. The best 
policeman is a good stock control sys- 
tem, which keeps tabs on the move- 
ment of each item from the supplier 
to the customer. 

Some businessmen record a reserve 
for bad debts instead of writing off 
the debts as they materialize. As with 
a loss on inventory, the current bad 
debt reserve is sized to the average 
loss for the prior three years. This 
charge may be pro-rated monthly if 
the dealer wishes this information for 
his monthly profit and loss statement. 
Incidentally, too few dealers get such 
statements, probably not more than 
20%, if our field studies are any cri- 
terion. In these crucial days, with 
costs and taxes rising, with margins 
shrinking, and predictions of a down- 
beat in business activity, the dealer 
is playing footsie with fate if he de- 
pends upon semi-annual or annual 


operating statements for business 
guidance. Even quarterly statements 
are not safe enough in these times. 


Short Term Loans 


One dealer asked us whether he 
should set up a reserve to take care 
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of the subsequent payment of a short- 
term loan. Short-term loans are those 
that fall due in a year or less. This is 
not required because the liability for 
the loan is recorded on the books and 
the reserve to cover payment would 
(Continued on page 16) 
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If you're looking for top grain handling, efficiency, you'll want to put this pair of Kelly Duplex 
profit-makers to work for you. The Kelly Duplex Electric Truck Hoist handles the heaviest 
saves you time, labor and money. All you 
do is drive front wheels on cradle——an electric control inclines truck to required angle. An 
overhead steel track moves hoist to permit unloading in any number of dump sinks. The Kelly 
Duplex Chain Drag, available in types and sizes to meet your mill requirements, speedily 
conveys the grain from the sinks directly to your grain processing machinery. Together they 
give you an entirely mechanical grain handling operation . . . 
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Discrimination Against Processors 


Indicated in ODM Tax Proposal 


WASHINGTON — “Clear discrimi- 
nation against the grain processing 
industry is inherent in the proposal 
of the Office of Defense Mobilization 
to deny grain storage facilities rapid 
tax write-off privileges under the 
Defense Production Act, as amended,” 
James A. Tawney said this week. 

Mr. Tawney, a Washington attor- 
ney and former general counsel of 
the Grain & Feed Dealers National 
Assn., made this statement following 
the ODM’s listing of grain storage 
among the industries believed to have 
met their production goals and there- 
fore no longer in need of the tax 
amortization incentive provided for in 
the Defense Production Act. 

This act amended the Internal 
Revenue Code by adding new section 
124A and authorized a 60-month fast 
depreciation for emergency facilities 
certified by ODM as necessary in the 
interests of national defense. 

All grain warehousemen would be 
denied the choice of amortizing a new 
facility under section 124A or under 
the 100% amortization provision 
which was added to the Internal 
Revenue Code this summer by the 
Technical Changes Act of 1950. But, 
Mr. Tawney pointed out, the 100% 
allowance is confined to public ware- 
houses, and a great many millers 
maintaining so-called “captive” stor- 
age facilities for their own stocks 
could not qualify under the new law. 

It is not known now what the new 
regulations will provide as to what 
constitutes a “public grain ware- 
house,” but it is highly improbable, 
according to Mr. Tawney, that such 
warehouses will be defined so broadly 
as to include warehouses which do 
not accept grain from the public and 
issue warehouse receipts. 

At present feed and flour millers 
and other processors not considered 
public warehousemen could receive 
Certificates of Necessity under sec- 
tion 124A of the code. If ODM suc- 
ceeds in its announced intention to 
remove all grain storage from indus- 
tries eligible for such emergency tax 
Mr. Tawney, that they will be dis- 
incentives, it is plain, according to 
criminated against. 

Coming in the face of continued 
uncertainties as to how the new 100% 
amortization law will operate, ODM'’s 
position, if it sticks, could also mean 
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closer control of 
egg laying produc- 
tion. Bussey's 
Stack-A-Deck 
laying battery is 
the ideal solu- 
tion. It offers,.. 
%& Closer check on 
feeding costs. 
Easier to clean and water. 
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—shown) covering 3'x4' 
floor area. 
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Better construction exclusive Perma. 
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WRITE FOR NEW 
CATALOG AND DEALER INFORMATION 


BUSSEY PRODUCTS CO. 


6000 W. 51st Street ¢ Chicago 38, Illinois 


a serious delay in construction of 
grain storage facilities both by mil- 
lers and processors and by com- 
mercial grain warehousemen, other 
observers said. Both the Department 
of Agriculture, which processes ap- 
plications from private warehouse- 
men under section 124A, and the De- 
fense Transport Administration, oper- 
ating similarly with respect to public 
grain warehouses, will strongly resist 
elimination of present grain ware- 
house faciilty goals. 

These agencies maintain constant 
watch over grain storage needs in 
their respective fields and will pre- 
sent facts and figures to ODM in 
making their recommendations to 
ODM for required goals. At present 
ODM’s position is not supported by 
such data. 

Another serious result if ODM 
should prevail, Mr. Tawney said, 


would be the denial of a choice by 
public and private warehousemen to 
depreciate a new facility either at 
100%, under ‘section 124B, or at a 
slower rate, under section 124A. Mil- 
lers and processors, in particular, he 
added, would be hardest hit on this 
score since they possibly could not 
qualify under either of these sections 
of the Internal Revenue Code. 

This view was confirmed by other 
observers who said that most ware- 
housemen would prefer a choice of 
a depreciation rate somewhat faster 
than normally allowed (35 to 50 
years), as an inducement to give the 
country as a whole more adequate 
storage and handling facilities for 
bulk grains. 

There are advantages and disad- 
vantages to a 100% fast deprecia- 
tion, it has been pointed out. These 
must be carefully weighed by a given 
taxpayer intending to lay out sub- 
stantial sums for construction of a 
new storage facility. But to deny him 
the chance to select one or the other 
of two alternative amortization rates 
for fast write-offs is looked upon here 


as unfair. 

Millers and processors maintaining 
both private facilities for their own 
use exclusively as well as facilities 
for public use, whether on the same 
site or not, would be in an equally 
difficult situation if ODM has its 
way, Mr. Tawney said. Clarification 
for them will not come until the 
Treasury Department comes up with 
regulations under the new 100% 
amortization law defining “public 
grain warehouse” or “public grain 
storage facility.” Will it have to be a 
licensed house? Will a certain per- 
centage of its receipts have to come 
from acceptance of public deposits? 
These and similar questions are 
troubling the industry now, and no 
one has the answers. 


Completing Regulations 


Meanwhile the Internal Revenue 
Service is rushing its new regulations 
to completion. It hopes to have them 
out in the next two weeks or so. They 
are in the preliminary draft stage 
and under review. They will come out 
in the form of “proposed” regulations 


How feed sales doubled 


By Albert Berg, Sr., Ellendale, Minnesota, 
Pillsbury Feed Dealer, as told to Gordon Ames 


“Our resale men—trained by Pillsbury—sold 
65 new feed customers in one month” 


Look at our sales record. We’ve kept this graph = 
carefully since the day we added the complete 100} — + 
line of Pillsbury’s BEST Feeds to our own 
manufactured brand. My sons, Albert, Jr. and 
Merton, run our feed business today, and I’m 
mighty proud of the selling job they’ve done 


with Pillsbury Feeds, 


Selling the Pillsbury Feeding Program on-the-farm is one 
way we have kept pushing our tonnage gains higher 
every month. Here you see our own resale man, Donald 
Paustian, left, explaining Pillsbury’s hog feeding pro- 
gram to hog raiser Robert Swearengen. That’s Pillsbury’s 


dune July 
52 


|| Solid line —Pillsbury feed sales | 
Dotted line —our own brand soles | 


T 

| 
| 


T 
+ 
+ 
+ 


| 
-|- 
| 


+ | | 
+ 


Avg. Sept. Oct. Nev. Dec 


Jon. Feb. Mer. Apr. May June 
$2 s2 S3 S3 S3 S3 S83 


Wasa 
Bist BEST 


territory manager, Gordon Ames, at right, helping 
clinch the sale. 
customers out of 225 Pillsbury customer sales during 
just one month. Our salesmen make more than 60 
service-sales calls on farms every week. 


Farm calls like this brought us 65 new 
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and the trade will have 30 days to 
study them and recommend changes. 

Ahead of the regulations will come 
the advance ruling on the question of 
what to do about taxpayers to whom 
Certificates of Necessity have been 
issued but who have not derived any 
tax advantage from them either be- 
cause the certificates never became 
effective or an election under them 
was not taken. According to Revenue 
officials, one of the major problems 
here is to regulate against the pos- 
sibility of fraud or’ bad faith in the 
use of the 100% amortization privi- 
lege. 

About all Revenue people will say 
on the details of how the new law 
will operate is that no special appli- 
cations or certificates will be-required 
since the law itself is plain enough 
that the election to take the 100% 
rapid write-off shall be made simply 
by the act of taking it in preparing 
the tax return. Yes, they see the pos- 
sibility of requiring proof that a cer- 
tificate has not been issued under 
section 124A, that no tax advantage 
has been derived from it. 


Mr. Tawney said he learned that 
the idea of letting the axe fall on 
Certificates of Necessity for grain 
warehouses as proposed by ODM 
started with a rumor put out by some 


lower echelon personnel at that 
agency, to the effect that grain stor- 
age expansion goals had been reached 
and no more tax incentives for addi- 
tional space were needed. Higher- 
level chiefs, he said, evidently be- 
lieved them without looking into the 
facts and proposed that the grain 
storage industry no longer needed 
emergency tax amortization privi-* 
leges. 

At any rate ODM’s statement has 
muddled an otherwise muddled situa- 
tion on rapid tax write-offs for grain 
warehousemen. 

Much of the difficultv could have 
been avoided, Mr. Tawney said, if 
Congress had been more careful in 
considering and drafting the new 
legislation. It was rushed through in 
the dying hours of the last session 
without adequate debate, without 
public hearings, and without consider- 
ing the effect of the new 100% de- 


preciation law on the existing emer- 
gency amortization provisions. 

The new law is an adaptation of 
bills introduced by Reps. Thomas E. 
Martin (R., Iowa) and Carl T. Curtis 
(R., Neb.). In previous sessions Mr. 
Martin had introduced a similar pro- 
posal. The Martin and Curtis bills in 
the 83rd Congress (H. R. 3407 and 
H. R. 5670) seemed to be pointed pri- 
marily to helping grain farmers in- 
crease their own farm storage. Ex- 
tending the privilege of fast tax 
write-offs to commercial warehouse- 
men appeared to be an after-thought, 
Mr. Tawney said. Accordingly, little 
attention was given to the intricacies 
involved and the possible inequities 
arising from the language used in 
these bills or in the final version of 
these bills as found in the Technical 
Changes Act. 

Mr. Tawney said he had learned 
from men who drafted the provision 
that they admittedly knew nothing 
about the grain or milling trade and 
were forced to employ terms having 
only a general meaning in order to 
get out the bill. The same is true, he 
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Valuable door prizes helped pull 5,000 farmers into our store 
in June to help celebrate our 50th anniversary sale. Here 
are two of the 17 prize winners. Free refreshments, enter- 
tainment and live displays at this sale helped us boost June 
sales over 120 tons of Pillsbury Feeds. It’s easy to see why 
we’re sold on the Pillsbury Selling Partnership. 


Planning our sales work starts right here at this map. My 
sons—Albert, Jr. and Merton—know every customer and 
every prospect. It helps them schedule farm calls for our 
three resale men. A Pillsbury resale man comes in regularly 
with the latest service-selling information straight from 
Pillsbury’s national feed headquarters. 


The Pillsbu 
Partnership Pays Off! 


Because Pillsbury adds 14 sales supports 
to your own local selling program 


1. Complete line of top-quality feeds 7. Resale help on the farm 

2. Colorful point-of-sale material 8. Fast delivery from near-by mills 

3. Dealer building and truck identi- 9. Complete library of selling litera- 
fication ture 

4. Franchised dealership 10. Adcvance-planned selling events 


5. Strong radio and magazine adver- 11. Dealer training schools 
tising 12. Outstanding, colorful bag design 


6. Local merchandising and sales 13. Local feeder meeting programs 
support 14. Special promotion for new dealers 


Get in touch with the nearest Pillsbury sales office or see your Pillsbury 


Feed salesman. Find out how Pillsbury can help you de more business 
and keep expenses down. 


BEST 


Feeds and 
Concentrates 


Pillsbury Mills, Inc., Feed & Soy Division, Clinton, Jowa + . 
i Louisville, Ky. 


- Los Angeles, Calif. 
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found, among men who are now draw- 
ing up the regulations, although they 
have conferred with trade representa- 
tives on some of the technica! aspects 
of grain marketing and processing. 
Meanwhile, Certificates of Neces- 
sity are still being issued and a large 
number of certificate applications is 
still pending and will be processed in 
the regular way. All applicants have 
been advised, however, of the new 
law and requested to inform ODM if 
they want to continue or drop their 
application. As of this week not more 
than a handful of responses had been 
received. None of them requested 
cancellation of their applications. 


FISHERIES INSTITUTE 
SETS ’54 MEETING DATE 


WASHINGTON—The ninth annual 
convention of the National Fisheries 
Institute, Inc., will be conducted May 
2-5 at the Hotel Cleveland, Cleveland, 
Ohio, according to Mal Xavier, con- 
vention manager. 


PACIFIC MOLASSES CO. 
OPENS FLORIDA OUTLET 


SAN FRANCISCO — Opening of 
tank car, tank truck and drum dis- 
tribution facilities for cane feed mo- 
lasses by the Pacific Molasses Co. 
at its Port Everglades terminal has 
been announced by James M. Fergu- 
son, president. 

The new facilities, Mr. Ferguson 
said, will enable the company to 
give better service to molasses users 
in southern Florida and certain other 
areas in the Southeast. 


They’d rather 
load with a 


HYTROL 


It's no fun to pitch 100 pound sacks up 
on a truck, stack or loft. Strained 
backs, ruptures and exhaustion cost 
you money and employees. 


What a difference with Seedburo 
Hytrol, This lightweight aluminum 
conveyor lifts 100 pound bag and 
boxes up and down. Folds to fit on a 
truck. Your men stay healthier and 
happier. Because they can work faster 
with a Hytrol you cut labor costs pay- 
ing for your equipment. 13’ to 21’ 
lengths. 


For all facts and prices write: 


Your complete source of finest 
testing and handling equipment. 


722 Converse Building, Chicago 6, Illinois 
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_ THE V. D. ANDERSON COMPANY 


1944 West 96th Street * Cleveland 2, Ohio 


TOMATO 


CARLOTS, TRUCKLOTS, TON LOTS 


The drying season lasts only 6 SHORT WEEKS. 


3939 South Union Avenue 
CHICAGO 9, ILLINOIS 


Phone: Yards 7 1003 


Place your order now because supply is limited. 


For information and prices contact: 


THE NEW CENTURY COMPANY 


Write today 


e EXPELLERS 


SOLVENT 
EXTRACTION 


e EXSOLEX (Pre-Expellers: 
and Solvent Extraction) 


SS = = 


— 


MERRILL 
LYNCH, 
PIERCE, 
FENNER 


KERs 


& BEANE 


FEEDSTUFFS 


VEGETABLE OILS 
PACKING HOUSE PRODUCTS 


Reserves 


(Continued from page 13) 


record a double liability and distort 
the net worth. 

Reserves are set up to cover assets 
that for one reason or another lose 
value in time. If they were kept on 
the books at recorded value indefi- 
nitely, the net worth would be in- 
flated or hold water. Water in the 
net worth is like water on the knee. 
It will cause trouble if it isn’t 
“needled” out. A reserve should not 
be set up to cover the withholdings 
from employees. The exact amount 
withheld should be kept in a separate 
account. Too many dealers withhold 
the tax, set up a liability oa the books 
for the amount due the collector and 
then pay it out of current funds. This 
is not their money and it should not 
be considered part of business capital. 


set aside the funds to repiace his 
working equipment as it depreciates 
so that he can pay spot cash for the 
new equipment. But, in practice, 
many businessmen buy equipment on 
time. Such sales have increased tre- 
mendously in the past decade. 

Time payment sales have given a 
big impetus to expansion and modern- 
ization, in fact, a credo that holds 
considerable weight in business circles 
today, and one which the dealer may 
follow with profit is, “Buy equipment 
on time and pay for it with the in- 
creased profits you make on it.” 

We believe that because the pur- 
chases of business equipment on in- 
stallments far outnumber the pur- 
chases of business equipment for cash 
the practice of setting aside the total 
value of replacement equipment in a 
sinking fund could be amended, that 
a businessman may get by safely by 
laying aside about one quarter its 
value for the down payment and let 
the new equipment pay for itself out 
of increased profits or lower operat- 
ing costs. This is just a random 
thought injected because high taxa- 


these lines, he must switch the re- 
serves to a sinking fund recorded on 
the asset side of the balance sheet 
and backed up by a bank account 
covering the total depreciation write- 
offs to date. 


— 


ABERDEEN ELEVATOR, 
MIDLAND, ONT., SOLD 


MIDLAND, ONT. — In a joint 
statement released by Robert C. 
Bacon of Boston, president and own- 
er of the Aberdeen Elevator Co., Ltd., 
at Midland, Ont. and R. J. Pinchin, 
president of Renown Investments, 
Ltd., announced that the Aberdeen 
elevator and property have been pur- 
chased by Renown Investments, Ltd. 
Possession is to take place Sept. 30. 
John Bacon, who has been manager 
of the Aberdeen elevator, plans to 
return to the U.S. wheres he has other 
interests. 

Mr. Bacon will be succeeded by 


P ; From the standpoint of prescribed ; R. A. Megaw, a former director, plant 
™ | accounting practice, a dealer should | Manager and life-long associate of 


Mr. Pinchin in Copeland Flour Mills, 
Ltd. 

When questioned as to the further 
development of the Aberdeen prop- 
erty, Mr. Pinchin was non-committal 
other than to say the elevator will 
continue to be operated as before. 

The purchase price was not dis- 
closed. 


E. H. SULLIVAN DIES 

KANSAS CITY—E. H. Sullivan, re- 
tired Kansas City grainman, died in 
a Kansas City hospital Sept. 2 after 
an illness of about a month. For 20 
years he operated the E. H. Sullivan 
Grain Co. in the Kansas City Board 
of Trade and was its president. Born 
in Lexington, Mo., Mr. Sullivan moved 
to Kansas City in 1909 and became a 
partner in the old Hodgson-Davis 
Grain Co. Funeral services were held 
on Sept. 4 in Kansas City. 


THOMAS W. McKEE DIES 
WOOSTER, OHIO—Thomas W. 
McKee, 42, owner and operator of a 
feed mill and grain elevator at near- 


tion and high operating costs are 
making it hard for all businessmen, 
even the big fellows, to set aside the 


DALLAS 


Ist Nat’. Banx Broc. by Creighton, died recently of a heart 


attack. He had operated the feed 
business since 1933. His widow, 
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a . actual cash to pay for replacements 


in full. However, this does not mean 
that the dealer should by-pass a re- 
cording of reserves. He needs reserves 
to give him an accurate appraisal of 
his net profit. Neither should he con- 
tinue to place reliance on the financial 
safety of his reserve accounts be- 
cause they are merely book figures 
representing a paper liability. 


To get financial security along 


Going down to the bottom of Galveston Bay digging for oyster shell. 


machinery manned by experienced men Is in use at every step of the Shellbullder 
operation to assure you of a top quality product when you ask your feed deal- 


COMPANY 


er for Shellbulider. 


SHELLBUILDER 


MELROSE BUILDING, HOUSTON TEX4S 


is as 
important 


for high 
quality egg 
prodoction as 
anything a feed 
dealer sells. 


Modern 


Jayne; a son, daughter and sister 
survive. 
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CHICKEN DINNERS POPULAR 

Chicken dinners are more popular. 
Americans consumed three times as 
much chicken in 1952 as in 1940. 


The AMBURGO Company, 
1315 WALNUT ST., PHILA. 
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WORLD FEED CONGRESS 
DISCUSSES NUTRITION 


HAMBURG — Hamburg was the 
site of the International Feed Con- 
gress Aug. 17-22, the first time this 
event was held in Germany since 
World War II. A large attendance 
indicated that there is vital interest 
in problems of livestock feeding and 
a desire for international contact, ac- 
cording to officials of the congress. 

Scientists, industrialists and farm- 
ers from most European nations and 
the U.S. attended to hear new results 
of research in animal nutrition. 

Prof. Nehring, Germany, Dr. 
Schiirch, Switzerland, and Prof. Brei- 
rem, Norway, delivered lectures on 
protein problems, the latter stressing 
the importance of Norwegian fish 
meal aid herring meal, etc. in meet- 
ing European protein requirements. 

Director Eskedal, Denmark, Direc- 
tor Frens, Holland, and Prof. Becker, 
Prof. Richter and Prof. Witt, Ger- 
many, spoke about their research 
on the actual fat optimum in dairy 
feeds. All scientists agreed that the 
saturated fatty acids and oleic acid 
have a more favorable physiological 
effect than unsaturated fatty acids. 

Dr. Szasz, Switzerland, Prof. Wag- 
ner and Dr. Hoek, Germany, stressed 
the importance of vitamins in live- 
stock feeding. It was pointed out 
that there are still many problems 
to be solved though new methods 
have been elaborated to determine 
vitamin activity. 

Special interest centered on the 
lectures and discussions on antibi- 
otics, since the antibiotic feed sup- 
plementation is still in a stage of 
beginning in Germany. Three Ameri- 
can scientists, Dr. Harry P. Broquist, 
Herbert G. Luther, and Dr. Alexand- 
er Zeissig interchanged their experi- 
ences with antibiotics with their 
European colleagues, Dr. de Man, Dr. 
Braude and Dr. Heigener. An inter- 
esting fact developed in that similar 
results were obtained in American 
and European experiments though 
they were conducted under different 
conditions. Another discussion group 
dealt with technical questions in the 
manufacturing of mixed provender. 


The Polka Dot Folks” 
BOARD OF TRADE 
KANSAS CITY 6, MO. 
Victor 4385-86-87-88-89 
Protein Dept., TWX-KC 28 
Other Ingredients, TWX-KC 125 
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DOMESTIC AND EXPORT SHIP- 
PERS AND BROKERS OF U. 8. 
AND CANADIAN GRAINS AND 
FEEDS SINCE 1852. 

| Use ABERDEEN ELEVA- 


TOR (Midland) at Bay 
and ask us re facilities at 
Portland and Boston. 


EDWARD R. BACON GRAIN CO. 


Portland, Maine Boston, Mass. 


PRODUCTS 


Distributed in Southern 


Missouri, Arkansas, Okla- 
homa and Texas by 
The Tommy Thompson Co. 

. 3617 Dryden Road 
FORT WORTH, TEXAS 
Telephone: Webster 0005 


QUALITY GOES IN BEFORE THE NAME GOES ON 


24 Series — 14”- 20”- 25” widths, 
with separate fan drive; 40 to 200 HP 


on mills, 20 to 40 HP on fan. 
Illustrated is mill with open 
throat for bulky material. 


24 Series — Bottom discharge— § 
For grinding material such as 
meat scrap, tankage, fish meal. 


High hammer tip speed and 
impact produces excellent 


grind. 4 widths, 40 to 200 HP. 


Built with DIXIE’S rugged, long-life con- 
struction. Dixie hammermills will out-grind, 
out-produce other type grinders. All the ad- 


New Money-Makers 


2220 Production Mill — Two sizes 
30 to 100 HP on mill, 15 to 40 HP 
on fan. America’s leading pro- 
duction mill. 


@ 24 Series — Open throat, fan on 
mill shaft, 4 widths, 40 to 200 HP. 
This mill cannot be surpassed in 
grinding of fibrous materials such 
as oats, screenings, alfalfa 

meal, corn cobs, ete. 


vantages of conventional type grinders...none 
of the disadvantages. 42 sizes, styles, appli- 
cations, from 25 to 200 HP. Dept. 950 


Manufactured By DIXIE MACHINERY MANUFACTURING COMPANY 


(DIVISION OF BATH IRON WORKS CORP.) 


JOHN J. WOODS & SONS, Distributors ¢ 4200 Goodfellow Blvd. ¢ St. Lovis 20, Mo. 
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DON’T BUY ANY HAMMERMMLL UNTIL YOU'VE SEEN THE NEW 
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Modern Dairy Cattle Feeding 
as Viewed by a Feed Man 


By Dr. Paul E. Newman 


feed man must always keep this ques- | Fundamental to a dairyman’s suc- 
tion foremost in his mind, “How can | cess is high production per cow. Both 
dising. His success depends on | I help the dairyman make the most records and experience bear this out. 

repeat sales. Repeat sales are pos- | money?” Feeds or practices which It is illustrated in Table 1. ; 
sible only if the product is rendering | are opposed to this cannot support a At currently less favorable milk 
a real, economic service. successful feed business year after prices, it is questionable whether a 
Consequently, the modern dairy | year. dairyman with a 300-Ib.-fat herd can 
break even. High production per cow 
under current conditions is even 


A. E. BAXTER ENGINEERING CoO. | | pure fondamental to profitable 
Designers and Engineers for Mills, Elevators 
and Feed Mills 


9 ELECTRIC BUILDING BUFFALO 3, NEW YORK 


an 


FEED man cannot think in 
terms of “one sale” merchan- 


Cows and Good Dairymen Are 
Getting Better 
An important change has been tak- 
ing place in many of our dairy herds 
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Designed for grain elevators and similar plants 
with average capacities, the 2532 Carter Disc- 
Cylinder Separator—for example—will clean up 
to 600 bushels of wheat per hour ... up to 400 
bushels of barley. In a single operation the Carter GRAIN 
Disc-Cylinder Separator makes five major separa- CLEANING 
tions: coarse roughage, light foreign materials, PRINCIPLES 
longer foreign materials, shorter foreign mate- © Disc Separation 
rials, and the cleaned grain or seed. | It does a © Cylinder Separation 
complete job of cleaning, separating, grading, © Scalping 
scalping, and aspirating. (The scalper and as- © Aspiration 
pirator can be operated separately.) Seteiie 
Designed for speed, accuracy, and flexibility, the Complete Information Today 
Carter Disc-Cylinder Separator operates efficient- 


ly, at low cost. Compare its performance with that 
of an ordinary machine. You'll find that it does 
clean more bushels better ...at a lower cost 
per bushel. 


AND MANUFACTO 


| the past few years. It has been so 


gradual that its full significance is 
likely to be overlooked. 

In 30 years, production of D.H.LA. 
cows increased 50%—over 100 Ib. of 
butterfat per cow. This is even more 
significant when we note that there 
are five times as many cows being 
tested now as 30 years ago. Most im- 
portant to the modern feed man is 
the fact that this upward trend is 
constant and shows no signs of re- 
versing itself in the foreseeable fu- 
ture. A 300-lb.-fat herd is common- 
place, 400 will soon be average for 


EDITOR’S NOTE: A modern feed 
man’s success rests on the success 
of his feeders and how valuable he 
can become in helping them be suc- 
cessful. This is pointed out by Dr. 
Paul E. Newman of the Beacon Mill- 
ing Co., Cayuga, N. Y., in the accom- 
panying article on dairy cattle feed- 
ing. He notes that a feed man, in 
looking to the future, must concen- 
trate his thinking on the needs of 
high producing herds. Dr. Néwman 
goes on to explain what dairy con- 
centrates should supply, and he dis- 
cusses problems of special feeds. This 
article is from a talk by Dr. Newman 
at the Nutrition School for Feed Men 
at the University of Wisconsin. 


good herds, 500 is a common goal al- 
ready frequently surpassed. 

A feed man in looking to the future 
must concentrate his thinking on the 
needs of high producing herds. These 
are more critical than most of us 
realize. 

In herds of lower testing breeds 
and approaching a 500-lb.-fat aver- 
age, most of the mature cows will 
reach 80 Ib. of milk daily for a por- 
tion of their lactation. Once a 40-lb. 
cow was considered pretty good. The 
feeding problem at this level is not 
especially critical. Handling an 80-]b. 
cow is something different. To sup- 
ply 21.6 lb. of T.D.N. from an aver- 
age grain ration would mean feeding 
at least 30 Ib. of it daily. This level 
is neither desirable, physiologically 
advisable, nor economically practical. 
Good dairymen and feed men reach 
the following conclusions for high 
producing cows: 

1. Better roughages are essential 
so that more of the cow’s require- 
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NOPCO'S trademark for its exclu- 


VITAMIN A OR VITAMIN D ( 
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because NOPCO MICRATIZED Vitamins 


give you... 


GUARANTEED STABILITY —only NOPCO gives you this ironclad 
guarantee—that MICRATIZED Vitamins, properly used, will deliver full label 
potency when fed! 


GUARANTEED NUTRITIONAL AVAILABILITY —thanks to NOPCO’S 
exclusive protective process, MICRATIZED Vitamins are completely digestible. 
Feeding tests prove it! 


LOWER TRUE COST—cost-in-use is the true criterion of economy, 
and MICRATIZED Vitamins actually cost less to use. They put an end to costly 
and wasteful overfortification. 


A COMPLETE LINE—in potencies to fit your feed needs exactly, 
MICRATIZED Vitamins are available for all classes of poultry, turkeys, and 
four footed animals. 


FREE! write today for NOPCO Vita- 


min Guide, with exact potencies of all 
the NOPCO Micratized Vitamin products. 


CHEMICAL COMPANY 


Harrison 1,N. J. Richmond, Calif. 


PRODUCERS 


EXCLUSIVE 


RELY 


on these quality 
NOPCO products 
for your feeds 


@ NOPCOSOL 


Complete vitamin-antibiotic- 
trace mineral feed supple- 
ment. 


@ NOPCOA&D 
VITAMINS 


A complete line of Micra- 
tized* dry Vitamin A & D 
products, conventional dry 
vitamin A & D_ products, 
vitamin A & D oils, 


@ NOPCO B 
VITAMINS 


Riboflavin, calcium panto- 
thenate, niacin, choline 
chloride (liquid & dry), vita- 
min feed supplement. 


@ NOPCAINE® 
Antibiotic feed supplement 
(procaine penicillin). 

@ NOPCOM *23 


Vitamin and procaine 
penicillin supplement. 


frestarc) 


© 1953 NOPCO Chemical Company 
*T.M. of NOPCO Chemicol Company 
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SERVICE 


D. C. A., Inc., 

4000 Board of Trade Building 
Chicago 4, Illinois 
Tel.—Wabash 2-0028 
Teletype CG 1188 


that’s 
our 


slogan 


our nation wide 


® KOELSCH 


Charles J. Koelsch Grain Co., Inc., 
209 Grain & Flour Exchange, 
Boston 9, Massachusetts 
Tel.——Hancock 6-3115 
Teletype—BS 587 


coverage, with 
private leased wires 
connecting all offices 
assures prompt, 


efficient, unexcelled 
® T. D. F. CO. 
T. D. F. Company, 
Chamber of Commerce, 
Buffalo, New York 
Tel.—Madison 2323 


brokerage service. 


Teletype—BU 484 
elet 
linked 
together 


® SCHUSTER 


Schuster Feed Company, 


to better serve 


405 Merchants Exchange Bldg., YOU 
St. Louis 2, Missouri in all 
Tel.—Central 9400 

| commodities. 


BROKERS IN FEED INGREDIENTS 


Call 


Van Dusen Harrington Co. 
for Barley, Oats, Corn 


BUSINESS FOUNDED 1852 


DULUTH 


Distributed in’ Minnesota, North and South Dakota 


and Western Wisconsin by 


Blomfield-Swanson 


BROKERAGE 
6009 WAYZATA BLYp., MINNEAPOLIS 16, MINN, 
ORCHARD 5-8805 


MINNEAPOLIS 


PHONE 


Table 1—Profite Depend on High Production* 


Yearly Profit 

butterfat Roughage Concentrate Other rotal (or loss) 
production cost cost costs cost per oow 

Ib 

200 $64.00 $67.00 $132.00 $263.00 ——$11.00 

69.00 84.00 155.00 308.00 60.00 

73.00 100.00 171.60 344.00 132.00 

78.00 116,00 190.00 383.00 200.00 


*Feed costs and value of product used for this table were taken from the D.H.LA 
Sunmymary for U.S., 1949. “Other costs” are estimated starting with $1545 per cow as the 
approximate cost shown in Minnesota farm studies with an annual production average of 
approximately 300 Ib. of butterfat 


Table 2—Dramatic Increase in Production Levels in D.H.1.A, Herds 


1920 1930 1940 1950 
No. of D.H.LA. cows in U.8. ..... ; 203,47 507,549 676,141 1,088,872 
Av. D.H.LA. butterfat production, Ib..... 247 303 $31 370 
Alli dairy eows 19 U.B. 163 176 183 209 


Table 3—Morrison Dairy Requirements of 1,200-lb, Cow Producing 40 Ib. Milk Daily 
vs. One Producing 80 Ib. Daily (3.7% Butterfat) 
o—Required for Supplied by 


maintenance plus 25 lb. mixed Extra needed for 


40 lb. 80 lb alfalfa-timothy 40 lb 80 Ib 

milk milk hay mil} milk 
T.D.N., Ib. 21.6 33. 12.3 9.3 1.6 
Protein, Ib. 2.65 4.54 1.65 1.00 2.89 
Phosphorus, Ib. 094 -162 052 042 110 


need for additional calcium is limited 
to milking rations fed with low pro- 
tein roughage, fitting rations, and 
concentrates for growing stock. 
MAGNESIUM—Present knowledge 
indicates that average roughages sup- 
ply enough. More information is 
needed. Because of the danger of too 
much magnesium interfering with the 
normal metabolism of calcium and 
phosphorus, general magnesium sup- 
plementation is not recommended at 
present. It has been shown, however, 
that the normal magnesium in dolo- 
mitic limestone is not injurious. 


ments can come from roughages, and 
a more nearly natural balance main- 
tained between roughage and concen- 
trate levels 

2. Concentrates and their feeding 
must be carefully adapted to supple- 
ment the roughage so that the two 
will meet as nearly as possible the 
needs of the high producing cow. 

3. Adequate feeding during the 
dry period to build up reserves to 
meet the demands of the peak period 
of lactation is essential and profitable 
in high producing herds. 


What Should Dairy Concentrates SALT—The normal practice of ad- 


Supply? ding 1% salt to concentrate rations 
1. Energy: This is one of the and supplying additional salt free 
greatest deficiencies of roughages. choice is advisable. Salt is absolutely, 


in | essential. 

TRACE MINERALS — This is a 
field of wide difference of opinion. 
This is largely due to our meager 
knowledge of the needs and roles of 
the protein level of the roughage. these minerals plus the fact that we 
With the improvement in roughage | @re dealing with extremely small 
quality and increased levels of feed- | 4Mounts. As our knowledge improves, 
ing, there has been a natural and | We find more reason to be concerned, 
justifiable lowering of protein levels | 4t least in special areas, with more 
in dairy concentrates. This trend can | Of the trace minerals. It is hard to 
be carried too far for greatest effi- | Justify their broad use based on our 
ciency. limited knowledge. But, for the same 

3. "Fat: Dairy cows have no spe- reason, and even more important, it 
cific requirement for fat as such. Low - dangerous to recommend against 
fat content can be compensated for their use. 
by slightly heavier feeding. In heavy General use of 
producing cows at a high level of cepted. Cobalt is known to be de- 
feeding, a moderately high fat level ficient in feedstuffs from numerous 
is preferable to heavier concentrate | areas. The number of known areas 


Concentrates should be as high 
energy (T.D.N.) as is consistent with 
reasonable bulkiness. 

2. Protein: It is an old story that 
the protein level must be adapted to 


iodine is now ac- 


feeding. has increased and its general use is 
ledge is comparable to our 

> é > Ae 
menta knowledge of cobalt 10 years ago. 

There are some reasons for consider- 
rates. ing its use. The same applies to cop- 
CALCIUM-—Legume roughages are | per. There is less reason to believe 


high in calcium. Phosphorus supple- | iron supplementation is needed than 
ments also supply some calcium. The | we thought 10 years ago. Informa- 


tion on cattle needs for zinc, boron, 


«+. not when the talk’s about 
a 2-Fan Hammermill qu 


The owner of a Bryant 2-Fan 
Hammermill could never be accused 
of maintaining silence in any dis- 
cussion concerning hammermills. 
Pride in the performance of his 
Bryant, born of year-in year-out 
experience with Bryant dependa- 
bility, will not allow his praises 
to go unsung. How well he knows 
that his Bryant is unmatched for 
maximum profits and time-saving, 
trouble-free operation. 


Send in the coupon for the com 
plete story of the Bryant 2-Fan 
Hammermill and the sensational 
new Bryant Simplex Screen 
Changer. 


Quality Feed Mill Machinery since 


BRYANT ENGINEERING CO. Port Huron, Mich. 


Silence 


WATER SOLUBLE * FAT SOLUBLE 
VITAMINS - ANTIBIOTICS 
In Any Combination at 
Desired Potencies 


RUDY 
VITAMINS, INC. ESCHENHEIMER CO. 
809 W. 58th Street | Midwest Distributor 
Chicago 21, IMinois Box 147, 


Chillicothe, Mo. 


Please send us complete information about 
the Bryont 2-Fan Hammermill and the 
Bryont Simplex Screen Changer. 


NAME 


STREET 


city 
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BOOKS— 
FEEDS and FEEDING, 21st Edition 


By Frank B. Morrison, Professor of Animal Husbandry and 
Animal Nutrition, Cornell University 


Part I—Fundamentals of Animal Nutrition 
Part l—Feedingstuffs 
Part I1I—Feeding Farm Animals 


An accepted manual of feeds and feeding since the 
first edition in 1900 


ANIMAL NUTRITION, Third Edition 


By Leonard A. Maynard, Professor of Nutrition and Biochem- 
istry, Director of the School of Nutrition, Cornell University 


It covers the standard, constantly-needed facts on feeding farm animals, - pone 


7. 00 


$7.00 


the newly discovered facts about how certain acids, v 
help tm raising healthier, more preductive animals. 
474 pages, 77 illustrations and tables ............... 


RAISING SWINE — 


By George P. Deyoe, Professor of Agricultural Education, 
University of Illinois. and J. L. Krider, Director of Feed Re- 
search and Education, McMillen Feed Mills 

A swine raiser’s handbook. Steck selecti recerd k 


use. 447 pages, 201 illustrations, 40 tables........... 


RAISING LIVESTOCK— 


By Walter H. Peters and G. P. Deyoe, Professor of Agricul- 
tural Education, University of Illinois 


This beok provides the owner, manager or caretaker of farm or ranch with easily 
found, for solving problems confrented in producing, handling 


and managing livestock, including preparing for market, selecting, feeding, hous- 


ing, breeding and marketing inflaences. It telle of the many jobs to $4 75 
be dome and exactly how to do them. 519 pages, 240 illustrations r) 


SWINE PRODUCTION— 


By W. E. Carroll and J. L. Krider, Professors, Department 
of Animal Husbandry, University of Illinois 
46.00 


A guide to organization. establishment, management, feeding and mar- 

keting operations in raising of hogs. 408 pages, @ Wlustretions..... 
POULTRY NUTRITION, Fourth edition Revised and Enlarged 

By W. Ray Ewing 


1,560 pages, 183 illostrations, of practical, factaal information for feed manufac- 
turers, foed dealers, breeders. New chapter on anti- 42 50 


biotics, new growth charts, feed formulas for rapid growth 


POULTRY PRODUCTION— 


By Leslie E. Card, Ph.D., Professor Animal Science, Univer- 


sity of Illinois 
EKighth Edition, 416 pages, 216 illustrations and four plates. 
flock management and oe breeding and 
selection, nutrition, disease control, etc. ..... 


POULTRY HUSBANDRY— 
Laboratory Exercises for Farm Poultry Production 


By Thomas B. Avery and Loyal F. Payne, Department of Poul- 
try Husbandry, Kansas State College, Manhattan, Kansas 
1052—@piral bound, 96 pp. 15 lessons for beginners on poultry farm management, 
breed identification, production culling, amatemy <i ing and dub- 
bing, feeding, judging, egg quality, poultry heuse construction, killing $4 75 

and dressing, preparation fer cooking, and poultry discasce ; te 


KEEPING CHICKENS IN CAGES, 3d Edition 


By Roland C. Hartman, Editor, Pacific Poultryman 
Deals with practices for keeping chickens in individual single deck laying cages 
in areas having a relatively mild climate. Based on methods used successfully in 
California and now being adopted largely in $ 3 50 


BEEF CATTLE, 4th Edition 


By Roscoe R. Snapp, Professor Animal Science, University of 
Illinois, and Chief of Beef Cattle Division, Illinois Agricultural 
Experiment Station 
Covers breeding, feeds, feeding, economic trends, equipment, etc. Includes a re- 
pert of hundreds of feeding experiments. Has « special chapter on sterility by 
Dr. Harry Hardenbrooks, Jr., assistant professor of veterinary 6 50 
medicine, University of Illinols. 641 pages 2 


NORTHWESTERN MILLER ALMANACK 1953 


Facts and Figures of the Flour, Grain, Feed and Baking Industries. Sections de- 
voted to each industry. Published annually for over forty years and used as e 


$2.00 


feeding, care 


$4.75 


Deals with broiler 


$5.00 


$1,000 AWARD—Dr. Gerald Fuson Combs, University of Maryland, 1953 
recipient of the American Feed Manufacturers Assn. award for outstanding 


contribution to poultry nutrition research, 
Victor Heiman, chairman of the 


Dr. Combs was selected by the Poultry Science 


his check for $1,000 from Dr. 
nutrition council. 


is shown on the left receiving 
AFMA 
Assn. to 


receive this award at its 42nd annual meeting in Vancouver, B. C., Aug. 24-27, 
1953. The complete story about Dr. Combs’ award appeared in Feedstuffs, 


Aug. 29, page 7. 


fluorine and other trace minerals is 
almost completely lacking. 

It is important with all trace min- 
erals that excessive amounts be 
avoided. 

Some of them are actually toxic; 
others in excessive amounts may in- 
terfere with the assimilation of other 
minerals. The addition of trace min- 
erals is definitely the job of the in- 
formed and adequately equipped feed, 
mineral or salt manufacturer 

5. Vitamins: 

VITAMIN D has been recom- 
mended in growing rations for a num- 


ber of years. Because of its low cost 
and its favorable effect on calcium 
and phosphorus assimilation, its use 
seems justified in the milking ra- 
tions for high producing cows. 
VITAMIN A (carotene)—Its use 
is recommended for calf feeds. For 
older animals it is usually supplied in 
adequate amounts by good roughages 
The high vitamin A requirements of 
pregnancy and the variability of 
roughages give some justification for 
use of dehydrated leaf meal or other 
high carotene sources in fitting ra- 
tions. Beyond this, extra carotene is 


her trouble is your profit 


| Sukey’s great grandmother had to 


| 
| 


put up with flies. Sukey doesn’t—not 
when you sell her Lethalaire D-200. 
Here’s the ideal fly killer dairymen 
have been begging for, one that even 
gets rid of resistant flies. 

Lethalaire D-200 bombs contain 
Pyrethrins and Piperonyl Butoxide— 
approved by USDA for use where 
dairy products are processed. One 
5-pound bomb will treat the average 
barn at a cost of a penny per cow 
per application —effectively treats 
1000 cubic feet 1000 times. 


Lethalaire D-200 is not only an 
effective item, but a profitable one 
that builds extra repeat business for 
the feed dealer. For further informa- 
tion on the attractive sales proposi- 
tion Lethalaire makes, write VIRGINIA 
SMELTING Company, Dept. 70, West 
Norfolk, Va. 


The Feed Man’s Librar & 
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{ 
7 
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recommended only in special supple- 
ments for poor quality roughages. 

VITAMIN E after 20 or more years 
is still controversial. Our present in- 
formation does not justify general 
recommendation of it beyond the 
amounts carried in normal feedstuffs. 

The supplementation with various 
water soluble vitamins (riboflavin, 
thiamine, choline, pyridoxine, panto- 
thenic acid, etc.) is recommended only 
for calf feeds meant to replace milk. 
There are large amounts of these pro- 
duced in the rumen of older animals. 
Intensive study of rumen physiology 
now getting under way may lend in- 
formation on conditions which favor 
optimum and possibly others favoring 
suboptimum rumen production of 
some of these vitamins. 

6. Palatability: This is of marked 
importance. A feed must be palatable 
for high producing cows to eat ade- 
quate amounts without wastage. Fur- 
ther, this is one of the major factors 
on which the farmer himself rates a 
feed since he can observe palatability 
differences easily. 

7. Uniformity: Like palatability, 
this is a factor important in the mind 
of the dairyman. It is a first essentiai 
in building the feeder's confidence in 
the feed. 

8. Safety: This is important in 
feeding high producers. Factors con- 
tributing to safety of a feed include: 
bulkiness, slight laxativeness, free- 
dom from off-grade ingredients and 
avoidance of a higher protein level 
than required. 


Problems of Special Feeds 

Supplements for home-grown grains 
are necessary in supplying a complete 
feed service to dairymen. Such sup- 
plements must provide more than 
just protein—extra minerals, vitamin 
D and bulkiness if used with heavy 
grains. Molasses is usually desirable. 
The object should be to make possible 


f 
You Can Count On 


Research | 
© Quality Control 
© Outstanding Facilities , 


@ Quick Service 


Trace Mineral Premixes ...lodized-Man- 
ganesed Calcium (ony desired level) .. 
Manganesed Calcium (any desired level) 

. Electro (free-flowing) Calcium... Pellet ( 
Colcium...Regulor (plain) Calcium 
..Dustless (plain) Calcium...Shellmaker 
cium Grit...G-220 Riboflavin Supplement... 


Write — Wire—Phone 
Calcium Carbonate Co. 


CHICAGO 6, ILL. CARTHAGE, MO. OMAHA, MEBRASKA 
222 W. Adems Box 409 325 WOW. Bidg 


FINE QUALITY CANE 


3 AYO MOLASSES 
x) DISTRIBUTORS COMPANY 
893 PERDIDO STREET 

NEW ORLEANS, LOUISIANA 


PHONE RAymond 0618 


a finished feed comparable to that 
which a feed manufacturer would sup- 
ply if he purchased and used these 
home grains in his own feeds. 

A supplement for poor quality 
roughages has a role to play. This is 
particularly true in poor roughage 
years and in the late winter months 
when the farmer is feeding his coarse, 
rained-on, bleached first cutting from 
the bottom of the mow. A good rough- 
age supplement should be more than 
just a cheap filler. It should supply 
laxativeness, carotene, minerals and 
a modest amount of protein. 

Mineral supplements are a part of 
a complete feeding program for high 
producers. This is particularly impor- 
tant during periods of low concen- 
trate feeding on pasture —for both 
cows and heifers. Because of wide 
variations in mineral contents of 
roughages, it is increasingly recog- 
nized as good dairy practice to offer 
a good mineral! supplement free 
choice the year around in addition to 
minerals in the regular feeds. Such a 
suppiement should contain the min- 


erals discussed for concentrate ra- 


tions and in safe proportions. It may 


be more practical to rely on a reliable 
commercial mineral mixture than to 
to make your own. 

The three above supplements 
home grain, poor roughage, and min- 
eral—individually or in combination, 
can be used to make practically any 
desired concentrate ration from any 
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combination of home grains which a 
particular farm may have. 

Calf starters and milk replace- 
ments have won for themselves a per- 
manent place in a dairy feeding pro- 
gram. They must be carefully formu- 
lated and blended from high quality 
materials. Here again, for many of 
the average size feed men, it is prob- 

(Continued on page 66) 


For a Convenient, Year "Round Supply 


of Fish Solubles Specify... 


SEA-MAID 60-40 is a con- 
venient pre-mix of Paproco 
Condensed Fish Solubles, top 
alfalfa leaf meal ‘and 
ydrated alfalfa meal. 


SEA-MAID 40 is a convenient 
fe e-mix of solvent extracted 

ybean oil meal and Papro- 
co Condensed Fish Solubles. 


Chickens in the know 


coast 


mixing equipment. 


“MANUFACTURING PLANTS: TERMINAL ISLAND, 
CALIF. FONTANA, CALIF. DUBUQUE, IOWA 
enalysis of protein 


FISH SOLUBLES 


are used exclusively in 


Sea-Maid PREMIXES 


Wise birds know that Sea-Maid Fish Solubles Premixes 
are palatable and nutritionally balanced, and provide a 
rich, natural source of the Fish Solubles growth factors. 


Paproco West Coast Condensed Fish Solubles used in 
the manufacture of Sea-Maid Fish Solubles Premixes 
' is a natural source of vitamin B-12, unidentified growth 
factors, B-complex vitamins, amino acids and essential 
trace minerals. Our special patented processes carefully 
preserve the original nutritive qualities of the Fish Solu- 
bles and the alfalfa or soybean oil meal carriers. 

Sea-Maid Fish Solubles Premixes are free-flowing, easy 


and convenient to use, and provide a year-round supply 
of fish solubles without burdensome inventory or special 


Be “in the know,” and investigate Paproco today! 


MANUFACTURED BY 


STATLER 


PACIFIC PROCESSING CORP. 


WILSHIRE BLYD.- Los ANGELES 17+ 
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DEVOLD V/7AMIN OILS... 


A Credit to any Feed! 


Used With Confidence by Feed Millers and 
Animal Breeders for Nearly 30 Years 


Quality © Tested © Fresh © Low F. F. A. Content 
—All Potencies— 

=> DEVOLD VITAMIN A & D FEEDING OILS 

“DEVOLKOD’” VITAMIN OILS 


(Cod Liver Oils with added Vitamins A & D) 


> "DEVOLKOD*”’ NON-DESTEARINATED 
COD LIVER OILS USP 


DEVOLD VITAMIN A OILS 
—> PEDER DEVOLD WHEAT GERM OIL 
Let Us Quote You! 
PEDER DEVOLD OIL COMPANY 


Div. Chas. L. Huisking Co., Inc. 
45-FM Clinton Avenue Brooklyn 5, N. Y. 


Improving Your Town/’s 


| ET me ask you a question, Mr. 

Dealer, a very important ques- 

tion. It is: How are your rural 
relations? I don’t mean your grandpa 
or grandma or other blood kin who 
may still reside in a rural area, I 
mean all those people who are within 
your trade area, which is also the 
trade area of the rest of the mer- 
chants in your town. 

Unknown to you, perhaps, this type 
of conversation often goes on amongst 
farmers, “Guess I'll drive over to 
Smithville with my family and do 
some shopping today and get some 
feed while I am there, too. I sort of 
like that feed dealer in Jonesville bet- 
ter than the one in Smithville, but 
my family just don’t like the rest of 
the merchants. Say the town has no 
spirit, that merchants don’t treat 
farmers right. So I string along with 
the family.” 

Why aren’t those merchants in 
Jonesville getting more business? You 
may be trying hard in your feed busi- 
ness to work with farmers, but if the 
rest of the merchants don’t help, you 
are going to lose some business which 
might otherwise be yours. 

All merchants need to “string along 
together” in the effort to win the in- 
terest of farmers and incidentally to 
win their trade. And this means a 
livewire chamber of commerce or 
other civic club which has a definite 
agricultural program which it pushes. 
And this agricultural program should 
have as its chief purpose the better- 
ment of agriculture. If this is the 
principal aim, then the feed dealer 
will sooner or later share in the bene- 
fits coming from more farm traffic. 

One of the best 4-H Club fairs in 


Relations With Farmers 
By MAX ANSON 


eastern Iowa is held annually be- 
cause a feed dealer in a small town 
there helped the 4-H boys get it 
started. He personally went out and 
helped the boys and girls sel] exhibit 
space. He gave his time willingly for 
a few years to get the fair operating 
on a pay as you go basis. Today that 
fair pulls better attendance than the 
county fair, and many grateful 4-H 
boys and girls who are now grown up 
and own and operate farms trade at 
that dealer’s mill, because he helped 
their club and thereby helped them 
get a good start in farming. 

In one Wisconsin town, 17 gilts are 
given to a select list of boys and girls 
every year. This project has been go- 
ing on for more than 10 years. The 
boys and girls, members of 4-H and 
FFA clubs, give back one gilt from 
each litter, and thus the purebred pig 
plan is self-perpetuating, for the most 
part. Because businessmen in this 
town back this plan unflinchingly 
every year, the county has a high per- 
centage of purebred hogs, raised by 
farmers who appreciate the type of 
stock they have. These farmers, too, 
are training their boys and girls from 
childhood on about the value of pure- 
bred hogs. 

Merchants who live in towns which 
promote such projects, and who take 
part in them, will get more than an 
average share of the farmer’s busi- 
ness. Farmers as a rule are very 
loyal. They will trade in towns where 
they know they are welcome, where 
merchants do their share to help agri- 
culture progress. 

It is this knowledge which feed 
dealers should impress upon other 
merchants who may not be as close 


DAR-STA-FAT 
able in drums—tank trucks—tank cars. 


DAR-BEAD-FAT 


‘Introducing Two NEW Products 


A semi-liquid—stabilized. Especially formulated to give best feeding results. Avail- 


‘A dry, free-flowing product — Hydrogenated (to prevent rancidity)—In bead form 
for ease of handling—Packed in fifty pound paper bags. 


CARRIED IN STOCK FOR IMMEDIATE SHIPMENT AT 
CHICAGO, ILL.—DETROIT, MICH.—CLEVELAND, OHIO 
CINCINNATI, OHIO—BUFFALO, N. Y. 


TECHNICAL SERVICE AVAILABLE FOR EQUIPMENT AND APPLICATION PROBLEMS 


DARLING COMPANY 


4201 S. ASHLAND AVE., CHICAGO, ILL. — YARDS 7-3000 


| 
| 
| 


to rural thinking trends as feed deal- 
ers are. There is no need for a cham- 
ber of commerce to conduct a survey 
to find out why business goes else- 
where, especially rural trade. Farm- 
ers generally buy where they are well 
treated. It is as simple as that. 


State Farm Tour 

It is interesting to note that Wis- 
consin is now conducting a statewide 
farm tour. This tour got a great deal 
of publicity in many state newspapers, 
and showed farmers that businessmen 
are deeply interested in agriculture 
and its problems. 

One newspaper report of the event 
said, “Two charter busloads of Wis- 
consin businessmen took a particular 
interest in Wisconsin agriculture June 
25 when they participated in the state 
chamber’s first annual farm tour, 
which was planned and conducted in 
close co-operation with the Wisconsin 
Department of Agriculture. 

“Starting at Milwaukee, the tour 
made its first stop at the Krull Dairy 
Farm near Lake Mills. From there 
the group went to Lake Mills to ob- 
serve the pea canning operations at 
the Oconomowoc canning plant there 
and to see the variety of agricultural 
operations carried on at the nearby 
farms of William Renk & Son. 

The guests were entertained at a 
luncheon given by the Wisconsin 
Utilities Assn. at the electric research 
farm near Madison operated by the 
University of Wisconsin College of 
Agriculture. An inspection of the 
farm was another feature of the stop 
there. 

“The big cheese factory of the 
Madison Milk Producers Assn. west 
of Madison provided the first attrac- 
tion on the afternoon phase of the 
tour. Next came a trip to Dousman 
for a stop at the vast Owens Bros. 
farm. 

“A dairy dinner at the Wern Farms 
near Waukesha concluded the day’s 
activities, with D. N. McDowell, state 
secretary of the department of agri- 
culture, as speaker on the relation- 
ship of agriculture to business and 
industry in our Wisconsin economy. 

“Participants in the tour, both agri- 
culturists and businessmen praised 


the idea of the tour and urged that 
it be repeated. There also were re- 
quests that farmers be given an Op- 
portunity to visit industrial plants in 
a reversal of this idea of the first 
farm tour.” 

Right in your own county, right in 
your own township, Mr. Feed Dealer, 
perhaps you can organize a farm tour, 
where businessmen can charter a bus 
and go to see how farmers earn their 
living. A tour like this will enable 
farmers to “show off” what they are 
doing, and they'll become more 
friendly. They may even like to come 
to your town on a tour of business 
and industrial places and be feted at 
a luncheon. And when they do that, 
you can bet that your town is going 
to give any other town in the area 
a “run for the farmer's trade.” 

Business goes where it is invited, 
and this holds true of farmers, too. 


GEORGIA FEED, POULTRY 
CONFERENCE DATES SET 
ATLANTA—The Georgia Feed and 

Poultry Conference will be held June 

21-22, 1954, at the Dinkler Plaza 

Hotel (formerly the Ansley Hotel) in 

Atlanta. Registration will begin June 

21. 

Conference details may be secured 
from Will L. Kinard, Ashcraft- 
Wilkinson Co., 601 Trust Company of 
Georgia Bldg., Atlanta, Ga. 


TAXES OUT-PACE SALARIES 


WILMINGTON, DEL.— The Fed- 
eral income tax bill of the Du Pont 
Co. topped the total of wages and 
salaries paid the company’s employees 
during the first half of this year. 
Taxes out-paced the increase in num- 
ber of employees and rates of pay, 
both of which were at record-high 
levels. Estimated Federal taxes on 
income and renegotiation totaled ap- 
proximately $233,000,000 for the first 
half of the year. Wages and salaries 
paid employees in the same period 
came to about $266,000,000. 


feeds even better! 

e@ The feed ingredient with outers (min. 
1814%) and calcium in most avai 

@ Lowest in fluorine, containing less than .004% 
(that’s less than 40 parts per million!) 

e A dependable source of supply, assured 
by quality-control from mine to user 

e@ Blends well. 


ble form 


. Stable in storage... dry 


and free-flowing won't cake or clog 


pure Elemental 


Phosphorus 
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Use EXACT WEIGHT ; 
Indicators for Better Weights... 


An EXACT WEIGHT Indi- 
cator is not a seale by itself. 
Rather it is a simple attachment 
which you can put on your reg- 
ular platform scale. When you 
4) install this indicator you do this 
(1) eliminate blind weighing 
by guesswork balancing of the 
beam and substitute visible 
weighing with a plainly marked 
dial (2) speed up weighing by 
snubbing the scale’s 
action with a simple 
dashpot (3) materially 
improve your weights 
by having every bag 
accurate. An EXACT 
WEIGHT Indicator 
is a simple improve- 
ment . . . costs little 
yet saves so much in 
time and product. 
Write for details for 
your scale. 


EXACT WEIGHT Indicator Model 4016-—a 
“Dial for Platform Scales”—Simplifies the act 
of fast, accurate weighing . . . simple to in- 
stall on any ordinary scale . . . furnished with 
rebalancing indicator for quick rebalancing 
for portable models . . . no maintenance .. 
trouble-free operation. 


EXACT WEIGHT SCALES 


BETTER QUALITY CONTROL 
BETTER COST CONTROL 


THE EXACT WEIGHT SCALE COMPANY 


908 W. Fifth Avenue COLUMBUS 8, OHIO 
2920 Bloor St, W., TORONTO 18, CANADA 


Available in 100-Ib. bags or bulk (name 
your quantity). Descriptive folder, prices, 
samples on request. Write or call us today. 


Derived from 99.9% 
+ 

3 

? 


WRITE OR CALL CHEMICAL SALES DIVISION 
The AMERICAN AGRICULTURAL CHEMICAL Co. 


50 Church Street, New York 7, N.Y., Telephone BArclay 7-1400 


wasteful 
overfortification 
of 


vitamins A and D fitamins A and D 


When This Happens... 


% Designed For Fast Loading and 
Unloading Without Bridging 


% Thorough Uniform Mixing 
% Dust-Tight Positive Bagger 


Special agitating arms prevent bridging and assures 


quick, clean emptying of mix. Easy to install and 
operate with present equipment. Loads top or bottom 

clean, fast .no waste. “Flinger” at top of con- 
veyor tube thoroughly distributes ingredients cuta 
mixing time. Bagger has positive, non-jamming cut- 
off valve, operating in a dust-tight housing. Ball 
bearing equipped screw conveyor is “balanced” for 
quiet, smooth operation. Motor mounted as desired 
All-steel, electric welded construction throughout. 


Available in 3 capacities: 2000, 3000 and 4000 Iba. 


NATIONWIDE SALES AND SERVICE 
Write for Literature and Name of Nearest Distributor 
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Depreciation 


¥. * * 


Feed Dealer Must Consider Two Phases 
By Arthur Roberts 


EPRECIATION gives the feed 
dealer a lot of trouble. Because 


men something to gripe about when 
trying to compute it or justify this 

it is an estimate at best and | deduction on the income tax return. 
one cannot figure it to the penny Even the tax office reports that de- 
like the payroll-—it gives all business- | preciation gives them more trouble 


Distributed in lowa. by 


V. A. MAGNUSON 


SALES COMPANY 
804 10th Street West Des Moines, lowe 
Des Moines 9 - 7897 


than any other item. Accountants 
call it an internal expense, but busi- 
nessmen often refer to it as an in- 
fernal expense. 


Two Phases 
There are two phases of deprecia- 
tion that the dealer must watch, 
wear and tear, and obsolescence. To 
include a_ satisfactory charge for 


them in operating expense and to get 
a reasonable tax deduction, the deal- 
er must guess at this expense for a 
forthcoming period. He won't get a 
bill for it like the telephone or light 
expense. In fact, in most instances, 
he has already paid for the equip- 
ment being written off, and the sub- 
sequent charges are recorded to re- 
trieve this outlay piecemeal over a 
period of years. 

The problem confronting the deal- 
er is to make the total of the an- 
nual depreciation write-offs agree 
with the original cost of the equip- 
ment when its iife-span has terminat- 
and this requires considerable in- 


ed, 
genuity. In fact, few businessmen 


CONVERT TO BULK DELIVERY NOW! 


Goldsberry Aluminum” 8-Ton" Standard (Pillsbury Mills) 


FADING | MILLERS EVERYWHE 


THESE GOLDSBERRY 
TRUCKS CUT LABOR COSTS 
TO THE BONE... ELIMI- 
NATE EXPENSIVE SACK 
COSTS... END RODENT, 


PEST AND SACK DAMAGE 
LOSSES...AND BRING MANY 


OTHER ADVANTAGES! 


All Goldsberry Bulk Delivery 
Trucks handle poultry feeds, dairy 
feeds, whole grains, pellets, or re- 
cleaned grains with equal efficiency. 
Tank-top unloading method makes 
bin-delivery easy. Spout discharges 
into bins or openings at heights 
from 7 to 174% feet, within a 180° 
swing. Discharge rate is approxi- 
mately % ton per minute! Con- 
veyor is self-cleaning. Tank com- 
partmented to haul various type 
grains or feeds at same time. Send 
for literature. 


Your local major trailer manufacturing con- 
cern can mount a standard Goldsberry Bulk 
Feed Body on any type conveyance you de- 
sive. See him for running gear information. 
Goldsberry Bulk Feed Bodies are mounted 
on frames that will take practically any 
standard trailer equipment. 


RANCH BIN 


This is a three- 
ton bin, By add- 
ing one more 
section it would 
be a four-ton bin. 
Bin conveyor ca- 
pacity 1,000 Ibs. 
per min, 


811 South Sultana Ave. 


PAYS 


Goldsberry 12 ton 


GOLDSBERRY MACHINERY CO., INC. 


Ontario, California 


Telephone YUKON 6392-411 


ever match up the book value of de- 
preciable assets at termination of 
their use with the actual value, which 
may be worth only the price of junk, 
or it may rate a trade-in allowance 
on the replacement equipment. 


Past Experience Is Key 

The best yardstick to use in order 
to approximate an adequate deprecia- 
tion rate is your experience with si- 
milar equipment in the past. If your 
records show that similar equipment 
had to be replaced in eight years, 
you can reasonably assume that re- 
placement units will survive that 
long and you are not likely to be 
challenged on your write-offs by the 
income tax office if you base them 
on your experience figures. 

However, you may use this base 
and still be out of pocket because the 
equipment may not stand up as ex- 
pected or you may subject it to more 
wear and tear than the former units. 
The only safe procedure here is to 
buy equipment on the basis of value 
and not on price and try to anticipate 
any additional wear and tear that 
you may give the equipment, adjust- 
ing the life-span downward accord- 
ingly, which means writing off a 
higher rate each year than you had 
written off in the past on similar 
equipment. 

Profitable Usefulness 

Many dealers consider the mechan- 
ical usefulness of equipment, nothing 
else. This is wrong. Consider its 
profitable usefulness, which is quite 
another matter. A machine may be 
in good mechanical order, yet, it may 
have outlived its profitable useful- 
ness because a replacement will en- 
able the dealer to increase sales, cut 
costs and increase profits. Profitable 
usefulness, not mechanical compe- 
tence, is the yardstick the income 
tax office permits, and so, the dealer 
should use it because, in most cases, 
it permits a bigger annual write- 
down and bigger tax deduction. 

If a dealer finds, after setting the 
rate, that he is using the equipment 
more than anticipated, he can in- 
crease the rate if he can justify it, 
but it is inadvisable to change the 
rate unless he has ample justification 
for the increase because the income 
tax office is inclined to check suc 
write-offs closely. Once they pass a 
rate, they are likely to permit the 
same write-offs without challenge un- 
til the equipment is written off com- 
pletely. However, even where the 
dealer uses the straight-line deprecia- 
tion formula, (dividing the years of 
profitable usefulness into the original 
cost and writing off the same rate 
each year), and the Treasury passes 
the deduction without challenge, this 
does not imply that the Director of 
Internal Revenue forfeits the right 
to challenge the rate in a subsequent 
year. 

As we can see from the foregoing, 


THEO. STIVERS 


Broker 
Raw Materials to the Feed Industry 


1527 Candler Bidg. 
Atlanta 3, Georgia 


IS WHAT PAYS 
DIVIDENDS 


FEEDSTUFFS 
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ordinary wear and tear are hard 
enough to estimate, but obsolescence 
is even worse. There are two kinds 
of obsolescence, normal and forced. 
Normal obsolescence is the kind that 
can be approximated because it has 
occurred in prior periods and the deal- 
er can gauge it by referring to his ex- 
perience figures. Forced obsolescence 
is the kind that cannot be anticipated 
because no one knows when it will 
happen. 

Obsolescence means _ out-of-date- 
ness, which comes about through new 
developments, sometimes revolution- 
ary changes in equipment that cut 
the cost of operation considerably, 
making it unprofitable to hang on to 
older units even though they are in 
good mechanical order, or new mod- 
els and stylings coming to market 
that make the old equipment look 
“jalopy.”” Even though mechanically 
satisfactory, the old equipment must 
be replaced to assure maximum eye 
appeal and sales. Obsolescence may 
be charged off separately or combin- 
ed with the depreciation rate. 


Forced Obsolescence—When 

About all the dealer can do is to 
make allowance for forced obsole- 
scence when he sees it coming, and 
we know that this counsel is far from 
definite, but one can go no further 
because external forces bring it about 
and no one knows when they will 
act. If the dealer gets wind of equip- 
ment with extraordinary features 
that will reduce the selling appeal of 
the old, new equipment that will help 
him sell much more merchandise, or 
that costs much less to operate, then 
it is time for him to consider forced 
obsolescence. If this isn’t done, he 
may be compelled to buy new equip- 
ment prematurely because his com- 
petitors have done so and he must 
do likewise to stay in business. He 
will then have an unrecovered cost 
on his books when he replaces the old 
units with new, whether a truck or 
piece of merchandising equipment. 
This unrecovered cost will be a loss 
to be written off against surplus be- 
cause it is an internal expense tnat 
should have been charged to the 
years in which the old equipment was 
on duty. 

The dealer may assume that he 
can add this unrecovered cost to the 
price of the new equipment and write 


it off in later years. Here he will 
bump up against an income tax regu- 
lation that does not permit a 
taxpayer to retrieve such a _ loss. 
If you don’t write off all the de- 


preciation you should have written 
off under the known facts of prior 
years, you cannot retrieve this loss 
subsequently. The words “under the 
known facts of prior years” may of- 
fer a legal way out on forced obso- 
lescence. But it may not do so on 
normal obsolescence and wear and 
tear—not if the dealer’s experience 
figures or other records indicated 
that there was a degree of normal 
obsolescence in prior periods and it 
could have been determined had he 
investigated properly. 

If the dealer gets a trade-in allow- 
ance on old equipment, he should re- 
cord it properly. Say the equipment 
is worth $1,000 on the books. This 


more 


aduenrtisens ude 
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is the unrecovered cost to the date 
of the trade-in, the book value after 
depreciation write-offs have been 
taken to date. The seller of the new 
equipment offers $500 for the old 
equipment, but it is valued at $1,000 
on the books, the differential due to 
obsolescence or inadequate write-offs 
over the years that could not have 
been determined from prior records 
or experience. 

You cannot deduct such a loss on 
the tax return if you make a straight 
trade-in deal. The $1,000 unrecover- 
ed cost must be added to the net cost 
of the new equipment and the total 
depreciated over the years. If you 
want an immediate deduction for the 
loss on the old equipment, sell it for 
the $500 offered by the seller, record 
the deal as a loss against the $1,000 
unrecovered cost and make a straight 
purchase on the new equipment with- 
out an allowance. 


Complete Write-Off 


When equipment is written off en- 
tirely, there are no more deductions 


WAFER MEAL 
Dehydited BREAD CRUMBS 


QUALITY PRODUCTS OF THE 


AMERICAN FEED COMPANY 


2235 Light Street New York 66, N. Y. 
Fairbanks 4-8 760-8 761-8762 
WRITE WIRE FOR QUOTATIONS 


CALL e 


CHEMICAL LABORATORY SERVICE 


FOR ANALYSIS OF 
WHEAT, FLOUR, GRAIN, FEED, SOYBEANS, ALFALFA MEAL 
DOG FOOD, TANKAGE, TALLOW, FISH MEAL, ETC. 


HALLENBECK INSPECTION & TESTING LABORATORY 


56-62 PEARL ST. BUFFALO 2, N. Y. 
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which are supplemented with 


proving feathering. 


nine (feed grade). 


Complete the picture 
of an efficient broiler ration with U.S. 1. METHIONINE 


Squeezing the last ounce of efficiency 
from a well-balanced ration is the goal of 
every one of your feeders. More and more 
poultry growers are finding that feeds 
“free” 
methionine give greater feeding efficiency, 
in addition to increasing growth and im- 


Even in a long race, the champion fre- 
quently wins by only a small margin. If 
you want to put your feeds into the cham- 
pion class — the absolute tops for feeding 
efficiency and growth results—use the plus 
factors of “free” methionine in your for- 
mulas. Put methionine into the picture. 

It is important, both to your customers 
and to your own business, that you plan 
now for your supply of U.S.1. pL-Methio- 


= 


U.S.1. Products 
for the feed industry 

@ U.S.1. Antibiotic Feed Supplements 
(bacitracin and procaine penicillin) 

@ U.S.1. Vitamin Bis Supplements 

@ U.S.1. Vitamin Bis and Antibiotic Feed 
Supplements 

@ CURBAY* B-G, dried molasses fermenta- 
tion solubles 

@ SPECIAL LIQUID CURBAY molasses 
distillers condensed solubles 

@ VACATONE®* 40, molasses distillers 
dried solubles 

@ U.S.1, RIBOFLAVIN PRODUCTS 

@ U.S$.1. CHOLINE CHLORIDE 

@ U.S.1, NIACIN 

@ U.S.1. CALCIUM PANTOTHENATE Products 

@ U.S.1. DL-METHIONINE (feed grade) 


& 


Call or write your nearest U.S.1. office for information and prices. 


NDUSTRIAL CHEMICALS CO. 


Division of National Distillers Products Corporation 


Dept. FS, 120 Broadway, New York 5, N. Y 
Branches in all Principal Cities 
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and profits automatically increase 
without a corresponding increase in 
sales or business competence. This 
cannot continue too long in a busi- 
ness that is progressing because pro- 
gressive merchants must keep their 
equipment up-to-date and obsoles- 
cence takes its toll in time. But, if 
a depreciable asset is written off en- 
tirely, and it is subsequently sold, the 
dealer must report the income from 


this source on his income tax return, 
even if he gets only junk value for it 

The dealer cannot deduct more 
than the original cost of the equip- 
ment over the years of its profitable 


usefulness, even though its cost has 
increased since acquisition and even 
though he must pay a higher price 
for replacements. This has been quite 
customary for the past decade with 


prices in general on the upswing. If 


Board of Trade 
Phone: 2-0777 


Importers and Wholesalers 
of .. Canadian Screenings 


SUPERIOR FEED COMPANY 


Members: American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 


Duluth 2, Minn. 
Teletype DU 16 


the dealer must pay more for re- 
placement equipment, he charges off 
the higher price in subsequent years 
when the new equipment is being 
used. 
Keep Schedules 

Keep depreciation schedules on all 
depreciable assets so that you can 
build up a backlog of accurate in- 
formation on this most important in- 


ternal expense because this will en- 
able you to approximate with reason- 
able accuracy your depreciation 
write-offs. It will minimize the pos- 
sibility of recording a net profit in 


excess of actual and the paying of an 
excessive income tax on the bloated 
net 

The dealer may write off each unit 
individually, or he can group the 
same units, total their cost and write 
off on this base, called the group 
method. We recommend the unit 
method because all the units in a 


group may not experience the same 
degree of profitable usefulness and 
may 
operating 


have trouble here 
costs and tax 


the dealer 
with his 


---and 


here’s why! 
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1. Used burlap bags bring cash... help reduce feed costs. 


2. Burlap is strong...less breakage loss, more shipping 
protection, can take rough handling, won't burst when wet. 


3. Your product keeps better in burlap... porous weave 
reduces mold, spoilage losses. 


deductions. His operating costs may 
vary abnormally and he will not get 
a good perspective of comparative 
net profit from period to period. He 
may not be able to get a tax benefit 
for the units that have a shorte: 
life-span than the rate averaged for 
the group until the over-all life-span 
has materialized. 

We come across dealers from time 
to time who do not record any de- 
preciation at all. Not long ago we 
talked to a dealer of this type who 
asked us, “Why should I charge up 
depreciation as an expense when I 
paid cash for the equipment?” The 
fact that he paid cash for depreciable 
assets has nothing to do with the rea- 
son for writing off the units after 
acquisition. If a dealer does not 
charge up depreciation on business 
property, furniture, fixtures, trucks 
and grinding machinery, he is giving 
these assets to his customers piece- 
meal as the years roll by. He is in- 
flating his net and the taxes he pays 
the Treasury. 


Arkansas Formula 


Feed Conference 
Slated for Oct. 1-3 


FAYETTEVILLE, ARK. — Several 
nationally known nutritionists will 
be on the program of the third an- 
nual Arkansas Formula Feed Con- 
ference to be held at the University 
of Arkansas, Fayetteville, Oct. 1-3. 
They include Dr. W. W. Cravens, Mc- 
Millen Feed Mills, Fort Wayne, Ind.; 
Dr. O. Burr Ross, Gooch Feed Mills, 
Salina, Kansas, and Dr. H. S. Wilgus, 
Peter Hand Foundation, Chicago. 

Fred Darragh, the Darragh Co., 
Little Rock, president of the Arkan- 
sas Feed Manufacturers Assn., will 
preside at the opening session Oct. 1. 
Dr. J. K. Caldwell, president of the 
University of Arkansas, will give an 
address of welcome. Jeff D. Brown, 
Springdale, Ark., president of the 
Midwest Feed Manufacturers Assn., 
will speak on present needs in feed 
research and changes in the Arkansas 
feed regulations will be discussed by 
Paul Millar, chief inspector, State 
Plant Board, Little Rock. Lloyd S. 
Larson, new executive vice president 
of the Midwest Feed Manufacturers 
Assn., will talk on the present feed 
situation and the future outlook for 
research at the Arkansas Agricultur- 
al Experiment Station will be out- 
lined by Dr. L. S. Ellis, dean of agri- 
culture at the college. 

Topics on the afternoon session, 
Oct. 1, will include “Lactation Fac- 
tors,” Dr. O. T. Stallcup, department 
of animal industry; “Optimum Levels 
of Antibiotics for Swine and Poul- 
try,” Dr. Wilgus; “Use of Pre-Press 
Solvent Cottonseed Meal in Swine 
and Poultry Feed,” James Miner and 
“Vitamin A Stability,” Dr. E. L. 
Stephenson, department of animal in- 
dustry. 

The meeting Oct. 2 will include the 
following speakers: Dr. Stephenson 
“Turkey Formulas”; Dr. Ross, ‘“Ru- 


Another advantage that merits serious consid- 
eration—burlap helps you sell. The product 
packed in burlap is worth more to the customer 
because he gets a cash bonus in every used bag. 
Burlap, therefore, gives your product a com- 
petitive edge! 

If you have questions concerning the advan- 
tages of burlap packing, you are invited to 
write The Burlap Council, 155 East 44th Street, 
New York 17, N. Y. 


Recent surveys made among farmers and 
poultrymen reveal that burlap is the preferred 
packing material ... because burlap offers advan- 
tages that no other packing material can equal. 


Indian Jute burlap has exceptionally high 
strength. Water can’t weaken it. It is imper- 
vious to heat, cold and sunlight. It holds stitch- 
ing well; resists breakage. Thread for thread, it 
is the toughest, most dependable packing mate- 
rial you can buy! 


minants, Molasses and Urea’; Dr. 
Stallcup, “Calf Starters”; Dr. Cra- 
vens, “The Nutritive Requirements of 
Breeding Hens”; Dr. P. R. Noland, 
department of animal industry, “Rice 
By-Product Utilization”; and Prof. 
R. M. Smith, department of animal 
industry, “Turkey Pastures.” 

The conference attendants will tour 
a poultry processing plant and sever- 
al commercial feeding operations in 
the broiler section of Arkansas. The 
program will conclude with the foot- 
ball game in Fayetteville between 
the University of Arkansas and Texas 
Christian University. 


SOUTHWELL GRAIN 
CORPORATION 
MERCHANTS -BROKERS 


Buyers of OATS and CORN 


CHAMBER OF COMMERCE BUFFALO 2, N.Y. 
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YOUR OWN 


CALF 


MOLASSES DISTILLERS 
DRIED SOLUBLES 


FORTIFY FEEDS WITH P AC 


...and make a better Profit! 


You can maintain your reputation for quality feeds, attract new business at reasonable 
prices with... 


PACO AT 2< A POUND... 
($40.00 PER TON—BULK BASIS F.O.B. PHILADELPHIA, PA.) 


Potency and effectiveness now comparable with other fortifying agents selling at 
three times the amount. Paco provides a good balanced protein, B-Vitamin, essential 
minerals plus unidentified growth factors. In addition to other factors of the Vitamin 
B complex these solubles contain appreciable quantities of Riboflavin as is normally 
found in fermentation products of the distillation process but if so desired these 
solubles can be furnished at specific guaranteed Riboflavin potencies of 40, 125, 250 
and 500 micrograms per gram or higher. Ask for special price. 


SPECIAL OFFER 


(For a limited time only) . . . To acquaint 
you with the economic and practical 
advantages of Paco we will ship on 
request (on your official letterhead) a 
one hundred pound bag...no charge. 
For complete information, write us. 


Palatable to stock, it is granular, free flowing, dust free and stores wel! for long 
periods. Orders accepted for immediate or deferred shipment. 
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a cigar after a de- 
lightful roast beef dinner with 
his family, Joe Brooks got up 

from the table and went into the 

living room. 

“Oh, dear,” he called to his wife. 
“Did the Gazette come today? It’s 
Thursday.” 

“Yes,” said Mary, as she stacked 
the dishes. “I read it this afternoon. 
It must be there with the city papers. 
Oh, who do you think is going to 
have a baby?” 

Joe Brooks frowned a little. “I 
don't see it. I wish people wouldn't 
throw newspapers away before I have 
a chance to read them. As long as 
I pay the bill, I should at least have 
a chance to see the papers.” 

“Now don’t get riled, honey,’”’ Mary 
said, dropping her task and coming 
into the living room to look for the 
weekly paper. “It must be here.” 

She looked through a stack of 
magazines on an end table, got down 
on her knees and looked under the 
davenport, lifted a cushion and look- 
ed under it, while Joe stood by silent- 
ly, a rather severe look on his face. 

Mary got up, her finger to her lips, 
a thoughtful expression on her face. 
“Hilda was mangling bed sheets in 
the basement this afternoon. I won- 

She turned and went down the 
hall which led to the basement stairs. 
Her high heels clicked determinedly 
on the rubber tiled steps. 

“It's here!” she called triumphant- 
ly, and then there was the sound of 
her high heels on the rubber stair 
treads again. 

Hilda Reads It 

She appeared holding a battered 
piece of newsprint, crinkled and fold- 
ed every which way. No matter how 
she tried to straighten it, the folds 
and crinkles just didn't improve. 
“You know Hilda,” she apologized. 
“She reads every line in the paper 
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every week. There isn’t a thing she 


misses. She surely knows what is 
going on.” 
Joe took the newspaper with an 


expression of distaste, such as when 
he might pick up a heavy soggy wet 


Custom 


en 
PARKING LOT 


rag while dressed in his Sunday best. 
“And I am supposed to read this?” 
he asked. “After this let Hilda buy 
her own paper. This paper is impor- 
tant to me. I get tips on what farm- 
ers are doing. I can size up my own 


ads in print. One week you used the 
paper to wrap garbage in before I 
had a chance to read it. Another 
time—oh, what’s the use.” 

“Now, dear, just sit down and read 
it,” Mary soothed. “If you can’t, I'll 
go down to the drug store and buy 
another copy for you.” 

“No,” said Joe, ‘that would be ex- 
travagance. I'll sit here and read 
this paper the way it is if it takes 
me past midnight. Terrible, the way 
folks treat somebody else’s property 
these days. Don’t: know what the 
world is coming to.” 

Mary, hearing Joe’s mutterings, 
concluded as a wise wife that Joe 
was working too hard. He always 
got like this when he had too little 
diversion and recreation. Right 
away she began figuring a fishing 
trip for Sunday afternoon to catch 
the fall perch in Evergreen Lake. 
Then some evening a drive to see 
Cousin Eliza at Cedarville. Anything 
to get Joe thinking of other things 
besides a steady diet of business. 


The extra point is... 


The extra point is enough to make a difference between strong teams evenly matched. 

In the same way, there are extra points about multiwall sacks which can be the important 
difference in the “Rose Bowl” decision your company makes about its supply of sacks. 
Through its continuing research, the multiwall sack industry has made tremendous progress 
making possible the increased use of this convenient, economical and sturdy package. 
Today’s standards are obsolete tomorrow. This progress is important to you 

in greater economy and efficiency in packing and shipping. 

If you haven’t checked on your packing and shipping recently, do so now 

when the squeeze is on your profits between costs and selling prices. 

Don’t be content with obsolete standards on breakage, sack design or quality. 

You may be pleasantly surprised that the extra points which Hudson 

can give you make a tangible saving — 

enough to make a difference. 
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“Aha!” Joe cried suddenly, jump- 
ing to his feet, his tone of voice like 
someone who has caught a villain 
breaking into a bank. “You see— 
here’s a profitable news tip for me. 
You never know what you can find 
by reading. If I had lost this news- 
paper, I would have missed it.” 

“But you didn’t,”” Mary pointed out 
logically. ‘““You've got the newspaper. 
You found a good item. So you didn’t 
lose anything, except your temper.” 

Joe glared at her. “That's right, 
rub it in,” he said, ‘“‘but all I want 
to do is point out that nobody should 
throw anything away around this 
house without consulting me first.” 

“How about the garbage?” Mary 
asked soberly. 

“W—well,”” Joe admitted sheepish- 
ly. “I don’t have to look at that.” 
Then, pleadingly, “But you get what 
I mean, Mary. It’s a shame to be 
careless about things that are valu- 
able—like this paper is to me.” 

“Okay, we'll do better,” Mary 
promised, “but how about that tip 


What is 


you got from the paper? 
it?” 

Joe sat down and Mary sat beside 
him on the davenport, with that at- 
tentive look on her face that always 
flattered Joe and soothed his temper. 

“It says here that the county agent 
is going to hold seven feeder meetings 
throughout the county, talking about 
feeding practices which are profitable 
to the present market situation.” 

“That's realistic,” Mary said. “And 
I'll bet many farmers will attend.” 

“They certainly will,” Joe said. “I 
am going to attend some of those 
meetings myself at various farms, 
take pictures of groups and also of 
the feeding demonstrations. Then I 
can post those pictures on my bulle- 
tin board for farmers to see—those 
farmers who were unable to attend.” 

Mary nodded. “A good idea, and 
then you'll also know just what the 
county agent recommends in the fall 
and winter feeding program and you 
can key your own selling program 
to that.” 


Joe nodded. “At least by attending 
these meetings I'll know just what he 
advocates. Then when customers 
mention what he favors, I'll be able 
to fit that into my own sales presen- 
tation. The county agent, I have 
found, is for feed dealers on some 
counts and against our recommenda- 
tions in others. And I want to know 
the score—especially now when the 
market is sensitive.” 

“Difference of opinion even exists 
between husbands and wives,” stated 
Mary with a smile, “so don't expect 
the county agent to agree with all 
you think.” 

“I don’t, honey,” Joe said with a 
grin. “You have a way of pointing 
out important truths to me. Tell me, 
am I getting to be a grouchy old 
bear?” 

“Not yet,” Mary laughed, “but I 
sure have to pull on the leash once 
in a while to make you turn around 
and fasten your eyes on something 
else besides the feed business. You 
need a balanced diet, Mr. Man. A 
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Dept. FS-912, 505 Park Avenue, New York 22, New York 


HERE’S ONE EXTRA POINT 
FOR YOUR PACKAGING 


... Sack Design Service by Royer & Roger, Inc., 
Yours exclusively from Hudson 


Modern design in packaging has proved an important extra 

in sales appeal. To give you the benefits of product identification 
and recognition through modern design, Hudson has retained 
the services of Royer & Roger, Inc., leading industrial designers, 
with a staff of more than 2,000. 


From their specialized experience comes the knowledge 

and ability to create a package that wins attention and builds sales 
in the competitive market. And Hudson's modern printing plant 
reproduces the design with fidelity, sharpness, and color brilliance. 


If you want a new design by Royer & Roger for your sacks, 
send the coupon below today for full information — 
without cost or obligation, of course. 


You'll find a design by Royer & Roger, faithfully reproduced 
in Hudson’s modern sack printing plant, can be an extra point 
for your product — enough to make a difference. 


Send the coupon today. Hudson Pulp & Paper Corp., 
505 Park Avenue, New York 22, New York. 


YES! We are interested in a new sack design 
by Royer & Roger, Inc. Please send details. 


Zone____State. 


FS-912 


Frank F. Vytiacil 


CHICAGO OFFICE — The Day Co., 
Minneapolis, recently announced that 
its Chicago office is now located at 
343 S. Dearborn St. Frank F. Vytlacil 
is manager of the office, and his as- 
sistant is D. James Dowd. The office 
phone number remains HArrison 
7-3721. 


little more fun and play and diversion 
along with your business. That makes 
for vim, vigor and vitality in your 
business, too. Why not try it?” 


“Okay, doc,” Joe laughed, kissing 
her. “I'll take whatever pills you 
prescribe.” 


LAND SHARE FIGURES 
Each person's “share” of land in 
the U. S. is 2% acres of crop land, 
seven acres of pasture land, and 2% 
acres of non-agricultural land--a 
total of 12 acres a person for the 
157,000,000 people living in the U. S. 
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You and Your Employees 


By Martin Francis 


problem. Isn’t it a grand feeling? 


do you think farm surpluses should 
be handled?” “Well, er, Mr. President,” you 


ERHAPS you are a feed dealer 
in Feedville, U. S. A., and maybe 


President Eisenhower is taking Undoubtedly an electric thrill will finally manage to say. “You see, I 
a vacation in your region. Then, one | go up and down your spine. The Presi- look at it this way from out here in 
day, after you have met him at a | dent of the United States is asking Feedville—and.. .” 

luncheon, he asks, 


You might weigh your words care- 
fully, as the president listens, and 
after you get home you'll have a 
higher opinion of yourself, your busi- 
ness, your community and your re- 
sponsibilities. Why? 


civic “John, how | your opinion about an important farm 


Genuine Cane BLACKSTRAP MOLAS 
ORTH AMERICAN TRADING & 


a IMPORTERS OF BLACKSTRAP MOLASSES I HE get the personal element into his 
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you, 


Blue Streak“ 
Twin Spiral Mixer 
with Semi-Automatic 
Sacking Scale 


Blue Streak 
Advance Custom 


A 


Prater Double Gap 
Permanent Magnet 


Blue Streak 
Twin Spiral 
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Cob Crusher 


Blue Streak 


Corn Cutter 
and Grader 


Automatic 


Crusher and Feeder 


Blue Streak 
Vertical and Horizontal 


Screw 


“Put your house in order” for peak season busi- 
ness. Make sure your equipment is modern, 
efficient and economical and that the capacity 
is sufficient to handle all your requirements. 
Let Blue Streak break the bottle-necks and 
shoulder the responsibility of giving your cus- 
tomers the finest and fastest grinding, mixing, 
cob crushing, corn cutting and material convey- 
ing. Talk it over with a Prater sales engineer. 
He can help you step up your service, sales, and 
profits. Do it now! 
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Double Chain 


PRATER PULVERIZER COMPANY 
1537 S. 55th Court, Chicago 50, Ill. 


Gram PROC 
WACHINERY MANUFACTURERS 


Take a look around your own feed 
mill and store. There’s Peter Hansen, 
a faithful employee for five years. Do 
you know how he feels about you and 
your business? He is a quiet man, 
hard working, always on time—but 
what are his thoughts? 

During an idle moment, greet him 
pleasantly and say, “Peter, there’s 
something I'd like to ask you. What 
do you think we could do to increase 
our business?” 

Mr. Hansen would probably swal- 
low hard. He would be surprised. 
You've never asked him a question 
like that before. You were always 
the boss and he was just an employee. 
You did the thinking for the company, 
not he. 

But his five years of experience is 
worth something. He has formed 
some definite ideas about how to im- 
prove the business. Encouraged to 
talk, he may tell you a great deal in 
10 or 15 minutes. You thank Peter, 
walk back into your office and think 
about what he said. You have a new 
respect for Peter Hansen. He really 
has more on the ball than you 
thought he had. A couple of his view- 
points and ideas you can most cer- 
tainly use. 

At his work Peter Hansen is still 
thrilled because the boss asked for his 
opinion. That must mean that the 
boss thinks he is an important fellow, 
that he is worth a lot at this mill. 
Well, Peter thinks, that makes me 
feel my hard work is appreciated. 
I think I'll work just a little harder 
to show the boss I appreciate that he 
thinks of me as a man and not a 
machine. 

The next day, you approach Oscar 
Renner, another employee, as he ar- 
ranges stock in the retail store. 
“Oscar, do you think that we could 
profitably advertise more of our re- 
lated lines in the local newspaper?” 

Oscar is probably as surprised as 
Peter Hansen was. But he is glad you 
asked his opinion. You can notice by 
the sparkle in his eyes. He gives you 
his opinions about advertising that 

(Continued on page 38) 
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OR about 11¢ you can adequately fortify a hundred pounds 
of typical broiler ration with a top-quality phosphorus 
supplement. 


The name of the supplement is Cura-phos®. 


Compare it critically—for feeding value, growth response, and 
for phosphorus availability in poultry feeds. 


On each count, Cura-phos is equal to every higher-priced phos- 
phorus supplement on the market and is superior to every lower- 
priced supplement on the market. These are the facts based on 
recent, practical test work on chicks. 


Guaranteed to contain 14% phosphorus and 31% calcium, 
Cura-phos is neither waste product nor by-product. It is a unique 
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phosphorus? 


mineral supplement coming from only one place in the world— 
the island of Curacao. It is a low-cost, high-quality, natural inor- 
ganic product—preferred by manufacturers for over 20 years. 


You can pay more. You can pay less. Which head do you use to 
buy phosphorus? Let us send you a sample and further informa- 
tion. Write today. 
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items discussed in this department 
may be obtained by writing the 
Reeder Service Department of: 


No. 2718—Grain 
Inspector 


The H. R. Williams Mill Supply Co. 
has become sales agent for the new 
Hayes grain inspector, a portable X- 
ray unit for grain inspection. Some 
features of the machine include a 
high voltage capacity, double safety 
devices, a lower inherent filtration, 
stable operating ability under severe 
line voltage fluctuations and high 
quality composition. The Hayes com- 
pany designs and manufactures X-ray 
diffraction equipment. For more in- 
formation check No. 2718 on the 
coupon and mail it. 


No. 2719—Vibrating 
Conveyor 


The Gifford-Wood Co., has supple- 
mented its line of engineered con- 
veying equipment with special vi- 
brating conveyors, known as Oscil- 
veyors. They are built to handle 
materials which must be transported 
within a closed housing, not readily 
handled by other types of conveyors. 
The company maintains an experi- 
mental laboratory where tests are 
conducted with various materials to 
determine the correct design for the 
product in question. For more in- 
formation check No. 2719 and mail 
the coupon. ‘ 


{_) No, 2712—-Molasses Booklet 
No, 2715—Mixer Bulletin 
No. 2717—Mineral Feed 


ADDRESS..... 


looxme tyro... 


A reader service feature announcing the development of new and improved products, 
new services and new literature offered by manufacturers and suppliers. Claims meade 
in this department are those of the firm concerned. Further information on any of the 
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Minneapolis, Minn. 


No. 2715—Mixer 
Bulletin 


The Young Machinery Co. is distri- 
buting a new four page mixer bulle- 
tin, illustrating and describing a new 
line of horizgntal mixers, ranging in 
capacity from 3% cu. ft. up to 500 
cu. ft. The company specializes in 
building a wide range of standard 
duty mixing equipment, as well as 
units and complete blending plant in- 
Stallations to specification. The bul- 
letin, known as H-453, is available by 
checking No. 2715 on the coupon and 
mailing it to this magazine. 


No. 271 2—Molasses 
Booklet 


The U.S. Department of Agricul- 
ture has issued a 12 page booklet, en- 
titled ‘Feeding Molasses to Live- 
stock.” Its contents are devoted to 
discussions of why to feed molasses, 
what molasses is, how it may be fed 
and in what amounts, where to buy 
it, what it costs and what equipment 
is needed to receive, store and use it 
on the farm. How molasses is me- 
chanically mixed with feed is also 
discussed. Copies of the booklet may 
be obtained by writing directly to: 
The U.S. Department of Agriculture, 
Production & Marketing Administra- 
tion, Sugar Branch, Washjngton, 
dD. Cc. 
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No. 2724—Floor 
Cleaning Machine 


A new, all-purpose floor cleaning 
called the “Tornado,” has 
been introduced by the Breuer Elec- 
tric Manufacturing Co. It is said to 
offer many mechanical and opera- 
tional features to reduce operator fa- 
tigue and speed cleaning operations. 
Said to be a new feature is a feather- 
touch switch on both sides of the 
handle to allow operation with either 
hand. The left switch also controls 
the flow of scrubbing solution from a 
tank attached to the handle. Maneu- 


verability is permitted by attaching 
the electric cord directly to the lower 
side of the handle. The machine also 
is shorter in length, offers improved 
balance and control, widely adjust- 
able handle, self-retracting, non- 
marking neoprene wheels, easy brush 
coupling, non-clog container, a newly- 
designed, sealed motor and gear as- 
sembly, and a complete line of ac- 
cessories. Material describing the 
machine may be obtained by circling 
No. 2724 and returning to the address 
provided. 


No. 2717—Mineral 
Feed 

The Rogers Grain & Feed Co. has 
combined the advantages of pellet- 
ing and a high phosphorus mineral 
feed for cattle in a new product 
called Containing 12% phos- 
phorus, the new mineral pellets are 
designed especially for the phosphor- 
us deficient ranges of the Western 


More Information... 


You will find it simple to obtain 
additional information about the new 
products, new services and new liter- 
ature described in the Worth Look- 
ing Into department. Here’s all you 
have to do: 

(1) Clip out the entire coupon and 
return address card in the lower out- 
side corner of this page. 

(2) Circle the number of the item 
on which you desire more informa- 
tion. Fill in your name, your com- 
pany’s name and your address. 

(3) Fold the clip-out over double, 
with the return address portion on 
the outside. 

(4) Fasten the two edges together 
with a staple, cellophane tape or 
glue, whichever is handiest. 

(5) Drop in any mailbox. 

That’s all you do. We'll pay the 
postage. 

You can, of course, use your own 
envelope or paste the coupon on the 
back of a government postcard if you 
prefer. 

Whichever way you use, be as- 
sured. we'll see to it that you get 
the additional information you want 


quickly. 
—The Editors 


Plains from Montana to the Texas 
Gulf. A new process developed by 
the company makes the pelleting of 
high-phosphorus mineral feed pos- 
sible. This minimizes the range feed- 
ing problems of blowing, caking and 
loss due to dirt and rancidity. Ac- 
cording to college tests, many range 
grasses and hays are subnormal in 
phosphorus. Cattlemen have been 
having difficulty feeding ordinary 
mineral feeds in amounts sufficient 
to provide adequate phosphorus for 
cattle. With R12P, however, less feed 
intake is needed for proper nutrition- 
al levels, the company states. R12P 
is being marketed either direct or 
through dealers and distributors in 
the plains area. More information 
is obtainable by checking No. 2717 
on the coupon and mailing it. 
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The following new products have 
been described 


in previous issues 
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of Feedstuffs and information about 
them may still be obtained by jotting 
the appropriate number on the cou- 
pon and forwarding it to Feedstuffs. 

No. 2654 — Fumigation manual, 
Michigan Chemical Corp. 

No. 2655—Air centrifuge, Superior 
Separator Co. 


No. 2656—Fertilizer booklet, Mon- 
santo Chemical Co. 
No. 2657—Vacuum cleaner, Breuer 


Manufacturing Co. 

No. 2658—Corn sheller, Belle City 
Manufacturing Co. 

No. 2659—Supplement, Dr. 
bury’s Laboratories. 

No. 2660—Booklet on whey, West- 
ern Condensing Co. 

No. 2661—Yeast 
Yeast Council. 

No. 2662—Coccidiosis booklet, Dr. 
Hess & Clark, Inc. 

No. 2663—Corn sheller, blower, 
Triumph Division of the C. O. Bart- 
lett & Snow Co. 

No. 2664—/F ly control leaflet, Office 
of Information, U. S. Department of 
Agriculture. 

No. 2665—Coccidiosis, 
Clark, Ine. 


booklet, Brewers 


Dr. Hess & 


No. 2666—Feed fortifiers, Syntha 
Laboratories. 
No. 2667—Conveyor terms, Con- 


veyor Equipment Manufacturers 
Assn. 

No. 2668—Laying battery, 
Products Co. 


No. 2669—Vitamins, Nopco Chemi- | 


cal Co. 


No. 2670—Moisture charts, Seed- 
buro Equipment Co. 
No. 2671—Steel baskets, Langer 


Manufacturing Co. 

No. 2672—Bag conveyor, Burrows 
Equipment Co. 

No. 2673—Moisture tester, Burrows 
Equipment Co. 


No. 2674—Linseed oil meal book- | 


let, Archer-Daniels-Midland Co. 

No. 2675—Booklet on proteins and 
amino acids, U. S. Industrial Chemi- 
cals Co. 

No. 2676—Pulverizer, Schutz- 
O'Neill Co. 

No. 2677—Box brochure, American 
Box Co. 

No. 2678—Continuous feeder, Rich- 
ardson Scale Co. 

No. 2679—Bulk packing, 
son Scale Co 

No. 2680—Materials handling by 
barrels, Elwell-Parker Electric Co. 

No. 2681—Nesting material, Ameri- 
can Excelsior Corp. 

No. 2682—Car handling, 
Corp. 

No. 2683 — Supplement, 
Feed Products, Inc. 

No. 2684—Too!l storage cabinet, Air 
Appliance division. U.S. Hoffman Ma- 
chinery Corp. 

No. 2685—Corn cutter, grader, Bry- 
ant Engineering Co. 

No. 2686—Cattle booklet, Lederle 
Laboratories. 

No. 2687—Booklet 
Nopco Chemical Co. 

No. 2688—Tester, Burrows Equip- 
ment Co. 

No. 2689—Hand truck, 
erland Supply Co. 


Richard- 


Whiting 


Bowman 


on nutrition, 


. H. Suth- 


Bussey | 


Salis- | 


No. 2690—Safety booklet, National | 


Safety Council. 

No. 2691—Reciprocating 
Jacobson Machine Works. 

No. 2692—Synthetic milk pellets, 
Chemical Foods, Inc. 

No. 2693—Dryer, Lakeshore 
facturing Co. 

No. 2694—Diesel booklet, 
Diesel Co. 


KAFIR & MILO 


Largest Dealers 
in Southwest 


MID-CONTINENT GRAIN CO. 


Kansas City, Mo. 


feeder, 


Manu- 


Murphy 


SCROGGINS GRAIN CO. 


Phone: BR 3913 — Teletype: MP 344 
WHOLE and GROUND GRAINS 
and SCREENINGS 


MINNEAPOLIS, MINNESOTA 


No. 2695—Feeder, Richardson Scale 
Co. 

No. 2696—Feeder, Pulva Corp. 

No. 2697—Supplement, Commercial 
Solvent Corp. 

No. 2698—Cannibalism compound, 
Kilz-Jerm Laboratory. 


No. 2699—Diesel engines, Murphy 
Diesel Co. 

No. 2700—Maggot control, Knox 
Chemical Co. 

No. 2701—Fountain attachment, 
Miller Manufacturing Co. 

No. 2702—Elevator bucket, Dura- 
Buket division of Natural Oats Co. 

No. 2708—Poultry waterer, Rhine- 
hart Manufacturing Co., Inc. 

No. 2704— Pellet cooler, K. W. 


Rodemich Co. 

No. 2705—Deodorant 
Bowman Feed Products, Inc. 

No. 2706—Display mechanism, Gale 
Dorothea Mechanisms. 


measure, 


No. 2708—Air-sac booklet, Midvale 
Chemical Co 
No. 2709 — Proportioning 


Richardson Scale Co. 


GRAIN STORAGE 


R 60TH 


BLackK, 


Agricultural Division—Dept.10-AK9 


system | 


Sivatits Bryson. 
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(SINCE 1906) 


FARMERS FRIEND 


‘AOE MARK REG. U.S. PAT. OFF APRIL 30, 1907, NO. 62.380 OCT. 8, 1946, NO. 424.533 


all-purpose 


MINERAL FEED 


an economical source of high grade and well-balanced 


TRACE MINERALS 


important mineral elements blended with CORALT, MANGANESE, 
ORON, TRON, COPP E = STAHBILIZELD LODINE and other trace minerals 
lily calculated prope ns to supply necessary mineral nutrition, 


LaQUID BLACKSTRAP MOLASSES 
IRRADIATED YEAST of Vitamin Dy) 
We Sell Through Dealers and Jobbers Warehouses from Coast to Const 

By the TON, TRUCKLOAD or CARLOAD 


Write Today Kegarding Our Dealer or Jobbing Proposition 


FARMERS FRIEND MINERAL CO. NAPOLEON, OHIO 


Also Contains 


(Source 


*“Remember— 
GRAIN IS FOOD, 
KEEP IT CLEAN’ 


INC. 
7500 East 12th Street, Kansas City 26, Misssouri 


Stafford Brothers of + Okla., Was Ready 
for the record-breaking 1952 wheat crop! Their 
BS&B installation includes 19 tanks of 11,750 bu. 
each and 4 tanks of 6,000 bu. each. Like other large 
and small grain storage operators across the na- 


Rye, Flax, Barley and Wheat Are Stored in this 
BS&B installation, one of 14 owned by Osborne and 
McMillan Elevator Co. of Minneapolis. Their country 
elevators are scattered throughout North and South ¢ 
Dakota, Minnesota, Northern Iowa and 


Ask, and these owners will tell you BS&B Bolted 
Steel Tanks cost less to erect, less to maintain, 
per year in 
service life. 


ASSOCIATE MEMBER, GRAIN 


investment because 


‘ 


tion, they know BS&B Bolted Steel Grain Tanks 
offer fire-safe, clean, vermin-proof storage... 
provide positive protection against damage from 
moisture and weather. And because Bolted Steel 
Tanks are safer, insurance rates are lower, too! 


Montana. Cc 


[SOYBEAN 
less VATOR? 
OUTHL | 
their longer COTTON oy | 
Ltompany 


mis 


Soybean Storage in Ruleville, Miss., calls for BS&B 
Tanks, as this Southland Cotton Oil Co. installation 
proves. The tight, rubber-gasketed construction 
makes BS&B Tanks ideal, too, for storing linseed, 
flaxseed and cottonseed oil, rice, peanuts and mo- 
lasses in the South — In the far west, for fish oil 
and seed storage. Wherever you are, if you need 
to increase storage facilities in a hurry, remem- 
ber: BS&B Bolted Steel Tanks can be erected 
within 3 days after the foundation is ready. 


Write or Wire Today for Complete Information 


D FEED DEALERS NATIONAL ASSOCIATION 
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‘Keep appetites sharp...promote 


Give them HIGH LEVEL 


ock of chickens or tur- 
, if mortality takes an alarming 


yes into a tail spin. - - 


are nota 
ov will want to get a diagnosis from a competent pathol- 
ogist as quickly as you can. But while investigation goes 


on, feed to keep appetites sharp and possibly 
head off trouble before it gets foothold. This high anti- 
biotic feed is what your flock needs «'gi} the doctor comes.” 
Man authentic reports have shown that high 
level antibiotic feeding has controlled oF reduced 


Karly chick and poult mortality 


Infectious Sinusitis 


He knows © leveling off 
trouble. 


(High Antibiotic Die?) 


mulated for stimulating feed in- 
gains and to help 


s" in the life cycle. They help 


your flock over “rough spot 
“pep vp” lagging appetites. 

They con- 
high level of ANTIBIOTIC— 


tain “recuperative™ 
to Avreomycin Hydrochloride 


Aureomycin equivalent 
(100 grams per ton). 


ore not 9 medicine + * ° but 
ging birds back to normal 


eans of quickly brin 


1 to 


limited { 


or pig may 


disease 
feed shoul 
until feed 


designed 
Feed as the only ration at 


increase fee 
out a severe 
of this program 


2 weeks OF until the symptoms © 
enteritis h 
Consult your veterinarian on serious 


Even though vigo 
eed consumed contains 4 
ble form, 
le to euccessfully build up ¥ 


d intake and throw off 


antibiotics and vit 


d repl 


intake becomes norma 


disease problems. 


high 


amins in a palata 


to get de- 
to the birds 


ate feed intake in the presence 
jratory disease (air sac 
Aureomycin 


ace all the regular fee 


EATING! 


r is lowered by infection, 
level 


infection with- 
the value 


| 
| 


— 
| SUGGESTED USES AND 
| FOR \ 
keys goes off 
jump or egg pr uction 6° 
DON’T DELAY. Put those birds OF Z AUREOMYCIN MIXTURE | 
-mmediately and protect your profits. For Swine: 
erious diseas® Aureomycin Mixture is 
of enteritis. 
the first 
signs of an ritis (In- | 
fectious Diarrhea oF Scours — 
nigs). Feed for 
f 
Chronic Respiratory 
“Blue Comb” in chickens 
“Mud Fever” in turkeys 
Paratyphoid infection in poults : 
-specific enteritis 
INDIANA Manufacturer 
: { 
KEEP THERELOCK | 
WEW YORK Manufacturer he a 
i yncial Loss. i 
LOW FEED INTAKE has prompted the formulation © 
The alert poultryman constantly watches the feed — 
chicks, broilers, turkeys OF laying hens- 
or drop generally indicates : 
vides a quick and easy Way 
| | sired levels of Aureomycin in ' 
‘ i in case of disease outbreak. Containing FEE 
; as it does, 200 grams of Aureomycin to A 
; the ton (100 Mgs. pet pound) in a pal- 
| atable poultry Feed Base having high | any @ 
nutritiona 
To stimu! nat 
of Chron 
ore a ™ 
NEW MEXICO Manufacturer 


them fight off disease! 


That’s the r 
ecommendati 
ena son many feed manufacturers are maki 
protection for chickens, turkeys, pi ing to customers 
, pigs and calves! 


R 
d ead the statem 
ents made on these pa 
from the literature of are quotes when teed 
nufacturers now : ‘ of the many feed e drops, or bird : 
j selling mixtur unknow s and animal 
| ot ARN Cie es containing high levels” n causes: s are sick from 
cycline Hydrochloride. (I Make immediate use of d 
of AUREOMYC 
IN—not as “ g “high levels” 
cure-alls’’—but asa 
support” 


YOU ma 
y be offerin 
g such 
not, products 
plan now to formulate feed 7" ariel If you are to stimula 
S containing “high levels” of te feed intake and maintai 
ain weight gains 


AU 
REOMYCIN s 
; o that your cu 
stom (2) Co 
ers may have the ) Consult a veterinarian or diagnostic labo 
aboratory. After 


diagnosis, veterinari 

terinarians and 

continua pathologists ma 

as an aid in controlling disease s” of AUREO- 


extra protection provi 
provided by AUREOMY 
CIN the dr 
ug 


which has 
proved most acti 
ive against most kinds of 


Your customers ca 
n reduce losses by taking these two Recommend—and sell 
steps.  AUREOMYCIN! —feeds containing “high levels” of 


*Trade-mark 


Animal Feed Sales 
RLE LABORATORIES DIVISIO 
AMERICAN Ganamid COMPANY N 


What it is 


is a strongly fortified poul- 


igned to throw in an abundance of health- 
d antibiotic during periods of 


New York 20, N. Y. 


ration des 
| promoting vitamins an 
‘low feed consumption. 


POWER PACKED! 


THE NEW 
FORTIFIED WITH 100 GRAMS PER TON OF 
IN HYDROCHLORIDE 


Recognized as a help in controlling air 
e birds back on feed. A generous 


s with each bag of 


AUREOMYCIN 
sac disease. It hel 
ad of Aureomycin come 


ps get th 


lo 


Manufacturer 


FOR 


js not sold as a specific cure for 


{DING DIRECTION 
igh-nutrient feed designed 


It is simply 4 h 
through maintaining strong 


y substitute 
for their 
up appetites and 


Don’t delay! Immediate] 


y definite disease. 
Lisombat poultry disorders gndirectly 
e of the birds. 
regular teed to step 
keep them going until you get 4 com- 
ecific treatment. 


agnosis and sp 
antibiotic feed—with 
fortification and en- 
is daily build- 


it tural resistanc 
plete di 

This high-level 
its rich vitamin 


hanced protein values — 18 


astically jncreased to many times 


sing @ broad spectrum antibiotic, 


level of Antibiotic is dr 
tritional level, 


effective nu 
ceomycin. 
en birds are sick or out of condition. ing a reputation for helping overcome 
FEED CONSUMPTION more and more trouble conditions. In 
many cases it may prove to be all you 
hould prove 4 


OF A DROP IN 
need; in other cases it s 


valuable supplement to 
ments. 
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Employees 


(Continued from page 4) 
more farmers into the feed 
You listen gravely. Finally you 


thank him for his opinions and walk 


rings 


tore 


back into your office. Oscar Renner 
ilso stands and thinks. For him the 
world suddenly looks different and 
more promising because his boss 


isked for his opinion on an important 
He had never done that before 
Oscar's opinion of himself up, 
and he resolves to give his boss just 
a little more value for his paycheck 
today 


topic 
voes 


Respecting Employees’ Worth 

Che point of these two illustrations 
is that when the feed dealer takes a 
personal interest in his employees, 
and asks their opinions occasionally 
on feed topics, he shows them that he 
respects their worth as an individual, 
and that is what each of us craves to 
a large extent. We like to be recog- 


some employees do not like to speak 


nized for having some worthwhile 
useful qualities. If you show 


opinio! 


your em- tal waves by many 


some of it 


These things are called ‘“men- 
psychologists 
them as important as money 


consults his 


it from 
take all 


ployees that you think their opinions who rate 

about your feed business are impor- wages in many fields. 

tant, then they instinctively will be- And when the dealer 

come better employees and take a employees now and then, asking their 

deeper interest in their jobs advice. then he learns more about his 
Of course, some of this employee own business, for he sees 

recognition comes through an em- others’ eyes. You need not 

ployee training course. However the vice which your employees give 


you, but you 1) find that you'll be able 


Administra- 
statistics on 


Total 
18 0 


freely at such meetings, because of to use 
fear of ridicule. But if you as the —— 
dealer speak to each employee pri- ALFALFA MEAL PRODUCTION (tons) 
July, 1953, With Comparisons 
vately, seeking advice, then you will 
The Prod n & Marketing 
receive much of that which some em tien reports the following 
ployees withhold at a training meet- alfalfa meal output 
ing Sun- Dehy- 
cured drated 
This is not to say that sales train J 4 168 00 
1s 
ing meetings do not work as well as , . ' 1 
the private conference. There is no , 
Seasor total 
reason why the two methods cannot ages; 647.4 
j 147,400 
be used with effectiveness. But re : ‘ 60.100 
gardiess of what training program *Prel ary 
you have, each employee has a deep stocks of Alfalfa Meal at Producing 
desire to have the boss talk to him Viants in Tons 
personally now and then, notice him, 1 Pe 
praise him, and above all ask his 64 198,50 


SPROUT-WALDRON’S 


COOLAIRE 


PELLET 


here’s @ unit that does many things 


and COOLAIRE 


it cools, dries, cleans and, when 


desired, it also crumbles pellets It is the only combined unit 


that will perform afi these operations, and on only one founda- 


Neither 1s 


required, Its compactness saves floor space and it 1s designed 


} 


tion there any expensive interconnecting spouting 


range of pellet S1Zes 


to handle the ¢ 


extreme 


Is an flexible piece of equipment Additional lou- 


vered cooling sections can be added as capacity increases are 


required, and you can defer installation of the crumblizer unit 


if this 1s desirable 

There are no expensive installation costs connected with Cool- 
aire. It 1s shipped all ready to be bolted together 
Ask I-WALDRON MAN 
boost your pellet profits. Sprout Waldron & Co., Inc 


Street, Muncy. Pe 


your SPROL how Coolaire can 


Logan 


nnsyivania 


SPROUT-WALDRORI 
PENNSYLVANIA 


BURR STONE MIXERS 


CPARATORS AND ASPIRATORS 


HAMMER ROLLER ATTRITION AN 
CUTTERS, CRUSHERS AND FEEDERS + REE 


PELLET MILLS 
BUCKET ELEVATORS + 


CREW. BELT AND PNEUMATIC CONVEYORS 


from 
at the 
most of 


Maria, the little freshman 
Puerto Rico was a sensation 
first college dance. While 
the feminine sophomores, who had 
dragged her to the party, sat on the 
side lines, Maria was besieged by 
would-be partners. Finally curiosity 
triumphed over pride, and some gal 
dragged her to the powder room. 
“Maria,” she asked, “how do you 
manage to have them fighting to 
dance with you?” 

Maria smiled happily. ‘‘Before the 


dance I tell my ‘beeg sister’ I am 
afraid no one will dance weeth me, 
because I cannot talk good, but she 


teach me an American greeting that 
she says will ‘do the treek.’ Et is very 
funny words, but I keep saying them 
and plenty men come back to dance 
weeth me.” 

“And what,” was suspicious 
query, “is this great American greet- 
ing?” 

Maria repeated the phrase that 
had relegated the girls to the wall- 
flower class, “Senor, later on, maybe 
you'd like to peetch a leetle woo 


weeth me.” 
¢ 


The president of the company was 
showing a friend through his offices. 

They went past a series of small 
private rooms in which young men 
were busily hammering away at type- 
writers. 

“These are some of our junior ex- 
ecutives,” said the president. 

“But they're typing letters,” 
his friend 

“Sure,” replied the president. “I 
ain't so dumb. I can get junior execu- 
tives for half the price I have to pay 
for stenographers!” 


¢ 


All work and no play would make 
Jack a “believe it or not” character 


these days. 


He may not have been the slowest 
boy ever born. He may not even have 
been the slowest boy residing on this 
planet at the present time. But he 
was slow. There was no denying that 


said 


Because of his innate conservatism 
he lost several jobs. Finally his 


HIAWATHA 
GRAIN COMPANY 


910 GRAIN EXCHANGE 
Minneapolis 15, 


For POULTRY WHEAT 
SCREENINGS 
Ground or Unground 
FEED BARLEY 
FEED OATS 


Wire or write for prices 


Minn, 


IT’S TRUE! 
 Gafard 


The Finest 


PEAT MOSs 


You Try It, You'll Like It 


CONRAD FAFARD, Inc. | 


P.0. Box 774 \Fs), Springfield, Mass. 


\ 
| 
| | | 
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| 
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295 


parents in desperation induced the | all at once. One youngster was over- 
proprietor of a bird and animal store | heard saying to a playmate: “Share-— 


to give him a place. share like the Bible says or I'll hit 
It took him two hours, to give the | you on the head!” WALSH GRAIN co. 
canaries their seed, three hours to 
clean out a squirrel’s cage and four ¢°¢ 1002 FLOUR EXCHANGE 
hours to deliver a parrot to the house In Milwaukee a man spotted a MINNEAPOLIS 15 
of a customer residing six blocks | young woman futilely backing in and 


LINCOLN 0678 


away. out of a parking space. Ten minutes 
_ “And what,” he asked, after spend- | later, thanks to his directions, the 
ing a whole afternoon in changing | car was neatly parked in the space. 
the goldfishes’ water, “shall I do now, “Thank you very much, sir,” the 
sir? L woman said. “This is very nice, but I 
The boss ran his fingers through | was trying to get out!” 
his hair. ° 
“Well, Henry,” he replied, at length, e¢?¢ ¢ 


“T think you might now take the tor- 
toi The more horsepower possessed by 
oise out for a run. 

a teen-ager’s car, the less horse sense 


he uses. 
The sheriff bust into the little °° 
crossroads store. Four men were A traveling salesman, who towered 
seated around a table, apparently in | six feet seven inches tall stopped ina 
the midst of a poker game. small hotel in a little Pennsylvania 


“Playing cards again, eh?” the | village one evening and approached 
sheriff said to one of the old fellows. | the desk clerk. 

“Not me, Sheriff,” he replied, “I'm “Is this a hotel?” smiled the trav- 
a law-abidin’ man, I just dropped in | eler. . 
for some talkin’.” The. clerk, having deposited in a 

The sheriff turned to the second | convenient corner of his mouth the 
crony. “You're playing,” he accused. ample quid of chewing tobacco he 

“No, sir,” was the reply, “I’m just | Wa munching, leisurely replied: 


here warmin’ at the stove. “Yep!” 
“What about you?” the third crony “Do you serve food?” asked the 
was asked. salesman. 
“Not playin’,” the old fellow said, After masticating the tobacco 
“just visitin’. again for a few moments and sur- SHELLEY WALSH MATT WALSH 


The sheriff turned upon the fourth | veying the questioner, the old fellow 
and a triumphant smile broke across | replied laconically: x 
his face. This one was holding cards “Yep, but we ain't filling no silos!” There's more to buying grain than the grading factors shown on the 
in his hand. : official certificate. Tell us what you need, You'll find that our per- 
“Well, here’s one who can’t deny eee. sonal inspection of every car of grain we handle will give you the 
quality you want at no extra cost. 


he’s playing,” the sheriff said. The notorious gossips were watch- 
WALSH GRAIN CoO. 


_“Me, sheriff?” the old gent ques- | ing a neighbor enter her house after 
tioned with a hurt look, “who'd I be | q shopping expedition. “She's just 
playin’ with?” bragging,” said one of them, “going 
Pins are hard to find, probably be- | around like that with her arm band- 
cause they are pointed in one direc- | aged and that black eye.” 1002 FLOUR EXCHANGE 


tion and headed in another. “What do you mean—bragging?” MINNEAPOLIS 15 
“Well,” was the emphatic pro- 
6. nouncement, “it’s just to make be- LINCOLN 


The full meaning of Sunday School | lieve that her husband has come back 


teaching apparently doesn't sink in | to her.” 


COTTONSEED PELLETS 


Hydraulic (Old) Process 


FOUR SIZES... Freshly manufactured by 
the most modern process are available all year. 
We guarantee complete safety and satisfaction 
to discriminating feeders all over the country 
—as we have been doing for many years. 


ESTABLISHED 1898 
2246 Park Ave. Phone 48-2683 TWX ME 72 Memphis, Tenn. 
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CONVENTION CALENDAR 


Sept. 15-17—Dixie Poultry Exposi- 
tion; City Auditorium, Asheville, 
N.C.; sec., N. B. Nicholson, Box 226, 
Monroe, N.C. 


Sept. 20-22—Grain & Feed Dealers 
National Assn. and Texas Grain & 
Feed Dealers Assn.; Hotel Galvez, 
Galveston, Texas; sec.-treas., John C. 
Bowden, 100 Merchants Exchange 
Bidg., St. Louis, Mo., and Ben Fer- 
guson, 614 Meacham Bidg., Ft. Worth 
2, Texas of TGFDA. 


Sept. 21-22 — National Renderers 
Asen.; Chase Hotel, St. Louis; sec.- 
treas., Omer Dreiling, Box 1344, San 
Angelo, Texas. 

Sept. 22—Ohlo Turkey Round-Up; 
OCollseum-State Fair Grounds, Colum- 
bus, Ohio; Chairman, Merle Ley. 

Sept. 23-25—Pennsylvania Millers 
& Feed Dealers Assn.; Abraham Lin- 
coln Hotel, Reading; sec., Richard I. 


Ammon, E. Main St., P.O. Box 
329, Ephrata, Pa, 

Sept. 23-26—California Animal In- 
dustry Conference; Yosemite Nation- 
al Park, Yosemite Valley, Cal.; exec. 
sec., John F. Gilmore, Blue Anchor 
Bldg., 1400 10th St., Sacramento 14, 
Cal. 

Sept. 24-25—Nat’l Mineral Feeds 
Assn., Inc.; Bismarck Hotel, Chicago, 
Ill.; Exec. Sec., Peter W. Janss, 212 
Equitable Bldg., Des Moines, Iowa. 

Sept. 25—Upper Midwest Feeder 
Finance Credit Group; Curtis Hotel, 
Minneapolis, Minn.; Sec., Robert 
Lindholm, 502 Thorpe Bidg., Minne- 
apolis 2, Minn. 

Sept. 28-28—Kentucky Feed Assn.; 
Kenlake Hotel, Kentucky Lake, Har- 
din, Ky.; sec., William C. Willock, 
P.O. Box 1914, Louisville, Ky. 

Oct. 1-2—Arkansas Formula Feed 


Conference; University of Arkansas, 
Fayetteville; sponsored by the col- 
lege, Arkansas and Midwest Feed 
Manufacturers Associations; Dr. E. L. 
Stephenson, University of Arkansas. 


Oct. 12-18—Texas Dehydrators Al- 
falfa School; Texas Agr. and Me- 
chanical College, College Station, 
Texas; Dr. J. R. Couch, Agricultural 
College of Texas, 


Oct. 14—Virginia State Feed Assn.; 
Jefferson Hotel, Richmond; sec., W. 
W. Chewning, Manchester Mills, 2105 
Hull St., Richmond, Va. 


Oct. 138-15—Association of Ameri- 
can Feed Control Officials; Shore- 
ham Hotel, Washington; sec., L. E. 
Bopst, Rm. 036, New Chemistry Bldg., 
University of Maryland, College Park, 
Md. 

Oct. 15-16—Virginia State Poultry 
Federation, Inc.; Jefferson Hotel, 
Richmond; exec. sec., R. F. Frazier, 
615 E. Franklin St., Richmond 19, Va. 


Oct. 15-16—Texas Nutrition Con- 
ference; Texas A & M College, Col- 


“Our calves grow faster with 
Calt-Pab than any other feed.” 


“It dissolves easier . . 


no more clogged nipples!” a N 


“Calves grow better 
more econom- 
ical to teed.” 


“Call - Pab 
costs less and 
calves look 
better, weigh 
more.” 


“Calt-Pab is saving us 
money and we're sell- 
ing all our milk.” 


Names Sent Upon Request 


Dairymen quickly dis- 
cover the extra values of 
Calf-Pab ... through big- 
ger milk checks and lower 
feeding costs! That’s why 
they are changing to sen- 
sational new Calf-Pab that 
gives them more than a 
milk solid feed. It’s easy 
to feed, safe and provides 
more nutrients than milk 
to produce big, thrifty 
calves. 


NOW AVAILABLE IN 100 Ib. 


ADDITION TO THE REGULAR 25 |b. BAGS! 


You can give your quantity buying customers further 
price advantage by stocking and recommending the NEW 
It means more tonnage . . 

Order Calf-Pab—either 25 Ib. or 


100 Ib. bag of Calf-Pab. 
more profite for you. 
100 Ib, bags—from your distributor today. 


“Not a single case of scours 
since we switched to Call-Pab.” 


Midwest Plant 


Main Plant and Offices 
WAUKEGAN, ILL. Des Moines, Nampa idaho 


BAGS IN 


West Coast Division, 


Feed Supplement 
tee 


int. Units 
Per Pound — 
USP. Units 
er Pound 


» al 


lege Station; Dr. J. B. Couch, Texas 
A & M College. 

Oct. 20-21 — Washington Junior 
Poultry Exposition; Civic Auditori- 
um, Seattle, Washington. 

Oct. 29-30—Oklahoma Formula 
Feed Conference; sponsored by Okla- 
homa Dept. of Agriculture, Oklahoma 
A. & M. College and Midwest Feed 
Manufacturers Assn.; A. & M. Col- 
lege, Stillwater, Oklahoma; Chair- 
man, Prof. L. S. Pope, A. & M. Col- 
lege, Stillwater, Oklahoma. 

Nov. 5-6—Cornell Nutrition Con- 
ference; Statler Hotel, Buffalo, N.Y.; 
chm., Prof. 8S. T. Slack, Wing Hall, 
Cornell University, Ithaca, N.Y. 

Nov. 8-10—Tennessee Feed Manu- 
facturers Assn.; Peabody Hotel, 
Memphis; sec., W. H. Levine, 613 
First National Bank Bldg., Nashville 
8, Tenn. 

Nov. 11-12—Ohio Animal Nutrition 
Conference; Ohio State University, 
Columbus, Ohio; Asst. Professor W. J. 
Tyznik, Dept. of Animal Science, 
Ohio State Univ., Columbus 10, Ohio. 

Nov. 12-13—Florida Feed Dealers 
Nutrition Conference; University of 
Florida, Gainesville, Fla.; sec. of 
Florida Feed Dealers Assn., Keith 
Morgan, P.O. Box 1290, Tampa, Fla. 

Nov. 12-18—Missouri Animal Feed- 
ing Short Course; U. of Missouri, 
Columbia, Mo.; sponsored by the col- 
lege, Midwest Feed Mfrs. Assn., and 
the Missouri Grain, Feed and Millers 
Assn.; Prof. H. L. Kempster, Dept. 
of Poultry Husbandry, University of 
Missouri, Columbia, Mo. 

Nov. 16-18 — Production School; 
President Hotel, Kansas City; spon- 
sored by Midwest Feed Manufactur- 
ers Assn., 20 W. Ninth St., Kansas 
City, Mo. 

Nov. 18-19 — Illinois Feed Assn. 
and Illinois Poultry Improvement 
Assn., Armory, Springfield, Ill.; sec 
of IFA, Dean Clark, Board of Trade 
Bidg., Chichgo 4, Ill., and sec. of 
IPIA, Aubrey Harless, Box 91, Shel- 
byville, Il. 

Nov. 23-24—Western Grain & Feed 
Assn.; sec., Mark G. Thornburg, 928 
Des Moines Building, Des Moines 9, 
Iowa. 

Dec. 10-11 — Nutrition Conference 
for the Feed Industry; North Caro- 
Hna State College; Rudolph Pate, 
News Service, 4-5 Alumni Bldg., U. of 
N. Car., Raleigh, N. Car. 


1954 
Jan. 8-9 — Kansas Seed Dealers 
Assn.; Hotel Broadview, Wichita, 


Kansas; sec., O. E. Case, 901 Wiley 
Bidg., Hutchinson, Kansas. 


Jan. 11-12—Kansas Formula Feed 
Conference; Kansas State College, 
Manhattan, Kansas; sponsored by the 
Kansas State Board of Agriculture, 
Midwest Feed Manufacturers Assn., 
Kansas Grain, Feed & Seed Dealers 
Assn., and the college; Prof. F. W. 
Atkeson, head, department of dairy 
husbandry, Kansas State College, 
Manhattan. 

Jan. 18-19—Northwest Retail Feed 
Assn., Inc.; Hotel Nicollet, Minne- 
apolis, Minnesota; Sec., William D. 


SAVE MONEY 
SEA-COLL 


Call Bob c or Babe 
Stuart for: 
Wheat-Mixed Feeds 
Soya Meal 
Linseed Meal 
Alfalfa Meal 
Millfeeds 
v 
**For 30 Years’’ 


FEED 


|RELIANCE COMPANY 


216 Phoenix Mina. 
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If you have money to throw away, 
don’t read this... 


if you would like to save up to $1.40 
per thousand bags in your multiwall bag 
closing operation, you should ask your 
Bemis salesman about our method of 
reducing wastage of tape, thread 

and filler cord. 

How many multiwalls do you close 

a month? Multiply that by $1.40 per 
thousand and you'll get your 

potential saving. 

Bemis Packaging Service can probably 
suggest still other ways to do your bag 
packing and handling better. Ask 

your Bemis Man for the complete story. 


General Offices—St. Lovis 2,Mo. © Sales Offices in Principal Cities 
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Flemming, 112 Grain Exchange Bldg., 
Minneapolis 15, Minnesota. 


dan. 19-23 — Boston Poultry Show 
& Country Life Exposition; Meohan- 
les Bldg., Boston, Mass.; chm., Paul 
Ives, 38 Church St., New Haven, 
Conn, 


dan, 25-27 — Southeastern Poultry 
& Egg Assn.; Municipal Auditorium, 
Atlanta, Ga.; exec. sec., R. F. Frazier, 
615 E. Franklin St., Richmond 19, Va. 


dan. 31-Feb. 1-2—American Dehy- 
rators Assn.; Jung Hotel, New Or- 
leans, La.; sec., Lloyd Larson, 1015 
Dwight Blidg., Kansas City 6, Mo. 


Feb. 10-11—Nutrition & Production 
Conference, sponsored by Utah Feed 
Manufacturers & Dealers Assn.; Utah 


State Agricultural College, Logan, 
Utah; séc., Lorin E. Harris, Utah 
State Agricultural College, Logan 


Utah, 

Feb, 12 — Washington State Feed 
Assn., Inc.; Sec., John G. Wilson, 814 
2nd Ave. Bldg., Seattle 4, Wash. 


Feb. 13-15—Institute of American 
Poultry Industries; Fact Finding Con- 
ference, Kansas City, Mo.; pres., Dr. 
Cliff D. Carpenter, 221 No. LaSalle 
St., Chicago 1, Il. 


Feb. 15-17—Grain Processing Ma- | 


chinery Manufacturers Assn.; Hotel 
Nicollet, Minneapolis, Minn.; 


sec., | 


Raymond J. Walter, 511 Fifth Ave., | 


New York 17, N.Y. 


Feb, 16-17 — Virginia Polytechnic | 


Institute Nutrition School; Virginia 
Polytechnic Institute, Blacksburg, 
Va.; Chairman, Nutrition School Com- 
mittee, Paul M. Reaves, Dept. of 
Dairy Husbandry, Va. Polytechnic 
Inst., Blacksburg, Va. 

Feb. 18-19 — Midwest Feed Manu- 
facturers Assn.; Convention and Ag- 
ricultural Forum; exec. vice pres., 
Lloyd 8S. Larsen, President Hotel, 
Kansas City, 20 W. 9th St., Kansas 
City, Mo. 

March 10—Ninth Distillers Feed 
Conference; Hotel Sinton, Cincinnati; 
exec. dir., Lawrence E. Carpenter, 


1232 Enquirer Bldg., Cincinnati 2, 
Ohio. 

March 18-20—Pacific Dairy & Poul- 
try Assn.; Hotel del Coronado, Cor- 
onado, Cal.; pres., H. Glenn Olson, 
1304 EF. 7th St., Rm. 256, Los Angeles 
21, Cal. 

April 26-27—Nebraska Grain & 
Feed Dealers, Assn.; Hotel Paxton, 
Omaha, Neb.; Sec., Howard W. Elm, 
917 Trust Bidg., Lincoln, Neb. 

April 30-May 1—Kansas Grain & 
Feed Dealers Assn.; Hotel Broad- 
view, Wichita, Kansas; sec., O. E. 
Case, 901 Wiley Bldg., Hutchinson, 
Kansas. 

May 5-7—American Feed Manu- 
facturers Assn.; Conrad Hilton Hotel, 
Chicago; sec., W. T. Diamond, 53 W. 
Jackson Blvd., Chicago 4. 

May 7-11 — National Cottonseed 
Products Assn.; Shamrock Hotel, 
Houston, Texas; sec., S. M. Harmon, 
731 Sterick Bldg., Memphis 3, Tenn. 


May 16-17 National Association 


Beauty hints 
for your bags 


With Albemarle matched - color 
kraft, the effect of three color 
printing can often be achieved 
with two colors. Contrasting or 
matching tape adds further 


eye appeal. ‘ 


NEW YORK 21 West St., HAnover 2-4645 


CHICAGO 1707 Daily News Bidg., 400 W. Madison St., CEntral 6-5593 
BUFFALO 121 Center St., East Aurora, N. Y., Telephone 1269 
CLEVELAND 801 Caxton Bidg., CHerry 1-4480 


LOUISVILLE 120 N. 10th St., CLay 1476 


OMAHA 804 W. 0. W. Bidg., 14th & Farnam Streets, ATlantic 4477 


albemarle... 


Albemarle controls every step in the manufacture 
of its Multiwall Bags. Albemarle-owned trees supply 
the pulp wood, and Albemarle factories process it right 
down to color matching and printing. That’s why every 
Albemarle bag meets customer specifications fully. . . 
why Albemarle can handle trainload orders, regardless 
of “‘open market”’ conditions. 


But despite its far-flung interests, Albemarle values 
every order, large or small, and a practical production 
control system makes delivery dates as certain as 
Albemarle’s inherent quality control. 


Why not get acquainted with your Albemarle repre- 
sentative, even though you have no immediate need? 
Frequently Albemarle-trained representatives have 
been able to éffect sizeable economies for their customers. 


ALBEMARLE PAPER MANUFACTURING COMPANY + RICHMOND, VA. « PHONE 2-906! 


PHILADELPHIA 123 S. Broad St., Kingsley 6-3616 


BALTIMORE 32 South St., MUlberry 5060 


MINNEAPOLIS 1108 Flour Exchange Bldg., BRidgeport 1353 


KANSAS City 1015 Walnut St., BAltimore 7830 


> 


of Flour Distributors; Hotel Astor, 
New York City; Sec., Wayne G. Mar- 
tin, 114 E. 40th St.’ New York 16, 
New York. 

June 6-8—Indiana Grain & Feed 
Dealers Assn.; Mid-Summer Conven- 
tion; sec., Fred K. Sale, 600 Board 
of Trade Bldg., Indianapolis, Ind. 


June 7-8 — Central Retail Feed 
Assn.; Sec., David K. Steenbergh, 
1712 West St. Paul Ave., Milwau- 
kee, Wis. 


June 14-15—Eastern Federation of 
Feed Merchants, Inc.; Commodore 
Hotel, New York City; Sec., Austin 
W. Carpenter, Eastern Federation of 


Feed Merchants, Inc., Sherburne, 
N.Y. 
June 21-22 — Georgia Feed and 


Poultry Conference; Dinkler Plaza 
Hotel (formerly Ansley Hotel), At- 
lanta, Ga.; chr., Will L. Kinard, 601 
Trust Co. of Georgia Bldg., Atlanta, 
Ga. 

June 22-24—Canadian Feed Mfrs. 
Assn.; Lake Louise Chalet, Alberta, 
Canada; Sec., W. N. Cunerick, 293 
MacPherson Ave., Toronto 5, Ontario. 

July 26-27—New Mexico Grain and 
Feed Dealers Assn.; A. & M. College; 
Sec., H. B. Hening, New Mexico 
Stockman, 203', West Central Ave.. 
P. O. Box 616, Albuquerque, New 
Mexico. 


FEED OPERATIONS EXPANDED 

NEWKIRK, OKLA.—-The Farmers 
Cooperative Elevator & Supply Co. 
has purchased a 50x180 ft. building 
here. John Schramm, secretary, said 
that the structure will house the 
firm's feed, poultry and fertilizer de- 
partments. 


BUYS FEED STORE 
MITCHELL, S. D.—E. J. Wehde, 


Davison County weed supervisor, has 
purchased the L. L. Wermers Feed 
Co., Mitchell, S. D. 


FISH MEAL 
HEADQUARTERS 


ALL TYPES 


Domestic and Imported 
Fish Meals 


Fish Solubles 


Fish Soluble Mixtures 
Feeding Oils 


Write - Wire - Phone 
for prices and deliveries 


WILBUR-ELLIS 


COMPANY 


320 CALIFORNIA STREET 
SAN FRANCISCO 4 


CHICAGO 3 - Bankers Building 
NEW YORK 17 - - 40 Worth Street 
LOS ANGELES 15 - 1206 8. Maple Ave. 
BUFFALO 3 - - Ellicott Sq. Bldg. 
SEATTLE 4 - - Central Building 


WORLD'S FINEST HAMMERMILL 


1953 “JAY BEE” 


J. B. SEDBERRY, INC. 


FRANKLIN, TENN. 
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CALIFORNIA FEED GROUP 
NAMES DISTRICT LEADERS 


SACRAMENTO — District officers 
of the California Hay, Grain & Feed 
Dealers Assn. have been announced 
by John F. Gilmore, secretary-treas- 
urer of the association. They are as 
follows: 

Lower San Joaquin Valley district: 
Herbert W. Frey, chairman, Valley 
Feed & Fuel Co., Madera; J. C. Ad- 
ney, vice chairman, J. G. Boswell Co., 
Corcoran. 

Upper San Joaquin Valley district: 
Charles F. Allen, chairman, J. S. West 
Milling Corp., Modesto; J. A. Pareto, 
vice chairman, F. E. Ferrell & Co., 
Stockton. 

Lower Sacramento Valley district: 
C. A. Harelson, chairman, Harelson 
Feed Co., Sacramento; W. C. Kelley, 
vice chairman, Kelley’s Feed & Fuel, 
Sacramento 

Upper Sacramento Valley district: 
A. Barnett, chairman, Barnett Feed 
& Grain Co., Corning; Lewis A. Berg, 
vice chairman, Yreka Seed & Grain 
Co., Yreka; Glenn Olsen, secretary, 
Bucke’s Feed & Grain, Orland. 


North Bay district: Lloyd Ellis, 
chairman, R-Way Feed Co., Santa 


Rosa; Henry B. Murphy, vice chair- 
man, G. P. McNear Co., Petaluma. 

South Bay district: Walter G. 
Blackford, chairman, Isaacson Grain 
Co., San Jose. 

Salinas Valley district: Andy A. 
Santana, chairman, Santana Feed & 
Supply, Watsonville. 

Central Coastal district: Dean C. 
McIntire, chairman, Paso Robles 
Farm Supply Center, Paso Robles; 
Allen L. Buck, vice chairman, FE. C. 
Loomis & Son, San Luis Obispo. 

San Fernando Valley district: David 
Glesby, chairman, Glesby Grain & 
Milling Co., Van Nuys; W. N. Sheller, 


FEEDS 
CEREALS — FLOUR 


MEANS QUALITY 


Do You Need a 


BULK FEED 


nd 


GRAIN TRUCK? 


WRITE TODAY for informa- 
tion about a Simonsen Unloader 
to fit any truck with a standard 
grain or stock box. 


SIMONSEN MFG. CO. 


Dept. FS QUIMBY, IOWA 


Buy and Sell 


through 


WANT ADS 


FEEDSTUFFS 


vice chairman, Sheller Feed Co., Van 
Nuys. 

San Gabriel Valley district: Harry 
Miller, chairman, San Gabriel Valley 
Milling Co., Covina; Philip F. Thomp- 
son, vice chairman, Farmers Milling 
& Supply Co., Mentone. 

Riverside-San Bernardino district: 
William Claypool, Jr., chairman, Clay- 
pool & Co., San Bernardino; Phil L. 
Perrin, vice chairman, Hal Kelley 
Grain & Milling Co., Riverside. 

San Diego district: John E. Bacon, 
chairman, Santee Supply Co., Santee; 
Dean Copp, vice chairman, San Diego 
Cooperative Poultry Assn., San Diego. 

Bellflower district: Gail M. Mc- 
Dowell, chairman, Western Consum- 
ers Feed Co., Paramount. 

DAIRY RETURNS 8 TO 1 

FARGO, N. D.—For each dollar 
spent for feed, dairy cows returned 
$3.05 in 1952, according to figures 
from 83 herds in dairy improvement 
associations, reports the North Da- 
kota Agricultural College extension 
service. 


UNIVERSAL 
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PREMIER LITTER 


the best for poultry profits 


Premier Peat Litter 
spreads further « absorbs more 
lasts longer « costs less 


European and Canadian Peat Moss 
from our world-wide resources 


Send for prices ond detoils 
PREMIER PEAT MOSS CORP., 535 FIFTH AVE, NEW YORK 17 


ALUMINUM BAG 
MOISTURE TESTER CONVEYOR 
PORTABLE 
ELEVATOR 
5. 6 
) } 
WHIRLAWAY CAR 
LOADER ELEVATOR LECS 
ELECTRIC TRUCK 
HOIST 
10, 
INDUSTRIAL 
VACUUM CLEANER CORN CRIB 
12. 
WT. PER BU. TESTER 
a 
[ats SEND COUPON FOR FULL DETAILS 
Please send your Free 96 page catalog, plus information 
GRAIN PROBE 2 9 7 12 
..- - — oO 3 8. O 13 
os 0 10 1s 
» 
Co. Nome. 
Atin. of 
1316C Sh Ave. inoi 
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Systematic Sales Control 


To Keep Sales at a Maximum and Costs at a 
Minimum, a Dealer Should Have a 
Good Record-Keeping System 


OST feed dealers have no de- 
pendable system for pin- 
pointing selling costs. They 

know how much these costs are in 
total, the same as they know their 
total net profit or loss, but they lack 
any breakdown data because they 
have no adequate recording media to 
furnish the detailed figures. 

To get maximum results with sales 
promotion, the dealer must have ade- 
quate costing forms to record the 


By Arthur Roberts 


activities of his selling personnel, just 
as he requires stock control forms to 
keep track of the inward and outward 
movement of his merchandise. Some 
dealers use one form to obtain sales 
costing data, but one form will not 
provide sufficient information. It may 
cover one or more features of sales 
work, but it won't blanket all the 
essentials. 

To procure a good “blanket” sys- 
tem, we made an extensive study of 


many sales control systems used by 
dealers and find that the most effec- 
tive procedure embraces five forms, 
which will enable the dealer to keep 
sales at maximum and selling costs at 
minimum because they provide all the 
information needed to manage the 
sales department with maximum effi- 
ciency. The reader may adjust the 
forms to suit requirements, but he 
should follow the fundamentals as 
outlined here. 


when you install a high-capacity 
CENTURY “75” Pellet Mill 


Consider these facts if you want to lower substantially 


your cost per ton of pellets: 


1. Your Pellet Mill must maintain a consist- 
ently high hourly tonnage output. 
2. It must produce the most pellets per horse- 


power. 


3. Manpower, maintenance and parts re- 
placement requirements must be minimum 


—year in and year out. 


There is one pellet mill that will give you all this— 
Jet quality you demand. You’ll be 
long run when you install—or re- 
place with anew CENTURY “75.” Write for descrip- 
tive bulletin; or call your nearest CPM representative. 


plus the superior 
money ahead in 


CALIFORNIA PELLET MILL COMPANY 


1800 Folsom St., San Franciseo 3, California 


ATLANTA 
SALES AND SERVICE ALSO IN: 


BUFFALO 
MINNEAPOLIS 


1114 E. Wabosh Ave., Crawfordsville, Indiana 
DENVER 


1728 Grand Avenve, Kansas City 8, Missouri 


FORT WORTH 
ST. LOUIS 


Form No. 1—The Prospect Regis- 
ter for listing all live leads. This pre- 
vents the loss of good leads and pro- 
vides a central point from which the 
dealer can make a periodical check 
on the success his salesmen are hav- 
ing with live leads. The salesman re- 
cords the item or items of interest in 
the designated column; under 
“source,” he enters where he got the 
lead—from a cold canvass, phone can- 
vass, direct-mail, old customer, office 
lead, newspaper advertising, etc. 

The date when the lead is carded 
is placed in the proper column, which 
provides a check on lost cards or on 
cards that a salesman may “ditch” 
deliberately for one reason or an- 
other. This form helps keep track of 
live leads. Like goodwill or stock, 
they have monetary value. Much busi- 
ness has been lost because salesmen 
had complete control of leads. ~ 

Before a card is “killed,” the dealer 
should okay the “kill.”” No salesman 
should be permitted to discard cards 
after they have been registered on 
this form because the fact that a 
lead is recorded indicates that it has 
definite sales value. So, if a salesman 
doesn't close the sale, some explana- 
tion is forthcoming. Such explana- 
tions enable a dealer to gauge the 
efficiency of his salesmen, and if 
found faulty, steps can be taken to 
effect improvement. 

Dealers report that they have been 
able to salvage many sales after their 
salesmen had recommended the cards 
for a “kill.” They found business that 
resulted from talks with the men be- 
fore “killing” the leads — business 
that would have gone elsewhere or 
would never have been developed had 
they permitted their salesmen to 
“kill” cards indiscriminately, as is a 
common practice. This form helps the 
dealer keep a tight rein on prospects 
so that he can convert a maximum 
number into customers. 

Every prospect canvassed is not 
necessarily a live lead, so all persons 
contacted are not registered—only 
those who seem likely prospects in 
the near future. The decision as to 
what is a live lead depends upon the 
detailed information written on the 
Salesman’s Daily Report (Form No. 
2). Some managements do permit the 
salesman to make this decision, oth- 
ers consign this authority only to 
management, usually after conferring 
with the salesman. But, regardless of 
where this decision lies, it is wise for 
the dealer to maintain the right to 
supervise the “kills.” 

The separation of live leads from 
deadwood is a vital factor in sales 
control. Too often salesmen, lacking 
proper supervision, spend a lot of 
valuable time chasing rainbows, in- 
creasing selling expense, when they 
should be devoting their time to leads 
with life in them, earning more 
money for themselves and the boss. 
Often they “kill” cards that could be 
sold eventually. Without a control 
form, such as a prospect register, a 
dealer has no systematic means of 
finding out what his salesmen are 
doing along these lines. Of course, he 
can confer with his salesmen and in 

(Continued on page 48) 


TO MAKE YOUR FEEDS COMPLETE IN 
TRACE MINERAL 
CONTENT, USE 


HER MAM MAGEL'S 


CONCENTRATE 


Only 1 Pound 
Needed for a 
Ton of Feed 

... Supplies an exact, balanced biend 
of stabilized iodine, manganese sul- 
phate, copper, cobalt, nickel, tron, 
boren and zinc. 

Write for complete information 


THE HERMAN NAGEL co. 


53 W. Jackson Bivd., Chicago 4, 


COLUMBIA SOFT PHOSPHATE 


. Dept. of Agriculture tests* indicate 
cae ” phosphate is 69% as available as 
bone meal... yet it costs (per percent 
of phosphorus) considerably less than 
one-half as much. 
*Journ. of A.O.A.C., Feb., 1945. 

Write for information and prices 
COLUMBIA PHOSPHATE Co. 
1007 Washington Ave. St. Louls 1, Mo. 
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When Borden brings you something new, 
you know it’s good! That’s because nutri- 
tion is our business . . . through basic re- 
search, Borden’s laboratories and test 
farms are constantly challenging the old 
and seeking to discover the “new” that 


Fordens man of the month 

Clifford D. Bauer, Iowa Wesleyan, B.S.; 
University of Iowa, M.S., Ph.D. Mem- 
ber: Phi Lambda Upsilon, Sigma Xi, 
Iota Phi, American Chemical Society, 
Institute of Food Technologists. 

Dr. Bauer, in his position as director 
of Borden’s Product Development Lab- 
oratories, supervises and directs the ac- 
tivities of that part of the Borden re- 
search group which is charged with the 
development of new products for Bor- 
den’s Special Products Division, to the 
end that Borden-fortified feeds may be 
the very best that nutritional science 
can create. 


wutRitio, 


OUR 


Address .......... 


means better nutrition . . . which, in turn, 
means new highs in tonnage for you! 

When you build your feeds around 
Borden’s natural-source supplements, you’re 
using the newest and best . . . you’re elim- 
inating uncertainty . . . you’re curing pro- 
duction headaches . . . and, you’re building 
your business by producing results where 
they count most — in your customers’ feed 
lots and poultry houses! 

Now... right now... mail the coupon. 
Find out for yourself how Borden Supple- 
ments and Borden Services can help keep 
your tonnage figures going up! 


FEED SUPPLEMENTS DEPARTMENT 
350 MADISON AVENUE, NEW YORK 17, N. Y. 


We'd like to know more about Borden’s Supplements and Services. 


! 
! 
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IS BASIC !N FOOD AND FEED RESEARCH 
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@ The need for safe, high quality 
phosphorus in livestock nutrition is fully recognized by the nutrition- 
ist, the feed dealer and the livestock raiser. 


@ Phosphorus is no longer adequate- 
ly supplied by our natural grains and forages. Often farm animals 
“starve” due to lack of phosphorus in the midst of an otherwise 
plentiful feed supply. This phosphorus deficiency leads to wasted 
feed, loss of production, high marketing costs. To eliminate this, 
more and more livestock raisers insist on supplemental feeds with a 


high dynamic phosphorus content. 


@ Today, phosphorus is offered to 
feed manufacturers in a confusing variety of concentrations and vari- 
ous degrees of purity. The fluorine hazard, nutritional availability, 
Ca:P ratio, reliability of supply and price all tend to make selection 
difficult. 


@® To provide a single, low-cost 
product . . . safe for every feed . . . International Minerals developed 
a new process for the manufacture of an -all-purpose feed phosphate. 
The resulting product — 20/FOS ~is a “dynamic” phosphate always 


if any mixed feed or supplement. 


safe for fortifyir 

@ 20/FOS readily fits into present- 
day formulas that call for high performance feeds at low cost. It is 
high in biological availability —delivering a high per cent of dynamic 
phosphorus per dollar. 20/FOS is acid free and has a calcium-phos- 


phorus ratio of 1.35 to 1. 


phos 


INTERNATIONAL 
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DOMESTIC 
BONE DICALCIUM 
MEAL = PHOSPHATE 


FEED6TUFFS, Sept. 12, 1953-47 


VARIABLE CONCENTRATIONS—20/FOS 
carries a guaranteed phosphorus content 
of 20°. This higher concentration makes 
20/FOS more economical to ship, handle and 
store than the wide variety of lower concen- 
tractions now available. Because of its Ca:P 
ratio of 1.35 to 1, 20/FOS meets today’s re- 
quirement for flexible feed formulation. 


2 DYNAMIC PHOSPHORUS CONTENT — 

20/FOS, with a biological value of 100 
(compared with pure beta tricalcium phos- 
phate), is highly assimilable and readily 
metabolized by all livestock and poultry. 
That’s why 20/FOS contributes so much to 
the performance of your finished product. 
This dynamic content is the true measure of 
the value of feed grade phosphate. 


3 MORE USABLE PHOSPHORUS PER TON 


— Compared with ordinary phosphates, 


243.6 ibs. | 182-260 Ibs. 


400 Ibs. 42.5 Ibs. 


1,200 ppm 12,500 ppm | 7,500 ppm variable 


purified mixture of 


variable 


20/FOS — on a dynamic basis — gives you 
more usable phosphorus per ton; more value 
for every dollar you spend. Moreover, 20/ 
FOS goes further in your feeds and mineral 
mixes ... steps up quality . . . improves per- 
formance because of its high nutritional 
availability. 


THE FLUORINE HAZARD—Only purified 

phosphate with a wide phosphorus to fluo- 
rine ratio is positively safe for all livestock. 
Even small excesses of fluorine can soften 
teeth and bones, throw animals off feed, re- 
tard gains, reduce production, New 20/FOS 
with a 160:1 ratio, gives you a phosphorus 
product completely free from the dangers of 
fluorine poisoning. 


PURITY — International's purifying pro- 

cess eliminates excessive amounts of iron 
and aluminum, both of which can “tie up” 
phosphorus. This purifying process makes 
20/FOS a safe, odorless product that never 
develops rancidity or “off-flavors.”? Livestock 
readily take to feeds fortified with 20/FOS 
... they stay on feed .. . maintain high pro- 


unprocessed subject to purified 
calcium pow g Po phosphate bacterial calcium duction. And ... you can depend on 20/FOS 
phosphate phate ore ore contaminationt phosphate for this same uniform quality car after car. 


constant constant imported erratic 


constant 


*Data presented 40th An. Meeting Poultry Sci. Assn. (Abst. Pou! 
Sci. 30:914). Also Poul. Sci. 32:78-81; Ibid. 32:500-503; Proc. Nutr 
Council AFMA, Nov. 1951. 

= — i 


RELIABILITY OF SUPPLY — An uncertain 

phosphorus supply has long plagued the 
feed industry. Many times imported products 
have been cut off. And steamed bone meal 
may be diverted into other channels. Inter- 
national’s vast new plant at Bonnie, Fla., fit- 
ted with the newest and most modern equip- 
ment, assures a dependable domestic supply 


of dynamic phosphorus the year around. 


20’ FOS — EASIER, MORE ECONOMICAL 
TO HANDLE @ [Because 20/FOS carries a 
high phosphorus concentration, it costs less 
to handle and store. Uniform granulation as- 
sures faster blending and fewer stoppages. 
It is free flowing, won't cake or harden. Your 
mill hands will like to work with 20/FOS 
because it’s free from acid and free from 
abrasive dust. 


MINERALS & CHEMICAL CORPORATION 


the Nation’s Largest Producer of Phosphates General Offices: 20 North Wacker Drive, Chicago 6 


q 
4 CURACAO 
SPECIFICATIONS  20/Fos DSPHATE PHOSPHATE 
4)* 
OLOGICAL 
>HOSPHORUS | 
| 
| at 
“i 
4 
af 
) 
y 
| 


48——_FEEDSTUFFS, Sept. 12, 1953 


other ways collect the necessary data 
to pass judgment, but this is too hit- 
or-miss, too unsystematic, takes too 
much time. A prospect register sys- 
tematizes the routine. It provides 
maximum control in minimum time. 
It assures a high ratio of sales to 
prospects, 

Each salesman should be given one 
or more forms of sufficient size for 
weekly compilation, according to his 
needs. At the end of the week the 
forms should be turned into the office 
and filed in a looseleaf binder for 
analysis once a month. If a prospect 
is interested in numerous items, the 
salesman can summarize or condense 
the listings under “Interested In.” If 
each live lead is listed, the dealer can 
wet full details from the salesman at 
any time. 

Form No, 2—The Salesman’s Daily 
Report in a modern sales contro] sys- 
tem is an improvement over the old- 
fashioned sales report in that it pro- 
vides an automatic cumulative total 
for each salesman's work to date. It 
enables a dealer to keep close track 
of a salesman’s progress without go- 


ing over a mass of prior records. In- 
terviews, results of interviews, call]- 
backs, the source from which the lead 
was obtained, and other pertinent in- 
formation is recorded—a precise pic- 
ture of the day’s selling activities in 
figures and facts for current study 
and for use later in a statistical way 
on the Sales Analysis Chart (Form 
No. 5). 

The figures are totaled monthly. 
Each month the salesman starts from 
scratch. The reports should be filed 
for subsequent analysis and compari- 
son with forthcoming periods. 

Form No. 3—The Prospect Card 
should be filed in the office, according 
to the follow-up date, otherwise, 
called a “‘tickler system” similar to 
that used on accounts receivable. 
Many managements file their pros- 
pect cards in alphabetical order, but 
the prospects are not followed up 
alphabetically. Hence, follow-ups are 
often made on time because the cards 
do not come to attention when call- 
backs are due. The salesman either 
relies on memory or makes notations 
in his personal note book. ‘These 


Weather Resistant 


Hammond Multi-Walls assure complete protection of your 
products in any kind of weather. Being water resistant, they keep 
out snow, rain or sleet .. . keep contents dry and safe until 
bags are opened, and your products used. Why not call in 
the Hammond man near you. His main interest is 
in recommending the right Multi-Walls for 

the exact requirements of your products. 


Prompt deliveries are assured. 


HAMMOND 


methods foster errors and oversight; 
they lose sales. It is mighty impor- 
tant to follow up prospects on time, 
just as it is essential to follow up 
past-due accounts on time. 

This form, operated in connection 
with a tickler system, eliminates the 
hazard of delinquency on follow- 
ups. As shown, it provides space 
for credit information, which gives 
a dealer an opportunity to inves- 
tigate the prospective risk in ad- 
vance if he so desires. Sometimes, 
because of a bad credit rating or for 
other reasons, a sale cannot be made. 
Then much time has been wasted if 
this information is gathered after the 
sale is closed. Using this form, time 
may be saved on bad risks. Inciden- 
tally, when appraising the income of 
a prospective credit purchaser, con- 
sider the income tax. Because the tax 
is high, there may be a wide variance 
between reported income and ‘“‘take- 
home” or “after-tax” income. 

This form provides space to record 
the nature of the competition and 
the reason for not closing the sale. 
The dealer should examine the pros- 


/ / 


pect cards periodically and suggest 
ways and means to overcome pros- 
pects’ objections if a salesman doesn’t 
seem to be getting anywhere with 
his presentations. 

Sometimes a prospect card can be 
turned over to another salesman with 
more success or followed up person- 
ally by the boss himself. Some sales- 
men are more adept than others in 
meeting certain objections or situa- 
tions. Some salesmen just can't make 
the grade with certain types of pros- 
pects. If a switch can be arranged 
without creating hard feeling, it may 
save a sale. It has been used to ad- 
vantage many times. It may heces- 
sitate a division of the compensation 
derived from the sale, but salesmen 
will usually agree to this, particularly 
if one of them hasn't been able to get 
anywhere with a prospect who has all 
the earmarks of a live lead. 

This form is a good source of ma- 
terial for discussions and mock sales 
presentations at sales meetings. Pros- 
pect cards should be kept in the office 
so that they are under control of the 
management. If the salesman wants 
to keep duplicate copies, this may be 
permitted, but the dealer should have 
an office file so that he can check on 
follow-ups from day to day. 

Form No. 4—The Customer Card 
is an example of the evolution that 
has taken place in the sales control 
system during recent years. A cus- 
tomer file is exploited as energetically 
as a prospect file. This prevents a 
salesman from forgetting old cus- 
tomers, who are often excellent 
sources of user leads, particularly 
where poultry equipment or mechani- 
cal equipment that reduces farm 
work has been purchased, such as 
milking machines, “Use the user” is 
a slogan that every wise salesman 
puts to profitable use. This card may 
be filed alphabetically or by date, if 
the salesman can qualify the cus- 
tomer regarding the next probable 
purchase and date, in which event the 
card is filed to come up for action at 
that time, similar to the procedure 
with the prospect card. 

A transcript of the sales to date 
may be placed on this card, either on 
the front or back, or both, to give 
the salesman, when following up the 
customer for plus business, an idea 
of the merchandise bought previously, 
the quantity and the price paid. This 
information may include the credit 
terms and dates of payments, if so 
desired. A different salesman may be 
making this follow-up, in which case, 
this detail] will be helpful to him. 

One purpose of a good sales control 
system is to give historical data of 
value to new men so that they can 
follow up intelligently, so that they 
can carry on where a former sales- 
man leaves off to the best advantage 
of all concerned. This card is also of 
practical use to the salesman and 
dealer in getting the basic facts about 
old customer activity. Then, too, it 
carries valuable information for the 
statistical entries on the sales an- 
alysis chart. 

Form No. 5—The Sales Analysis 
Chart provides monthly sales statis- 
tics to guide the dealer from every 
angle. If the salesmen are making 
too few sales, presumably because 
they are rushing interviews, are not 
well enough versed in their lines, if 
they are “weak sisters” when it 
comes to closing prospects, if selling 
and advertising expense is too high 
for the volume done, or too few sales 
of a certain type against too many 
of another—in other words, if sales 


For Multi-Wall bags, "make it a habit to depend on Hammond." 


HAMMOND BAG & PAPER COMPANY 


General Offices: Wellsburg, W. Va. Plants in Wellsburg, W. Va., Pine Bluff, Ark. and Charlotte, N. C. 


Representatives in the following cities CHICAGO, WL. « BLUEFIELD, VA. « ST. LOUIS, MO. « DALLAS, TEXAS 
MINNEAPOLIS, MINN. + LIGONIER, PA. « WASHINGTON, D.C. « NEW YORK,N.Y. « AKRON, OHIO 
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protects your feeds with Vitamins A&D 
proved nutritionally available 


That's one reason this complete and 
stable vitamin-antibiotic-trace mineral 
feed supplement is first choice of so 
many leading feed manufacturers and 
dealer mixers. 


Yes, exclusive MICRATIZED Vitamins 
A & D are the backbone of NOPCOSOL’s 
amazing triple guarantee. They keep their 
potency so well, even in the presence of 
NOPCOSOL’s B-vitamins, trace minerals, 
and other “difficult” feed ingredients, 
that NOPCOSOL is guaranteed when fed. 
Yet this amazing stability in no way affects 
digestibility . . . tests prove every NOP- 
COSOL ingredient completely available 
‘ nutritionally. But that’s not all. ..... 


NOPCOSOL is complete! Every supple- 
mentary ingredient recommended by lead- 
ing scientists is in NOPCOSOL— in exactly 
the right potencies. 


NOPCOSOL is easy-to-use! Packaged in 
handy 10-lb. “batch-size” bags that exactly 
fortify a one-ton batch of feed. 


NOPCOSOL costs you less to use! You 
save on simplified inventory, you save on 
mixing costs, you eliminate over- and 
underfortification problems. 


CHEMICAL COMPANY 
HARRISON 1,N. J. RICHMOND, CALIF. 


Pioneer Producers of MICRATIZED* Vitamin Products 


NOPCOSOL is shipped in 10 Ib. “batch-size” 
bags, 4 bags to a carton. It is available in 8 
formulations for poultry, turkey and swine 
feeds, with or without trace minerals. Each 
bag contains guaranteed levels of: 


VITAMINS: Micratized* Vitamin A, Micra- 
tized* Vitamin D, Riboflavin, Pantothenic Acid, 
Choline, Niacin, Vitamin B, 2. 


ANTIBIOTIC: Procaine penicillin (for poultry), 
Aureomycin (for swine). 


TRACE MINERALS: Iron, lodine, Manganese, 
Copper and (in swine feeds) Cobalt. 


NOPCOSOL has been presold 
to your customers in powerful 
COUNTRY GENTLEMAN 


RELY ON THESE 
quality NOPCO products 
for your feeds: 


NOPCOSOL 
Complete vitamin - anti- 
biotic - trace mineral feed 
supplement. 

MOPCO 

A &D VITAMINS 

A complete tine of 
Micratized* dry Vitamin 
A & Vitamin D products, 
conventional dry Vitamin 
A & Vitamin D products, 
Vitamin A & D oils. 


NOPCO 

8B VITAMINS 
Riboflavin, calcium pon- 
tothenote, niacin, choline 
chloride (liquid & dry), 
vitamin Biz feed supple- 
ment. 

NOPCAINE 


Antibiotic feed supple- 
ment (Procaine peni- 


cillin). 
NOPCOM a3 
ing. Vitamin B12 ond Pro- 
caine penicillin supple- 
ment. 
nt 
icultural Deportme uF 
micol Compony 4 
NoPCcO Che 
se send me FREE wOPCOSO® 
poe information about the 
co 
Firm... 
Street & No. of 
City 
©1953 NOPCO Chemico! Company {TM of NOPCO Chemicol Company. 


*TM of NOPCO Chemicol Compony for its exclusive stable dry Vitomins A & D. 
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Form No. 1 
PROSPECT REGISTER 
— 
Date Name Address Interested in Source Carded Sold Killed 
Form No, 2 
SALESMAN’S DAILY REPORT 
Interviewed Source *Call-backs Product Results of interviews 
| | 
Collective Summary 
Call Hours Ir rview 
_ Calls ‘ back worked hour 
Total for today ......... 
Total from previous report 
| | 
Total activity to date .. 
Salesman .. . Date Quota for period 


*If a call-back on @ prospect previously 


interviewed, put check in thi 


are not well balanced against stocks 
on hand—this chart discloses such 
facts so that the necessary adjust- 
ments may be made. 

The forms of a well-devised sales 
control system fit together like a jig- 
saw puzzle to produce a perfect pic- 
ture of selling effort versus selling 
possibilities. Forms may be printed, 
mimeographed or typewritten in car- 
bon. Prospect cards and customer 
cards are more adaptable in sizes 4x6 
or 5x7 inches for filing in card cabi- 
nets. The prospect register, sales re- 
port and analysis chart are best kept 
in looseleaf binders. 

Too many dealers use no system of 


sales control whatsoeve 
selling costs are high they 
cannot manage the sales department 
with maximum efficiency. The sys- 
tem shown here, if paired with a good 
cost control system, will go a long 
way toward assuring the dealer maxi- 
mum profits 

Adjust the forms, if you wish, but 
retain the fundamentals in layout and 


because 


Hence, their | 


procedure. Always fit a system to the | 


business; never try to fit a business 
to a system. The latter will do more 
harm than good because it won't work 
efficiently. 

The forms shown here are not of- 
fered for use by all dealers 


“, 
as 18 


“GRAIN PROCESSORS! 


rhe new, revolutionary 


DURA-BUKET will drastic- 


ally reduce your processing 
problems. Made of special 
plastic, DURA-BUKET reduces 
fire and explosion hazards 
because it is spark proof and 


static free. Order today. 


ge 


DURA-BUKET DIVISION, NATIONAL OATS COMPANY 
EAST ST. LOUIS, ILLINOIS 


NAME 


ADDRESS 


Please send 


DISTRIBUTOR 
nl 


ORDER 
YOUR 
SAMPLE 


Dura-Buket 


TODAY! 


Order any quantity of 

DURA-BUKFTS you wish. Each 
bucket priced at $1.65. Use 
special order blank below. Be 
sure to include name of your 


regular distributor 


Dura-Bukets 


| 
| 


Would you like 


new customers like this 
one with 250 milkers* 


U 


Use new, improved Ultra-Life’ Livestock 
Supplement to manufacture better feeds, 
~Ultra-Life Livestock Service to make 
better-satisfied customers. 
Write For Details 


PIEHL/’S 
ALFALFA MILL 


BLISSFIELD, MICHIGAN 


Dehydrated and Suncured 
Alfalfa Meal—Hay & Straw 


past 
ed 4n ny 
| 
| 
| | who say this 
dairy feed? 
| | 
|  Ultra-Life Laboratories, Inc. 
| | 
—Dealer in— 
DuraBuket — 
bivision 
PAST ST LOUIS, 
| 


FOR POULTRY 


No dealer has ever had a moment’s worry 
about selling Pilot Brand Oyster Shell. For 
thirty years it has been constantly adver- 
tised in the leading Farm and Poultry papers 
and over the Radio in a clean, truthful 

way, without exaggeration. 


The product in the bag with the big blue 
pilot wheel on it is always pure and highly 
profitable to the user just as it is always 
profitable to the dealer. 


OYSTER SHELL PRODUCTS CORP. 
New Rochelle, N. Y. St. Louis, Me. 


BATCH SYSTE 


FOR FASTER AND CHEAPER 
MIXING OPERATIONS 


More profits from mixed feeds will be yours when you install a 
bulk ingredient handling system in your feed plant. By bulk handling 
of ingredients you can mix feeds with greater accuracy and with more 
efficiency. The scale shows you the exact amount by weight, of each 
ingredient added to the mixture, insuring uniformity to all your mixes. 
And by purchasing carload lots you reduce costs. With a bulk in- 
gredient handling system you will: 


e Make more efficient use of mill and warehouse space. 
e Increase mill capacity without increasing size. 

e Make more efficient use of labor. 

e Reduce operation costs. 


A Hayes and Stolz Bulk Scale Batch Sys- 
tem can be designed to fit your particu- 
lar plant. Our engineers furnish com- 
plete drawings and specifications for in- 
stallotion. 


The photograph at right 
shows a portion of the 
bulk ingredient handling 
system installed in the 
Artesia Alfalfa Growers 
Association new plont in 
Artesia, New Mexico. The 
plant was designed by 
Hayes and Stolz engineers. 


For further information call 
WEbster-4668 in Fort Worth or 
write fo.... 


| 
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Form No. 8 
PROSPECT CARD 


| *Pollow-up date 


Interested tn: 

Name . Address Phone 
Credit rating ......ece. Paying habits . 


*ompetition or prejudices .... 


Reason not losing 
*File this card aceording to the follow-up date. Write in the date on this line. If the 
Call-back does not produce a sale and the prospect says, “Call again,” cross out the former 


follow-up date, write in the next and file to come up for call-back on that day, The back 
of this card may detail a history of the case under the headings 


Date Salesman Results of interviews 
| | 
| 
Form No. 4 
CUSTOMER CARD 
Name Address . Phone 


Salesman 


$ Sales Paid Kalance due Credit terms 


If a new salesman takes over, cross out name of old and write in name of new man 
The dealer can make this card “double in crass" by recording credit as well as sales 
information so that the salesman gets an idea as to how the customer pays his bills, If 
there Is a balance due, he can collect it or press for the matling of a check, if the dealer 
expects his salesmen to aid in collections, 
At least, the credit information on this card will help the salesman in not overloading 
a customer with more than he can pay for promptly 


so that every dealer can adjust it to 
suit his requirements. 


Standardized forms are too often in- 
effective in a business where there 
are aS many variables as exist in this 

field. That is why we have designed Form No. 2 paints a picture of each 
this system with flexibility in mind | man’s selling day and concludes with 


HAYES STOLZ INDUSTRIAL MANUFACTURING CO. 


O. BOX 


SOUTHSIDE STATION | 


FORT WORTH, TEXAS | 


| 

| 

} 
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Form No. 5 
SALES ANALYSIS CHART 
Advertising expense Quota 
Galesmen working Balee $.... *Bellin@® expense $8... 
Source of sales Sales | Analysis of selling effort this month 
Canvass | Canvass contacts 
Vhone queries Live leads 
Direct mall Call-backs 
Showroom leads | Prospects carded 
Newspaper ada | Demonstrations 
Customer leads Prospects “killed” 
*Includes drawing accounts and other compensation paid salesmen plus allowances 
for car expense. 
If the dealer selis mechanical equipment requiring demonstrations, he should see that 
his salesmen get in as many demonstrations as posaible and keep a record of them because 


they are sales-buliders. 


cumulative totals of sales activity to 
date. The quota for the period is re- 
corded so that the dealer can com- 
pare the salesman’s activity to date 
with the quota allotted to him—a 


day-to-day check, which keeps the 
men on their toes. Deducting the in- 


LINSEED 


Minneapolis 21, Minnesota * 


terview hours from the hours worked 
gives the dealer a good idea of wait- 
ing or wasted time, of time spent 
traveling from call to call and pro- 
vides experience figures that will aid 
the dealer in budgeting selling time 
in the future. 


the Solvent Process 
reduce LINSEED MEAL’S 
Nutritional Value? 


state college tests: 


Non-productive hours in the selling 
field are as costly as non-productive 
hours in an industrial plant. They 
can be kept at minimum if sales con- 
trol is properly systematized. The 
more productive hours — interview 
hours — the salesman can ring up on 
his daily report, the lower his selling 
expense, the bigger his sales. The 
dealer may transfer his hourage in- 
formation to the sales analysis chart 
for monthly study, but the composite 
figure for all salesmen, while it shows 
a trend, may mislead. It is better to 
compare the individual salesman’s 
productive hourage month by month. 

Sales reports and forms are valu- 
able only when they can get at the 
why’s, what’s and when’s of each and 
every sales situation, from the time 
the prospect originates until the sale 
is closed. 

The reader may change these forms 
to suit requirements. The important 
thing is to install a good sales con- 
trol system. And if you follow the 
“mechanics” of the one outlined in 
this article, you will have it. 


OF COURSE NOT! Note these authoritative findings from recent 


lowa Agricultural Experiment Station: 


“The factors responsible for ‘bloom’ in cattle fed linseed meal 


proved not to be tied up with the unsaturated fatt 


acids in the 


oil. Linseed without added oil should be just as effective as old 


process linseed meal in promoting high 


nish,” 


Ohio Agricultural Experiment Station: 
1. No difference in palatability after a comparative test with 


milking cows. 


2. Body weight changes, milk production, other feeding values 


not changed. 
3. Hair and condition the same. 


4. Solvent extracted linseed meal has much greater water ab- 


sorptive capacity. 


McGill University: 


McGill University scientists stated: ‘‘Quite aside from its animal 


nutrient content, this product is one of the most 


beneficidl 


known for toning 7” rundown animals and ae a ‘Bloom’ 


on stock. It is also 


axative and cooling to t 


1e digestive system, 


which fact adds another sphere of usefulness to its credit.”’ 


N. N. Allen, Journal of Dairy Science 33, 1950: 
“No practical difference in palatability of the expeller and ex- 
tracted meals when used in a dairy cow ration at the level of 


28 percent.” 


These and other scientific tests continue to show that Solvent Extracted 


Linseed Meal—like Minnesota 36%—has all the advantages of “old process” 


expeller meal, with some new ones added. 


So whether you sell it straight or mix it into your own feed, specify Minnesota 


Write ... Wire... Phone for Today’s Quotations 


Minnesota 


OIL COMPANY 


Sterling 1-9511 


36% Linseed Oil Meat—available in pellets or meal form. 


WORLD WHEAT TRADE MAY 
EQUAL TOTAL LAST YEAR 


WASHINGTON — World trade in 
wheat during 1953-54 may be about 
the same as in 1952-53, when total 
movement of wheat and its products 
was estimated at about 900 million 
bushels, according to the U.S. De- 
partment of Agriculture. 

The 1952-53 estimate includes 
about 22 million bushels of feeding 
quality Canadian wheat shipped to 
the U.S. World trade last year was 
below the 1,040 million bushels rec- 
ord of the previous year but above 
the 1946-50 average of 856 million. 

The supply position in most im- 
porting countries, with the notable 
exception of Pakistan, is generally 
satisfactory, USDA notes in its cur- 
rent Wheat Situation report. Stocks 
are above a year ago in each of the 
four major exporting countries. 

The total of about 1,260 million 
bushels, was exceeded only by the 
1,460 million in 1942 and the 1,737 
in 1943. Stocks in the U.S. increased 
from 254 million in 1952 to 599 mil- 
lion this year. Those in Canada in- 
creased from 270 million to about 
410 million. With an above average 
crop in Argentina following the crop 
failure of a year ago, supplies in that 
country were increased by about 
145 million bushels to somewhat 
above normal size. Supplies in Aus- 
tralia were up about 30 million 
bushels, to about normal. (July 
1 stocks in Argentina and Aus- 
tralia represent mid-year supplies.) 

Based on supplies available for ex- 
port, Canada will be able to export 
as much, or more, wheat in 1953-54 
as the 383 million bushels exported in 
1952-53 (second only to the 423 mil- 
lion bushels in 1928-29). On the same 
basis, Argentina could increase her 
export to at least 100 million bushels 
compared with the 30 million bushels 
of last year. Australia is likely to 
export about as much as the 95 mil- 
lion bushels of last year. 

All other countries, including those 
in the Danube Basin, North Africa, 
and Middle East, can be expected 
again to export about 75 to 100 mil- 
lion bushels. Largely as a residual 
supplier, U.S. exports are expected 
to total between 250 and 275 million 
bushels. This includes one million 
tons of wheat (about 37 million bush- 
els) to Pakistan, which was authoriz- 
ed by legislation June 25. 


FISHMEAL 


FISHLIVER OILS — BONE MEAL 
and OTHER FEED INGREDIENTS 
LINDFORS CHEMICAL CO. Inc. 


One East 42nd St., New York 17, N. Y¥. 
Murray Hill 7-8289, 7-8290, 7-5849 


PRODUCTS OF 

SCIENTIFIC MERIT 

OFFER YOU EXTRA PROFITS 
investigate today. Write to Dept. F. 


WHITMOYER LABORATORIES, Inc. 
MYERSTOWN, PENNA. 


Kolon Trading Co., Inc. 
BROKERS 
FISH MEAL—BONE MEAL 
DICALCIUM PHOSPHATE 
@UREA 
15 PARK ROW, NEW YORK 38, N.Y. 
PHONE: BEckman 3-8820 TWX HY 1- 


Cotton and Burlap Bags 


PERCY KENT BAG CO., 
KANSAS CITY « BUFFALO + NEW YORK 
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“there are | 
3 reasons why 

we just took on EE'DS 


bs says Virgil Zeeb  @ 


Virgil Zeeb and Bernard Ballentine, co-owners 
of the DeWitt Elevator Company, DeWitt, Michi- 
gan, have recently taken on the Kasco Feed 
Franchise. Here, in their own words, are the 
reasons they did so: 


dancin The reasons listed by Virgil Zeeb are the same 
the AA survey made by the Kasco representative three that are causing so many feed dealers to 
gave us an idea of the tonnage we could sell. switch to the Kasco line. First, we prove that Kasco 
feeds are in demand in your area—and at no 
“SECOND, obligation or cost to you! 
the Kasco Kustombilt program enabled us to Then, we provide the selling ammunition to build 
build a top-grade local feed with Kasco Con- a big volume fast; and last, but perhaps most impor- 
centrates and our grain. tant, the Kasco territory salesman does a never- 
ending job of farm resale and service work that 
“THIRD, keeps your customers happy and coming back to you! 
| we felt we could make more money and do more Wouldn't you like to know about the AA plan? 
business with a feed that was well known and There’s no obligation . .. no high pressure selling 
advertised and the service work done by the ... this is guaranteed! For complete information 
local Kasco representative.” write the nearest office listed below. 


4 


WAVERLY PLANT SERVICES A TOLEDO PLANT SERVICES 
Kasco Mills, Inc., Waverly, N.Y., serves KASCO AF Kasco Mills, Inc., Toledo, Ohio, serves the 
the following territory: following territory: 
Eastern Pennsylvania, New York, New ‘a Western Pennsylvania, Ohio, Michigan, 
Jersey, Maryland, Delaware, and New Virginia, West Virginia, North and South 
England States. Carolina, Tennessee, eastern one-third 
Kentucky. 


KASCO MILLS, 


FEEDSTUF 12, 1953 
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Fewer Parts... 


Complete Accessibility 
That's simplicity for you! 


If you had to, you could take the whole Schutte Hammer 
Mill apart and put it together again in two hours. There 
are so few moving, detachable parts in the Schutte design: 
Only one shaft — no auxiliary shafts, pulleys or belts. That's 
simplicity for you! 

... and every moving part is easy to reach — completely 
accessible and unobstructed. T hat simplifies preventive main- 
tenance! Actually, there are only two bearings to lubricate. 

It’s a fact that Schutte Hammer Mills not only cost less 
to buy, but cost less to maintain. They’re built to save! 


For details, request literature and the name of your 
nearest Schutte representative. 


SCHUTTE PULVERIZER CO. 
Manufacturer of Famous Schutte Hammer Mills and Replacement Parts 


27 CLYDE AVE. © BUFFALO 15,N. Y. 


How to Encourage 


Scientific Feed 


Program Planning 
By Edgar Gleason 


HE feed dealer who really 
wants to carry out a feeding 
program service for farmers 

has a great many factors in his favor. 
When approached by a feed dealer 
who asks that he be permitted to 
study a herd’s records and then rec- 
ommend a feeding program best suit- 
ed to improve those records, some 
farmers are inclined to be skeptical. 
Some even insult dealers who call 
on them, saying that they are only 
interested in selling their brands of 
feed and not in improving the milk 
and egg production. These are un- 
kind accusations, of course, and the 
feed dealer can reply that he is in 
business to make a profit, just like 
the farmer. The feed dealer can also 
point out that he wants to sell his 
brand of feed only if the recommend- 
ed program produces better results. 


The Challenge To Produce 

This is a big challenge and one 
which often excites both the farmer 
and the dealer. The dealer knows he 
must produce to get the feed orders, 
and the farmer knows that if the 
dealer is right, the farm herd will 
produce more milk, the flocks more 
poultry. And yet some farmers do 
not yet believe in such scientific feed 
program planning. They operate by 
the “feed ‘em all they want to eat” 
method and just look at total results, 
not production per cow or per hen. 

What can the feed dealer do to 
convince the farmer that he should 
use the best feed program possible 


| for his herds and flocks? 


Cite Examples 
He can cite instances where the 


| farmer is already using the scientific 
| approach. And if he is doing this, 
| then it is logical that he adopt a 


scientific feed program, too. 
If the dairy farmer, for example, 
belongs to a dairy herd improvement 


Weight of 6-week test chicks 
increased 38%! 


13.6 OUNCES 


Manganese 


deficiency in feed 


18.8 OUNCES 


Fed adequate 
Mongonese 


Eastman 
CHEMICAL PRODUCTS, INC 
KINGSPORT, TENNESSEE 


This dramatic difference was due solely 
to the amount of manganese in the feed 
used. Some test chicks were fed mash 
containing cmple manganese (one pound 


of TECMANGAM per ton of feed); the 


others were fed the same mash contain- 
ing little manganese. 


Natural feeds may be deficient in man- 
ganese because of depleted soil con- 
ditions, limited ranges and overcrowding. 


fortify your feed with 


Sales representative for TENNESSEE EASTMAN COMPANY, division of EASTMAN KODAK COMPANY 


association, where inspectors visit 
farms and make recommendations 
for improving milk quality, why not 
also let the qualified feed dealer rec- 
ommend the best feed program pos- 
sible for those cows? If you as a 
dealer know that the farmer is a 
DHIA member, cite this example to 
him. It will tie in perfectly with 
your sales story and help convince 
the farmer that he should take on 
your service. 

Better yet, take the time to visit 
every dairy and poultry association 
in your trade area, ask the officers 
to tell you what the organizations’ 
aims are. Then when you visit the 
farmers who belong to those groups 
you know what you are talking 
about. You can tell the farmer, “You 
use the scientific approach in hand- 
ling that phase of your farm opera- 
tion, and find that it pays. Why not 
use the same approach to the feed- 
ing problem? It will pay, too.” 
Farmers who subscribe to any of 
these improvement services will have 
a hard time evading the force of this 
sales logic. 

Illinois has 100 soils laboratories 
where farmers send soil samples for 
testing over a million acres of land 
every year. Most of those farmers 
follow the fertilization recommenda- 
tions of those findings. Cite this to 
the farmer who hesitates about using 
a scientific feed formula. Farmers 
are using the scientific approach to 
numerous farm problems—it is time 
they do the same to the feed field 


well. 


Do you know how your county 


BAG CLOSERS 


Fale 


M-100 HEAVY DUTY 
SUSPENDED MODEL 


Sews cloth, paper, 
multi-wall bags. 
Largely used by 
alfalfa meal 
dehydrators. 


PORTABLE 
MODEL H-150 


For information on 
these and other 
heavy duty, port- 
able, stationary 
and conveyor 
models of bag 
closing sewing ma- 
chines, write 
Dept. F. 


Minneapolis Sewing Machine Co. 
4865 Osseo Road 
Minneapolis 12, Minnesota 
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agent operates? He doesn’t sell feed, 
but he does use the scientific ap- 
proach in many of his projects for 
agricultural] betterment and greater 
production. Why not visit him, be- 
come familiar with what he has done, 
is doing and will do, and the names 
of farmers who are cooperating? 
Then when you visit farmers in your 
trade area you can bolster your sci- 
entific feed program by showing how 
the county agent has won accep- 
tance through his program, based on 
science, just as yours. 


Scientific Feed Program 
In other words when you use this 


approach, the farmer cannot say, 
“You are trying to get me to do 
something which is foreign to my 


practices,’ because you can show him 
that his soils are tested accurately, 
his milk is, his meats inspected at 
the slaughterhouse, etc. In fact, there 
is little that the farmer does bring 
to market which is not inspected ac- 
cording to rigid standards. He agrees 
to this scientific setup in some of his 
work, why not in feed programming? 
Without ridiculing the dealer’s double 
action, so to speak, do not fail to 
point out that he will profit by be- 
ing logical in his approach to the 
feed problem. 

When you link up what the farmer 
is doing with what you are trying to 
get him to do, then you are effective- 
ly stating your sales presentation and 
you will get better results. To the 
farmer who buys and raises quality 
chicks, it is illogical that he should 
buy cheaper feed or try to get excel- 
lent results with an inferior ration, 
housing or equipment. 

Likewise the farmer who pays pre- 
mium prices for his dairy cattle is 
not using the same scientific ap- 
proach when he uses an_ inferior 
method in selecting his feeding pro- 
gram. The hog raiser who buys and 
raises purebread stock, should know 
that if he feeds them inferior rations 
he will not get much better results 
than if he feeds the same ration to 
inferior quality hogs. The farmer 


who does not analyze the milk pro- 
duction of each cow according to feed 
consumed, may be wasting many dol- 
lars worth of feed over a season. 
These are wasted dollars which might 
just as well rest in a farmer’s pocket. 

Many farmers today pride them- 
selves upon being modern, up-to-date 
agriculturists, even though they 
may use a few old fashioned ideas 
which are not efficient now. When 
you talk with a farmer about his 
feeding plans these old fashioned 
ideas are soon revealed, whether the 
farmer realizes it or not. Do not 
ridicule these ideas; merely use them 
as a stepping stone to help the farm- 
er use modern methods in his entire 
feeding program. It can be done, if 
you show the farmer that he is al- 
ready using scientific methods in 
many of his farm operations already, 
and that better feeding is next in 
line. 


GENERAL MILLS DIVIDEND 

MINNEAPOLIS—tThe board of di- 
rectors of General Mills, Inc., has 
declared a quarterly dividend of $1.25 
a share on General Mills 5% pre- 
ferred stock payable Oct. 1, to stock- 
holders of record Sept. 10. This is 
the 56th consecutive quarterly divi- 
dend on General Mills 5% preferred 
stock. 


DISTILLERS’ DRIED GRAINS 
PRODUCTION (tons) 
July, 1953, With Comparisons 
The Production & Marketing Administra- 


/ 


tion reports the following statistics on 
distillers’ dried grains output: 
Dark Light Dried 
grain grain solubles Total 
July, 1953° .. 8,900 2,500 2,700 14,100 
June, 1953 .. 11 600 2,700 2,800 17,100 
July, 1952 ... 10,700 700 3,900 15,300 
June, 1952 . 11,000 3,500 4,300 18,800 
Season's total: 
Oct., 1952- 
July, 1953 . 97,200 34,400 24,500 156,100 
Oct., 1951- 
July, 19$62 .172 200 61,600 78,600 312,400 


*Preliminary. 

Stocks of distillers’ dried grains on hand 
at plants and warehouses July 31, 1953, 
amounted to 1,400 tons as compared with 
1,800 tons June 30, 1953, and 2,300 tons 
July 31, 1952. 


Ar e You Getting 
All These Advan- 


gt@ges 


In YOUR 


itamin Pre-mix 


1—ALL-IN-ONE Can you get all your essential Vita- 
mins, in dry powder form, in one handy bag? 


2— GUARANTEED POTENCY Are you sure of 


which Vitamins you are getting, and how much of each? 


3—THE RIGHT-SIZE BAG For adequate Vitamin 


fortification, can you take one bag, as is, and dump it in 


the mixer? 


4— VITAMINS + ANTIBIOTICS Must you buy 


separately at extra cost, or can you get both together? 


MATTER OF FACT, YOU GET ALL 
THESE ADVANTAGES WITH BARKER’S.. . 


BAR-VITE 


POULTRY VITAMIN 


5 VITAMINS—3 ANTIBIOTICS 


BAR-HO-VITE 
SPECIALISTS TO THE FEED TRADE FOR 103 YEARS 


BARKER, MOORE & MEIN CO. 


541 NORTH ORIANNA ST. 


PHILADELPHIA 23, PA, 


FEEDSTUFFS, Sept. 12, 1953-55 


Saves Time — Labor — Money 

@ Kulkmaster Bulk Feed Body Saves 
Lag Costs, 

@ Hauls more feed per day with less 
labor, fewer trucks. 

@ Large growers are demanding feed 
in bulk. 

@ Sizes to suit all your needs (10 to 
35 ft.). 

@ Capacities from 5 to 25 tons or more, 


BULK FEED DELIVERY 


“~NEW LEADER” 
Announces the NEW1953 MODELS 


with Many Fine Improvements 
The“NEW LEADER” BULKMAGTER 


@ Compartments as desired to heal 
multiple loads. 

@ New Lighter Weight allows more 
payload. 


@ Faster Unloading Speeds — shorter 
set-up time, 

@ New body lengths provide preper 
load distribution. 

@ New alumi discharge auger 
saves weight—handles easier. 

@ Many other important new improve- 
ments, 


New Lighter Weight —for 
GREATER Payload! Hauls and 
self-unloads most any Bulk Ma- 
terial, such as limestone, com- 
mercial fertilizer, bulk grains, 


THE “NEW LEADER” Combination Self - Unloading Bulk Transport 


‘a 


cement, chemicals, coal, etc. Al- 
so hauls packaged goods of most 
any kind for profitable back 
hauls. Lengths from 15 to 40 ft. 
Capacities 5 to 25 tons or more. 


THE “NEW LEADER” SPREADER 


The perfect answer to your custom 
spreading needs. For spreading commer- 
cial fertilizer, limestone, gypsum, ma- 
nure, ete., there's nothing like the “NEW 
LEADER.” New Motor Driven Spreader 
assures accurate spread with most posi- 
tive feed on the market. Regardless of 
truck speed, motor mounted on catwalks 
maintains full width of spread and uni- 
form distribution. Conveyor is separately 
driven from truck drive shaft—not af- 
fected by truck speed. Assures uniform 
spread per acre. Inside body lengths— 
9, 11, 13 and 15 ft. Also available with 
power take-off drive. 


HIGHWAY EQUIPMENT COMPANY, Inc. 


632 D Ave.,N. W. CEDAR RAPIDS, IOWA 
Manufacturers of the World's Most Complete Line of Spreaders end Bulk Delivery Equipment 


Write “us 


Peterson 
Hiddick Ce., 
Wadena, Minn. 


in 


Save Money With 
IBBERSON Plans 


Before building or remodeling Feed Mills, Elevators or 
Seed Plants, find out what we can do for you. Our skill, 


experience and buying power safeguard your interest. 


confidence 


T. E. IBBERSON COMPANY 


Engineers and Contractors 


Minneapolis Minn 
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COLLECTING 
DELINQUENT 
ACCOUNTS 


By Edward Schimmer 


HERE are marked differences 
in the way in which individual 
feed dealers handle credit prob- 
lems, as I have discovered in talking 
with many of them in different states. 
While the city dweller is not flustered 
or embarrassed or “touchy” when a 
merchant, asks for credit references, 
the farmer is of a different view. Too 
often he feels that he is being “in- 
sulted” when a dealer asks for ref- 
erences, 
That is why, many dealers say, 
farmers need to be educated, through 


advertising and other means, so that 
they understand that obtaining credit 
is a regular procedure just as is the 
obtaining of a bank loan. 

“I believe that every feed dealer 
should urge his chamber of commerce 
or his local credit bureau to advertise 
regularly about the importance of 
keeping one’s credit good,” one feed 


dealer told me. “Such advertising 
should stress the fact that before 
anyone should expect credit, he 


should be willing to give the mer- 


chant all the information needed to 
open that account, including ref- 
erences.” 

This dealer points out that if a feed 
dealer or other retailer tried to run a 
series of ads like this himself, his 
competitors might try to use it 
against him in soliciting trade, or 
that farmers might think he was try- 
ing to lay down a policy as to how 
they should spend their money. How- 
ever, if a chamber of commerce or a 
credit bureau published such ads on 
credit procedure, this would not be 
misconstrued, for it is within the 
province of such organizations to pro- 
mote safe credit programs. 


Delinquent Accounts 

“Whenever delinquent accounts pile 
up so that they worry my bookkeeper, 
she calls my attention to them and 
then I get busy and do some collect- 
ing,” one feed dealer said. “I keep 
calling on the delinquents until I col- 
lect in part or whole, or get some 
promise of payment.” 

This, unfortunately, is the way in 
which many feed dealers operate. 


and No. 1200 Zip Cob Blower 


@ Proven in daily use, the new Triumph No, 1200 
Corn Sheller and the new Triumph No. 1200 Zip Cob Blower 
are the first noteworthy improvements in large capacity shell- 
ing since the days of the “husking bee”. They shell the corn 
— separate — and remove the cobs and husks. They handle 
large capacities of machined picked corn quickly and efficient- 
ly, even when the corn is full of husks and high in moisture. 

These machines lower shelling costs by reducing the cost 


of the machinery and its installation; — by eliminating the 
worst fire and rock damage hazards; — by reducing shelled 


corn losses; — by shelling the corn faster; — and the efficient, 


low cost’ disposal of cobs and husks by air. They make 
receiving of ear corn as easy as receiving of small grains. 


For full details . . . 


Write for Bulletin No. 109 


THE C. O. BARTLET 
49 Harvard Avenue | 
Manufacturers of TRIUM 


Above; Triumph No. 1200 Sheller and No. 1200 
Cob Blower Installed at Coldwater (Mich.) Co-op. 


Below; Exterior View of Plant. 


They are good business men; they 
get most of their money eventually, 
but they have no definite credit policy, 
and that is a weakness. Once the 
farmer accepts the view that before 
he obtains credit with any retail 
merchant he must comply with cer- 
tain conditions (providing credit in- 
formation) then a large part of the 
dealer’s collection worries are over. 
When the dealer studies the infor- 
mation a credit applicant gives him, 
he can determine if it is wise to give 
him additional! credit. 

“When a new farmer comes to my 
feed store and wants to charge a pur- 
chase, I ask him a few questions 
about his location, his bank, etc.,” 
says one dealer. “Then I usually let 
him charge a small amount of goods. 
Then I make a point of talking pri- 
vately to one of his farm neighbors 
when those people come to the mill 
to buy. They usually know if he is 
paying his bills. In that way I get a 
close-at-hand report on new farmers. 
I can then judge if I want to take 
the risk of giving him more credit or 
insisting on cash for every purchase.” 

This dealer, of course, has an ex- 
cellent procedure, Neighbors usually 
know each other quite intimately. 
And especially in the matter of pay- 
ing bills. Such information quickly 
gets around in a rural community. 


Persistence 


“My bookkeeper puts a list of de- 
linquent accounts on my desk the first 
of every month,” one dealer says, 
“and that list stays there until they 
are all paid up. This is a constant re- 
minder to me that those accounts 
demand attention. Farmers in my 
area know that when a feed account 
is delinquent I do not rest until it is 
settled. I attribute this diligence to 
the fact that the list on my desk 
never lets me forget that there are 
bills which need collection.” 

The psychology behind this pro- 
cedure is evident to anyone. If a 
dealer feels that he is not going to 
tackle collection problems until the 
tenth of the month is past, he is wast- 
ing 10 valuable days. There is no use 
of hoping that a 60-day delinquent 
customer is going to pay during the 
first 10 days of the third month. If 
he did not pay the bill the previous 
monthly periods, he is not going to 
make an exception now. By calling on 
such a delinquent account right after 
the first of the month, the dealer can 
often collect before other creditors 
move in. 


Key Personnel Assist 


“We parcel out our delinquent ac- 
counts, to trusted personnel each 
month,” declares one retailer. ‘This 
may mean as many as five to eight 
calls for each picked employee. He 
is given time to go out of the store 
during the business day to collect. If 
he can’t reach his list of accounts by 


PRODUCTS 


Distributed in Washington, 
Oregon, Montana, No. Idaho 
and British Columbia by 


LEO COOK CO. 
1202 American Bldg. 
SEATTLE 4. WASH, 

410 Lewis Bldg. 
PORTLAND 4, ORE. 


QUALITY GOES IN BEFORE THE NAME GOES ON 


INVESTIGATE 


\@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
@ PULVERIZED OATS 


Write for information 
DES MOINES OAT 
PRODUCTS CO. 


Phone 6-3155 
Des Moines, Iowa 
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CONTROL Laws 

Cc? 

Foo, WHICH ANTIBIOTI 

HOW MUCH? 


END ALL THIS CONFUSION ... 


PROGRAM YOUR BUSINESS THE VITAMELK WAY! 


Is too much of your time spent with suppliers’ salesmen? 
Trying to decide which among scores of conflicting “expert” 
recommendations is best for you? Are new nutritional dis- 
coveries, formula work, and fortification problems constantly 
claiming time you should be devoting to sales? They’re 
probably taking far too much time unless you have an ex- 
tensive professional staff and research facilities. But they 


shouldn’t—and they needn’t! 


You can relieve yourself of these and other related 
problems through Dawe’s famous Vitamelk program. Here’s 


how it works! 


Every user of Vitamelk has at his disposal, without 
cost, Dawe’s feed engineering services. Dawe’s Formula 
Audit Bureau will analyze your present feeds and provide 
you with exclusive new formulas to meet your special needs. 
It will take over the continuing responsibility for evaluating 
and applying the latest nutritional knowledge to your feeds. 
And, Dawe’s Nutritional Information Service will regularly 
keep you informed of new scientific developments affecting 


your business. 


Dawe’s Quality Control Laboratory, Chemical and Biolog- 
ical Laboratories, Nutritional Research Department and 


Farm Research Station provide a wide range of other 


essential feed engineering assistance. 


Crops 


By fortifying your feeds with Dawe’s Vitamelk, you 
simplify and improve your fortification. You enjoy the bene- 
fits of dealing with a basic producer of fortification factors. 
Vitamelk provides full fortification in one package... 
simplifies buying, storing and manufacturing . . . assures 
up-to-date practical fortification for each class of livestock 


and poultry feed. 


This streamlined, “tailored to your needs” service program 
can relieve you at once of the day-to-day distractions that 
are robbing you of valuable time. Let Dawe’s, the nation’s 
leading vitamin nutritionists, prove to you the advantages 
of modern scientific feed building methods for your brand. 
You will be astonished how little it costs to put your prob- 
lems in the hands of recognized specialists and get the help 
you need. Clip the coupon today. 


Distributors for Belgium: Comptoir Arnversois d’lmportation 
“COMANIMA” 13, Courte rue des Claires, Antwerp, Belgium 


ries, Inc. 


Chicago 32, Illinois 


Please send me full information about Dawe's Vitamelk Program and 
Feed Engineering Services. 


NAME 


ADDRESS. 


FOR FEEDS 
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day he is expected to do so by night. 
If he doesn’t collect from some on his 
list—for one reason or another— 
another employee is given those calls, 
the following month. This subjects 
delinquents to the pressure from dif- 
ferent people and with different ap- 
proaches. It works fairly well for us.” 

A plan like this has many advan- 
tages, too, in that it makes key em- 


ployees more aware of the impor- 
tance of collecting delinquent bills 
and of not selling to anyone who has 
a poor credit rating. 

Most dealers with whom I talked 
agreed that to make only one call per 
month on a delinquent account is 
weak collection effort. Too much can 
happen to a delinquent in that length 


of time. He can get much further into 


debt. If he feels that he has another 
30 days’ breathing spell if he gets by 
“this monthly” collection call, then 
he is apt to forget about paying until 
reminded in another 30 days. How- 
ever, if he is given to understand that 
he may be called on twice or three 
times a month until that delinquent 
bill is paid, he will usually give con- 
siderable thought on how to raise 
money to pay it. 

Dealers generally agree that per- 
sistence in collection efforts pays off. 


Special Stunts Build 
Interest in Safety 


Safety stunts can be used effec- 
tively in plants to build employee 
interest in safety, it was pointed out 
in a recent news letter of the food 


section of the National Safety 
Council. 
An “on strike against accidents” 


stunt was used as part of a safety 
campaign to remind employees of the 


When you include Peebles’ Whey Products in your feeds... 


‘} 


MORE PROOF from college feeding trials 


From weaning fo 75 Ibs., self-fed 


Results of this experiment 
station trial show 32% greater 
gains and a 17% increase in 
feed efficiency from the addition 
of 4% driedwhey to a ration 
otherwise adequate in all 
known nutrients, 


Good basal 
ration with 
minerals and 
vitamins added 


AVERAGE DAILY GAIN — LBS. 


WESTERN CONDENSING COMPANY 


Use Peebles’ Whey Products to supply the Whey Factor for... 


Easier mixing and uniform 


potency at low-cost 


Peebles’ Whey Products — available as 
LACTO-G or Peebles’ M-N-C — are 
spray-dried for easy mixing. They are 
made from high-quality whey under 
closely controlled, patented processes 
or full, uniform potency the year 
around ... are a low-cost source of po- 
tent growth factors that help assure 
customer satisfaction and repeat busi- 
ness for your feeds. 


Better results during 
critical feeding periods 


In addition to the Whey Fac- 
tor, Peebles’ Whey Products 
supply other important milk- 
type nutrients for added bene- 
fits during the critical feeding 
periods of gestation, lactation 
and early growth. They im- 
prove breeding performance. 


Higher growth performance 


Peebles’ Whey Products add extra grow 
power to pig starters and hog feeds — 
as well as poultry rations — because 
they supply the important unidentified 
nutrients, known as the Whey Factor. 
Nation-wide c ollege feeding trials show 
that this factor is necessary for maxi- 
mum growth response from feeds for 
poultry and swine — even when rations 
are fortified with antibiotics and B,. 


Write Appleton office for your free copy of ‘The Whey Factor Adds Grow 
Power." Formula service also available at no charge. 


Peebles’ M-N-C 

for higher concentration 
of non-lactose nutrients 


Peebles’ LACTO-G 
for high-quality, uniform, 
spray dried whey 


32 Plants from coast te coast 


APPLETON, WISCONSIN 7 SAN FRANCISCO, CALIFORNIA 
World’s Largest Producer of Whey Products 


St. Louis mill of the Ralston Purina 
Co. to be safe. Placards and um- 
brellas bearing the words “on strike 
against accidents” were printed up 
and paraded in “picket” style at the 
employees’ entrance on a Monday 
morning. 

Another suggestion is stationing a 
“Calamity Joe,” all dressed up in 
splints and bandages, at a plant en- 
trance one or more mornings. Suit- 
able signs—such as “he didn’t think,” 
or “neglected to get first aid’”—are 
placed close to or on the man who 
plays the part of “Calamity Joe.” 

Also, it is noted, there are many 
variations of competitive stunts that 
can be used by dividing plant person- 
nel into teams and aiming for certain 
goals in accident-free man hours. 

All of these things build enthu- 
siasm, and if men are interested in 
safety, the plant will be a safe one. 


TREND TO LARGER FARMS 


NEWARK, N.J. — The trend in 
farming is toward larger farms, more 
and bigger farm machines, and larger 
dairy herds and poultry flocks. This 
means a big increase in the money 
invested in the farm business, re- 
minds the Delaware Agricultural Ex- 
tension Service. 


BREWERS’ DRIED GRAINS 
PRODUCTION (tons) 
The Production & Marketing Administra- 


tion reports the following statistics on 
brewers’ dried grains: 


o—1961-52—, -—1962-53—., 
Cumu- Cumu- 
Monthly lative Monthly lative 


October ..... 16,600 16,600 17,700 17,700 
November - 15,600 32,200 14,400 32,100 
December - 15.600 47,800 16.500 48,600 
January ..... 17,000 64,800 16.100 64,700 
February .... 16.700 81.500 15.900 806.600 
19,000 100,590 18.900 99,500 
18.50v 119,000 19.700 119,200 
Mey . 19,800 138,800 17,500 136,700 
June , 21,400 160,200 19.400 156,100 
. 23,000 183,200 *21,000 177 100 
August .. 22,300 205,500 
September - 17,100 222,600 

*Preliminary. 

Stocks of brewers’ dried grains on hand 
at plants and warehouses July 31, 1953, 
amounted to 6,600 tons, compared with 
6,500 tons June 30, 1953, and 3,000 tons 


July 31, 1952. 


Fortified 


The manufacturer of this feed 


VITAMIN D 


IRRADIATED DRY YEAST 


Year Round Supply— 
Stable Low Cost 


HOMOGENIZED 
CONDENSED FISH 


FIVE PLANTS 
FULL PRODUCTION 
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QUALITY 
CREST 


TRACE MINERALS 


LIME CREST Trace Mineral Premixes are 
designed to meet today’s requirements. 
BEST TODAY: Constant quality control and 
an exclusive blending process assure that 
Lime Crest Trace Mineral Premixes today 


are as fine as it is possible to make them. 


BETTER TOMORROW: Continuing research 


in the Lime Crest Research Laboratory as- 


sures that Lime Crest Trace Mineral Pre- 
mixes tomorrow will continue to set the 


standard, as they have for years. 


AVAILABLE IN... 


Standard Formulas Custom Blends 
MICO® formulas Made according 
Delamix® formulas to specifications 


LIME CREST PRODUCTS 


are made by Limestone Products Corporation of America 
DEPT. A..9, NEWTON, NEW JERSEY 


WORLD'S LARGEST PRODUCER OF CRYSTALLINE CALCITE PRODUCTS 
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Promotions Pay Off 
for 


By Edward Ritter 


HEN Hugo Henkel, “Cousin 
W itso for short, started in 

business in 1938 by purchas- 
ing a rundown feed business at Hori- 
con, Wis., he resolved that he was go- 
ing to build the business through con- 
stant, sound promotion ideas. 


Today, Cousin Hugo, as the farm- 
ers like to call him, has one of the 
most prosperous feed businesses in 
his area of the state, and promotions 
are making it tick stronger each 
year. 

Mr. Henkel has a glassed-in dem- 


MILWAUKEE, WIS. 


BUDDE 


MALT SPROUTS 
BREWERS GRAINS 
DISTILLERS GRAINS 
BEET PULP 
AND 4 OTHER FEEDS 


: yi OU SA VE on ingredient costs — 


Even in small quantities, you pay the 
same prices for all ingredients as you 
would if you bought them in bulk. 


YOU SAVE — mixing prob 


lems — NOPCO custom-mixes your spe- 
cial formula—and custom-packs it in 


“batch-size” bags. 


wasting costly ingredients. 


receiving full measure. 


YOU SAVE — so overtortscation 


errors—each “batch-size” bag exactly 
fortifies one ton of feed—no danger of 


YOU SAVE — no undertortiice 


tion problems——no customers lost be- 
cause of too low potency ... more new 
customers gained through assurance of 


YOU SA VE on purchasing, inven- 


tory, storage, — one source, one package, 
one entry on inventory records. Plainly 


onstration pen area right in his store, 
which is sealed off from the rest of 
the store. One side of the special 
room has plenty of windows and cus- 
tomers can see chickens feeding most 
any month of the year. In the other 
pens, also visible through glass win- 
dows, customers find either a calf 
or a couple of pigs, each on special 
feeding programs. 

There are two doors between the 
glass windowed demonstration pens, 
and any farmer who wants to step 
inside for closer looks may do so. 
There are electric ventilating fans 


which keep those demonstration 
rooms smelling clean during hot 
weather, and a thermostat cuts in 


the heat in winter when the temper- 
ature drops below 50 degrees. 

“A glassed in room like this is 
cleaner and there is less odor through 
the rest of the store and mill,” re- 
ports Mr. Henkel. “It is also better 
for the poultry and animals on dis- 
play to be kept in temperatures 
which are not so hot as average 
stores during the cold winter days.” 

Mr. Henkel keeps this demonstra- 


GET THE WHOLE STORY — 


Learn how “batch-size” packages of NOPCO vita- 
mins, antibiotic and trace minerals, custom-mixed 
and packed to your needs, can cut feed-mixing costs. 


RELY on these 


Quality Products for 
your feeds 
® NOPCOSOL 


Complete vitamin-antibi- 
= otic-trace mineral feed sup- 
plement. 
®NOPCO A&D 
VITAMINS 
m= A complete line of Micra- 
tized® dry Vitamin A & D 
products, conventional dry 
= vitamin A & D products, 
= vitamin A & D oils. 
@NOPCO B 
VITAMINS 
Riboflavin, calcium panto- 
thenate, niacin, choline 
chloride (liquid & dry), vite- 
min Biz feed supplement. 


@ NOPCAINE 


tion room busy just about every 
month of the year, he states. For in- 
stance he put in some Hy Line 
chicks and some Leghorn chicks on 
Feb. 25, and on July 13 the Hy Line 
pullets were laying their first eggs. 

“From June 1 on,” reports Mr. 
Henkel, “farmers began asking me 
in a kidding way when those pullets 
would begin to lay. And they kept 
checking on me every week and com- 
menting when they thought the first 
eggs would be laid. Most of the farm- 
ers were surprised that the pullets 
began to lay so early. This proved 
to many of them that it pays to buy 
quality chicks early and to feed them 
well. What better way to show the 
farmer what your feeds will do than 
by demonstrating them in your own 
store. In that way, you know what 
you are talking about.” 

About once a year, Mr. Henkel has 
a real calf promotion. He will feed 
a calf for a stipulated period, usually 
five months, post the record of her 
gains, and then hold a big “calf 
party” in which the calf is given 
away. 

Mr. Henkel's calf parties have been 
growing so much that last year he 
rented the Horicon High School gym- 
nasium for the event. He put the 
calf in a pen on display on the gym 
floor and gave the 600 assembled 
farmers a real party. 

There was plenty of entertainment, 
the mayor spoke words of welcome 
and some dairying movies were 
shown. Attendance prizes and re- 
freshments were also available, and 
then the calf was given away. The 
three-hour festivities found the farm- 
ers happy and feeling they had gain- 
ed much by the evening’s program. 

“One of the movie reels we showed 
pertained to calf feed and bringing 
the calf right down to the milking 
period,” reports Mr. Henkel, “and 
how else could you get 600 farm folks 
to listen to such a story for so long? 
Sure, this entire calf promotion costs 
about $500 annually, but it is worth 
it. Farmers remember it, look for- 
ward to the next one, and it wins 
many regular calf feed customers for 
us.” 

Mr. Henkel works on the theory 
that one of the best ways to get cus- 
tomers to buy and use the type of 
feeds one sells is to demonstrate it 
where they can watch it being used 
up and check on it, namely right in 
the store. This promotes interest and 
questions and imparts worthwhile 
feeder education. 

Store Remodeled 

This enterprising feed dealer re- 
modeled his retail store and mill sev- 
eral years ago, and he finds that 
more open displays help to sell more 
merchandise. One section of his new 
store has an excellent wall display 
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Antibiotic feed supplement 
(Procaine penicillin). 

NOPCOM 23 
Vitamin B12 and Procaine 
penicillin supplement. 


“BATCH-SIZE” 
Custom-mixed and packed in these 
convenient, money-saving bags 
which exactly fortify one batch of 
your feed. 


labeled cartons make storage easy. 


YO U SA VE with expert formula 


help at no extra cost—let NOPCO’S 
nutritional staff serve your needs. 


The 
Medium 


for 


’ MPANY 
Selling 


“©1953 NOPCO Chemical Company °T.M. NOPCO Chemical Company 


exctusive provucers of MICRATIZED® viramin provuctrs 


| wail 


| 
REASONS 
NOPCO* | 
| 
| 


of household and barn brooms, of 


\ various sizes. They are “impulse” 

items that farmers need, and many 

mers buy these brooms when they 
JODIZE YOUR FEED MIXTURES 

z . Many bags of feed are lined up 

along the walls of this store, with 


some of them open, so that customers 
can stick their hands into the bags 
and feel the feed ingredients. This 
helps to promote more sales, this 
dealer finds. Poultry and livestock 
remedies are also well displayed and 
suggested with every sale where pos- 
sible. Such suggestions really pay off 
in extra sales, the management says. 

The store also does a large seed 
business, field and garden variety. 
Mr. Henkel has a large bulk garden 
seed bin arrangement which catches 
the eye of townspeople and farmers 
i alike who are looking for garden 


y seeds. Items such as work gloves, 
IT ALWAYS ASSURES You candy bars, ete., are also stocked as 


@ MAXIMUM IODINE LEVELS small sidelines for the convenience of 


customers. 
@HIGH DEGREE OF STABILITY _ Mr. Henkel has an excellent mill sorb phe 
@UNIFORM DISTRIBUTION ; in connection with his store, equipped of fat in milk, by 


Stephen M. Bab- 
cock, which was the 
beginning of mod- 


with a couple of mixers, grinder and 
EXTREME FINENESS -3 corn cracker. While the mill does 


@ ECONOMY a great deal of custom mixing, it 
also sells a lot of formula feed. 


Several years ago Mr. Henke! had 
an aerial photo taken of his mill and 


ern dairying 


CALCIUM PANTOTHENATE DEXTROROTATORY uses this view in some of 
CALCIUM PANTOTHENATE MIXTURE paper advertising now and then. He berger, developed 
CHOLINE CHLORIDE MIXTURE AND SOLUTIONS wants farmers near and far to recog- for Diamond Crys- 
‘ POTASSIUM IODIDE USP nize his store and mill when they tal Salt. 
POTASSIUM IODIDE FREE FLOWING POWDER come to Horicon and to stop there 
to wim my customers one 
Be... NIACIN by one, with good products, feeding 
° advice and service,” reports Mr. Hen- 
kel. “It was hard work, but we now For over 50 years, Diamond Crystal 
have many regular, prosperous cus- Alberger Process Salt has been famous 


tomers. They know we are their 
friends, that we work for them as 


for its true salty flavor and better sea- 


|The NEW YORK QUININE & CHEMICAL WORKS Inc. well as for ourselves. That's the best | %°"!n® quality, 
’ i i The exclusive Alberger System pro- 


way to build a feed business.” 


The Fail Line GENERAL OFFICES: 50 CHURCH STREET + MEW YORK 7. MEW YORK ie duces salt with a consistent purity of 

Fine CHICAGO PLANT: 729 WEST DIVISION STREET + CHICAGO 10, ILLINOIS 99.95%—a salt that surpasses every re- 

Chemical House | 10S ANGELES + SAN FRANCISCO + SEATTLE + PORTLAND NEW ELEVATOR IN KANSAS quirement of the U. S. Pharmacopoeia. 

{ HILLSBORO, KANSAS -Construc- In addition, the Alberger Process makes 
bi tion of a 250,000 bu. grain storage available carefully screened salts of uni- 


elevator to cost $150,000 has been ap- 
proved by stockholders of the Farm- 
require a definite grain size. 


ers Equity Union of Hillsboro, Kan- 
sas. It is expected’ to be completed That's why thousands of food manu- 
late this vear. facturers who demand dependable salt 
of uniform purity, bulk and quality use 


DEHYDRATED this salt exclusively. 


If you have any questions about which 


Make Your Customers grain size or grade to use for best results, 


get expert advice by writing to our 


A L FA L FA Vv E AL GOOD Customers... ‘ound | 


Also All Grades and Grinds Sun-Cured SUPREME Brand DIAMOND CRYSTAL 
Condensed BUTTERMILK ALBERGER 


° PROCESS SALT 
| THE A. B. CAPLE CO. 


Toledo 5, Ohio 612 Bulletin Bidg. Phila. 7, Pa. Clair, Michigan Akron, Ohio 


form bulk to industrial users of salt who 


WHY LOWER HORSEPOWER — 
 WITH.W-Ww 
HAMMERMILLS? 


BECAUSE... 


W-W’'s exclusive Star Cylinder serves 
a double purpose os a flywheel at 
the same time its tungston carbide 
tipped hammers strikes the material 
to pulverize it to desired texture. 
Many other fectures include easy-to 
release hold down levers for hood, 
grey cast iron frame to reduce vibra- 
tion, no pre-grinding principle, plus 
many others. Eight models, or mode 
to specifications. 


IN THE BAG 


« STORAGE SAFETY 


The New CANADA Brand Peat Moss 
bags are polyethylene lined—guaranteed 
protection against deterioration of bag 
by peat moss contents, 


«SALES APPEAL 


The New CANADA Brand package is 
attractive, celorfal and convenient. No 
slats or wires, Bag remains intact 
throughout use. Packed in Standard and 
Handy Bags. 


CANADIAN 
PEAT SALES LTD. 


P. O. BOX 399 
New Westminster, B. C., Canada 


Write for New Catalog of Complete Line 
W-W GRINDER CORP. DEPT. 311 WICHITA, KANSAS 
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here is how to store | 


HARD-TO-HANDLE 
BULK FEEDS 

and BULK FEED 
INGREDIENTS 


HARVESTORE 
with the UNIQUE 
MECHANICAL UNLOADING 
FEATURE 


This is the unique Harvestore un- 
loader. With it, stored bulk feeds, 
grains, peliets, etc., are withdrawn 
mechanically, positively—no mat- 
ter what the tendency to pack or 
bridge. Available for installation 
in existing bins or silos. J 


= 
q 


THESE EXCLUSIVE FEATURES 


© Walls are glass-surfaced steel—steel for strength, glass for longevity 

®@ Bolted and sealed construction throughout 

@ When provided with unloader, Harvestore is flat-bottomed... 
provides more storage with less height 

@ Flexible, economical to install, movable 

® Mechanical bottom unloader discharges from flat floor surface 

@ Exclusive internal plastic-bag breather system an optional feature 


GIVE THESE EXCLUSIVE ADVANTAGES 


@ No structure maintenance, upkeep 
problems 


© Rust and corrosion resistant 
@ Fire, weather, wind, moisture, ro- 
dent and vermin proof 


@ Exclusive optional breather system shuts out air, 


@ Materials that “bridge’—like bran 
—can be efficiently stored and easily 
removed 


®@ Mechanical bottom unloader, flat 
bottom increase capacity, save labor 


prevents spoilage from oxidation 


For full information about Harvestore, write 
to Sprout-Waldron & Co., Inc., 61 Logan St., Muncy, Pa. 


SPROUT-WALDRON 


MUN 


PELLET MILLS * HAMMER, ROLLER, 
ATTRITION AND BURR STONE MILLS + MIXERS + SCREW, BELT AND PNEUMATIC CONVEYORS 
323 BUCKET ELEVATORS + CUTTERS, CRUSHERS AND FEEDERS + REELS, SEPARATORS AND ASPIRATORS 


it’s no ordeal 


to buy FISH MEAL at LEON... 


America’s finest feed mills! We 
That's how 


It's a downright pleasure—say 
know what you want... you get what you want. 
we've done it for years! 


“ISH LIVER OILS (All potencies) 
All types of VITAMIN D, 
UREA ......... Imported Cottonseed Meal 


able at LEON .. . the firm whose long years of experience and 
e world-wide contacts guarantees absolute satisfaction. 


@ LARGE... .small.. all orders get immediate attention at 


LEON ASSOCIATES 


+++ every fine quality, imported or domestic feed ingredient is avail- 


Your Main Street Display 
Can Stop Traffic 


By Will Christoph 


OR THE feed dealer who is lo- 
Pees on the main street of a 
small city or town, there exists 
many a merchandising opportunity 
which can be grasped and exploited. 
Not only can such a dealer have 
live display in his windows and store 
interior, with the knowledge that 
more traffic will view them, but he 
can also take advantage of exterior 
display as well. In towns and cities 
where sidewalk display is permitted, 
this exterior display can mean a 
great deal. 

Take the case of C. W. Umbreit, 
tipon, Wis., for example. Located 
on the main street of this small, pros- 
perous community of 3,700, the Um- 
breit store has always attracted a 
large share of the farm trade which 
comes to the dry goods, shoe, drug 
and hardware stores. The Umbreit 
store is situated right on Ripon’s his- 
toric Square, and its window displays 
are just as good as those of any other 


retail store. Ripon, by the way, is 
the site of a small white building 
which is called the “Home of the 


tepublican Party.” It is claimed that 
the first Republicans met here and 
formed a party in 1851. 

Mr. Umbreit, the feed dealer, utili- 
zed outdoor display this past year in 
the form of a chick display. The 
chicks were placed outdoors on Feb. 
28 in a wire enclosure, with beaver- 
board bracing along the sides to ward 
off some of the wind. Heat lamps 
were also placed in this enclosure and 
the public was advised through news- 
paper advertising that the chicks 
would be left there night and day, 
until they began laying eggs. 


FOR BE 


blood ‘*builder-upper”’ 


RED OXIDE OF IRON 

Growing and breeding animals, 
as well as poultry, need adequate 
supplies of iron in their daily diet. 
This high quality Red Oxide has 
an extremely high iron potency. 


TAMMS YELLOW OXIDE AND 
BROWN OXIDE 


Tamms Iron Oxides are free of 
injurious impurities such as lead, 
fluorine and arsenic—contain no 
harmful ingredients. Certificate 
of analysis furnished upon re- 
quest for all Tamms Oxides. 


IRON-COP MINERAL BLEND 


First mineral combination of its 
kind offered to feed manufactur- 


Boost your 
FEED VALUES 
with... 


OXIDES and MINERAL FEED BLENDS 


Build up demand for your feed mixes by adding the 


Tamms is a pioneer in high grade oxides of iron—now 
also offers manufacturers of feed a unique blend of 
iron and copper sulphate. 


Dept. 


MMS INDUSTRIE 


228 N. LA SALLE ST., CHICAGO © 


Naturally this idea attracted the 
attention of numerous farmers. As 
they came into town, many of them 
came to the Umbreit store just to 
see these chicks on display outdoars 
during bitter ccld weather, and farm- 
ers marveled at the fact that the 
chicks could thrive so well under 
such conditions. 

From week to week Mr. Umbreit 
kept the public advised through ads 
about the progress of the chicks, and 
this naturally stimulated interest. 
Farmers began talking about the 
chick raising project to their friends, 
and more farmers made a point of 
looking at the chicks. 

The chicks grew to hardy pullets, 
and then on July 14, they began lay- 
ing eggs. Here was demonstrated to 
farmers the fact that early chicks 
result in hardy pullets who are in 
full laying swing just when egg prices 
are going up. That’s the time to 
have hens producing—not when pric- 
eS are sagging. 

Mr. Umbreit and his staff lost only 
one chick of those placed outdoors 
in this experiment, a fact which 
many farmers remarked upon. The 
store also sold a lot of heat lamps 
while the experiment was going on, 
for the farmers could see for them- 
selves just how the lamps helped to 
save the chicks and keep them thriv- 
ing during cold and damp weather. 
Needless to say, many townspeople 
also gathered to watch this experi- 
ment every day outside the store. 

This feed dealer also finds that on 
Friday nights when merchants of his 
town stay open until 9 p.m. many 
farmers like to drop in at the store 


minerals—iron and copper! 


ers. By blending Tamms Red 
Oxide of Iron with high-grade 
copper sulphate in proper nutri- 
tional proportions, the blood- 
building, health-promoting func- 
tionoftheironis greatly increased. 
Iron-Cop is thoroughly mixed 
and milled to assure maximum 
utilization—eliminates need of 
running both of these essential 
minerals through a feed mixer; 
avoids danger of copper elements 
forming pockets in the feed. 


MINERAL FEED BLACK 

For use in coloring rock phos- 
phate and soybean meal. An eco- 
nomical replacement for charcoal 
and carbon black. 


Attractive prices on pool cars, carload 
lots and smaller bulk orders. 


IN 


PALL. 
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Arthur D. Hyde 


APPOINTED—The board of direc- 
tors of General Mills, Inc., has ap- 
pointed Arthur D. Hyde, vice presi- 
dent and administrator of Mechani- 
cal and Chemicals activities, to the 
company’s executive committee. A 
veteran of 25 years’ service with 
General Mills, Mr. Hyde has been a 
member of the board since Septem- 
ber, 1952. The executive committee 
exercises powers of the board of di- 
rectors between regular board meet- 
ings. Other executive committee 
members are Harry A. Bullis, chair- 
man, Charles H. Bell, Walter R. 
Barry, James F. Bell, Gerald S. Ken- 
nedy, Henry 8S. Kingman, Putnam 
D. McMillan, Frank J. Morley and 
Leslie N. Perrin, 


and talk farming and feeding. Per- 
haps the farmer’s family is shopping 
for clothes or shoes, and he doesn’t 
wish to hang around the other stores. 
But he does like to hang around the 
feed store, and often gives his family 
instructions to meet him there. Fre- 
quently he makes feed and other pur- 
chases at the Umbreit store, for he 
regards it as his shopping headquar- 
ters. 
Sells Eggs 

This feed dealer also takes advan- 

tage of the fact that townspeople 


BRAN SHORTS 
MIDDLINGS 
Sacked or Bulk—Any Shipment 


DREYER COMMISSION Co. 


MEMBERS 
KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 
Board of Trade Merchants Exchange 
Kansas City 6, Mo. St. Louis 2, Mo. 
Phone BA 5462 Phone L. D. 170 


Statistical Charts Furnished Free. We 
Handle Futures Trades in Kansas City. 


buy many eggs. He buys eggs from 
farmers and sells many of them to 
local people, who like to get fresh 
eggs every week. He also takes ad- 
vantage of garden seed business and 
other ‘‘small package” trade. His dis- 
play racks for seeds, dog food and 
small poultry feed packages are so 
arranged as to make shopping easy 
for customers. Thus Mr. Umbreit 
gets extra volume from such items. 

About six years ago when this feed 
dealer bought a mill at the outskirts 
of town, he was faced with the prob- 
lem of whether or not he should con- 
solidate the downtown store and the 
mill. But he decided to keep both. 
He figured that the downtown store, 
because of its location, reputation 
and merchandising opportunities, 
was worth keeping. Thus the two 
feed establishments have been work- 
ing together for many years to give 
this enterprising feed dealer a very 
fine volume of business. 

I think it is worthy of mention 
that feed dealers as a whole are go- 
ing into live display more than they 
have in the past. In the past year I 
have seen a number of outside 


“chick demonstrations, during cold 
weather. In quite a few instances I 
have seen farm families watch these 
chicks very closely. This can only 
mean that they are considering buy- 
ing chicks early and raising them. 
It also means that with modern heat 
lamps and other good care, the farm- 
er’s wife need not fear that she will 
lose many chicks if she buys them in 


January or February when the 
weather is cold. 
I have also stood in feed store 


salesrooms during the late winter 
Season and watched many farm fa- 
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milies buy heat lamps. This shows 
that many of them now rely on them 
just as much as they rely on poultry 
remedies, quality starter mash and 
poultry litter. The alert feed dealer 
today can make many related sales 
when a farm wife comes to his store 
to buy baby chicks. 

If more farmers get into the habit 
of buying and starting chicks early— 
as indicated in the Umbreit and other 
experiments—it will mean a greater 
selling season for chick and related 
supplies for many dealers, especial- 
ly those in the northern states. 


805 Dun Building, Baffalo 2 


“ALL YOUR NEEDS IN GRAIN AND FEEDS” 


SUNSET FEED & GRAIN CO., Inc. 


FEED JOBBERS 


CANE FEEDING [— P#stributors of — SUNSET 
Kellogg's Hominy Feed 
MOLASSES Hercales Dried Whey BRAND FEED 
Agents for Hubinger (Keokuk) (A Dried Whey By-Product, 
Pacific Molasses Co, Lid. high in mitk Protein and 
Alba mere : inerals but not over 
man a Stonemo Granite Grit 30% in Lactose) 


Branch Office: Middletown, N. Y. 


@ WRITE US FOR FURTHER INFORMATION @ 


MURPHY CONCENTRATES 
MINERALS KEEP 
CUSTOMERS FOR YOU! 


« « feeders who buy Murphy’s once 
buy it again! Many buy it for years! 


WHEAT 
MIXED 


FEEDS 


UNIFORM QUALITY 
GUARANTEED 


EXCELSIOR MLG. CO. ATLANTIC 7152 
712 FLOUR EXCH. MINNEAPOLIS, MINN. 


DO YOUR CUSTOMERS SWITCH BRANDS... 
SWITCH DEALERS ? We're not saying no one has 


ever changed from MURPHY CONCENTRATES to some 
other feed. They have. You know it and we know it. But 
we also know, that many of the “changers’’ who drop 
MURPHY'S for one reason or another come back to 
MURPHY 'S for one good reason! MURPHY CONCENTRATES 
AND MINERALS PRODUCE GOOD RESULTS AT A LOW 
COST. Many successful feeders have been feeding 
MURPHY 'S for the last 30 years. So it’s not hard to under- 
stand why so many dealers find their MURPHY customers 
are their most loyal customers. 


Low-Cost Results mean Repeat Business! 


You might be giving a feeder good service and plenty 
of credit but unless he’s getting good results from the 
feed you sold him then you have a problem customer on 
your hands. . . and what’s worse, on your books. Cus- 
tomers who don’t get good low-cost results switch 
brands—switch dealers. You can keep your customers if 
you sell them MURPHY’S CONCENTRATES AND MINERALS. 
MURPHY’S GUARANTEES GOOD RESULTS AT A LOW COST, 
And good results mean repeat business. 


Sell Results—Keep Your Customers! 


Cheapest-in-the-store Is Not The Answer 

To Lower Feed Costs 

The feed dealer doesn’t have a thing to do with the 
rice livestock brings the farmer at the market. Yet the 
Me d dealer gets more than his share of complaints about 
high feed costs. In the face of a complaining feeder, 


too many dealers are inclined to run for the cheapest 
bag of feed in the store. This dosen't solve the problem 
or really get the dealer off the hook. It merely delays 
the final reckoning. The dealer who sells price is going 
to lose a lot of customers. 

So with your next customer, reach for a bag of 
MURPHY'S CONCENTRATES OR MINERALS. MURPHY'S 
guarantees low-cost results. A feeder started ona 
successful MURPHY feeding program will continue it 
for years . . . buy feed from the same dealer year after 
year. That's why many dealers find MURPHY customers 
their most loyal customers. 


Lower Feed Cost to The Feeder eee 
ACTUALLY MEANS MORE PROFIT FOR YOU 
ASK YOURSELF THESE QUESTIONS: 


(Q) IF | LET A FEEDER BUY ON PRICE RATHER THAN ON 
RESULTS WILL HE BE A BETTER CUSTOMER? WILL HE PAY 
HIS BILLS MORE PROMPTLY? WILL HE BECOME A GOOD 
WORD-OF-MOUTH ADVERTISER FOR ME? WILL HE BRING 
ME MORE CUSTOMERS? * 


(A) NO! YOU MIGHT NOT LOSE THIS CUSTOMER BUT THE 
CHANCES ARE YOU'LL BE CARRYING HIM ON THE BOOKS 
A LOT LONGER THAN YOU WOULD HAVE TO CARRY A 
MURPHY FEEDER 

FEEDERS MIGHT TELL YOU THEY WANT A CHEAP PEED, 
BUT WHAT THEY REALLY WANT IS GOOD RESULTS AT A 
LOW FEED COST. MURPHY FEEDERS GET GOOD RESULTS 
AND AT A LOW FEED COST. SO MAKE IT A POINT TO 
SELL MURPHY CONCENTRATES TO PEEDERS. LOW-COST 
RESULTS WILL MAKE HIM A LOYAL CUSTOMER—A GOOD 
PAY CUSTOMER AND A GOOD WORD-OF-MOUTH ADVER.- 
TISER FOR YOU. 


We think you will make more money if you take on the 
MURPHY LINE. If we didn’t believe that, we wouldn't 
spend the money to send you this message. We don't 
claim to have the only good feed available. Certainly 
there are others. But we feel that we have the best deal 
for the feeder. That's an important point in building 
customer loyalty. Also, we don’t think*”anyone offers you 


a better opportunity to make money than the MURPHY 
PRODUCTS CO. BELOW ARE LISTED 9 OPFORKTUNITIES TO 
MAKE MONEY WITH MURPHY’S. CHECK THE LIST. IF YOUR 
PRESENT LINE DOESN'T OFFER YOU ALL THESE ADVAN. 
TAGES, WE WOULD LIKE TO HEAR FROM YOU AND TALK 
ABOUT THE MURPHY LINE. JUST WRITE TO THE MURPHY 
PRODUCTS CO., BURLINGTON, WISCONSIN. 


TO THOSE DEALERS WHO DON’T SELL MURPHY’S 


better bags 


for over 100 years 
CHASE Bac company 


309 W. Jackson Bivd., Chicago 6, Ill. 


1. MURPHY’S requires only a small invest- 
ment in floor and warehouse stock. 


2. MURPHY PRODUCTS offer you more 
profit per foot of floor space or per dollar 
of merchandise investment. 


3. MURPHY CONCENTRATES AND MIN. 
ERALS allow the dealer to meet the feeding 
needs of almost all feeders. 


4. MURPHY CONCENTRATES AND MIN. 
ERALS can be safely self-fed to beef cattle, 
hogs and poultry. 


5. MURPHY CONCENTRATES help you 

enjoy » healthy ceturn from your investment 

in mixing and grinding equipment. 

6. MUKPHY’S doesn’t by-pass the dealer 
doesn't sell direct to a feeder, regardless 

of size. 


7. MURPHY FORMULAS include all proven 
up-to-date, scientific findings. 


8. MURPHY FEEDERS ARE BETTER 
CREDIT RISKS. 


9. MURPHY DEALER MAILINGS have as 
much as tripled business. 


If you are interested in handling the 
MURPHY LINE, or would like some fur- 
ther information, write to THE MURPHY 
PRODUCTS COMPANY, BURLINGTON 
WISCONSIN. Thank you for taking time 
to read our message. We hope it has 
been time spent profitably. oes 
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PROTECT YOURSELF 


With The New Crop Coming In 


SOYBEANS 
SOYBEAN OIL 
SOYBEAN MEAL 


HEDGE YOUR 


by fluctuating markets, are hedging their inventories in the... 


FUTURES 
MARKETS 


Hedging is insurance and it is inexpensive. Call us for an 
explanation of the hedging operation. Our direct 
wires give unexcelled service. 


Call or write ARTHUR C. HARRISON at 
STATE 2-1700, Chicago, Illinois 


Mitchell, Hutchins & Co. 


MEMBERS 
One Wall St. Chicago Board of Trade 231 S. La Salle St. 
Merchants Exchange of Memphis 
New York 8 by York Stock Exchange Chicago 4, Til. 
and Other Principal Commodity 
Digby 4-0700 and Security Exchanges ST. 2-1700 


Feed men, too frequently deprived of merchandising profit | 


MISS PAPER FEED SACK—Here is pictorial proof that women can wear 
dresses made out of paper feed sacks. Bill Butcher, manager of a Fairbury, 
IlL, department store, tips his hat to “Miss Paper Feed Sack of 1953” in the 
Walton store show window, while E. F. Dickey, vice president and general 
manager of the feed and milling division of Honeggers’ & Co., looks on. The 
display was part of a civic tribute to Honeggers’ on its 25th anniversary. A 
complete story of how Fairbury’s citizens joined in a community-wide ob- 
servance of the feed firm’s anniversary appeared on page 10 of Feedstuffs, 


Aug. 15. 


Cotton Bag Film 


MEMPHIS—The demand for tele- 
vision use of the National Cotton 
Council’s latest film short, “Fashion 
from the Feed Bag,” has required a 
50% increase in the number of prints 
available. 

The seven-minute short, filmed 
against an attractive outdoor back- 
ground, presents cotton bag fashions 
for any hour. Floral patterns, border 
prints and muted shades of dyed plain 


bag fabrics are shown in the latest 
styles for play-clothes, morning and 
afternoon frocks and warm weather 
formals. 

The popularity of this new film is 
attested by the reeord of 31 television 
showings completed and 13 future 
bookings currently on file. 

Feed dealers interested in using the 
story of “Fashions from the Feed 
Bag” in their merchandising pro- 
grams, may obtain prints on loan 
basis by contacting the National Cot- 
ton Council, Box 18, Memphis, Tenn. 


DESIGNERS OF WORLD'S FINEST, MOST MODERN, MOLASSES MACHINER 


WENGER 700 SERIES 
MOLASSES MIXER 


WENGER HI-MOLASSES WENGER 600 SERIES 
PELLET MILLS MOLASSES MIXER 


MOLASSES 
STORAGE 
TANK PUMP 


WENGER 
50 SERIES 
LIQUID 
FEEDER 


WENGER 100 SERIES 
LIQUID FEEDER 

50 and 100 SERIES feeds molasses direct to 

tempering chamber of hard type pellet mill. 

ADDS MORE MOLASSES 


DOES IT EASIER. 


WENGER PELLET COOLER— 


Handles Hi-Molasses or 
Hard Type Pellets 


Continuous production with 


swivel incline auger out of 2 mixers 


WENGER 600 with swivel incline 
feeder —swivels 250° — feeds 


No baffles or feeder wings to crush range 
cubes—no jamming or scuffing—moves 
pellets gently across air stream—conveys to 
convenient locations for bagging—hangs 
under ceiling where space is usually avail- 
able—pulls cold air from outside building. 


Write for Full Information 


WENGER MIXER CO. 


Sabetha, Kansas 


EXPORT DIVISION: 301 Scarritt Arcade Bldg. 
Kansas City 6, Mo. 
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Write for Descriptive 
Litereture and 1953 
Foxco Flavitein Formulas. 
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Phones: V }-4400 and 99-4401 


NORTH EAST 
@ Feed Mul Company 


MINNEAPOLIS 13, MINNESOTA 


Dehydrated and Sun Cured 


ALFALFA MEAL 


NATIONAL ALFALFA DEHYDRATING & MILLING CO. 


LAMAR, COLORADO ° ST. LOUIS, MO. 


Cattle Feeding 


(Conitnued from page 23) 
ably more practical to use a recog- 
nized brand than to attempt to make 
their own. 

Medicated feeds have not yet be- 
come a factor (or problem) in dairy 
feeds. It is not likely that they ever 
will to the extent they have in poul- 
try feeds. The possible benefits of a 
feed with propionate for acetonemia- 
troubled herds indicate that even in 
dairy cattle, we may have to con- 
sider seriously an occasional diversion 
in the direction of feed medication. 

A number of the larger feed com- 
panies are now offering breeder feeds 
especially rich in vitamin A, other 
vitamins, and (or) such items as ani- 
mal protein, wheat germ meal and 
others. Their permanent place, if any, 
is still not determined., 

For many of these special items, 
the average feed man can best rely 
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Pillsbury’s Best” 
Feeds 


5 Pillsbury uses PAC A 


“Pacal Hard Faced Hammers 
give us the quality granulation 
our poultry and animal feed 
customers want’’, says Charles 
F. Wilson, superintendent of 
the East Los Angeles plant of 
Pillsbury Mills, Inc. “‘We use 
Pacal Hard Faced Hammers 
an average of four times as 
long as other hammers... . 
some even longer. We con- 
sider the extra life as a bonus.”’ 


PACAL 


hard faced hammers and hammer clusters” 
will run 3 to 4 times longer in your hammernmill! 


.S. PAT. NO. 2,607,538 


write department HC-93 


PAPER-CALMENSON & COMPANY 


County Road B and Walnut St., Adjoining Highway 36, St. Paul 8, Minn. 


Phone NEstor 9456 


| QUALITY GRANULATION...450 tons a day 


on the larger manufacturer with 
special facilities for research, formu- 
lation, blending, and ingredient con- 
trol. 

Service in Modern Merchandising 

The successful dairy feed man of 
today and even more so of tomorrow 
must think and plan in terms of the 
service he can give the dairymen of 
his area. 

Direct services include: 

(a) Supplying proper concentrate 
feeds and supplements made to meet 
the particular needs of the dairy- 
man's herd, not made simply to meet 
a competitor's price. 

(b) Working out a plan with each 
dairyman to use his home grains to 
best meet the needs of his herd. 

(c) _ Offering a feeding program to 
insure the use of both the purchased 
concentrates and the home-grown 
roughages to secure most efficient 
production. 

Indirect but important services to 
the dairy farmer include advice and 
encouragement toward better crop 
management and particularly rough- 
age improvement, fertilization, breed- 
ing better cattle and improved herd 
management. 

A modern feed man’s success rests 
on the success of his feeders and how 
valuable he can become in helping 
them be successful. 


Increase in Net 
Income Shown by 
Burrus Mills, Inc. 


DALLAS—Net income of $762,102 
is reportedeby Burrus Mills, Inc., Dal- 
las, for the year ended June 30, 1953, 
compared with $231,398 in the pre- 
ceding crop year, which embraced 
13 months because of a change in 
the company’s fiscal year. 

Gross operating income in the past 
year was $67,237,451, as against 
$82,921,780 in the previous yearly 
period. The difference was due chief- 
ly to reductions in grain and mixed 
feeds, par.ly attributable to 
unit volume and partly to lower dol- 
lar values. The major decline was in 
grain and was caused primarily by 
the wheat and sorghum crop failures 
in Texas. 

Dividends of $195,000 on preferred 
stock were paid and $253,230 on com- 
mon, the latter representing 65¢ per 
share, a more liberal dividend policy 
than in any year since 1933. The re- 
maining $313,849 was credited to 
earned surplus. Book value of com- 
mon stock at the end of the year 
was $28.10 per share. 


Balance Sheets 

The balance sheets show a ratio of 
current assets to current liabilities 
of 1.53 to 1, as compared with 2.01 
to 1 a year ago. Net current assets 
declined $437,485 because of invest- 
ment in Cuban properties, new mo- 
tive equipment and the building of 
a transfer station for grain at Ber- 
nio, New Mexico, and development 
of a prototype of mobile bulk grain 
handling facility at St. Joseph, Mo. 
Also involved was the transfer from 
deferred liability to current of 
$500,000 of long term debt maturity. 

In his letter to stockholders, Jack 
P. Burrus, president of the milling 
firm, said that net income derived 
from normal! operations amounted to 
$696,410. Accounting procedure re- 
quires the additional incorporation 
into the current year’s results of in- 
come of $65,691, representing the net 
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John H. Skinner, Jr. 


HEADS DIVISION — John H. Skin- 
ner, Jdr., formerly assistant to the 
president, Dailey Mills, Inc., Olean, 
N. Y., has been appointed division 
sales manager in western Ohio for 
Kasco Mills, Inec., Toledo. The an- 
nouncement was made by Ernest H. 
Kieser, executive vice president. Mr. 
Skinner will direct the sales of Kasco 
feeds for livestock and poultry in the 
western Ohio sales division, working 
with territory representatives. 


of a charge against income for flood 
damage loss by reason of a reversal 
by the Kansas Supreme court of a 
district court verdict favorable to 
Burrus Mills and also a recovery of 
taxes paid in earlier years following 
which a suit was filed for recovery. 
The flood charge amounted to $177,- 
479 and is against income before tax. 
The tax suit against the government 
resulted in an agreed compromise 
credit for the years 1944 to 1946 of | 
$120,165, which is tax free, and an 
additional recovery of $60,295 in in- 
terest charges, which is subject to 
tax, 
Feed Sales 

All divisions of the company’s busi- 
ness, except the bag plant, contribut- 
ed to net profits in the past year, Mr. 
Burrus said. The grain division led 
all others. Second in importance were 
the profits from the Cuban flour and 
feed mill. Third was the feed mill 
division at Fort Worth. The two op- 
erating flour mills at Dallas and 
Fort Worth also contributed to the 
firm's profits for the first time since 
1949. 

Flour sales of U.S. mills showed 
a 19% gain in unit volume to bakery 
customers, Mr. Burrus told’ the 
stockholders, and the decline in sales 
volume of family flour was arrested. 
Export volume of U.S. mills declined 
less than might be expected in view 
of the opening of the Cuban flour 
mill. The overall net, Mr. Burrus re- 
ported, was a 1% gain in the sales 
volume of continental mills and, ad- 


UNIFORS 


The Worlds Thoicest 
FEED INGREDIENTS 


FISH MEAL 
DICALCIUM PHOSPHATE 
BONE MEAL 


wire or 


Est. 1873 dwardg Diz 


1400 So. Penn Square Philadelphia 2, Pa. 
Phone LOcust 4-5600 Teletype PH 109 
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ding the Havana mill, an overall gain Mr. Burrus said that opportunities | 25% shrinkage in U.S. flour mill 
of 20% in flour sales for the year. n the grain division are limited by | capacity, Mr. Burrus expressed the 
poor crops in Texas, but that the | feeling that conditions would improve 
vision as a whole should have a | slightly in the current year and ma- 
good year. Pointing to the great | terially over the next five years. 


Havana Feed Potential d 
Profits from the Burrus Cuban 
business were good, the president in- 
dicated, even though some special cir- 


cumstances of an adverse nature de- 
veloped during the year. Under any- Distributed in Utah and Southern Idaho by: 


thing approaching normal conditions, ~ IN Cc 
the profits from the Havana mill BAD ER, e 
should be much better, Mr. Burrus 206 

advised. He added that the Havana J 
feed mill, which went into production > Telephone: Ogden 9325 

last November operated at a profit q se 

thereafter and has a great growth 
potential. 

The bag plant suffered a loss, un- 
avoidable through a writedown in in- 
ventories occasioned by declining 
prices, it was explained. 

Mr. Burrus mentioned that during 
the process of reorganization in the 


Fortify your feeds with 


LIVE YEAST CULTURE 


feed mill division, sales fell off more Supplies: nt B12 activity, Braces yeast wore onys enzymes, B complex vitamins, 

than in the industry as a whole, but plus other factors. Improves appetite, digestion {including rumen aid), health, 

during the past year the division re- growth, production. Increases Bas » utilization —lowers feed cost. 

turned a reasonable profit for the Live yeast values improve feeding results in recent State conducted tests. 
write... DIAMOND V MILLS, INC. 7 CEDAR RAPIDS, IOWA 


first time in several years. 
In a forecast for the year ahead, 


‘Chiek ‘fed ration, 
_ weight 126 grams (3 wks.) 


MERCK PROCAINE PENICILLIN 


..the outstanding antibiotic in poultry feeding 


| ] Procaine Penicillin in Pro-PEN* provides the most active, 
- 4 most consistent, and most prolonged growth stimulus of 
ia j any antibiotic used for poultry. Such are the significant 
Each findings of agricultural experiment stations. 
Penicillin Merck These tests also show that Procaine Penicillin Merck 
gives superior growth at low, economical levels. 


Help your customers to maximum growth and increased 


withBin profits by fortifying your growing mashes with Pro-PEn. 
- 419:3" Available with or without Vitamin By: for flexibility in 
formulating. 


Each pound contains 2 grams of Procaine Merck Feed Supplements containing stable Procaine 
Penicillin Merck and 3 milligrams of Vitamin Penicillin have been time-tested and time-proved in thou- 
Biz activity in oyster-shell meal sands of commercial flocks. Pro-PEN gives you produc- 
1 tion advantages, too. Its improved carrier facilitates 
precise handling. Write us now for cémplete details. 


*Pro- Pen is the trade-mark of Merck & Co., Inc. for it» brand of procaine penicillin feed supplements, 


MERCK & CO.,INc. 
Manufacturing Chemists 


RAHWAY, NEW JER BEY 


Research and Production for 
Better Poultry and Animal Nutrition 


© Merck Co. ine. 
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ENDOWED WITH NUTRIENTS 
IN NATURE’S OWN 
INIMITABLE PROPORTIONS... 


these concentrates fit 


into all feed rations with | 


safety and integrity. | 


rep Weranb 50% Meat and Bone Scraps 


red Werand 60% Digester Tankage 


4 rep Weranp Special Prepared Steamed Bone 
Meal —70% Bone Phosphate of 


Lime (minimum) 


Their substantial presence in formulas is your as- 


surance of quality. 


Use Them —To Be Sure! 


where you see the Wilson sign. 


This well-known brand is produced from uniformly 
uf excellent materials the year ‘round at the plants 


WILSON & Co.| 


ING. 


Los Angeles 
Memphis 

Cedar Rapids 
Dothan, Ala. 


Chicago 
Kansas City, Kans. 
Oklahoma City 


Albert Lea 
Omaha 


Denver 


BUY and SELL through WANT ADS | 


RECENT CHANGES IN 
CORN PRICES 


$ PER BU. 
_ Parity price 


| 


| 
| 
7 
SUPPORT PRICE _ 


Price received 
by farmers 


4 + 


1948 1949 


F AGRICULTURE 


U. 5S. DEPARTMENT 


1.00 
1950 


BY MONTHS, YEAR BEGINNING OCTOBER 


NEG. 


1951 1952 1953 
* MINIMUM SUPPORT LEVEL 
BUREAU F AGRICULTURAL ECONOMICS 


CORN TRENDS—Corn prices declined below the national average support 
price in 1952-53 after remaining well above the support level during most of 


the two preceding years. 
period. Favorable weather for the 


Big supplies chiefly influenced prices over this 
1953 crop and prospects for a record 
| supply contributed to continued weakness this summer. A minimum support 


price of $1.58 bu. has been announced for the 1953 crop, subject to revision 


this fall. 


Parasites Affect Animal 


Nutrition 
By Dr. A. C. Todd 


HERE is a general agreement 
that good nutrition enables 
livestock to breed more suc- 


cessfully with shorter intervals be- 
tween pregnancies and to produce 
larger litters of young which make 
more rapid weight gains. 

In simple parasitological terminolo- 
gy, “new advances” in feeding repre- 
sent merely the final identification of 
discrete food factors necessary for 
life and growth; and the addition of 
to the diet so uni- 
formly that each animal obtains its 
share and is able to increase its 
weight gains and reach desired mar- 
ket finish sooner. For practical pur- 
poses the new feed supplements must 
pay for themselves in increased pro- 
duction by the livestock. 

Parasitologists would like to offer 
an identification of a universal cause 


these substances 


SWITCH TO 
.  SPROUT-WALDRON 
ege 


ve 


Fastest Grind Changing 
Lowest Maintenance Cost per Ton 


Highest Capacity per Horsepower 


266 


With a Sprout-Waldron Attrition Mill you can 
change grinds in seconds, with the mill in operation 


.. . by means of one simple, finger-tip control! 
There are no screens to change, no housings to open 
. merely a hand wheel to turn. 


the many money-in-the-bank advantages of Sprout- 
Waldron Attrition Mills. No other grinding unit 
even approaches the high capacity per horsepower 


that is average with these time-proved mills». . . 


| 
| 
| 
| 
| 
| And this quick change feature is only one of 
| 
| 
| 
| 


no 


other mill offers such low maintenance cost per ton 


month 


MIXERS + SCREW AND PHEUMATIC CONVEYORS 


CUTTERS. CRUSHERS AN FEEDERS + REELS SEPARATORS AND ASPIRATORS 


and no other mill will stand up under 16 to 24- 
hour-a-day service, week after week, month after 


Your SPROUT-WALDRON MAN will be 
glad to make a study of your present operations, 
without cost or obligation. Perhaps power and labor 
savings will amortize the cost of a Sprout-Waldron 
Attrition Mill in a relatively short time. Sprout- 
Waldron & Co., Inc., 61 Logan Street, Muncy, Pa. 


SPROUT-WALDRORN 
MUNCY 


PELLET MULLS + HAMMER ROLLER ATTRITION AND BURR STONE MALS 


BUCKET ELEVATORS 


of continued nutritional failure de- 
spite new advances in nutrition. They 
suggest that incorporation of their 
findings into programs of feeding and 
management will result in a great 
production increase. The findings of- 
fered for consideration relate to the 
phenomenon known = as_ universal 
parasitism. 

Under present-day farm conditions, 


no animal escapes exposure to and 


EDITOR'S NOTE: The relation of 
parasitic infection of farm animals 
to nutrition is discussed in the ac- 
companying article by Dr. Todd, the 
text of a talk he presented at the 
recent Wisconsin Nutrition School 
for Feed Men. When workable sys- 
tems of parasite control are devised, 
there will result greater advances in 
nutrition than have been known pre- 
viously, he predicts. Dr. Todd is a 
member of the veterinary science de- 
partment at the University of Wis- 
consin. 


infection by animal parasites. No 
systems of hygiene and management 
prevent infection absolutely. In con- 
sequence, no “normal” animals exist, 
all animals being parasitized by 
worms and protozoans. Increased 
production from nutritional improve- 
ment, therefore, has been accomplish- 


DANNEN js 


FEED INGREDIENTS 
AND GRAIN 


@ Tankoge 

@ Meat Scraps 

@ Molasses 

@ Crimped Oats 
@ Crimped Barley 
@ Corn Chop 

@ Ground Groins 


@ Soybean Meo! 
@ Cottonseed Meo! 
@ Linseed Meo! 

@ Alfalfa Meal 

@ Brewers Grain 
@ Oat Meal Feed 
@ Mill Feeds 


DANNEN MILLS, Inc. 


GRAIN AND JOBBING DIVISION 


ST. JOSEPH, MO. 
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PIONEER NEST PADS 


increase every egg producers profits 


PIONEER PADS REDUCE BREA? ' 


NES! 624° 


62% of all eggs that get broken in hay and straw and similar That's right...the egg producer who uses hay and straw will 
nesting materials are saved by the PIONEER Nest pap. That replace nesting material seven times as often as he would if 
62% saving in egg breakage more than pays for the nest he used Pioneer Nest paps! That reduction of 84% in the 
pad...actually provides a sizable profit! During some months number of times he has to clean out messy nesting material 
of the year, breakage of eggs in the nest eats up all profits. and replace with fresh hay and straw is a big problem to all 
Even during the months that egg shells are hardy, ¢&r egg producers. Aside from handling seven times as much 
breakage in the nest accounts for a heavy loss, The Pioneer nesting material and all the cleaning and fussing he also dis- 
NEST PAD puts that money back into the producers’ pockets. turbs his laying hens seven times as much. PIONEER NEST PADS 

create no fuss or bother...they are ready to use and no 

trouble at all to install or replace. 


FIONEER NEST PADS REDUCE NESTII RIAL PIONEER NEST PAT PROVIDE MANY VALUABLI 


REPLACEMENT AND CLEANING LA ADDED ADVANTAGES 
e La, To clean out and replace hay and straw in one nest hole They speed up egg gathering...no more clutching around in 
i ‘ ‘ takes 5 to 6 minutes. To do this same job with the Pioneer straw and hay hunting for that buried egg. The Pioneer nest 
NEST PAD takes only a moment. An egg producer that handles pap holds the eggs up where you can see them. The eggs are 
2,000 eggs a week can eliminate two hours of hard work each cleaner...in nests that were 2 months in steady use, 50% 
week by using Pioneer NesT PADS. That 92% reduction in absolutely clean eggs were taken off Pioneer nest paps. They 
labor may be worth $1.50 or more in hired labor... will look promote contentment and comfort for the hens, reduce pick- 
mighty big to every farmer. When it is the farmer's or his ing and scratching and retain their natural nest shape. They 
wife’s own time, that two hours looks even better. Pioneer filter broken eggs, dirt and droppings down out of reach of 
NEST PADS labor savings more than pay for their cost no mat- the eggs. When a pad must be replaced, it is removed with 
ter how you figure labor’s value...and, again, furnish a one scoop of the hand. Some reports show PIONEER NEST PADS 
sizable profit besides. Even the small hen house with as few : still in good condition after five months of use including the 
as 12 nest holes will profit by using PIONEER NEST Paps. soft shell egg season. 


a 


will make BIG REPEAT PROFITS 
selling PIONEER NEST PADS — 


We conservatively estimate the national sales potential of the Your careful study of the above merits of the Pronger nest 
PIONEER NEST PAD to be far more than $12,000,000.00 per year. pap will show you how you can render a valuable service to 
Over 70,000,000 nest holes that are used by approximately your egg producer customers by selling them the Pronger 
350,000,000 hens are now supplied with hay and straw type NEST PAD. Any time that you can show your customers how 
nesting material. Each feed dealer’s share of that market can to increase their profits you can make a sale and in the case 
be calculated quickly. Just add up the number of nest holes of the Pioneer NEST PAD, you will create a lasting impression 
in your territory and figure that you can sell at least two on your customers...year after year repeat profit for your- 
nest pads per nest hole each year. This is conservative. ..some sclf. Get started first in your territory. Send in the coupon 


egg producers and hatcheriés that strive for extra clean eggs below if your distributor does not handle the Pronger nest 
will replace the pads more often. Every feed dealer has a pap...we'll put you in touch with a distributor near at hand 
gold mine in the Pronger NEST PAD, year after year! and give you all other information you need. 


DISTRIBUTORS INQUIRIES INVITED 


MAIL COUPON FOR MORE INFORMATION 


The PIONEER NEST PAD is nafionally advertised in publications thot 
reach every segment of the egg producing industry. The product hos 
been on the market for more than two years. Over 3,000,000 hove 


been sold. Tests have been conducted under ctose scientific supervision 
for periods of as long as 133 days involving 55,79Z, “hen-days” produc- 
tion time. 8 different lots of 3 breeds produced 27,795 eggs to give 
us the conclusive evidence that the PIONEER NEST PAD will actually 
create more profit for the egg producer and for the alert feed deoler 
that sells them. 


Manutoctored by~AMERICAN EXCELSIOR CORPORATION 
1008 N. HALSTED ST., CHICAGO 22, ILLINOIS 


Manufacturing Plants—LITTLE ROCK, Ark., OSHKOSH, Wis., GRAND RAPIDS, Mich. « 
MORE THAN SO YEARS MANUFACTURING PRODUCTS FOR THE POULTRY INDUSTRY 


AMERICAN EXCELSIOR CORPORATION 
1008 North Halsted Street, Chicago 22, Illinois 


Gentlemen: |) Please give me name and oddress of my nearest Distributor of 
PIONEER NEST PADS 
Please hove salesman call 


Name 
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ed in spite of parasitic infection 
Proof of the last statement is evident 
in the continued appearance of the 
newest, most automatic feeders con- 
taining the newest, most nutritional 
feeds in the accumulated 30 years’ 
manure in every barn lot in the land. 


Two Functions 

Parasites are directly related to 
the problem of animal nutrition be- 
cause they exist either in or on the 
living lining of the digestive tract 
of farm animals. Parasitologists sub- 
mit that the function of the digestive 
tract in all of our domesticated ani- 
mals is at least twofold: preparation 
of nutrient substances for absorption, 
and function in the first line of de- 
fense against the activities of worm 
and protozoan parasites. This last is 
a full-time job in itself. 

A number of faulty deductions 
have contributed to the present fail- 
ure to obtain maximum feed utiliza- 
tion as a result of the control of para- 
sitic infections. Through the history 
of disease investigation, the criteri- 


Nas 
the 


to 


on of greatest animal 
been that series of 
host-parasite struggle which led 
the death of the Those acute 
infections with numerous mortalities 
arbitrarily came to be construed as 
“the most important diseases of our 
livestock.” Upon reflection, however, 
the importance of subclinical or 
chronic infections easily is demon- 
strated to be greater than infection 


injury 
events in 


host. 


which cause severe mortality 

The chronic infections caused by 
animal parasites are insidious and 
escape attention The relatively 


minor lesions associated with the 
presence of worm parasites are no 
where near so impressive as areas 


of acute inflammation over hundreds 
of square inches of mucosa associated 
with typhoid-like infections for ex- 
ample. When the universal presence 
of the relatively minor lesions associ- 
ated with parasitic infections is rec- 
ognized, their sheer incidence and 
cumulative effect far outweigh the 
importance of the virulent, but non- 
universal, infections 


| 


Another misconception which has 
contributed largely to the failure to 
control parasitic infections is related 
understanding of the 
host-parasite relationship. Parasitic 
infections cannot be controlled suc- 
cessfully when treatment is admini- 
stered only after the full appearance 
of clinical signs. 

A parasitic infection 


to improper 


is restricted 


to the digestive tract and there is 
no invasion of the fluid tissues by 
the majority of the parasites. When 


treatment is administered only to re- 
move mature parasites from the di- 
vestive tract, the animal receives no 
protection in the time interval when 
greatest parasitic injury is sustained. 
Greatest host injury occurs in the 
interval after exposure and before 
maturity of the infection. In similar 
vein, dependence upon age resistance 
and acquired immunity to control 
parasitic infection allows no protec- 
tion for the young animals which 
must go to market before they have 
developed age resistances or acquired 
immunities of any value. No age re- 
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AMIMAL FEE 


From coast to coast, Heyden’s PRO-GRO has won the acclaim of feed manufacturers, dis- 
tributors, and poultry and livestock growers. For here, indeed, is the first practical, HIGH 


POTENCY antibiotic feed concentrate that is FLEXIBLE enough to meet all needs. 


Here’s what PRO-GRO offers you: 


] Complete flexibility in concentrated form. 
Adaptable to all special formulation needs. 


Bia where desired. 


Assures wide-range growth-promoting energy 
and reduced mortality rates for poultry and live- 
stock. Available in combination with Vitamin 


Testing stations and leading universities have 
proven PRO-GRO’s basic ingredient, Crystal- 


line Procaine Penicillin G, speeds growth of 
chicks 10% to 15%, turkeys as much as 25%, 


and swine approximately 20%. 


80% HIGH POTENCY Crystalline Procaine 
Penicillin G plus 20% diluent OF YOUR OWN 
CHOICE. You can have PRO-GRO tailor-made 
to fit your own feeding problems! 


PRO-GRO is made and guaranteed by Heyden 
--leading pioneer producer of antibiotics for 


the medical and veterinary professions. 


High stability, ease of proportioning and uni- 
formity of mix are assured by PRO-GRO’'s 
special crystalline form. 


7 Sold in BULK direct to feed manufacturers and 
blenders. 


Write today for detailed technical bulletin describing PRO-GRO 


Concentrates. We invite consultation on your feeding problems. 


342 MADISON 


CHICAGO © PHILADI 


| 
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sistance or acquired immunity to ani- 
mal parasites manifested by host 
animals is absolute. 

Part of Routine 

Treatment for parasitic infection 
must be made part of the manage- 
ment and production routine. 

The tendency among agricultural 
parasitologists today is to develop 
continuous systems of attack on the 
source of parasitic infection for 
young animals. The source of para- 
sitic infection for young animals is 


the concurrent infection carried by 
the breeding stock. 

The development of continuous 
systems of attack has led to the 
adoption of medicated feeds and 
medicated mineral mixtures. It is 


becoming increasingly evident, how- 
ever, that great dangers are inherent 
in the indiscriminate development of 
medicated feeds and minerals deliver- 
ed to livestock producers before a 
thorough evaluation is made of their 
effect upon production. 

There does remain a need for 
parasite control in all livestock pro- 
duction today. When workable sys- 
tems of parasite control are devised, 
there will result greater advances 
in nutrition than have been known 
previously. Restoration of the diges- 
tive tracts of farm animals to normal 
function (now not known) may make 
it possible for cheaper feeds to be 
consumed far more efficiently with 
resulting more economic, but just as 
efficient, production. 


From Experiment 
--.- and Experience 


EPLACEMENT of superstition 
with facts based on experi- 


ment and experience is the 
greatest contribution of science to 
human progress. Removal of the 
roadblocks of entrenched notions 
opens broad avenues for both mental 
and material development. Progress 


through continuous change appeals 
to venturesome minds and indom- 
EDITOR’S NOTE—The accom- 


panying article is reprinted from “For 
Instance,” published by the Ameri- 
can Cyanamid Co., New York. 


itable spirits. 

Thus it was with Friedrich Wohler 
in 1828; his experiment shattered the 
established notion that man never 
could synthesize organic compounds 
because their production required a 
“vital force’ which is inherent in 
living organisms. 

Despite this notion Woéhler synthe- 
sized the organic compound urea 
from two inorganic chemicals. Nor- 
mally, urea is a by-product of ani- 
mal metabolism and is excreted in 
the urine. 

Wohler realized his discovery would 
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Get your supplies from 
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Successor to King Brothers & Co. 
The Bourse, Philadelphia 6, Pa. 


Because Eggshell 
Brand is aged in the 
waters of Mobile Bay, 
it’s soft and digesti- 
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ECONOMY! All dust 
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get only edible shell. 
HEAT - STERILIZED! 
A truly safe product 
of a modern plant. 


OYSTER 
SH 


SOUTHERN OYSTER SHELL MILLING CORP. 
MOBILE, ALABAMA 


| 
| 
| 
| 
| 
| 
2 
GSH 
YD fe: PUR REEF 
a 


remove another roadblock to the 
progress of chemistry when he wrote 
the historic words to his friend Lie- 
big, “I can now make urea without 
the need of kidneys or any animal 
whatever.” 

Many methods for the synthesis of 
urea followed Wéohler’s lead, but 
present production, established about 
1920, is based on the reaction be- 
tween ammonia and carbon dioxide 
to give ammonium carbamate, fol- 
lowed by dehydration to urea. Re- 
cently, a process modification made 
it possible economically to obtain 
76% conversion of carbamate to 
urea for each cycle of these ma- 
terials in the process. 

This is an important step forward 
since it is about double the efficiency 
claimed for other commercial urea 
processes offered to industry. The 
new process gives excellent results 
in a urea plant built for a Japanese 
chemical company by an American 
engineering concern. Such develop- 
ments have lowered costs so that 
nitrogen in urea is now cheaper, 
under certain circumstances, than in 
other available solid forms. 

What interest does that famous 
“average” man have in urea beyond 
the fact that he excretes about an 
ounce of it each day in urine? The 
answer is found in many household 
articles, plastics, paper goods, tex- 
tiles, and even his food. 

The white finish on his refrigerator 
stays white longer than previous 
finishes because it contains urea-for- 
maldehyde resin. His home contains 
many hard, heat-resistant plastics in 
beautiful pastel colors; they were 
black or dark brown before the ad- 
vent of urea plastics. 

Other derivatives of urea serve to 
retard the deterioration of paper 
when it becomes wet so that paper 
retains its strength though soaked 
with water. And certain textiles re- 
tain their special finish even after 
several washings because they have 
been treated with a urea compound. 

Experiments with farm animals 
show that urea may be added to the 
feed as a partial substitute for pro- 
tein. Also, the recent economy in pro- 
duction provides another incentive to 
use urea in fertilizers. Urea contains 
more of the essential nitrogen than 
most chemicals for fertilizers, and it 
can be compounded with potash and 
phosphates to produce the mixed type 
of fertilizer. 

Imagine Wohler’s surprise could hé 
see the benefits which his experiment 
made possible, and his amazement at 
the new process which produces urea 
so efficiently! 


if You Want More Capacity 
Per Horsepower, Buy the 
FORSTER HAMMER MILL 


FORSTER MANUFACTURING CO. 
Machines for Modern Milling 
1411 8S. McLean, Wichita, Kansas 
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ESTABLISHED 1857 
14TH FLOOR, 2 KING ST. £., TORONTO 
EMpire 4-836! 
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VERMONT FEED DEALERS 
TO MEET AT BURLINGTON 


BURLINGTON, VT.—Oct. 7 is the 
date scheduled for the annual meet- 
ing of the Vermont Feed Dealers & 
Manufacturers Assn. to be held at 
the University of Vermont, Burling- 
ton. 

Credit will be the general theme 
for the annual meeting. “Management 
of the Poultry and Dairy Enterprises 
as They Affect the Feed Industry” 
will be discussed. R. C. McWilliams, 
Franklin County agricultural agent, 
will present the dairy phase of tHe 
question and Prof. Fred P. Jeffrey, 
University of Massachusetts, will 
handle the poultry phase. 

A panel discussion on credit will be 
moderated by L. S. Hill of Concord, 
N.H., with participants from repre- 
sentatives of feed industries which ex- 
tend credit. A banquet will conclude 
the day’s program. 


SILAGE USED IN 1875 
Silage was first produced in the 
U. S. about 1875. 


successful. 


HERE'S ONE OF SEVERA\| 
Why PURINA DEAL! 


No feed dealer succeeds for long unless his customers are 


That’s why a protected Purina Franchise is so valuable. 


Year after year, more folks feed Purina Chows with success 
than any other brand of poultry and livestock feed. 


RALSTON PURIN, 


St. Louis 2, Missouri 
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Offering an Agricultural Scholarship 
Boosts Feed Dealer’s Local Prestige 


FEED DEALER looking for a 

A building program, 
might well consider offering one 
scholarship a year to a local youth 
who wishes to attend the state agri- 
cultural college. Many qualified high 
school graduates who want to go to 
an agricultural college feel they can- 
not do so because of lack of funds. 
For this latter group, a scholarship 
is a big help. Agricultural scholar- 
ships to several midwestern univer- 
sities differ, I have discovered. There 
are some firms, such as chain groc- 
ery stores, which offer a $350 schol- 
arship in an “ag” college for each of 
the years a chosen student takes the 


and savings! 


Handy batch-size bags sim- 
plify final mixing — assure 
accuracy. Just add a bag 
of your special premix to 
each batch of feed, that's 
all. Easy to handle, easy to 
use. More savings! More 
convenience! 


One order replaces scat- 
tered buying. One product 
replaces many individual 
ingredients . . . eliminates 
shortages and unbalanced 
inventories, Automati- 
cally stops chief causes of 
waste and shrinkage. 


You center responsibility for stability and 
. assure yourself 
and your customers of uniform, generous forti- 
hold old custom. 
ers, make new ones. 
have more time to concen- 
trate on the main job— 
sales. Any way you figure, 
Dawe’s Prescription Serv- 
ice means an improvement 
in your business operations. 


potency of your fortifier . 


fication... 


Buying your vitamins, trace 
minerals and antibiotics 
premixed by Dawe’s Pre- 
scription Service eliminates 
the errors and losses caused 
by unskilled labor handling 
costly materials in minute 
amounts. Yet, you pay for 
ingredients only. Think of the convenience 


By Jim Bascom 


course and has high grades. Another 
scholarship, this one by Sears Roe- 
buck & Co., provides a one-year plan 
where $200 is underwritten. 

I submit that there are feed deal- 
ers who have the means whereby 
they could pay for a yearly $200 schol- 
arship for a worthy “ag” student. In 
some cases they could make the 
scholarship apply only to a freshman 
student, in other cases to the sopho- 
more and junior years. 


Benefits of a Scholarship 


What advantage would accrue to 
a feed dealer in sponsoring such a 
scholarship? 

ev 


Dawe’s, 


pany 
time-tested service. 


obligation. 


You 


Send the coupon now. 


It would be an excellent good will 
builder. People would talk about it 
and local newspapers would give the 
annual scholarship award a great 
deal of publicity. Your firm name 
would be mentioned frequently in 
such an award. 

A scholarship program falls in line 
with the alert feed dealer’s educa- 
tional program. It is only justice that 
scholarship money go to a qualified 
“ag” student who will graduate and 
come back to his home area and put 
into use on a farm some of the more 
efficient farming ideas which he has 
learned at the university. Such a 
student ‘usually makes a_ superior 


Real savings on feed fortification operations are available to 
your company through Dawe’s Prescription Service. This 
valuable service enables you to buy your vitamins, trace 
minerals and antibiotics custom-blended to your own prescrip- 
tion and custom-packed to meet your own requirements. And it 


can easily cost you much less than what you are now doing! 


the pioneer of multiple vitamin fortification, is your 
best source of custom blends. As the world’s oldest and largest 
specialists in vitamin products for feeds, and as basic producers 
of both vitamins and antibiotics, Dawe’s offers you the widest 
selection of ingredients and the most complete service, includ- 


ing helpful cooperation with your own nutrition department. 


Any combination of vitamins, trace minerals and antibiotic 
are available through Dawe’s Prescription Service. Your com- 


can save money and increase efficiency through this 


There is no 
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Chicago 32, Illinois 
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farmer, a high income earner, a be- 
liever in agricultural and community 
improvement. He is the type of citi- 
zen that the modern agricultural 
area needs. 

If a feed dealer sponsors one stu- 
dent a year it would mean that in a 
10-year period 10 farm boys would 
have received help from the dealer. 
In due time they would graduate and 
come back to the area. The dealer 
probably could count on 10 good feed 
customers, 10 grateful boosters, plus 
many happy relatives and friends. By 
offering a scholarship, the alert feed 
dealer would be giving extra proof 
that he is interested in the prosperity 
and progress of his trade area. He 
will show that he is not in business 
to take and not give, but to contrib- 
ute something valuable to the youth 
of the area. 

Don’t Commercialize 

While a scholarship student is at 
the university, he should be willing 
to write a letter to the feed dealer 
now and then, telling something 
about the studies he is engaged in, 
the “ag’’ projects, etc. The dealer 
should have permission to use the 
student’s picture in an occasional ad, 
printing the letter as a news item, 
but not trying to capitalize on it in 
a commercial way. 

By printing such a letter now and 
then, the feed dealer would be ac- 
quainting the entire rural community 
with the work done at the state “ag”’ 
college, and this would promote 
greater interest among farm youths 
in forthcoming scholarship contests. 
Most certainly the state “ag” col- 
leges, too, would appreciate such 
publicity and would make mention of 
the scholarship projects in their bul- 
letins and news material. 

Disinterested Selection Panel 

When it would come to the selec- 
tion of the student each year who is 
most worthy to win the scholarship, 
this should be left to a panel of three 
disinterested judges, who would re- 
view impartially the written exam- 
inations of the applicants. Thus the 
dealer would be absolved of all re- 
sponsibility for selecting the winner. 

If a dealer sponsored such a con- 
test he could be certain that the 
agriculture departments of the high 
schools in his trade area would give 


it a great deal of publicity. This 
would result in a large list of en- 


trants who would compete for the 
scholarship. 

In fact, looking at the “ag’’ schol- 
arship proposition from many angles, 
it could prove to be one of the best 
good will and sales promotional! ideas 
many dealers could try. 

On the other hand, if the feed deal- 
er feels that financially he could not 
sponsor a scholarship on his own 
initiative he could be the sparkplug 
who would get the local chamber of 
commerce to do so. 

One of the big problems of many 
rural communities is to get the prom- 
ising young people to decide to stay 
on the farms. Through a scholarship 
at an “ag” college many high grade 
young farmers could be helped to 
stay on the farm the rest of their 
lives, with great benefit to the com- 
munity. I am sure that civic organ- 
izations in many towns which have 
a large portion of rural trade, would 
support such a scholarship move- 
ment. If sponsorship is done through 
a civic club, the winner could report 
to the club at a public dinner once a 
year and tell of his studies at the 
“ag” college. Such a dinner meeting 
would undoubtedly rate pictures and 
an article in the local newspaper. 

There are eager, qualified rural 
youngsters who want to get a better 
agricultural education, Mr. Dealer. 
What are you going to do about it? 
You are a key man in this important 
program. 
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By 
Paul Lockwood 


REATIVE advertisements and 

displays capture the attention 

of your feed store customers. 
Once you have their attention, it is 
much easier to accomplish your ad- 
vertising objective—make the sale. 

Most feed merchants agree with 
this advertising principle. The trouble 
starts to develop when they search 
for a way to attract attention in a 
new and unusual manner. To get the 
different idea requires a sales-spark 
or a thought-nudger. 

Here is a step-by-step procedure for 
developing advertising ideas for your 
feed business. It will help bring your 
thoughts, your experiences and your 
knowledge into sharp focus. 

Result: It will spark new and dif- 
ferent advertising ideas for your 
business. 

1. Determine Sales Point 

One way to determine the sales 
point to use for your advertisement, 
is to ask yourself this question: 
“What ‘key’ thought do I want to 
have remembered?” The answer to 
this question will help bring your 
thinking into focus and will help you 
develop a different advertising ap- 
proach. 

If an answer does not come easily 
for this question, it can be urged 
along with another question: “What 
do my customers want when they 
buy feed?” The answer to this will 
highlight what customers expect to 
gain when they buy feed—save 
money, have less worry, raise bigger 
or healthier livestock, etc. 

Basic appeals that might be de- 
veloped are safety, economy, con- 
venience, health. Select one of these 


Keeping Chickens in Cages 


By Roland C. Hartman 
Editor Pacific Poultryman 


15 chapters 
238 pages 
138 illus. 
Cloth 


Edition Revised 1953 


This is the only book that deals 
with practices for keeping chickens 
in individual, single deck laying cages 
in areas having a relatively mild 
climate. It is based mainly on meth- 
ods being used successfully in Cali- 
fornia where the cage system has 
had its greatest development, but the 
1953 edition includes plans for the 
Alabama cage house and other south- 
ern cage houses. 


Types of cage houses, selection of 
cages, growing pullets for replace- 
ment, lighting practices used on caged 
layers, special feeding methods, pro- 
tection from extreme: heat and cold, 
one bird versus two birds to the cage, 
are just a few of the topics covered 
in detail in this book. 


A book of special interest to feed 
manufacturers supplying southern 
trade. 

CHAPTERS: The Individual Cage System 
—Getting Into Cages—Individual Cages and 
Houses—Laying Out the Cage Plant—Brood- 
ing and Kaising the Pullets—Feeds and 
Feeding Practices—Getting High Egg Yields 
—Egg Records and Culling—One or Two 
Birds Per Cage ?—Keeping Egg Quality High 
—Protection From Heat—Protection From 
Wind and Low Temperatures—Manure Dis- 
posal and Fly Control—Keeping the Flock 
Healthy—COages in Other Areas. 


$3.50 Postpaid in the U.S.A 


No C.O.D.s 


Reader's Service Dept. 


FEEDSTUFFS 


118 S. 6th St., Minneapolis 2, Minn. 


“key” thoughts and use it in the 
next step of this plan for developing 
advertising ideas for your feed busi- 
ness. 

2. Sharpen the Angle 

This takes the basic appeal out of 
the realm of the general and makes 
it specific. You will be applying a 
rifle technique rather than a shotgun 
Strategy to bring your advertising 
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my customers save?” For instance, 
how much money, how much time, 
etc. 

3. Boil Out the Fat 

After getting your thinking chan- 
neled into the specific sales point you 
want to be remembered, you are 
ready to get the sales spark. By re- 
ducing the appeal to one word you 
will have your thinking in clear focus. 

One way to handle this successfully 
is to change the basic appeal to an 
adjective. For instance, instead of 
safety use safe; instead of economy 
use economical; instead of health use 
healthy; and instead of convenience 
use convenient. This reduces the idea 
to one word that can be used most 
effectively in the next step of this 
idea formula. 


idea into focus. 

As a case in point, you might have 
selected the appeal of economy for 
your sales point that you want your 
customers to remember. Ask your- 
self: “Specifically, what will my ous- 
tomers save?” It might be time, 


4. Develop a Simile 
Now with the one word appeal in 
mind use it to form a simile. To do 
this add the word “as” or “like” to 
the adjective you selected as the sales 
(Continued on page 76) 


or incon- 


money, 
venience. 
You can put a sharper point on 
your sales appeal by being even more 
specific in what your customers will 
save. Ask yourself: ‘‘How or what will 


effort, worry, 


New Dollars for 
Feed Dealers 


SPECTACULAR NEW MILK REPLACER 
CORRALLING EXTRA BUSINESS FOR ALERT DEALERS 


Mills has made this milk replacer in 
the U.S.A. for 3 years with extensive 


Now! Wayne Califnip... brings your 
calf-raising customers far more ben- 
efits than ordinary milk replacers... 
because it Jooks like milk . . . tastes 
like milk .. . yet out-performs milk! 


Wayne Research Farm studies assur- 
ing the benefits of the latest scien- 
tific developments in milk replacers. 


Get set for NEW DOLLARS! Rush cou- 
pon for Special Introductory Mer- 


Proved on 20,000,000 calves, Wayne 
Calfnip is ‘Newest in Name—Longest 
in Use” .. based on a formula origi- 
nating in Europe nearly 


chandising Deal... backed by power- 
ful advertising spotlighting your store 


20 years ago. Allied as sales headquarters! 


ALLIED MILLS, INC, Rush at once full information on Wayne | 

FORT WAYNE 1, IND. Calfnip and Special Introductory Merchan- |! 
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No Extra Hog Fat 
Results From Feeding 
Antibiotics, 


MADISON, WIS.—Hogs that get 
antibiotics and vitamin B, in their 
feed don’t put on a lot of extra fat, 
feeding experiments at the University 
of Wisconsin show. The faster gains 
due to these supplements are put on 
in the form of lean meat as well 
as fat. 

In recent years, packers have 
wanted lean hogs because the de- 
mand for lard has fallen off. During 
the past three years, antibiotics and 
vitamin B, supplemens have become 
rather common in hog feeding be- 


Here’s what the researchers found: 

On the high protein ration aureo- 
mycin or B, supplements didn’t in- 
crease the percentage of lean cuts, 
dressing percentage, fat back thick- 
ness, or carcass length. 

On the medium protein ration all 
supplement treatments produced 
leaner hogs than the unsupplemented 
medium protein ration. In fact, hogs 
on the ration supplement with Bz 
plus aureomycin had carcasses that 
were: just as lean as the carcasses 
from hogs fed the high protein ration. 
- On the low protein ration the per- 
centage of lean cuts was quite a bit 
larger for hogs getting supplements 
than for hogs on the unsupplemented 
low protein ration. 


es cause of the faster gains and better <-> 
A RD RIER Tamm | feed efficiency they offer. VERMONT FEED DEALERS 
a The indications are that the pro- 
a mm | tein level can be reduced about 2%. TO MEET AT BURLINGTON 
“* For example, recommended level of BURLINGTON, VT.—Oct. 7 is the 


DEHYDRATORS 


Typical Ardrier De- 
hydrator outdoor installa- 
tion provides on-the-spot 
processing of forage crops. 
The entiredehydrating plant 


protein without antibiotics is about 
15%. With antibiotics this level could 
be reduced to 13%, the university 
states in a recent bulletin. 

If the increased gains were put on 
in the form of fat, the pork industry 
wouldn’t be benefiting from supple- 
ments as much as it might seem they 
were. The farmers, although getting 
faster pig growth at lower feed cost, 
would be sending pigs to market with 
a greater percentage of fat. 

G. D. Wilson, J. E. Burnside, R. W. 
Bray, P. H. Phillips and R. H. Grum- 
mer ran a test with 96 feeder pigs 


date scheduled for the annual meet- 
ing of the Vermont Feed Dealers & 
Manufacturers Assn. to be held at the 
University of Vermont, Burlington. 
Credit will be the general theme 
for the annual meeting. “Manage- 
ment of the Poultry and Dairy En- 
terprises as They Affect the Feed 
Industry” will be discussed. R. C. Mc- 
Williams, Franklin County agricul- 
tural agent, will present the dairy 
phase of the question and Prof. Fred 
P. Jeffrey, University of Massachu- 
setts, will handle the poultry phase. 


paid for itself in one year. | last year. They fed three different A panel discussion on credit will 
protein levels — high, medium, and | phe moderated by L. S. Hill of Con- 
low. At each protein level, there | corg, N. H., with participants from 


HERE'S the way to get a — balanced mixed feed 
. just add dehydrated alfalfa to your formula. With its 
high content of protein, carotene and minerals fully pre- 
served by ‘ ‘flash” drying, dehydrated alfalfa provides the 
“green pasture” nutrition that makes feed more digesti- 
ble, more palatable and better in every way. 
Install Ardrier Dehydrators in your plant to build your 


were four kinds of supplementation— 
none, vitamin B,, aureomycin, and 
vitamin B,» plus aureomycin. The 
B, was added at the rate of 20 micro- 
grams per kilogram of ration and 
the aureomycin was added at 20 milli- 
grams per kilogram. 

When each lot of hogs averaged 


representatives of feed industries 
which extend credit. A banquet will 
conclude the day’s program. 


WICHITA ELEVATOR EXPANDS 


HUTCHINSON, KANSAS — The 
Farmers Cooperative Commission Co. 


reputation for balanced, uniform high-quality feed in- 
gredients. Ardriers are economical to install, operate 
and maintain . . . and they soon pay for themselves in 
reduced costs. It will pay you to get the complete story 
about Ardrier’s “flash” drying principle which assures 
highest quality output of dehydrated forage crops as well 
as fish meal, beet pulp, citrus peel, etc. 

Write for Bulletin ARD-51405. 


here will erect a 1% million bushel 
addition to its 2% million bushel 
grain elevator at Wichita, Kansas. 


210 pounds, they were slaughtered 
packer-style, chilled for 24-48 hours, 
then measured and cut. 


ARD.2 


For installation indoors, 
Ardrier Dehydrators 
require less space per 
ton of evaporation ca- 
pacity than any other 
dehydrator. 


RNOLD DRYER COMPANY | ECONOMY 
vneHEILco 
RELIABILITY 


Three factors which are important to formula feed 
manufacturers. All three can be obtained through 
the use of Silmo Vitamin A and D Dry Products. 


Silmo is a pioneer manufacturer of stabilized Dry 
Vitamin A and D products and offers these products 
in all the standard potencies of Vitamins A and D. 
All Vitamin D Dry Products and all Vitamin A Dry 
Products are available for the feed manufacturer 
who wishes to vary the Vitamin A and D content of 
his feeds as conditions may dictate. 


FISH MEAL 


VITAMIN A FISH LIVER OILS 
DRIED FEEDING YEAST 
STERILIZED STEAMED BONE MEAL 

DICALCIUM PHOSPHATE 


Let us tell you more about our Vitamin A and D 
Dry Products. 


SILMO CHEMICAL CORP. 


Main Office & Laboratories, Vineland, N. J. 
Vitamin Processors Since 1921 


ALBUMINA SALES CORP, 
327 SO. LA SALLE ST. 
CHICAGO 4, ILL. | 


Phone HArrison 17-0026 
TWK OG 1250 


ALBUMINA SUPPLY CO., Inc. 
461 PRODUCE EXCHANGE 
NEW YORK 4, N. Y. 


Phone HAnover 2-4174 
TWX NY 1-3788 
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INSTANT 


SCREEN 
CHANGE 


Where time is important and economy is a must, 


the Jacobson Screen Selector is a necessity. No 
need to stop the mill to change screens. Just push 
or pull one of the two control rods from the ser- 
vice floor, and you're ready for a coarser or a 
finer grind. 


“MASTER” 
HAMMERMILL 


55 to 140 


THE HAMMERMILL 
DESIGNED FOR 
CUSTOM GRINDING 


RECIRCULATING COLLECTOR; 75% of the air re- 


The many exclusive features of the Jacobson “Mas- 
circulates through hammermill; finely divided dust 


” ° 
ter Hammermill—the result of years of research 
by Jacobson engineers—insure profitable and effi- 
cient custom grinding. POSITIVE AIR CONTROL: Adequate supply of re- 
~ : 5 turn air (necessary for full capacity) can be directed 
From its remote screen selector to its monocast base, through grinding chamber or under screen. 


the “Master” contains the solution to many of the 


problems that face millers everywhere. SEPARATE FAN MOTOR: Increases coarse grinding 


capacity; tends to eliminate chokeups; makes rever- 
It will pay you to investigate Jacobson before you sible rotation of grinder possible. 
look around any further. See for yourself these 

REVERSIBLE ROTATION: Hammers and other mov- 


features that you will find only in a “Master” : 
r ing parts wear evenly without turning; helps entire 
Hammermill. hammermill remain in better balance. 


MONOCAST BASE: Assures perfect alignment and 


WRITE FOR rigidity; minimizes destructive vibration while provid- 
ing smooth operation. 


1152 SPECIAL GRIND FEATURE: Convenient door per- 
mits 30 second conventional Jacobson screen change 
for special grinds. 


Over 43 Vases of Continuous Service to the Feed Industry 


JACOBSON 
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Advertising Ideas 


(Continued from page 73) 


a : point you want your feed customers 
to remember. 

For example, consider these 
thought-nudgers for the basic appeals 
listed: 

Safe as... 

Economical as... 

Healthy as... 

Convenient as... 

This calls for a wide variety of 
examples of things that are safe, eco- 
nomical, etc. As you begin to direct 
your thoughts to complete these 
similes you will be creating new and 
different advertising ideas for your 
feed business. 

5. Consider History 

Goethe said, “Everything has been 
thought of and the hard thing is to 
think of it again.” Yet, with the sharp 
angle of the sales point and the 
simile it is easy to consider the past 


"Trademark of NO 


UNIVERSAL GRAIN CORPORATION 


Receivers — Shippers — Forwarders 
NEW YORK BUFFALO 


WITH 


PHOSPHORUS 
T00, YOU CAN 


FOR 


Bubbles can’t quench thirst. You've got to get to the cool, 
frosty liquid to satisfy a parched palate. 

Likewise, a phosphatic mineral supplement is only as 
good as the percentage of available phosphorus it contains 
—that portion of the total phosphorus actually used to 
build good bones, flesh and blood. 


All of the phosphorus in CORONET DEFLUOR- 
INATED PHOSPHATE is virtually 100 % biologically 
available. 


This is confirmed by recent tests* conducted by an emi- 
nent authority associated with the Lime Crest Research 
Laboratory, Newton, N. J., on the bone-building and 
weight-producing abilities of Coronet Defluorinated Phos- 
phate as compared with analytical reagent grade dicalcium 
phosphate, the highest quality phosphatic mineral supple- 
ment known. As a result of these tests, he says: 


“I feel that Coronet Defluorinated Phosphate is just 
as satisfactory a phosphorus supplement as analytical 
reagent grade dicalcium phosphate, especially when 
used to supply 0.4% phosphorus.” 


Thus, Coronet Defluorinated Phosphate compares favor- 
ably with the highest quality mineral supplement known. 


H. J. Baker & Bro. 
600 Fifth Ave. 
New York 20, N. Y. 


*Complete report 
available upon Coronet Defluorinated Phosphate is 
request supplied in two grades to meet your 
feed supplement requirements: 
17% P 14.5% P 
Gr 
Phosphorus, 
Total 17% min. 14.5% min. 
Phosphorus 
Available 
in 0.4% HC1|16.8% min. | 14.3% min. 
Calcium [34.0% min. | 34.0% min. 
Fluorine | 0.17% max|0.145% max 


Distributed by 


The Atlantic Supply Company 
17 West Mount Royal Ave. 
Baltimore 1, Md. 


for new and different advertising 
ideas. History provides plenty of ex- 
amples that can be used to complete 
a simile about the sales point you 
want to make. 

For instance, by looking back into 
history for something that was 
healthy we get all the strong men of 
history. Or, an historical example of 
economy was Scrooge who was con- 
sidered to be a very economical per- 
son. Further thought channeled to 
the specific sales point will bring to 
mind countless advertising ideas for 
your feed business. 

6. Go Modern 

As a contrast to the historical 
method of searching for advertising 
ideas, try looking into the future. 
This follows the same general plan 
as considering history, but it looks 
ahead or at things right up to the 
minute. 

As a general rule, your advertising 
ideas will be better if they go into the 
future rather than taking something 
that is current. By the time the idea 
is completely developed and prepared 
into an advertisement, the timely idea 
may not be in line with current think- 
ing. The future, however, is any- 
one’s guess and provides a wealth of 
thought-nudgers for advertising ideas. 

7. Search for a Symbol 

A picture is worth ten thousand 
words according to the old Chinese 
proverb. The symbol follows this 
same general principle because it pin- 
points the idea into a clear, concise 
way for the reader of the advertise- 
ment. 

This same thought can be turned 
into an advertising idea by searching 
for a symbol for something that ex- 
emplifies the sales point or the simile 
of the sales point. For instance, what 
is a symbol] for something that is 
economical? The good old Scot is 
typical of an economical person. Re- 
duce this to a symbol—Scotch plaid— 
and you have a symbol for economy. 

To select a symbol that will be 
effective, remove all parts of the illus- 
tration until you have one element 
left that everyone will understand as 
symbolic of the main idea. A child 
putting money into a piggy bank is 
an example of saving. By removing 
the child and only showing a hand 
putting money into a piggy bank we 
have a symbol of saving. 

This step-by-step procedure for de- 
veloping advertising ideas can be used 
for all types of feed advertisements 
and displays. It will work. Try it as 
a way to stimulate your imagination 
for better advertisements that will 
sell more feed. 


GUARANTEED UNIFORMITY 


OR USE IN 


Cerophy! Laboratories, Inc. 


ESTABLISHED 1936 


General Offices: 2438 Broadway, Kansas City, Missouri 
Sales Agents: Snow & Co., 3039 E. 12th St., 
Los Angeles 23, Calif.; Gray-O’Keefe Co., 
P.O. Box 4, Springville, N. Y.; Cereal By- 
Products Co., Chicago, Minneapolis, Omaha, 
Kansas City, St. Louis. 
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PONT 


the original “‘D’’-Activated Animal Sterol... Vitamin D3 


FOR ASSURED VITAMIN POTENCY 


in since 1938, when Du Pont first marketed the original 
“—”-activated animal sterol under the name of “Delsterol,” 
it has been the standard of dependability among the sources 
of Vitamin Ds for poultry. In all the years since, each pound 
of “Delsterol” assayed by regulatory officials has been reported 
as “guarantee sustained.” 

‘ To maintain top performance of your poultry feeds, depend- 
ability in Ds is equally as vital as any other nutritional factor. 
Don’t let Vitamin Ds be a limiting factor. Use “Delsterol.” 


VITAMIN 


Irradiated 7-dehydrocholesterol 
, Better Things for Better Living “ ACTIVATED ANIMAL STEROL 


. « « through Chemistry Originated by Du Pont 


R ta 

(en 
4 
\ 
4 
bi 

| 
: 
| 
| 
} 
| alee 
| 
| 
| 
| 
| 
| | 
| 

{he 
\ 


78——-FEEDSTUFFS, Sept. 12, 1953 


Classified advertisements until 
Wednesday each week for the issue of 
the following Saturday. 

Hates: 15¢ per word; minimum charge 
$2.25. Situations wanted, 10¢ a word; 


Classified Ads 


$1.50 minimum. Count six words of sig- 
nature, whether for direct reply or keyed 
care this office, If advertisement is keyed, 
care of this office, 20¢ per insertion ad. 
ditional charged for forwarding replies. 


Classified advertising rate not available 
for commercial advertising. Advertise- 
ments of new machinery, products and 
services aceepted for insertion at mini- 
mum rate of $8 per column inch. 


MACHINERY FOR SALE 
v 


ONE USED ANGLO MOLASSES MIXER. 
F.o.b. Fulton, Ky. a 


WHIRLAWAY AIRBLAST CAR LOADERS 
J. Haegan Mill Machinery, Jefferson 
Olty, Mo, 


FOR SALE—USED CALIFORNIA HEAVY- 
duty model pellet mill. Wenger Mixer 
Mfg. Oo., Sabetha, Kansas. 


MIXER, 1-TON CAPACITY, GUAR- 
first-class throughout, 6 H.P. mo- 
tor drive. Address $774, Feedstuffs, Min- 


neapeolis i, Minn. 


WHEN YOU ARE IN THE MARKET FOR 
new or used mill machinery, electric mo- 
ters or any other equipment, write J. B. 
Hagan Mill Machinery Jefferson City. Mo. 


400-000 SIDNEY COMBINATION SHELL- 
er and Cleaner, $176. Keily Duplex Kar 
Corn Crusher, $136. 13” Papec Mill. One 
16” Bauer Mill and 60 H.P. motor, Ad- 
dress 1076, Feedstuffs, Minneapolis 2, 
Minn. 


ONE DIXIE HAMMEKMILL, 
20° hammer swing, 100 H.P. 
grinder with 30 H.P. motor on fan, 12” 
exhauat. Nichols Crusher - Feeder and 
magnet with 6 H.P., V-belt drive. In 
first class shape. Purchased March, 1962, 
unit cost $5,300. Will sell for $2,760. 
Address 1089, Feedstuffe, 612 Board of 
Trade Bidg., Kansas City 6. Mo. 


22” WIDE, 
motor on 


FOR SALH — HORIZONTAL POWDER 
mixers, filter preases including Sweet- 
leads, screens and sifters, grinders and 
pulverisers, vacuum shelf dryers, ex- 
pellers, Louisville rotary steam tube dry- 
ers, bueket elevators, direct heat dryers, 
serew conveyors. Only a partial list. Send 
we your inquiries. Consolidated Products 
Oe, Inc., 19 Park Row, New York 38, 
N. Barolay 17-0600. 


R SALE — VERTICAL FEED MIXER, 
2,000 Ib.; 60 H.P. California Pellet Mill; 
all-ateel elevator legs; pulleys; shafting; 
wooden elevator legs; 60 H.P. Hammer- 
mills; rebuilt Richardson automatic scales; 
Union Special Bag Closing Machines; re- 
built motors; 6 N. M. Meal Driers; 
four 9x36, five 9x30 N. & M. Rollermills; 
two 9x30 Great Western, 2 pair high, shell 
type, roller mills, J. B, Hagan Mill Ma- 
chinery, Box 674, Jefferson City, Mo. 


Huge Burlington Grain 
Elevator in St. Louis 


SAVE ...$AVE... SAVE 


25 cycle motors from 10 to 


150 h.p., conveyors, scales, 
belting, chutes, many other 
items, all in good condition. 


Write for price lit of bargains 


AALCO WRECKING CO. 


14th & Chouteau - St. Louis 3, Mo. 


| BUSINESS OPPORTUNITIES 
v 


FOR SALE—ELEVATOR BUILDING AND 
feed mill, Five storage bins. Full base- 
ment, On Nickel Plate railroad in south- 
eastern Ohlo. Address 1095, Feedstuffs, 
Minneapolis 2, Minn. 


FOR SALE—FLOUR AND FEED MILL. 
Fully equipped for grinding and mixing 
feeds, Will sell cheap. Write Dora B., 
Lauster, Trustee, Lauster’'s Flour Milla, 
Yatesboro, Pa. 

WHEN YOU WANT TO BUY AN ELE- 
vator or feed mill, see or write us your 
needa. We have some good ones in Ohio, 
Indiana, Illinois, Mid-Weet Business Bx- 
change, Plymouth, Ind. 

FOR SALE—MODERN FEED MANUFAC- 
turing business. All new equipment in- 
cluding 600 bu. L.8.U. type grain dryer. 
30,000 bu. bulk storage, warehouse 938'x 

Southern location in area where more 


84’ 

than million broilers are produced an- 
nually. More than 16,000 beef cattle in 
same county. Good export soybean busi- 
nese Mixing capacity 300 tons dally. 
Address 1092, Feedstuffs, Minneapolis 2 
Minn. 


Use Feedstulis WANT ADS for RESULTS 


HELP WANTED 


ELEVATOR OPERATOR, EXPERIENCED 
grinding, blending grains. Excellent posi- 
tion responsible person Sherwood Feed 
Mills, Inec., 500 President St., Baltimore 
2, Md 

SALESMAN WANTED TO CONTACT 
feed trade in Ohio-Indiana-Kentucky area. 
Car necessary Mineral feed experience 
advantageous Address 1064, Feedstuffa, 
Minneapolis 2, Minn 


WANTED—MANAGER FOR FEED DIVI- 
sion of Goldena Millis, Ine Position re- 


quires man who has had experience in 
sales, animal nutrition and production 
Write Goldena Millis, Inc., Box 630, Fargo, 
N, D. 

EXCELLENT OPPORTUNITY FOR SALES- 
man, qualified to sell tamins and other 
fortifers to feed manufacturers in 
linois, Salary, expenses and bonus. Ad 
dress 1108, Feedstuffs Minneapolis 2 
Minn. 

SALESMAN CALLING ON IMPLEMENT 
dealers to handle line of baler/binder 
twine and ropes for national distributor 
Liberal commissions. Protected territories 
Address 1078, Feedstuffs, 114 E. 40th St. 
New York 16, y 


FEED SALESMAN TO REPRESENT EAST- 
ern feed manufacturer in Pennsylvania 
counties—Chester, Berks, Montgomery and 


Lehigh. Must have selling experience or 
agricultural background. Address 1041, 
Feedstuffs, Minneapolis 2, Minn 

REPRESENTATIVE WANTED — EXPERI- 
enced salesman alread) established as 
manufacturer's agent or would like to be, 
to sell vitamin products and antibiotics in 
Ohio, Kansa and Missouri Address 1058, 
Feedstuffs, 141 W Jackson Bivd Chi 
cago 4, Ill 

SALESMAN — OPPORTUNITY FOR AG- 
gressive man to cover established terri 
tory. We furnish a ar and travel ex 
pense. Salary and bonus. Send application 
in full detail to Max Katz Bag Co., Ine 
316 8S. New Jersey St., Indianapolis, Ind 

WANTED—MAN WITH COLLEGE TRAIN- 
ing in poultry and animal husbandry 
Must have sales management experience 
to direct salesmen selling poultry and 
stock feeds to growers in Southern Cali- 
fornia. Address 1093, Feedstuffs, Minne- 
apolis 2, Minn 

FEED SALESMAN—IF YOU HAVE PROV- 
en sales ability selling commercial feed or 
closely allied products and have a good 
following among feed dealers, we have 
openings in Iowa. Salary, traveling ex 
penses, bonus arrangement Only top 
grade salesmen need apply. Dannen Mills, 
Inc., St. Joseph, Mo 

WANTED—EXPERIENCED MILLWRIGHT 
by large, modern mill, located Midwest 

must be thoroughly acquainted with 

modern milling machinery capable of 
handling sheet metal work, welding, in- 
stalling and adjusting milling machin- 
ery. Reply giving complete details of 
your experience and education Excel 
lent opportunities, benefit plans, replies 
treated confidentially. Address 1104, Feed- 
stuffs, Minneapolis Minn 


MANUFACTURERS 
REPRESENTATIVE 


Attractive midwestern 
and western territory 
open on a complete line 
of vitamins for feed and 
remedy manufacturers, 
dealers and poultry 
farmers. Address 1098, 
Feedstuffs, Minneapolis 
2, Minn. 


WHY NOT 
PROMOTE 
YOURSELF? 


Are you sharing in the profit 
your efforts produce? Are 
you qualified to manage a 
retail feedmill - elevator? 
Ours is a sound company 
which pays a good salary 
plus a good share of earn- 
ings to the Manager. Write 
us about your qualifications 
and experience. Replies held 
confidential. Address reply 
box 967, Feedstuffs, Minne- 
apolis 2, Minn. 


SITUATIONS WANTED 


v 

KANSAS STATE MILLING GRADUATE, 
competent, experienced. Desires manager's 
position, small mill. Assistant manager, 
charge production of large mill. Address 
1099, Feedstuffs, 141 W. Jackson Bivd., 
Chicago 4, Ill 

MILL SUPERINTENDENT WITH 18 
years’ experience in all phases of feed 
manufacturing Desire connection with 
progressive feed mill—Midwest location 
preferred, 40 years old. Excellent reason 
for making change. Address 1094, Feed- 
stuffs, Minneapolis 2, Minn. 


BS AND MS IN AGRICULTURE WITH 
specialty in poultry and livestock. Age 
31 Experienced in service, sales promo- 
tion, marketing, product development and 
animal nutrition. Prefer work in St. Louis, 
Mo., or Philadelphia, Pa,, vicinity. Ad- 
dress 1086, Feedstuffs, Minneapolis 2, 
Minn. 


AGGRESSIVE YOUNG FAMILY MAN 
with 6&6 years’ experience in feed business 
(formulation, production, sales) desires 
immediate change. Hold BSA and MS de- 
grees in animal nutrition from leading 
state agricultural college. Will locate any 
place if right connection is made. Ad- 
dress 1087, Feedstuffs, Minneapolis 2, 
Minn 

ADVERTISING-PROMOTION — WHAT DO 

Here is 


you seek in a young executive? 
a dependable, hard working specialist in 
feed merchandising Family man col- 


lege graduate, progressive ideas from 6 
years’ solid experience with dealers-job- 
bers-national, local advertising and sales 
promotion. Address 1110, Feedstuffs, Min- 
neapolis 2, Minn 


MACHINERY WANTED 
v 


WANTED—GOOD USED 8. HOWE MO- 
lasses Mixer. Gurley Milling Co., Selma, 
N. C. 

WANTED TWO SUPER DUO EX?ELLERS 
—May consider Duo or RB for other 


operation. Address 1694, Feedstuffs, Min- 
neapolis 2. Minn 


WANTED TO BUY — RICHARDSON 
scales, bag closing machines and other 


g00d mill, feed and elevator equipment. 
J. B&B Hagan Mill Machinory, Jefferson 
City, Mo. 


Good Feed Needed 
for Early Laying 


MADISON, WIS.—A farnier can 
get by with feeding a cheaper ration 
to growing pullets, but they won't 
start to lay as soon as pullets getting 
a good ration, a recent bulletin is- 
sued by the University of Wisconsin 
points out, 

M. L. Sunde, W. W. Cravens and 
J. G. Halpin of the Wisconsin poultry 
husbandry staff conducted experi- 
ments last year to see whether an 
incomplete ration had any lasting ef- 
fect on pullets. They compared re- 
sults on a ration containing an anti- 
biotic supplement and condensed fish 
solubles with results on an all-veg- 
etable ration containing vitamin Bu. 
Many practical poultrymen believe 
that pullets getting a poorer ration 
lay bigger eggs at a faster rate. 

The pullets getting the cheaper 
ration didn’t gain as fast and they 
came into production 10-12 days later 
than the other pullets. At 20 weeks 
old, pullets on the good ration weigh- 
ed about a half pound more than 
pullets on the cheaper ration. 

Pullets on both rations were 
switched to laying mash at the same 
time. The mash was the same for 
all groups. The smaller pullets start- 
ed to gain rapidly and all groups 
weighed the same when they were 
30 weeks old. Pullets on the cheaper 
ration laid larger eggs when they 
started laying, but after all the pul- 
lets were in production for about 
three months, both groups were lay- 
ing eggs of about the same size. Feed 
consumption was about the same for 
both groups. 

The scientists believe chicks should 
get the best possible ration until 
they're six to eight weeks old. Then, 
the antibiotic and animal protein can 
be left out of the ration with no bad 


results. It’s a good idea to buy chicks 
about two weeks earlier under this 


plan, though, as they won't start lay- 
ing as quickly. A good range can 
make up for the deficiencies of an 
incomplete ration, the scientists say. 


STATE REQUIRES WARNING 
OF POSSIBLE TOXICITY 


SACRAMENTO, CAL.—The Cali- 
fornia Department of Agriculture 
points out that state law now re- 
quires warnings on feeds containing 
substances which may be toxic or 
poisonous if consumed in quantities 
greater than recommended. 

The 1953 state legislature added the 
following paragraph to the part of 
the Agricultural Code covering com- 


mercial feeding stuffs: “Any com- 
mercial feeding stuff containing a 


substance which is toxic or poisonous 
if consumed in quantities greater 
than recommended by the manufac- 
turer shall be so labeled that the user 
will be warned of the toxic or poison- 
ous effects resulting from feeding 
such excess quantity.” This provision 
became effective Sept. 9. 

“The wording of the amendment 
would appear to be sufficiently ex- 
plicit so that any particular rule or 
regulations seems unnecessary,” the 
Department of Agriculture said. “The 
addition applies to all feeds, which, 
because of the content of a toxic sub- 
stance, must be fed in limited amounts 
or for a limited time, such as, feed 
supplements for ruminants which 
contain more than 3% urea and feeds 
containing drugs in amounts greater 
than can be safely used for continu- 
ous feeding. 

“The nature of the warning which 
must appear on the label may vary 
according to the kind and amount of 
the drug or other harmful substance 
contained in the feed. Manufacturers 
and suppliers of the included toxic 
materials should be requested to pro- 
vide needed data on toxicity for guid- 
ance of manufacturers of commercial 
feeding stuffs. 

“The warning should caution con- 
cerning the toxic effects which may 
be experienced under any misuse. The 
following type of statement to be 
added to feeding directions should 
meet the requirements of the law and 
should fit most conditions: 

“Warning: Feeding in greater 
amounts (or for a longer period) 
than recommended in the above di- 
rections may produce toxic effects, 
possibly fatal.” 


SIX NUTRITION SCHOOLS 
SET FOR N. D. FEED MEN 


FARGO, N. D.—A series of schools 
to bring retail feed dealers in North 
Dakota the best available informa- 
tion on livestock and poultry feeding 
problems has been arranged Oct. 
21-23 by the North Dakota Agricul- 
tural College extension service and 
experiment station in cooperation 
with the Northwest Retail Feed Assn. 
Six schools are planned. 

The following schedule of meetings 
has been announced: Valley City and 
Minot, Oct. 21; Bismarck and Devils 
Lake, Oct. 22; Dickinson and Grand 
Forks, Oct. 23. Two teams of NDAC 
livestock and poultry men will make 
up the instructional staff for the 
schools. 

In addition to the six sessions an- 
nounced, a two-day special school at 
NDAC for representatives of the 
wholesalers and handlers of feed in 
the state is also planned. Final dates 
for this event have not been decided 
but probably will be in mid-Novem- 
ber. 


JOINS MOWAT, WILSON & CO. 

LOS ANGELES—Richard J. Nolan 
has been appointed sales representa- 
tive for Mowat, Wilson & Co., Arthur 
L. Lundin, resident partner, has an- 
nounced. Mr. Nolan, a graduate of 
California Polytechnic Institute, re- 
turns to selling beet pulp after spend- 
ing several years in the Quartermas- 
ter Corps of the Army where he in- 
spected meat. His headquarters will 
be in San Francisco. 


| 
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Stassen Streamlines Foreign Aid — 


Agency; Appointments Praised 


By JOHN CIPPERLY 
Feedstuffs Washington Correspondent 


WASHINGTON — Following legis- 
lative requirements of Congress, 
Harold Stassen, foreign operations 
administrator, has broadly stream- 
lined the foreign aid agency into four 
operational overseas divisions—Latin 
America, western Europe, Middle 
East and Far East. 

According to information available 
from the Foreign Operations Admini- 
stration, these subdivisions will op- 
erate with a broad measure of au- 
tonomy but subject to overall review 
and check at the national headquar- 
ters here. 

As his first deputy Mr. Stassen 
has named William McNear Rand, 


Dennis A, FitzGerald 


former chairman of the board of 
Monsanto Chemical Co. 

His chief of staff in charge of op- 
erations is Dennis A. FitzGerald, 
widely known as an _ international 
agricultural economist and aid: to 
former President Hoover, who con- 
ducted a world food survey for Presi- 
dent Truman at the time of a world 
cereal shortage. 

Favorable Comments 


The appointments.come as no sur- 
prise to observers here who have 
commented very favorably on Mr. 
Stassen’s approach to the problem. 
He is said to have handled himself 
with great ability in his appearances 
before congressional committees. 
Former employees in FOA say that 
he displayed an unusual capacity to 
absorb details of complicated pro- 
grams on short notice. In short, the 
former Minnesota governor is making 
a mark for himself here. He is work- 
ing like a beaver, according to as- 
sociates, with the eight-hour day 
only a fiction. 

In the Rand-FitzGerald team, Mr. 
Stassen has two co-workers who also 
know no work limitations. The FOA 
set-up now looks like the best admin- 
istrative purchase Congress ever got 
for its appropriated dollars. 

In reorganizing FOA along the 


DO YOU NEED 
DISTRIBUTION? 


Nationwide firm experienced 
in merchandising equipment 
to the grain, feed and seed 
trade seeks additional equip- 
ment items to sell. We offer 
you the services of a group 
of well trained salesmen who 
produce top sales on products 
of merit. We will stock and 
distribute your product or 
buy patent rights, manufac- 
ture product and pay royalty. 
Address 1101, Feedstuffs, 
Minneapolis 2, Minn. 


lines laid down by Congress, Mr. 
Stassen is credited with taking unto 
himself the unpleasant responsibility 
of dropping many government em- 
ployees from the federal payroll. 
When he formally announced his de- 
cisions recently he received a very 
favorable press under circumstances 
which could hardly be called auspici- 
ous. The point is that he did not 
pass the buck down the line to sub- 
ordinates. He called the shots. 

Mr. Stassen, according to associ- 
ates, is a real team player. He is 
completely loyal to the chief execu- 
tive, playing the game according to 
administration policy. 

Old line Democrats watching the 
changing scene say that he may be 
quietly moving into position as the 
next Republican candidate for the 
presidency if President Eisenhower 
calls it quits at the end of his first 
term. 


Arsanilic Acid Boosts 
Growth of Chickens, 
Wisconsin Study Shows 


MADISON, WIS.— Arsanilic acid 
stimulates growth of chickens when 
added to the diet at suitable levels, 
according to a Wisconsin Agricultural 
Experiment Station poultry scientist. 

O. J. Abbott and W. W. Cravens 
conducted feeding trials with this 
new material. They started day-old 
chicks on rations containing various 
amounts of arsanilic acid alone and 
in combination with penicillin. These 
rations were fed for four weeks. 
The rations were made up of corn 
and soybean oil meal with added 
minerals and vitamins. 

Addition of 90 milligrams of arsa- 
nilic acid per kilogram of feed usual- 
ly made the chicks grow faster, with 
less feed. This rate of supplementa- 
tion would amount to 3% oz. per ton. 

The average weight of chicks at 
the end of four weeks was about 
81% oz. (237 grams) for rations with- 
out arsanilic acid. That’s compared 
to weights of about 9% oz. (267 
grams) on 10 mg. rations and about 
10 oz. (280 grams) on the 20 mg. 
rations. The weights varied from 245 
to 283 grams at the other rates of 
supplementation. 

When the scientists added penicil- 
lin at 4 mg. per kilogram plus arsa- 
nilic acid at 60 mg., the average 
weight was around 298 grams. This 
indicates that the addition of both 
might be a good thing, but these re- 
sults aren't conclusive, the research- 
ers say. 

They also fed a very high level of 
arsanilic acid to see if it would have 
any harmful effects. When they fed 
2160 milligrams per kilogram, the 
chicks developed a nervous condition 
much like thiamine deficiency. This 
is more than twenty times as much 
arsanilic acid as is normally used in 
commercial broiler rations, so there 
seems to be little danger of poison- 
ing chicks if the material is thorough- 
ly mixed with the ration. 


CATTLE SLAUGHTER UP 
SHARPLY FROM YEAR AGO 


WASHINGTON—Commercial meat 
production was 9% above the corre- 
sponding year ago in the first seven 
months of 1953, the U. S. Department 
of Agriculture reports. 

Commercial slaughtering plants in 
July produced 1,825 million pounds of 
meat. This was the same as in June 
but 16% more than in July, 1952. 

Beef production in the seven-month 
period ending with July was up 30% 
from a year ago, veal production was 
up 39% and lamb and mutton output 
up 17%. Pork production, . however, 
was down 13%. 

The average liveweight of cattle 
slaughtered in July was 922 Ib., 10 


Ib. lighter than a month earlier and 
30 lb. lighter than in July, 1952. The 
number of cattle slaughtered in July 
was 2,039,100 head. The number of 
hogs slaughtered in July was esti- 
mated at 4,109,900. The average live- 
Weight of hogs slaughtered was 254 
Ib., the same as in June and in July 
last year. 


MURPHY PRODUCTS FIRM 
PROMOTES 2 EXECUTIVES 


BURLINGTON, WIS.— James H. 
Murphy, president of Murphy Prod- 
ucts Co., Burlington, has announced 
the election of Dr. R. R. Spitzer as 
director and vice president in charge 
of nutrition and of Thomas C. Bur- 
chard as vice president and director 
of advertising. 

Dr. Spitzer, a 1947 graduate of Uni- 
versity of Wisconsin, has been with 
the Murphy company for the past 
SIX years as director of research. He 
is chairman of the education commit- 
tee, Nutrition Council, American Feed 
Manufacturers Assn. Mr. Burchard, 
also a graduate of the University of 
Wisconsin, has been advertising man- 
ager of the company since 1932, ex- 
cept for his service as a major in the 
field artillery during World War I. 


WESTERN GRAIN & FEED 
ASSN. SET FOR MEETING 


DES MOINES—Program plans are 
about set for the convention of the 
Western Grain & Feed Assn. Nov. 
23-24 at Hotel Fort Des Moines, ac- 
cording to Mark G. Thornburg, ex~ 
ecutive secretary. 

On the feed part of the program, 


Standard steel elevators, belt and bucket type, avail” 
able from stock. Ten Heavy Duty sizes, from 300 to 

D Bu/Hr., for continuous service and four 
Light Duty sizes, from 110 to 750 Bu /Hr., for inter- 
mittent = e also manufacture screw con- 
veyors and hoppers. Send your requirements for 
complete information. 
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Sheet Metal Fabricators 
BANGOR, PA, 
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Dr. Norman Jacobson and Dr. Wise 
Burroughs of Iowa State College and 
J. D. Sykes, Ralston Purina Co., 
chairman of the American Feed 
Manufacturers Assn., will speak. 
Among other speakers will be Mar- 
vin McLain, director of the grain 
branch, Commodity Credit Corp. 
There also will be a panel discussion 
of grain problems such as storage 
and sanitation, and the film “Mar- 
ketplace U. S. A.” will be shown. 


KISS COMPETITION 
GOODBYE 


"Little Mawel” 


PACKAGED FEED PLANT 


For as little as $1795.00, you can 
be a full-fledged FEED MILLER 
over-night. 

All Here In One Package For You 


No holes to cut, no damage to building. 
Merely attach wires to SHP motor switch, 
and start turning out profits. Larger sizes 
too, for any requirement. Any item avail- 
able separately. Costs only 12 to 15¢ 
Hourly for 


Electricity. 


Hold the high cards, with 
crimped, crumbled, granu- 
lated dust free MIXED feeds. 
Ask for samples. 


CRIMPS oats, barley, milo maize, wheat, 
corn, rye DUST FREE. GRANULATES 
cobs, ear corn, shucks, hay, straw, leaves, 
roots, stems DUST FREE. Steel cuts corn 
and other grains for poultry feed. Batch 
mixes and sacks off or delivers to feed trucks. 
Molasses attachment available. BETTER 
TELEPHONE YOUR RESERVATION 
— They are going like Hotcakes. 
Phone 216, 14 Miles from Kansas City 
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Your Feed Requirements 


C.J. MARTENIS GRAIN CO. 


Produce Exchange 
NEW YORK - 


MALT SPROUTS 


IMPORTED BRAN AND 
MIDDLINGB 
DRIED BREWERS’ GRAINS 


Cottonseed Meal 
Distillers’ Grains 
Old Process Oi] Meal 


How to Be a “Super Dealer’’ 


* 


* 


By Martin Francis 


ing to be something he is not, 

and he often strives hard to 
attain what others may call the im- 
possible. This universal yearning to 
be something is what gave rise to the 
famous song, “I Can Dream, Can’t 

I think there is no doubt that if 
every feed dealer really admitted the 
truth, he wouldn’t mind one bit be- 
ing a “super feed dealer” in his trade 
area. There is an old saying that 
‘Jife consists in wanting something. 
When one is completely satisfied, he 
is as good as dead.” 

We all want to be expert at what 
we do for a living, and we always 
want to be really better than we 


has a secret yearn- 
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Assures your 


in Every 


GOODRICH FEED MILLS 


dlanapolis, Indiana 902 W. Washington 


Please give me further information 
on how | can increase my feed busi- 
ness, 


‘Name. 
Address... 
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j 
SALES-SERVICE 


PROGRAM 


A successful dealgpisells an outstanding feed—a feed that will produce 
outstanding sales—and dealer profits. Good-Rich feeds are outstanding 


feeds. They will produce profitable sales—repeat sales—year after year. 
When you sell Good-Rich feeds you are first in your field with “proven 
performance” feeds—quality tested feeds. Because, Good-Rich feeds 
are fortified with A-FACTO-V, a Good-Rich development which has 
set new standards for the economical production of meat, milk and eggs. 


GOOD-RICH H 


ELPS YOU SELL 


With These PROFIT Making Aids 


FARM-BARN SELLING 


Good-Rich will furnish you resale help 


by trained sales experts. 


POINT OF SALE ADVERTISING 


Attractive store and mill identification. 


Beautiful posters and displays 


Plenty of informative and sales folders 
. feeding cards... 
record cards. All qoered to help you sell 


for each feed . 


FEEDER MEETINGS 
Good-Rich will help you stage a REAL 
feeder meeting—with professional enter- 
tainers and expert speakers on nutrition, 
feeding, etc. Many Good-Rich meetings 
have exceeded 800 in attendance. 


RADIO 
Good-Rich gives you individual repre- 
sentation on the Radio. 


Good-Rich feeds on a quick turnover 


basis . . . at a real profit to you. 


FAST DELIVERY SERVICE 


From 4 strategically located Mills at 
and 


Scottsburg, Indiana, Good-Rich can give 


Winchester, LaFayette, Orleans 


you fast, quick delivery service. 


COMPLETE SERVICE 
When you deal with Good-Rich you have 
the advantage of a centralized buying 
source. Get ALL your needs at ONE 
place — feeds — ingredients — farm sup- 
plies — seeds — grain, and save time, 
trouble and money. 


Start Today to Build a Profitable Dealership with 


GOOD-RICH FEEDS 
Fortitied with A-Facto-V 


A-FACTO-V Goodrich's own exclusive fortification containing Vitamin B12— 
Antibiotics and high levels of B Complex 


Chey GOOD-RICH FEED MILLS AT WINCHESTER-ScOTTSBURG-LAFAYETTE-ORLEANS, IND. 


are. This striving for something bet- 
ter is what results in progress, better 
businesses, and better service for cus- 
tomers. 

Just what does it take to become 
a super feed dealer? By super I 
mean a top flight dealer, one of the 
select few — may I say the upper 
10%? 

Here is the list of qualifications. 
You may not agree with all of them, 
but you will with some. You may 
even have a few qualifications of 
your own to substitute in place of 
a few of mine. No matter. It’s the 
thinking you put in as you read the 
list, that counts. 


Business Strain 

1. You must be able to stand busi- 
ness strain. Any feed dealer who 
enters business should be fully aware 
that come what may, he will have 
some days where the sailing is 
smooth and other days when the go- 
ing is so hectic, so full of problems 
that he will wonder if he shouldn't 
get into some other line of business. 

The strain and tension are there— 
even in a successful business—and 
the owner must be so constituted 
mentally and physically that he can 
take these strains in stride. If he can, 
then he will ‘always be balanced 
enough to handle any financial, mer- 
chandising and customer relations 
problem. 

Note: In my town lives a psychia- 
trist who is reputed to draw a salary 
of $35,000 annually from a large 
manufacturing concern in a distant 
city for helping them with personnel 
adjustment problems. Yet his small 
town neighbors say he is the most 
distant, incommunicable, grouchy 
man they have ever known. He will 
hardly speak a word to anyone, ex- 
cept in his work. Would you say that 
this man—a psychiatrist who should 
know better than a layman what 
these adjustment problems are—is 
well balanced? 

2. You are always pleasant to cus- 
tomers no matter what the situation. 
You like to be with customers, talk 
with them, service them—not just 
sell to them. 

The customer is really the “boss” 
in any business. Any feed dealer who 
thinks otherwise is due for a rude 
awakening sooner or later. If one 
pays attention to customers, studies 
their wants and shows he is willing 
to serve them, he will find customers 
traveling five or ten miles more than 
usual just to buy at his store. 


Know How to Listen 
3. The super dealer knows how to 
listen. The man with a big annual 
volume and many employees is often 
prone to talk too much and give too 
many orders. But the really big man 
listens a great deal to the views of 
customers, of employees, of people in 
general. In that way big men get 
close to customers’ needs and can 
buy and serve more efficiently. Re- 
member, arrogance is the privilege of 
little peopte. The more important an 
executive, the more gracious, con- 

siderate and democratic he is. 
4. The super dealer soaks up know- 
ledge like a sponge. He is anxious 
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to learn. The super dealer never 
knows it all. He realizes how much 
he knows and how much more he 
needs to know. He goes about secur- 
ing more information in a methodi- 
cal way; he learns about new devel- 
opments and often tests new meth- 
ods. He knows that many business 
problems can be _ solved through 
greater knowledge. 

The super dealer knows that good 
solid thinking pays $50 an hour or 
more at times, while other labor he 
can replace in his business with his 
own time can seldom run over $2 an 
hour. He knows thinking is hard 
work, but he knows it is necessary 
in every business. 

He never puts off tackling a tough 
business problem. He sees every prob- 
lem through until he comes up with 
a satisfactory solution. He tackles 
one thing at a time, and never leaves 
half a dozen projects unfinished. 


Set an Example 

5. The super dealer knows that the 
owner of a business must set an ex- 
ample for employees to follow. He 
knows that they watch him carefully 
to see what his work pace is, what 
his goals are. If he lets down, they 
will let down. There is no such thing 
as partial retirement from a business 
and “let it run itself’; that is, if the 
normal tempo of volume is to be 
maintained and the business is to re- 
tain its vigor in the market. 

6. The super dealer also knows that 
a business is a team, with a captain, 
and not just a one man show. With 
a wise captain working his team- 
mates to achieve a goal in which all 
are interested, a business can grow 
and prosper in amazing fashion. But, 
lacking this co-operation, it can 
wither on the vine. 

7. «The super dealer looks ahead. 
He has his eyes on the future and 
not on the past. He makes the most 
of the assets he has today and he 
plans what he can do tomorrow. He 
believes in no market saturation 
points, for he explores every sales 
possibility in his area and he is al- 
ways alert to new lines. He does not 
think tomorrow will be limited by to- 
day. 

Can you measure up to this esti- 
mate of a super feed dealer? I have 
met some dealers in several states 
who come mighty close to it. They 
set an example for their areas. You 
can set an example for your section 
by following these precepts. 

OREGON FEED MILL SOLD 

CANBY, OREGON-—-Aurora Ware- 
house, Inc., has purchased the R. M. 
Mann Feed Mill at Canby, Oregon, 
it has been announced by John Todd 
of the Aurora concern. Construction 
is underway on an addition to the 
Canby building 


$20,000 WISCONSIN FIRE 
MILTON, WIS.—A loss estimated 
at $20000 was sustained by the Mil- 
ton Feed Co. in a fire which de- 
stroyed a 50-ft. elevator section of 
the company. The property is owned 
by Kenneth Johnson. 
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USDA Trim in Corn Estimate 


Believed Less Than Actual 


WASHINGTON — Trade officials 
express doubt that the U.S. Depart- 
ment of Agriculture crop report for 
Sept. 1 fully reflected the reduction 
in the corn crop since drouth condi- 
tions prevailed for a week after the 
report’s cut-off date. 

USDA estimated corn production 
at 3,216 million bushels, 114 million 
less than it estimated on Aug. 1. Most 
of the reduction in prospects oc- 
curred in the main Corn Belt, where 
changes in yield ranged from im- 
provement in the northwestern por- 
tion to declines of 5 to 6 bu. each in 
the severely affected states of Mis- 
souri, Nebraska and Kansas, USDA 
says. 

The crop was mostly advanced in 
development, the report notes, yet 
potential yields were lowered by lack 
of moisture as the ears and kernels 
were filling. 

At a recent session here of the 
USDA corn industry advisory com- 
mittee a reliable observer of crop 
conditions on this committee report- 
ed that in the states of Illinois and 
Iowa the crop should be discounted 
by about 10 to 20% from the Aug. 1 
report. For these two states the 
USDA report of Sept. 1 shows a 
much lower rate of reduction than 
the opinion of this individual. 

USDA on Sept. 1 estimated Iowa 
production at 616,672,000 bu. and Ili- 
nois output at 499,895,000 bu. Its 
Aug. 1 estimates for these states 
were 660,720,000 bu. and 527,162,000 
bu., respectively. 

Late Corn Hit 


Major drouth damage where it oc- 
curred, affected only the later planted 
corn. The early plantings were ma- 
tured and in some of the major corn 
states well dented by Sept. 1. USDA 
says the heat wave in most respects 
acted as a giant “crop-dryer” and 
advanced the picking dates for most 
of the Corn Belt. 

The drouth produced reduction of 
per acre yields in the vitals of the 
Corn Belt. In Iowa, yields dropped 
4 bu.; in Illinois, 3; in Nebraska and 
Missouri, 5. Improvement was shown 
in the states of Ohio, Wisconsin, 
South Dakota and Minnesota. 

A 16-million bushel drop in the 
soybean crop forecast was registered 
almost all in three states—Illinois, 
Nebraska and Missouri. USDA as of 
Sept. 1 forecast a soybean crop of 
approximately 280 million bushels. 

Prior to the issuance of this report 
and before the onset of the drouth 
trade sources had estimated a crop 
potential of 320 million. USDA of- 
ficials had forecast as high as 305 
million bushels. Both of these side- 
line observers, however, had lowered 
their sights after looking over the 
drouth conditons. 

Here again the Sept. 1 report must 
be qualified by the several days of 
severe heat and dryness that con- 


Chicks Placed in Principal Broiler Areas 


(in thousands) 


Conn. Virginia, W. Va., 

Week and Del-Mar- Shen. North North N.W. 

ending Maine Va. Valley Carolina Georgia Arkansas Texas 
June 27 .....- 889 2,601 990 1,074 1,018 1,431 
July 4 w.ccoees 1,050 2,888 812 1,069 1,012 1,297 
July 11 1,084 2,749 868 1,039 891 1,340 
July 18 ; 1,005 2,814 978 1,023 748 1,217 
July 25 955 2,690 843 986 789 - 1,162 
Aug. 1 926 2,603 770 984 782 1,100 
Aug. 8 ; 939 2,513 808 861 865 1,123 
Aug. 16 .....-- 942 2,550 786 943 798 1,232 
Aug. 33 .....- 949 2,497 773 1,007 824 1,155 
Aug. 29 o° 948 2,351 701 837 732 1,104 
Sept. 5 856 2,493 730 882 692 1,024 
Week --Total of Areas . 

ending Florida Alabama Mississippi Indiana California*® 1953 1962 
June 27 184 0 3 784 1,096 12,857 12,266 
July 4 .... . 187 578 747 663 998 12,831 11,749 
Seip 183 497 649 677 1,026 12,441 11.626 
July 18 ....... 182 536 675 702 944 12,137 11,044 
July 25 ...... 189 613 648 652 913 11,618 9,448 
467 602 663 876 11,213 9.460 
B 200 454 665 682 82 11,069 10,241 
Aug. 15 190 503 621 756 862 11,57 10,133 
Aug. 22 193 503 630 687 851 11.455 9,330 
Aug. 29 184 496 563 671 R41 10,611 9,266 
Sept. 5 182 158 520 547 818 10,429 9,629 


*California not included tn total of areas 


eee 
September Estimate 


eee 
of Crop Production 


Total production (in thousands) 
Indicated 


Average Bept. 1 
Crop 1942-51 1962 1953° 
Corn, all, bu 3,036,380 418 3,216,007 
Wheat. all, bu 1,088,548 829 1,169,307 
Winter, bu 797.237 878.331 S78,.331 
All spring, bu jen 291,311 124,498 290,976 
Durum, bu inna’ ‘ 37,360 19,861 14,314 
Other spring, bu 263.952 104,647 276,662 
Oats, 1,3 1,231.19 1,205,500 
Barley, bu 243,869 236,999 
Rye, bu 17.45 17,4 
42,204 $9,011 
Sorghu grain, bu 110,027 120,215 
Cotton, bale 14.605 16,159 
Hay, all, ton 105,284 104,440 
Hay, wild, ton 12.574 12,477 
Hay, alfaifa. ton 43,135 42,471 
Hay, clover and timothy,¢ ton 9671 30.299 
Hay, lespedeza, ton R804 6,040 
Soybeans for bean bu 295 O18 279,726 
Peanuts,t ib 1,376,985 1,411,720 
*Estimates for winter wheat and rye are not based on current indications, but are car 
ried forward from the August report. tExcludes sweet clover and lespedeza hay. tPicked 
and threshed 
eee 


Corn Crop Estimate 
(Selected States) 


(in thousand bushels) 


Average Indicated 
State 194 yl 1953 
Ohio 17 80 194,205 
Indiana 221,863 261,167 
Illino 445,188 199,895 
Michigan 61,182 6164 
Wisco 112,905 144,438 
Minne 4,587 76,899 
lowa 616,675 
Missour 147,182 
So. I) ta 101,641 
Nebra i 26 0 
Kansa 72,126 
No. Carolina 61.059 
i os 
Kentucl 77,94 
Pennesser 63,70 2 
Alabama 16,354 90,531 
Missi ppl 43,031 35,627 
Texas 54,256 33,874 
eee 


Soybean Estimate 


(Selected States 


(in thousand bushels) 


Average Indicated 
State 1942-51 1952 
Ohio 20,971 20,680 
Indiana 30,171 78,493 
Illinois 78,829 85,128 
Michigan 1.773 1,748 
Minnesota 10.914 21,9145 
lowa . 36,181 37,587 
Missouri 14,803 32,756 
Kansa 3,310 7,360 
Virginia 1,791 1958 
No. ¢ 3.434 4,785 
Tenne 1,904 1620 
Mississipy 6,142 1,615 
6,799 13,856 11,728 
eee 


tinued after the crop report dead- 
line; therefore it seems likely that 
if the reporting service was on the 
low side as of the crop report date 
they may be later compensated when 
the mounting drouth damage of sev- 
eral more days is reflected in the 
harvest outturn, 

A setback in the bean crop may be 
a blessing in disguise, trade sources 
declare. With a truce in Korea—un- 
certain as it may be—there are still 
prospects of renewal of trade be- 
tween Japan and the Manchurian 
mainland which could stimulate ex- 
ports of Manchurian beans in world 
trade. 

The size of the bean carryover at 
the end of this crop year is puzzling 
the experts who are guessing between 
10-13 million bushels. On the basis 
of the potential cottonseed meal out- 
turn from a more than 15-million 
bale cotton crop this year, even a 
280-million bushel crop of new beans 
would indicate a more than adequate 
oilseed meal supply for the coming 
year. 

The oat crop estimate of 1,205 mil- 
lion bushels has dropped below the 
10-year average, USDA _ reports, 
thereby casting some doubt on the 
accuracy of the report submitted by 
USDA to the Tariff Commission when 
the farm agency asked for import 
controls on Canadian oats at a level 
of 23-million bushels annually. 

Rust damage and wet harvest 
weather is blamed for the oat pros- 
pect decline. (For comparisons and 
estimates of other crop production, 
see accompanying table.) 


LEE HAMMETT NEW HEAD 
OF ADVERTISING AGENCY 


CHICAGO—-Lee Hammett, widely 
known for his advertising work in the 
formula feed industry, is the new 
president of the Western Advertising 
Agency, Chicago, and Racine, Wis. 
The announcement was made by 
G. B. Gunlogson Sept. 11, who re- 
tired as president after 24 years as 
the agency's principal owner and 
manager. 

Mr. Hammett is a past president 
of the Chicago Feed Club, a mem- 
ber of the Chicago Agricultural Club, 
and has served as account executiye 
for many important firms in the in- 
dustry for the last several years. He 


Lee Hammett 


joined the agency in 1945, and has 
conducted numerous surveys and re- 
ports in behalf of the industry at vari- 


ous feed conventions and poultry 
meetings. 
Other officers named are: Otto C 


Jensen, Racine, continues as vice 
president and secretary; James R 
McCue, Chicago, executive vice presi- 
dent; Paul Limerick, Chicago, vice 
president; Miss Rose K. Nelson, Ra- 
cine, treasurer; and Fred Pain, Chi- 
cago, assistant secretary. Mr. Gun- 
logson will remain in the business, 
devoting his time to special projects 
and genera! policies. 

The Western Advertising Agency 
has gained considerable recognition in 
agricultural and industrial advertis- 
ing and currently is serving a larger 
list of farm advertisers than any 
other agency in the U. S. The agency 
was founded in Racine in 1916 and its 
Chicago office was opened in 1930. 
Much of the firm’s growth has been 
in that office and it now serves clients 
from coast to coast 
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KI .6 and 25-lb. MnSO, $16.10; .6 KI $13.70. ICU, 1,500 A 18@20¢; 600 ICU, 3,000 A 

Seattle; Lemand and trend steady; sup- 23@27¢ 
piy good $14 ton, e@x-warehouse, truck S attle: Demand steady; supply ample; 
lote 300 D, 2,250 A 22¢ Ib.; 300 D, 1,500 A 19¢ 
FE F D A T Los Angeles: Demand good; trend firm; Ib.; 300 D. 75° A 17¢ Ib., all ex-warehouse, 

I supply adequate; §$10.97@13.47, truck lots; drums included 
$¥.81@12.31, carlots Boston: Demand quiet: supply ample; 
600 1,500 A 22¢ Ib.; 300 D, 2,250 A 24¢; 
* * * * CHARCOAL 300 D, 1.500 A 21¢; 300 D, 750 A 17¢. 
Boston: Demand and supply light; $78 


DEFLUORINATED PHOSPHATE 


San Francisco: Demand steady; supply 


ample $59.50 Port! I: $75 
Demand emma Supply —_ Trends uum Prices New Orleans: Demand light upply am- Tupelo. Miss.: $49.50. 


ple; trend eady; 40-Ib. bags <¢ charcoal Coronet, Fla.: $50. 
$1.7 poultry charcoal 50-Ib 73 2 Houston: $65.50. 
Chicago: Demand better; supply ample; Wales, Tenn.: $64.25 
‘ poultry charcoal $93 ton in 60-ib. multi- DICALCIUM PHOSPHATE 
Quotations on feed ingredients shown in these and adjoining | 
- . COCONUT MEAL Cincinnati: 18% phosphorus $85 ton. 
columns are wholesale prices, per ton, bagged, for prompt delivery, cette Demet dee: week werk: Ft. Worth: Demand fair; supply Mm- 
upply ample 65 ited; imported 18% phosphorus $76, f.o.b. 
unless otherwise noted. They are the latest quotations available Kan Francisco: Demand fair: supply am- | cars or trucks, Houston, late September 
from Feedstuffs correspondents and are not necessarily those in | ple 900 arrival ' 

ff d f bli ° Th . ' ‘ Seattl.: Lemand slow; supply fair; trend Fast St. Louis: 18% phosphorus $85 ton, 
effect on date of publication. The prices represent fair average trad- a rted. $67, ox-deck, Seattle, 36 bagged fob. cars 
ing values and do not necessarily represent extreme low or high | prot 

levels at which individual sales might have occurred. A descriptive | tracted meal $51 ton tn bulk, $55 ton in | fluorine guaranteed $80 ton, f.0.b. Adams 
bags in 190-lb. multiwall papers 
summary of supply and demand factors prevalent in the feed mar- Los Angeles: Demand good; trend firm Chicago: Stock food grade, 18.5% phos- 
ket appears on page 2. suppl fair pot $68@69; offshore $66@67 phorus guaranteed, in 109-Ib. multiwall pa- 
pers $90 ton. tn carlots, bas's Chicago 
COD LIVER OIL (FORTIFIED) Heights, Ill. 21% $192 ton. In carlots, basis 
ALFALFA MEAL Chicago: Demand fair; supply adequate Boston: Demand quiet; supply ample Chicago Heights and Nashville, Tenn. 

New Orleans: Demand fair; trend easter; $115 600 Ly, 2.250 A 26¢ Ib.; 300 D, 2,250 A 25¢ Columbia, Tenn.: Minimum phosphorus 
supply plentiful; 17% dehydrated vitamin A Seattle: Demand slow trend eas BU 300 DD, 1,500 22¢. 18% minimum 27.5% ecalelum. maximum 
guaranteed $49460; non-guaranteed $47.50@ ply ample; $90 ton, f.0.b. local packing New York 00 ICU. 1,500 A 18@21¢; 01% fluorine guaranteed $75 ton, f.0.b. Co- 
48, 15% $46@46.50. — , 00 ICU 2 ) A 20% @24¢; 300 ICU, 3.000 lumbia, in 109-1b multiwall papers 

Seattle: Demand slow; trend steady; sup New Orleans: Demand poor; trend stead A 24@26%¢; 600 ICU, 1,500 A 19@21¢; 600 : — . 
ply good; 15% fine grind $43 ton, carlots; supply adequate $85@90. local plant ICt 0 A 24@28¢. DISTILL.ERS’ DRIED GRAINS 
dehydrated $57 ton, delivered, carlots BONE ME Boston: Demand light; supply scarce; 

St. Louis: Demand fair on dehydrated, Canadian 268 
slow on suncured, supply adequate; dehy- Cincinnati: Demand good; trend steady Boston: Demand good; supply very light; Cincinnati: Demand good: trend steady; 
drated, 17%, 100,000 A $48.40; suncured | SUPPIY adequate; §55@60 ton, sacked, fo. '@5%¢ Ib supply somewhat limited: $66@68 
No. J fine ground, 13% $46.40, prices f.0.b Cincinnati CORN GERM MEAL Philadelphia: Demand dull; supply Nght; 
St. Louls es — os rancisco: Demanid good; supply St. Louis: Demand fair; supply ade 77 

Chicago: Demand fair; supply ample; air; $62 quate; $49 bulk Buffalo: Demand good: trend steady; 
17% with 100,000 units vitamin A guaran Ft. Worth: Demat od; sul limited supply fair: dark $70 50@71.50, light $69.50 
teed $46.50@47.70; 13% $43.50@44.50; 15% domestic 60% BPL, ton lots § 0. fot CORN OIL MEAL 70.50. hoth Roston basis 
$43.70 Ft. Worth; best quality German productior Cincinnati: Demand slow; trend steady; San Francisco: Demand fair; supply am- 

Philadelphia: 17% dehydrated—demand he Ag f.o.b. car Hou i ipply a ple: solubles $80 
dull; supply fair; $64.60. New Orl bemand slow; trend steady; mand light; trend steady; 

Boston: Demand fair; supply adequate; Der e; $70 supply adequate; $58@60 supply scarce; $75 @76 
dehydrated, 17% $54; suncured, 13%, Colo es Demand w; trend weal Louisvilie: Demand slow; trend steady; New York: Demand fair: trend steadv; 
rado $55.15. le; $60@¢ ton upply normal; $60 ton supply Hmited: licht corn erain, sacked $71, 

New Orleans: Demand good; trend stead lark £72: dried solub'tes $96 

Los Angeles: Demand steady; trend firm; ‘ 
supply adequate; 17% dehydrated $4648, CORN GLUTEN FEED AND MEAL Louisville: Demand good: trend steady; 
few offerings at $45; 20% s#uncured leaf — (All quotations for all cities are sacked supply leht Septembe prices; bourbon, 
meal $47; 15% suncured $37 BONE MEAL (STEAMED) busis; bulk basis $5 less) light grains, bulk $59 ed $64: bourbon 

Worth: Demand fair; supply ample; Buffalo: Demand slow trend stead Minneapolis: Feed $56.77, meal $79.77 lark grains, bulk $61. sacked $46: solubles, 
dehydrated, 100,000 A, 17%, Midwest origin | SUPply fair; $80@81 Atlanta: Feed $63.92, meal $86.92, bulk $85. sacked $93; rye grains about 
$49650756050, delivered Ft, Worth; $44, _ Paul: Market caster at $ carlot Birmingham: Feed $62.18, meal $85.18 $10 ton less 
f.o.b. Plainview. San Francisco: Demand good yply Boston: feed $61.15, meal $84.1 J - y 

Portland: Demand slow; trend weak: ample; $75 Chicago: Feed $74 
supply ample; 15% suncured $30, Louisville: Demand slow; trend weal Cleveland: Feed $68.04, meal $81.04 Demand quist; suppty shert; 
Idaho shipping points: 15% suncured $32 supply good: $65@70 ton Denver: Feed $60, meal $83 $74 50 
f.ob. California shipping points: dehydrated Indianapolis: Demand more active; trend Ft. Worth: Feed $58.50, meal $81.50 Cinctanatt: Demand fair; trend stenéy: 
$33, fob, California shipping points downward; suppl imple; $6¢ Indianapolis: $55.50. meal $78.50 $70 

Buffalo: Demand fair; trend steady; sup- Los Angeles: Demand good; trend firr Kansas City: Feed $51, meal $74. “y — anolis: Market steady at $51 7 
ply good; 20%, 150900 A $66 50@57.50: 17%, supply light on domesti« a eat Feed $67.11. meai $60.31. Ti waukee: mand and supply fair; $70 
100.900 $64.50@65.50; 15%, 100.000 A Boston: Demand slow: supply stead $83 New Orl.ans: Feed $59.88, meal $42.88 Supp va orane $6267 
$48.50@419.50: new crop No. suncured ‘ago: Demand good upply adequate New ork: Feed $60.69, meal $83.69. 


5 ' ost vee 
% In. $59.60@51.50, all basis Boston Norfolk. Feed $60, meal $85 $78.50977.50: Canadian $77.50@ 


Omaha: Demand fair on dehydrated, weak y Louls: Demand and upply fair Philadelphia: Feed $00.23, mea! $83.23. > 

on suncured; supply ample; 17% dehy $82.50, sacked Pittsburgh: Feeu $55.50, meal $81.60. BONs  FORLOR 

drated, 100.000 A $4041; 20% dehydrated, New O-leans: Demand poor: trend steady; St. Lwuis: Peed $51, meal §74. neiseo: Demand good; supply 

150,000 A $4345; No. 1 suncured fine supply adequate; $59@60, Gulf ports 

ground $40: No. 1 $37@38; No. 2 BREWERS DRIED CRAING COTTONSEED OIL MEAL 

Milwaukee: Demand and supply fair: Philadelphia: Demand and supply light Demend fair: wend y; Beattie: Memand slow: trend easy: sup- 

western dehydrated, 17% with 100,000 A $57. supply adequate; oid process $71.50, new ply fair; $54 ton, ex-warehouse, truck lots 

guarantee $47@49 Cincinnati: Den and fair trend steady proce $68.50 DRIED BUTTERMILK 
Indianapolis: Demand only fair: trend supply adequate $53. 50@64.50 Wichita: Demand slow; upply ample; 

steady to unchanged; supply” sufficient: Omaha Demand good upply poor: $41 41 $74 __ Boston: Demand slow supply ample; 

4 suncured, 13% $43: dehvdrated, 17% $55 Ft. Worth: Demand very limited; supp! Kansas City: Demand fair; trend slight ye A - ' ‘ 

Memphis: Demand fair: trend stronger: Plentiful: 24 $51.70. de'ivered Ft. Wort! ly lower ferings adequate; $58.50@60 Demand supply 

supply ample: dehydrated, 17% protein, Louisville: Demand fatr trend steads sacked, Memphis, 4 

gurranteed 100000 wnits vitamin A $49 supply ample; $50 ton Philadelphia: Demand dull; supply am _ ns Sane normal: $6.66. 100-1b.. bag 
Minneapol's: Market steady, with buy Demand und upply fair ple ) Demand weah; supply fair; 

ing relatively light but no preesure of B@49; 26 9750 Ogden: Supply normal 

offerings, Quotations: 17% dehydrated, 100 Boston: Demand ht upply tight; $57 Le iand fair adequate Minneanalin: Market steady; demand fair; 

000 units of vitamin A guaranteed $46 50@ @58. $51 rats 

49.60: 15% suncured $43 Chicage: Demand fair supply ample Indianapolis: Demand dull; trend teady a aMananaet Nemand poor; trend steady; 
Kansas City: Market holding about | $48.507 49.50 to unchange upply good; 41% $78 

wteady with demand good and prices about St. Louls: Demand good upply limited Memphis: fair; trend teady; @1 Demand and supply good; 

unchanged; dehydrators are drawing to the $43 bulk, $48.40 acked uppl | prime 41% protein old mie be 

close of the fourth cutting and in Nebraska New Orleans: Demand good: trend steady proce $58 icked; new process (solvent) A $e ¢ “4 po’ good; supply lght; 


the average firet frost date can be ex- to easier; supply adequate; $50@53 $59.50 ked Ru‘falo: Der 1 sl t 1 tead 
emane siow; ren steady; 


; acl 
pected within about two weeks: 17% de BREWERS’ DRIED YEAST Buffalo: lLemand slow; trend = steady; supply rood: 109@1046 


hydrated alfalfa meal with 100090 units upply 41 $81.50@82.50, 36% $75.50 r 
of vitamin A guaranteed on arrival atraich’ estan: good supply ample ( both Boston basis Demand fair; supply 
grades $49942, sacked. Kansas City: better Portland: Demand slow; supply ample; w Demand slow 2 
quality and blended $4245, sacked, Kan maha: Demand good; supply poor: 11%¢ trend unchanged; $65, f.o.b. California Jent: 1 
sas Clty; 20% growing scarce nnd trading ¢ Ib. less than carload San Francisco; Demand good; supply am- New Ort + 
at 8449468 sacked. Kanaan City Demand grand trend atendy pl $67.28 ow i meee trend steady; 
Cincinnati: Demand fair: trend steady: supply tight; carlots 9@10¢; or trucks Ft. Worth: Demand fair; supply | 
vitamin A $51.65@62.55; 12% fine suncured ao Demand good trend stead new « ue ‘1 d process $62.50@63.50 upply amp'e: $130 ton 
$43@ 46.60. delivered Ft. Wort! Met litions DC 
rth: pellets $2 additional DRIED CITRUS PULP 
ALFALFA PELLETS tne ++ be he able, 10%¢ New Orleans: Demand dull; trend steady; Ruffalo: Demand alow trend steady: 
Omaha: Demand weak; supply ample: ute 11 $827 82.50 supply short: beth pulp and 
17% dehvdrated $43@44. 1 S-attle: Demand dull; trend steady; sup 7050, basis Roston 
equate: 62 @10%@ Ib.: &-ton lots 10% 4 fair; meal $51 
; 5-to ot 4£@11%¢; ton lots , 
I points N Orle : Deman > 
11@12¢ ew ans and poo trend steady; 
BARLEY FEED Demand wood ation hicago I remand slow; supply adequate; supply limtht: $47@49560 Florida mills, 
bere to adequate; 19@10%¢ tb itn carlots; Ang = Ay Los Angeles: Demand good; trend firm; 
whole barley $5267 Ib os £ a: and good; trend steady; supply light: orange pulp $45 sacked 
Buffalo: Demand fair; trend steady; ton tots 11% @12¢ Ib. less than upply ample; $64@65 plants 
trend sated “387 PP Ib §-ton lots 11%é@; ton lots 12¢ Boston: Demand spotty; supply ample; 
Milwankee: Demand good: supply Mm ACTIVATED ANIMAL STEROL, 10@10%¢@ Ib 
San Francieco: Demand fal ! 
Demand fair; supply am- | ited: 101%@11%¢ Ib é -OWDERE Cincinnati: Demar al steady; 
006 nes in carl 11@1 POWDERED cinnati: Demand fair; trend steady; 
c when available supply adequate; 9@10¢ Ib 
Cine : Demand fair; trend st 
067 Chicago: Demand good; supply limited supl 0 ¥ Philadelphia: Demand dull; supply fair; 
Demand fair; supply short- 10% @11%¢ Ib 11% @12%¢ 1,500 11@12%¢ pr. gm.; $9 ewt 
Demand and supply fair; Kansas City: trend steady; Buffalo: Demand and supply good; trend 
pulverized, white $59, feed $48; needles offer'ngs adequate; 10%¢ Ib ’ is: 
$1108 bu Roston: Demand active; supply good New York: Demand good; trend steady; fs Minneapolis Market , stronger demand 
Indianapolia: Demand slow; trend un- Ib supply sufficient 15600 ICU pr. gr. 10@ 50 
changed: supply sufficient: crimped bar a Demand dull upply faltr 12%¢ Ib.. ton lots, f.o.b. warehouse; 3,000 9% ¢ Ib [ emand and supply good; 
ley $70, whole barley $71, rolled barley $79 ICU 16@18¢ 
Portland: Demand slow; supply mple; 
Chie : Dem tr: Ogden: Supply normal; $4.90 100-Ib P amps; 
saan and fair; supply shorter; wines A AND D FEEDING OIL trend une hanged: $9.50 
Seattle: Demand good: trend steady: Indianapolis: Demand low trend ur Milwaukee: Demand and supply falr: P.4 Francisco: Demand and supply fair; 
supply limited; whole $67 ton, ground $69 changed; supply ample; 100-Ib. bags $4.65 85 LD, 100 A $1.50; concentrated vitamin oil, ae : E : 
ton. rolled $69 ton, all ex-warehouse, Bey oe Sears » $3.90 300 D, 750 A 24¢@; 300 D, 1,600 A 26¢; 300 iu —— er good: trend steady; 
$uffalo: Demand slow; trend steady D. A 28¢ 
New Orleans: Demand fair: trend steady: supply ample: 4% @4\¢ Buffalo: Demand slow: trend steady: Po De rand fair; supply adequate; 
supply Hmited: pulverized $46.50@48.50 San Francisco: Demand fair; supply good supply adequate; 3.000 A, 300 D 17%@ ‘a 
Philadelphia; Demand light; supply fair; | $5.35 ew! 17%¢ tanks, 50-drum lots 18% @19¢; 300 A ot aes Ca ys 
pulverized $49. y Louisville: Demand slow trend steady 1%@21\%¢ tanks, 50-drum lots 2 supply ample; $145 ton 
supply ample; $4.75 ewt 1500 A 22%@ %¢ tanks, 60-d DRIED WHEY 
BLOOD FLOUR Chicago: Demand slow: supply amp! p23¢; 75 ti 
emand pply ample p23 750 A 16@164%¢ tanks n: lems lv » 
Loulaville: Demand poor; trend weak: $3.50@3.75 cwt in carlots lotsa 16% 750-300 16% @17%¢ tanks, mand fair; supply plentiful; 
supply heavy; $85@90 Tre awn drums 194% @19\%¢, 300 21% @22¢, 
New fair: trend steady CALCITE CRYSTALS AND FLOUR Cincinnati: Demand fair; trend steady; 
supply adequate; $85@90, local plants, | (All prices net, including freight and tax) Minneapolis: Straight A feeding ofl 11 eapply adequate: $65.15@6.69. 
a @90, Kansas City: I if 1 4 
New Vork: Crystals $13.24, flour $9.49 per million; 85 D $1.08 gal.; 300 D, 750 A eee) ee ee 
BLOOD MEAL Ruffalo: Crystals $13.95, flour $10.26 7h lo 300 D. 1,600 A 20¢ Ib.; 300 D, erate: straight grade $5.60 cwt.: fortified 
Cincinnati: Demand fair; trend steady; Toledo: Crystals $15.52. flour $11.77 2,250 A 22¢ Ib., single drum lots gat tan ow see 
supply adequate; $120@140. Roston: Orystala $14.27, flour $10.62 Chicago: Demand fair; supply lght; Philadelphia: Demand dull; supply fair; 
Portland: Demand slow; supply ample; Limeorest, N.J.: Crystals $9.50. four $6.74 straight A feeding of] with 10000 units $6.50 Ss 
trend unchanged; $100. tamin A per gram, 9%@10%¢ a million Ogden: Supply normal; $6.90, 100-Ib. bag 
San Francisco: Demand slow: supply am- CALCIUM CARBONATE un'te of vitamin A, Le, packed In 65 gal Buffalo: Demand fair; trend steady; sup- 
ple; $4.76 a unif of ammonia; screened Cincinnati: Demand fair; trend steady druma, f.o.b. Chicago, drums ineluded ply good: 5% @6\%¢. 
$4.65 a unit of ammonia ' supply adequate: $8@9 ton New York: 3( ICU, 750 5% @iT%¢é: a : ; 
Ne : 300 75 A 15% @17%¢: Portland: Demand slow; supply ample; 
Louisville: Demand slow; trend weak; Minneapolis: Prices depend on potency of 300 ICU, 1,500 A 17@20¢; 300 ICU, 2.260 A trend unchanged; $6. , 
supply heavy: $85@90 ton. mix, plain calcium $10 ton in 100-lb. bags 19146 @23¢; 300 ICU, 3,000 A 23@25%¢; 600 Ft. Worth: Demand fair; supply ade- 


a 7 
a } 
| | 
} 
} 
| 
} 
} 
; 
q 
\ 
F 
= 
= 
= 


FEEDSTUFFS, Sept. 12, 19538? 


A ' quate; carlots, MNC $6.30, Ribolac $5.85 Boston: Demand slow; supply adequate; _ Chic ‘ce: Demand better; supply ample; ket is barely $37.50@38, sacked, Kansas 
' cwt., sacked, delivered Ft. Worth or any No. 2 timothy $35@37 “we ; : City, late Sept. 9; shorts rather weak at 
le; Texas pont or in ton lots, f.0.b. warehouse, Miuwaukee Det id and supply = fair; $42.25@ 42.75. sacked, Kansas City 
Ft. Worth HOMINY FEED $44 Ft. Werth: lemand fair; supply suffi- 
se, ' San Francisco: Demand steady; supply New Orleans: Demand fair: trend high- St. Lo is: Demand fair; supply good cient; carlots, prompt, wheat bran $45.50@ 
} good er; supply adequate: $64@64.50 No. ik § No. 1 sacke@ $46.20, No. 2 4650. gray shorts $47.50@48.60, delivered 
le; } New Orleans: Demand fair: trend steady; Seattle: Demand slow; trend easy; sup- sacked! § TCP: about 50¢ lower on both bran and 
supply ade $5.50@5.75 cwt ply ample; $67 ton, delivered, carlots, pa- New Demand poor; trend steady; shorts. compared with a week previous 
tale: per bags $4344.25 Wichita: lremand fair; supply about off- 
$5.50 cwt. ft sete : . Chicago: Demand fair; supply scarcer; uffalo: Ly nd good: trend steady: sets demand: basis Kansas City, Sept. 8: 
$57.50@59 sup) r; N 1 $50.75@561.75, No. 2 $44.76 bran $38. shorts $43; bran declined $1 ton 
; Louisville: Der ind slow; trend steady; Demand poor; supply fair: $68. @i t I ton basis and shorts $2@2.50 ton, compared with 
supply ample; $100 ton ‘incinnati: Demand good; trend steady; m the preceding week 
: Los Angeles: Demand good; trend firm; $co@6i MEAT SCRAPS Omaha: Demand weak; supply ample; 
; supply fair: $6.35 ewt City: Demand fair: offerings Boston: Demand fair: supply tight: $1.55 bran $38, shorts $44.50 
’ Minneapolis: Market steady; demand fair; light trend stronger; $56, sacked, Kan- Q@ prot nit: converted, 50% $90 Chicago: Demand for milifeeds lagged 
} supply fair; $5@5.50 cwt sas City Cincinnati: Demand good: trend strong: in the central states during the week 
Mlwackee: Demand and supply fair; sup} 50% $89.50@91 ending Sept. 9 Prices were unchanged to 
FIsH MEAL $59.50 Wichita: Demand heavy: aupply insuffi $1.50 lower, with only flour midds, holding 
n- Los Angeles: Demand fair: trend steady; Indianapolis: Demand fair; trend firm elent. 5¢ $85. fob. plant: 85 y ne auete their own Orders were made only as 
b. supply adequate; 57 to 62% meal $2.20 a to unchanged; supply light but one tion fferings eet ae s 7 supplies were needed Quotations Sept. 98: 
er unit of proteir 53 to 55 $215 a unit $63 ton, including state tags and use : . ; bran $43.50@44. standard midds $44.560045, 
Louisville: Demand slow; trend steady; bags: ground corn $66 ton t four midds $539754. red dog $5659 
n, supply ample; $145@150 ton ; Memphis: Demand fair: trend A and bon. Milwaukee: Demand good: supply fair; 
%, 4 Omaha: Demand good; supply fair; $47, Demand excellent; supply St. Louis: Demand alightly better for 
% 60% blended West Coast $133: herring | "UIK: $51.50, sacked. Kan ' bran. slow for shorts; supply ample; bran 
ns ' meal 73 n $2.25 a unit of protein, Buffa'o: Demand fair: trend steady: sup- oe City L emand fair; market strong $4°.50942 75: shorts $45.50@46, st. Louls 
i subject to tion ply good; y $67@68, white $66@67, bone * 
s- both pasis sa Kansas City ndiavrapoelis: Demand none too active; 
a- rted al Louisville: Demand g00d; trend strong; Demand ir: supply ample; trend firm to unchanged; supply Hight but 
44) ex-dock imported low protein "me al $2 25 supply fair; $61@62. Chic adequate 
us Seatile: Demand slack: trend steady; $82 ane supply fair; 50 % Louisville: Demand fair: trend easy: sup- 
poe supply fair: $88, delivered, domestic pro- $86.59790.50 in paper ply ample: bran $47.65, mixed feed $60.16, 
plentiful $12 proteta, duction expeller meal: $78, ex-dock, April $8 9@92.60 in burlap bags mifdiings $52.65 
Houston. immediate or September: men arrival imported solvent meal Pr. oo York: Demand fair trend higher Cincinnati: Demand fair; trend steady 
haden meal $124.59. fo.b sum nt: scrap Chicago: Linseed of} meal moved slowly 50% $90, 55% $97.50, to easy supply adequate; bran $4949.50; 
$126 f.o.b Port Arthur September ship- in the central states during the week end- Seattle n $51.60 
ment ing Sept. 9. Ruvers were taking supplies 1 good; trend easy wun New York: Demand slow trend steady: 
San Francisco: Demand and supply fair: onlv for tmmediate§ shipment However r; $90 n, sacked, f.0.b. producer's supply lequate bran $54.50 standard 
225 a unit of protein ‘ prices remained about even, with the trade midds $55.50 
femand dew: trend weak: keeping attention fixed on the flax crop for omand trend easier; Boston: mand supply spotty; 
t; supniy ample: $2.30 damage, Quotations Sept. 9: solvent $69.50 ft 1 $88@92.50, local plants stand bran $54. middiings $55 
Milwaukee: Demand fair; supply scarce; @7050, expeller $72 50@73. . “ Den and good; trend steady; Philadelphia: Demand fair: supply am.- 
60% $189 New Orleans: Demand fair: trend steadv: 1: bade : ple; bean $65, standard midds. $66, red 
50 Indianapolis: Demand only fair; trend supply adequate: 322% or higher $80@80.50 and slow; trend weak; sup doe $62 50 
unchanged: supply sufficient: 65 $165 Los Angeles: Demand fair: trend steady; p 1 fal Memphis: Demand good; trend higher; 
i- Minneanrolis: Fast Coast meal quotations supply aequate: $71, carlots; $72, ple: $1 7 50 
renne 2161; 70% Canadian herring — t. Demand New O-leans: Demand fair; trend steady 
Buffalo: Demand fair: trend steady: process $79.85 or ered 
ply good: $130.50@131.50, basis East Coust Milwaukee: Demand and supply fair; Lou sy ille Demand slow; trend weak; 
34 $73 26% $68 50 supply S85@90 ton 
. Sur pis nermal; $2.20 a unit, f.o.b. Indianapolis: Demand fair; trend strong Los Angeles: [Demand fair; supply am 
ry $171@172% to unchanged; supply light but ample; ple; $1.90@145 a unit of protein 
n, Cincinnati: Demand fair; trend strong; 34e% $78 > 
n supply tight: $155 Minneapolis: The market ts stronger, up MILLET 
S, Koston: Demand good; supply tight; $134 $2@2 50 on 32%. which Is scarce, and about St. Louis: Demand very good; supply ex- 
it @135 $1 higher on 346% Crushers report good trem: | mited, recleaned and sacked Early 
NAY Fortune $5.25 ewt., nominal, St, Louis 
N Orleans: Demand slow: tren¢ si- ons: 4 32% ss, 
clever | flax screenings ofl feed $36.60, bulk, Min- MILLPFEED 
$4244; baled alfalfa $28@32; prairie $25 nenpolis Minneapolis: The market showed = firm- 
o7 Ft. Worth: Demand slow: supply sufft- lencies late In the week, reflecting 


rength at Kansas City and less 
ire f supplies locally as interest im- BOARD OF TRADE BULL DING 
ad. Quotation bran $40.50@41, stand- KANSAS CITY, MISSOURI 

id $41.50@42, flour midds, $49, red 


clent carlots 26% old process $71.40, 
ply good. baled alfalfa $28, delivered truck sacked, delivered Ft. Worth, prompt ship- 


lots western Washington common points ment: pellets $2.25 premium 
for TS No 2 green San Francisco: Demand and supply fair; 


Seattle: Demand slack: trend easv: sup- 


Cincinnati: Demand verv” slow: = trend 79 
i steady: suoply plentiful: No 1 timothy Portland: Demand slow; supply ample; Kansas City: Bran has dipped to a new ta 
| (new) $2597°6: first cutting alfalfa (new) trend unchanged; Montana $88, delivered low of $3725, sacked Kansas City, the 7 
£28 erond cutt’ne $22 No. 1 red Buffalo: Demand fair: trend steady; sup- cheapest since February, 1950, and there 
| clover $29@21: mixed. 59 clover (new) ply good; 32% old process $81@82, basis has been some new buying, but the mar- 
y $299 22: brieht wheat or oat straw $15 Boston 
Wichita: Demand fair: supply sufficient; fair; supply adequate; 
ratrie @°0 alfalfa $22 32 82 36% 77. 
of Philadelphia: Demand dull: supply fair: Philadelphia: Demand and supply fair; DEHYDRATION 
in | timothy and clover $32@36 as to quality $82 
Ogden: Supply normal erand crop har- Kansas City: Demand fair: trend strong- cGe ec 
} vect excellent: $1 bale: $16@21 ton In the er: old process $63.50. bulk. Minneapolis; 
barn new $649@6050, bulk, Minneapolis 
New York: Demand fatr: trend firm: Wichita: Demand slow; supply sufficient; 
supply Iimited: timothy, No 1 not offered; $85 
No. 2 No. 3 £27029 Cincinnati: Demand fair: trend steady: 
Beffalo: Demand = slow trend etendv: supply adequate; old process $79; new proc- 
supply plentiful: No. 2 timethyv $18@19: ess $75 
; No. 2 alfalfa $27@28: No 2 timothy. new Boston: Demand poor: supply ample; $80. Al FA L FA M | LLS 
crop $2224 No. 3 new cron $27@720 
straw $1°3@14, all ton basis, Erie County Boston: TD tight: $55 | 
oints t ane rood: piv 
; ° Ft. Worth: Demand dull: supply moder- Cincinnati: Demand good; trend steady; for AGRICULTURE and INDUSTRY | Division—MIDLAND INDUSTRIES, Inc. 
s ate: cariote, baled. No. 1 alfalfa $42944 supply adequate; No, 1 $49@51. | INDEPENDENCE, KANSAS 
; No. 2 $27@29 Oklahoma. aleo Texas origin; 


prairie No $217 42 Tohneen erase, nom- 


; inal. No 2 HIGH CA RO TENE 
m baled alfalfa Us 1 Landby’s DEHYDRATED ALFALFA MEAL (Low Fiber) | Elk Valley Dehydrated 
a 8 No. 2 green $24026: U.S. No. 2 $22 Packed in 50-Ib. papers or 100-ib. burlap bags. ALFALFA MEAL 


$27@28 50 No 2 leafy $24.50@26 
A. J. LANDBY 
elow: ene steady: 
: WARROAD, MINN Blenders 


; v and clover $35 ton, baled, No. 2 $33 
: ' wheat or oat $18. rve $20 


FEED GRAINS 
KAFIR-MILO 


BARLEY - CORN - OATS - WHEAT 


From &very Grain Producing Area in United States 


CONTINENTAL GRAIN COMPANY 


OFFICES: TERMINAL ELEVATORS: 


New York Memphis Fort Worth San Francisco Kansas City Toledo Galveston Nashville 
Chicago — Norfolk Buffalo Vancouver, B. C, St. Louis Columbus Enid Louisville 
Kansas City Nashville Toledo Winnipeg kd Chicago Fort Worth Minneapolis | Memphis 


St. Louis Enid Houston Los Angeles 
Omaha Minneapolis Galveston Washington, D. C, Buffalo Portland Norfolk Houston 


Columbus Louisville Portland Omaha 
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to higher; supply adequate; bran $48@48.25, 
shorts $52@63.26. 


supply ample; 11%¢ gal., in tank car lots, | 
f.o.b. New Orleans 


Los Angeles: rices of cottonseed oil meal (4 


pr 
dollars per ton (bulk) 


COTTONSEED OIL, MEAL FUTURES 


1% protein) on the Memphis Merchants Ex- 


Portland: Demand siow; supply ample Demand fair; trend steady har ne a 
trend unchanged; $45 supply ample; $23 ton, f.0.b. tank cars, Los | — 

Ogden: Supply average; to Utah and Angeles harbor , Sept. 4 5 9 Sept. 1v 
Idaho: red bran and mill run, blended NIACIN | October @ 56.50 56.04 56.00 55.10@ 55.50 
white $44, middlings $49; to Denver: red New York: $9 kilo | December 56.60% 56.90 6.2 56.50 55.00@ 65.50 
bran and mill run $61, middlings January 54.00@ 54.85 1.0 55.00 53.00@ 54.00 
California! red bran and mill run ) OAT PRODUCTS | March ‘ 53.75@ 55.00 4 55.00 53.00@ 53.90 
middlings $56.60, f.0b. San Francisco and Boston: Demand cautious; supply irregu Ma 63.75@ 56.25 1.0 54.50 53.60@ 54.25 
Los Angeles. lar; white pulverized $6556 reground oat | Ju 94.00@ §5.25 ia 4 64.60 53.50@ 64.25 

San Francisco: Demand fair; supply am- feed $21 
ple: $52.50, red bran $55 Philadelphia: Demand fair for pulverized SOYBEAN OIL MEAL FUTURES 

Los Angeles: Demand fair, trend light dull for oat feed; supply ample n pulver | prices of soybean oi] meal (basis Decatur. Ul.) on the Chicago Board of Trade 
ly weak; supply ample; standard mill run ized, fair on oat feed; pulverized whits , n the Memphis Merchants Exchange, in dollars per ton (bull asia) 
$52@53, bran $655@56 oats $57; Canadian oat feed $25, domest 

MINERAL FEED Cincinnati: Demand fair; trend steady 

Indianapolis: Demand good trend un upply adequate reground oats $22@24 4 Sept. 1 
changed; supply sufficient mineral feed pulverized white oats $53 rolled oats $9 September ¢ S75 @ 59.00 
with fodine $51, In 5-ton lots $49, in 10 oO ‘ 95 57.45 
ton lots $48, f.o.b. Indianapoll Buffalo: Demand fair; supply adequate 6.85@ 57.00 

Milwaukee: [Demand heavy; supply fair trend steady reground oats $21, pul j 00 67.40 
$75: 59-lb. blocks $90 ton. erized whi s $50@51, bas Buffalo 3 57 

Wichita: Demand moderate; supply euf pulverized xed feed oat $ 1.26 M 30 57 90 
ficient; all-purpose with todine, 50-Ib. blocks mixers’ pulve ed white oat $5 059.50 Jul 10 4 : 
$91.50, 190-Ib. bags $85, f.o.b. plant basis Bo r Canadian steame imped ‘ 

Omaha: Demand good; supply fair, $85 oats $66.25@67 basis New York MP : 
sacked: $95, blocks Portland: Demand slow; trend firm; sup MEME = 

Seattle: Demand steady supply good ply ample rolled $72, ground $70, cleaned Sept. 4 Sept. 5 Sept. 10 
high phosphorus mixtures $54, competitive $72. October 67.25@ 67.45 56.830@ 57.00 6.504 6.80 
brands $38, both ex-warehouse, 1c! Louisville: Demand fair upply ample December 57.50 56.85@ 7.2 6.5 

Portland: Demand slow supply ample reground ¢ x0) rolled oats groats and Jar 17.004 7.50 6.804 7 6.7 
trend unchanged; $4244: cubes, 50's $2.50 feeding oatmeal $95@100; crimped oats $66 Marc} 57.65@ 58.00 a 7.7 

San Franciseo: remand steady upply pulverized white oata $53.35 Ma 57.85@ 68.25 8.00% §.25 
good: all-purpose with todine $70 New Orleans: Lemand fair to i: trend Jul 58.25 8.054 

Sioux City: 59-Ib. mineral blocks, 8.2% steady upp ample pulverized white oats August 57.754 5s 1 
phosphorus $91 7.6% phenothiazine sheep $5904 70.50, pulverized oats $56; mixed feed 
mirera!l blocks $4 each oats $51 

Ft. Worth: Demand quiet; supply ample Indianapolis: Demand light to fair: trend , an 
earlots, mineral supplement, 20% calcium steady supply ample; pulverized oats $46 vty ape: bran $35, sacked, f.o.b medium black and grey $19 cwt.; small 
4%% phosphorus $7580; mineral blocks white pulverized oat $53, crimped oats points black $14 cwt 
40 Ib. each, 21% caleium, 4% phosphorus $78 ateel-cut ats $100 oat groats $100, San rancisco: vemand good supply KA - 

17% % salt $85@90, Ft. Worth rolled oats $110, No. 2 white recleaned fair; bran $56, polish $62 
95¢@$1 bu 7 St. Louis: Demand and supply fair; 60% 
MOLASSES Memphis: Demand nit Seal re RIBOFLAVIN $86.50@90 bulk, $89.50@94 in paper bags 

Boston: Demand steady; supply ample upply limited; 3 protein, reground oat New York: Demand good; trend steady; $91.50@95 in burlap bags 
13%¢@ gal, in tank cars feed $25 (sale llegal in Tennessee) e supply ample; 10¢ gm. equivalent, freight New Orleans: Demand dull; trend steady 

Cincinnati: Demand fair: trend steady protein, regrour oat feed $30 allowed supply adequate; 60% $93@95 
supply adequate: 11%¢ gal., New Orleans Minneapolis: P and hipping direc Terre Haute: Demand good; supply am- Chicaro: Demand fair; supply adequate; 

Kansas City: Demand fair to good: offer tions continue fairl good; price about ple; 10¢ gm. of contained riboflavin, with 60% protein $85@90. 
ines adequate: market about unchanmed at teady; quotatior f ling 1 il $86% freight allowed for 8,000 and 16,000 potency Ft. Worth: Demand good; supply mod- 
11%¢ gal New Orleans, for nearby and 8 tandard pul ed $48.50, feeding oat dried fermentation solubles. ai od a digester $90@95 4 
12%¢ gal., for October-December; few trades 1 il $75% ind oat feed $17.50@ ea ultato: Demand slow trend m steady; 
at %@ less on each position 0 teamed crimped oats $f SCREENINGS supply good o0% digester $76@78 

Buffalo: Demand fair: trend steady: Milwaukee: | ind air upI amp! Minneapolis: Prices strengthened during Kansas City: Trend «a shade _ stronger 
supply good: Buffalo, tanks $28 2528.50 pulverized white $48 feed $4 molasses the weel is Canadian offerings were re with demand fair to good; $85@90, sacked 
6£00-1b. drums $19 05@10.10: Albany, tanks oat feed § re ind oat $19% 20 ported light. Quotations: country run $194 Kansas City, for 60% digester 
$22.10922.25, 600-1b drums $8. 558.60 £23 lights $5@1 mediums $15@25, heavies St. Paul: Market easier; demand fair 
Raltimore or Yonkers, tanks $21.25@21.40, St. Louis: Demand slow upPI ample $25@40; Canadian $17, bulk, Duluth; Ca supply heavy; $90.50@92 for 60% digester 
600-1b. drums $8 25@8.30 pulverized white oats $53. choice $5 a nadian ground $26, sacked, Duluth: flax _ Milwaukee: Demand heavy; supply fair; 

Minneapolis: Market steady at 11%¢ ground oat feed $19 creenings $28 60% $90 
New Orleans, and $23 ton, West Coast Chicago: Demand poor; supy ample New Orleans: Demand fair; trend steady; WHEAT GERM 

Memphis: Demand good; trend up: sup reground oat feed $17@17.50; fine ground supply plentiful; ground screenings 3/64 in New Orleans: Demand fair; trend steady; 
ply ample; blackstrap 11%¢ gal., tank cars, feeding oatmeal $78@79: feeding led oats grind $40.25 supply adequate $86@87 
fob. New Orleans $88.50@90 Chicago: Demand fair; supply plentiful Chicago: Market steady at $81 

Indianapolis: Demand steady to tmpro. OYSTER SHELL ground eg screenings $29.50@30 Ca 
ing; trend unchanged; supply normal: £0 Los Angeles: Demand fair: trend steady nadian $20.75, bulk — 
wal. drum $14.45, included bulk, supp ample: easter: x 

Milwaukee: Demand fair: supply ade er; supply ample; $10.50@10. unground "per t $23@24, basis New Ord T d 

Now Week: Demand fair: trend steady: Louisville : I ma 1 fair rend teady York Baltimore and Richmond . pp 
supply ample; 12¢ gal SOFT PHOSPHATE WITH by Shi t 

Seattle: steady: supply good PO 4 f am COLLOIDAL CLAY pmen Ss 
trend steady; $23 ton in tank car lots; $8.80, Portla ae 
and: lemand low supply ample Chicago: $22, carlots ~ 

° a te Dem: 8 fair: trend firm trend unchanged western hell $27 east Kansas City: $21.50@22, carlots WASHINGT IN C ounty dr outh 
oak. ern shell $ granite grits $24, crystal St. Louis: $21.10@21.50, carlots., committees continued to place ad- 

a H ars, grits $24 Des Moines: $22.25¢ .50 carlots iti P “der for ea chi 

a a Boston: Demand and supply teady pa Philadelphia: 25@21.50, cariots ditional orde rs for eme rgency ship- 
+P per $21.44 Minneapolis: $: cartots. ments of cottonseed products and 

San Francisco: Demand and supply good; — PEANUT OIL MEAL SORGHUMS grain, but by Sept. 4 more than half 
$23 ton, fob. cars, Richmond, Cal. New Orleans: Demand fair; trend stead tus ‘Ha 

Ft. Worth: Demand fair; supply ample; | Supply tight; 4 $644 68 r Cincinnati: Demand and supply fair of the orders had been filled by ship 

blackstrap, prompt 12¢ gal., f.0.b, Houston; Milwaukee: Pemand and supply fair We ite: Den if upply incres ments. 
carlota, delivered Ft. Worth $30.22 ton, by 26% $53; 45 i j > ‘ee ship- 
truck $28.97, September; seller's market sieiaait-diteaes ing: ha vest Marting im wide area in west As in the previous week, ship 
price on date of shipment, maximum 13¢ hi 8702.02 dolls a TCP ments exceeded new orders by a good 
October through Dee., 14¢ January-Febru- upply ample Tour ane " 
are, Lad. Bouton $3.104 3.25, standard bale margin. New orde rs for the week 
Louisville; Demand slow; trend steady; New York: Demand heavy; trend steads ending Sept. 4, with the total through 
supply ted: Cana n Demand fi supply am- ire: C 
ple: $87.0 that date in parentheses, were: Cot- 
New Orleans: Demand fair; trend stead Portland: Demand slow; trend firm; sup- | tonseed meal 4,920 tons (128,011), 
, Los Angeles: Demand fair: trend steads omaha: In mand fair; supply adequate 369), cottonseed slab cake 315 tons 
LIVER Frenc! Minneapolis: Price are about teady (2,988), corn 159 cars (2,848), wheat 
DOUBLE PROTECTION IN BOTH VITAMINS & ple: $3.16 ened ae I . with buying interest confined to nearby 10 ears (166), oats 172 cars (3,346). 
Available for Demand end fais Memphis: Demand good; trend steady; | the program total in parentheses, 
14% solvent $68.50, | Were: Cottonseed meal 10,313 tons 
oston: Demand steady yply adequat — 
CONTACT: carlots $2.¢ rg $2. 85@ 10 Kansas City: Lemand fair with market (67,922), cottonseed pellets 16,405 
1@ ton belo eek ago; om ow 
Cc. C. WELCH POTASSIUM IODIDE, U.S.P stronger at $57@57.0, | (144,648), cottonseed slab cake 334 
135 Brevoort Road Columbus, Ohio New York: Demand normal: trend steady bull Decatur for Kansas City and West (2,550), corn 416 cars (2,188), wheat 
Ludlow 1077 supply ampli tote 100-1 ond $60 60.50, bulk, Decatur, for unre 6 cars (141) and oats 200 (2,319) 
lots $2.14 It $2.20; p m iodide 
BOARD SUPPLY co chalk mixture le $2.06, 100-1 Demand wood: monty tight; cars. 
q lots $2.08, , $2.11 64.50@65 ton, bulk; 44% $59.50@60 - a 
Chicago: Soybean oil meal weakened in 
35th & Grays Ferry Ave. St. Louis Demand and upply good 
94 100 pots jodide U.S.P 100-Ib the central tates during the week ending 
2317 Philadelphia, Pa. 100% pure potassium to NATIONAL BARROW SHOW 
Buying’ wa hand-to-mouth,. Traders said 
° in fiber drum t lot $ n bottl 
JIM HARTMAN f.o.b. St. Louisa: 90 potassium iodide cal the crop report indicating a large cotton TO BE HELD SEPT. 15-18 
cium stearate mixture 295-Ib. lots $2.06 ir crop is expected was partly instrumental 
Rn. D. No. 1, Chestertown, Maryland leverpak ‘Grom 100-Ib. lots $2.08 in fibe : in the easiness of cottonseed oil meal AUSTIN, MINN. — Plans are set 
Phone: Chestertown 573-33 drums, 26-lb. drums $2.11, 65-I atthns - utions Sept, 9: 41% 75@75.75; 44% for the National Barrow Show, to be 
CONTACT: $2.18, f.o.b. St. Loul 0@ 19.75 pa 
M2 Seattle: Demand slow supply ample; held Sept. 15-18 at Austin. 
L. E. “ROBBIE” ROBERTSON ‘ E BY-PRODUCTS “The National Barrow Show has 
P.O, Box 691, Binghamton, N. New Orleans: Demand fair; trend steady emand rend 10 
Phone: Binghamton 27152 supply tight; bran $31@35, Louisiana mill er; supply ample; 41% $82.50@83 the intention not only to tie the rib- 
N England By-P Ft. Worth : Demand fair supply mutt we Demand good; supply plenti- | bons on the right kind of market hog, 
clen rice ran new crop vs 
ew ng an y roducts Corp. south Texas rice mills, September shipment SUNFLOWER SEED the modern one with a high propor- 
177 Milk Street BOSTON 9, MASS. ~~ es f.o.b. mills St. Louls: Demand satisfactory; supply tion of lean pork cuts of the right 
: Dem 1 goa trend stead arge bls $22 . 
emphis I ur r 1 ren udy limited; large black and grey $ cwt.; quality, said Lew P. Reev e, chair- 
5 man of the packer judging commit- 


SOLD BY MEN WHO UNDERSTAND YOUR NEEDS 


Products of American Industry 


tee, “but also to educate the hog pro- 
ducers in attendance. Our basic in- 
tention is to educate and we think the 
spectator participation that we have 
planned is a new step of value in this 
direction.” 

The first and second prize barrows 
in each single class of the show will 
go to the packinghouse, be slaugh- 
tered, dressed, hung on the rail and 
then closely evaluated by Robert 
Hartle, head of the Hormel Co.'s 
grade and yield buying operation. In 
that way there will be an answer to 
the question of whether a champion 
was really a champion on the rail. 
Killing results after the show will be 
given to those who request them. 
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NEW ENGLAND BY-PRODUCTS CORP. 177 MiLK street Boston, MASS. 
Distributors For Gorton Pew Fisheries Company, Ltd. By-Products Div. 
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Drouth 


(Continued from page 1) 


at which it is sold directly to feeders. 

According to the AFMA, the aver- 
age costs per bushel on corn deliver- 
ed at Kansas City, for example, for 
replacement to destination § states 
should be approximately as follows: 
Arkansas, 96.38¢ bu.; Colorado, 
98.14¢; Kansas, 95.19¢; Missouri, 
94.88¢; New Mexico, 111.19¢; Okla- 
homa, 98.58¢; Texas, 101.01¢. 


Cottonseed Meal Costs 

One of the most unsatisfactory parts 
of the program, according to Mr. 
Glennon, is the fact that cottonseed 
oil meal will cost the feed manufac- 
turer more than $35 ton. This is the 
price at which CCC is delivering meal 
directly to feeders. 

Much of the cottonseed meal is 
“out of position” and this makes it 
extremely costly at times. It would 
have been better if the railroads 
could have allowed a special rate on 
the meal, or the CCC had permitted 
a pelleting allowance of $6.50 ton, 
as originally asked, the AFMA said. 
The CCC, however, has stopped pel- 
leting the meal, which leaves no 
basis for requesting such an allow- 
ance for feed manufacturers from 
the CCC. 

At this late date, any additional 
relief, if it could be obtained, would 
be of little comfort. The railroads al- 
ready have served notice that the 
cut rate for drouth shipments would 
end Oct. 1, with a possible extension 
to not later than Oct. 15. It is 
thought that the program will end 
when this occurs. It also is reported 
that-old crop supplies of surplus meal 
are ebbing and that no new crop 
meal will be used in the relief pro- 
gram. 

It is unfortunate, said Mr. Glen- 
non, that the USDA and the railroads 
did not consult with the feed industry 
at the start of the program. Feeders 
and the government alike would have 
benefited had the scientific mixing 
knowledge and nutritional experience 
of the feed manufacturing industry 
been utilized, he said. 

As it is, however, the effects of 
the program will not end when the 
government halts its BX drouth ship- 
ments, points out Mr. Glennon. Feed 
manufacturers serving the drouth 
area have been hurt, and will contin- 
ue to be hurt for the next several 
months. Ranchers and feeders have 
built up inventories of the govern- 
ment surplus corn and cottonseed 
oil meal, and this will cut into fu- 
ture sales of mixed feeds. 

Mr. Glennon concludes, however, 
that the negotiations just completed 
have served to open up paths of 


TOP-QUALITY 
EUROPEAN and CANADIAN 
Full-pack bales in popular sizes 
RIGHT PRICES « PROMPT SHIPMENTS 
HORTICULTURAL and POULTRY Grades 
Write or Wire for particulars 


BRUCO PEAT MOSS CORP. 


1l W. 42nd St. New York 36, N. Y. 


communication between the new ad- 
ministration in Washington, the rail- 
roads and the feed industry. “We 
feel confident,” he says, “that if a 
similar situation develops in the fu- 
ture the feed industry will be con- 
sulted before a program is approved. 


Texas Counties in 
Drouth Program 
Cut to Only 48 


COLLEGE STATION, TEXAS— 
Only 48 west Texas counties, most of 
them in the South Plains and Trans- 
Pecos areas, remain in the list of 
Texas counties eligible for govern- 
ment drouth aid, following the sus- 
pension of 104 counties from the 
eligible list. 

Orders were given by the State 
Drouth Disaster Relief Committee 
Sept. 10 to suspend relief activities 
in 104 counties, but no counties were 
permanently removed from the drouth 
category established by Secretary of 
Agriculture Benson. The program was 
suspended in 12 other counties about 
two weeks ago. 

The state committee took the ac- 
tion, said Chairman Claude McCan, 
because of greatly improved condi- 
tions in many parts of the state as a 
result of recent rains. He said condi- 
tions in all the counties will be 


watched closely and further adjust- « 


ments made as needed. 

Drouth relief feed still on hand in 
the counties suspended, or en route 
from mills, will be distributed” About 
250 cars of cottonseed meal were 
en route Sept. 4, Mr. McCan said. 

The area removed from the list in- 
cludes the North Plains and the Pan- 
handle and counties in north, central 
and south Texas. 

The counties still in the drouth re- 
lief program are: Andrews, Borden, 
Brewster, Coke, Concho, Crane, 
Crockett, Crosby, Culberson, Dawson, 
Dickens, Ector, Edwards, El Paso, 
Fisher, Gaines, Garza, Glasscock, 
Howard, Hudspeth, Irion, Jeff Davis, 
Kent, Kimble, Kinney, Lovin, Lynn, 
Martin, Menard, Midland, Mitchell, 
Nolan, Pecos, Presidio, Reagen, 
Reeves, Schleicher, Scurry, Sterling, 
Sutton, Terrell, Terry, Tom Green, 
Upton, Val Verde, Ward, Winkler and 
Yoakum. 
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Missouri Extension Asked 


JEFFERSON CITY, MO.— Gov. 
Phil M. Donnelly of Missouri has 
asked President Eisenhower to place 
11 more Missouri counties in a dis- 
aster relief classification as a result 
of Missouri’s prolonged drouth. The 
counties are Buchanan, Platte, Clin- 
ton, Clay, Caldwell, Ray, Livingston, 
Carroll, Sullivan, Linn and Chariton. 


DR. SALSBURY’S TOUR 

CHARLES CITY, IOWA—Nineteen 
foreign agricultural officials, includ- 
ing 15 Turkish veterinarians and 
livestock farm directors, visited Dr. 
Salsbury’s Laboratories here Sept. 
3-4. Their visit was in connection 
with the Mutual Security Agency 
technical assistance program, in 
which the U. S. Department of Ag- 
riculture and land-grant colleges are 
cooperating. 


MICRATIZED 


ae) Chemical Company 


YOU CAN USE 


WITH CONFIDENCE! 


Every pound of Clorofolen 
assayed before it is delivered. 


The assay is always conducted with Clorofolen treated 
products from customer commercial production. 


The bio-assay is conducted by five trained 
observers with a panel of seven dogs covering a 
six day period. 
A copy of the bio-assay made by an independent 
Research Laboratory accompanies each shipment. 


Your own files can substantiate your deodorant 
advertising claims. 


SALES 


OFFICES: 600 S. Michigan Bivd., Chicago 5, lll. 
170 East California Street, Pasadena 1, Calif. 
Canadian Chlorophyll Sales, 393 Weston Road, Toronto, Ont. 


220 East 42nd Street, New York 17, N. Y. 
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“As real friends of the poultry- 
man, let’s see that he gets maximum 
egg production from his feed. 
This he can do only by keeping 
oyster shell before his birds all 
the time. Get busy.” 


A. J. MceCOY 


President 


< NOTHING BETTER > 


MAYO SHELL CORP. 


P. O. Box HOUSTON, 
74 TEXAS 


—MAC. 
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W. R. Duerr 


A. B. Ewing 


FMA EXECUTIVES—Recent executive changes in Flour Mills of America, 
Inc., Kansas City, have placed the above men in charge of the company. 
W. R. Duerr, vice president in charge of sales, has been appointed by the 


board of directors as acting president of the firm. 
America since 


the staff of Flour Mills of 


Mr. 
and 


Duerr has been on 


1912 is widely known in 


milling and baking circles. A. B. Ewing is the new treasurer of the company. 
A recognized business advisor and consultant, Mr. Ewing is a former treasurer 


of Sunshine Biscuits, Inc. 


Business Adjustments Ahead, 


Pillsbury Stockholders Told’ 


MINNEAPOLIS — P. S. Gerot, 
president of Pillsbury Mills, Inc., sees 
the leveling off in business since 
Korea as “probably a good thing,” and 
he also sees “some rather important 
economies effected by the administra- 
tion. He told this to stockholders at 
the company’s annual meeting Sept.8. 

“These facts alone could lead one 
to believe that there would be some 
slight adjustment downward in busi- 
ness,” he said. ‘However, employment 
is at a high level, and in a troubled 
world we surely must be ready for 
whatever comes, which certainly 
spells out preparedness.” 


Competitive Era 


“Specifically as applied to the food 
business, we see a very competitive 
era ahead but that alone should not 
discourage us. We must lean more 
heavily than ever before on our re- 
search people to keep our products at 
top quality, modern, and beyond this, 
we need new products. Beyond this, 
we need people—we must keep our 
organization strong, which means a 
vital personne! program. Beyond this, 
we need to keep our plants modern 
and efficient. Finally—courage, con- 
viction and a lot of drive. 

“Business ahead will not be easy 
but it will be interesting, and at least 
I am very confident that your com- 


pany is better than ever before pre 
pared to deal with the problems 
ahead of us, whatever they may be.’ 

Members of the board and com- 
pany officers were reelected. A new 
director, R. J. Pinchin, was added 
He is head of Pillsbury Canada, Ltd., 
and a vice president of Pillsbury 
Mills, Inc. The other directors are: 
Philip W. Pillsbury, J. Irl Beatty, Ed- 
ward B. Cosgrove, Howard W. Files 
Paul S. Gerot, B. J. Greer, Clyde H 
Hendrix, Clive T. Jaffray, R. J. Keith, 
Paige Lehman, Rogers C. B. Morton, 
John S. Pillsbury, Harry C. Piper and 
Dr. Samuel N. Stevens. 

Elected officers are: Paul S. Gerot, 
president; Philip W. Pillsbury, chair- 
man of the board; J. Irl Beatty, vice 
president; Arthur B. Bolte, con 
troller; Curtiss C. Coleman, treas- 
urer; Howard W. Files, vice presi- 
dent; B. J. Greer, vice president; Ter- 
rance Hanold, assistant secretary and 
assistant treasurer; Clyde H. Hendrix 
vice president; R. J. Keith, vice presi 
dent; Paige Lehman, vice president; 
Dean McNeal, vice president; Brad- 
shaw Mintener, vice president and 
general counsel; Allan Q. Moore, vice 
president; R. J. Pinchin, vice presi- 
dent; J. L. Rankin, vice president; 
Philip F. Sherman, vice president and 
secretary; A. B. Sparboe, vice presi- 
dent. 

For the first time a 
company activities was shown at the 
meeting. This will be distributed 
throughout the plants and branches 
of Pillsbury for screening to em- 
ployees. 


newsreel of 


Oct. 10-17 Dairy Show 
Slated for Chicago 


CHICAGO 
continent's leading breeders of 
bred dairy cattle indicate a 
showing of all the breeds at the first 
International Dairy Show, scheduled 
here Oct. 17. 

It will be held in the air-conditioned 
International Ampitheatre, home of 
the International Live Stock Exposi- 
tion. 

The first entries, reported by the 
management, came from owners from 
the Atlantic and Pacific coasts and 
from Canada to compete for conti- 
nental honors of the year and the 
$5 0CO in cash prizes that are offered 
in the competitions for six breeds 
Ayrshires, Brown Swiss, Guernseys, 


Early entries from the 
pure 
huge 


Holsteins, Jerseys and Milking Short- 
horns 


Officials of the show predict an 


entry of over 2,CO0 head. There will 
also be classes for 4-H and F.F.A. 
| members in all the breeds. 

The new show will be under the 


same management as the 53-year-old 
International Live Stock Exposition, 
the nation’s leading annual show of 
the meat-making breeds of farm ani- 


mals. The show comes the week im- 
mediately following the National 
Dairy Cattle Congress in Waterloo, 
Iowa. 


Officers of the International Show 
report that there will be numerous 
industrial and educational exhibits in 
conjunction with the cattle displays 
that will highlight the nutritional and 
health values of milk and its prod- 
ucts 4 

Rodeo competition in which cow- 
hands of North and South ‘America 
will compete for rich money prizes 
and points to determine international] 
championships of the year in bronc 
riding, calf-roping, bull-dogging, and 
Prahma bull riding contests will be 
staged during the show. Leo Cremer, 
Big Timber, Mont.—known through- 
out the West as “Mr. Rodeo,” will 
produce the round-up. 


W. J. HUFFMAN NAMED TO 
MISSISSIPPI FEED POST 
JACKSON, MISS.—The state de- 
partment of agriculture and com- 
merce has announced the appoint- 
ment of W. J. Huffman as director 
of feed and fertilizer control, to suc- 
ceed R. A. Maddox, who retired April 
30, Mr. Huffman took charge Sept. 1. 
Mr.-Huffman was born and reared 
in Pike County. He got his high 
school education at Southwest Junior 
College, Summit, and his college edu- 
cation at Mississippi State. He was 
graduated from Mississippi State 
with a B.S. degree in general agri- 
culture in 1929, and was commission- 
ed a Second Lieutenant in the USS. 
Marine Corps that same year. He 
retired from the Marine Corps, with 
the rank of major, in 1947, and in- 
structed at Jones Junior College for 
two years. 

He returned to Mississippi State 
in 1951 to work for a master of 
science degree in agronomy (soils). 
Since getting his degree he has been 
working for the state department of 
agriculture and commerce as a seed 
analyst. 


GRAIN FIRM PURCHASE 
BY OGILVIE REPORTED 

WINNIPEG — The Ogilvie Flour 
Mills Co., Ltd., has purchased the 
line elevator system of the Canada- 
West Grain Co., Ltd., it has been re- 
ported here. 

The deal includes 16 elevators in 
Manitoba and Saskatchewan. Two of 
the elevators are located in Mani- 
toba, at Mollard and St. Boniface and 
the others in Saskatchewan, the 
largest being at Melfort, Battleford, 
Buchan, Meadow Lake, Gravelbourg 
and Prince Albert. 

The Ogilvie Flour Mills Co., Ltd., 
owns and operates 121 elevators in 
Western Canada and one semi-public 
terminal elevator as well as five 
large mills located across Canada. 


ALBERT D. ANDERSON DIES 

CLEVELAND Albert D. Ander- 
son, treasurer of the V. D. Anderson 
Co. since its founding in the late 
1880's, died Sept. 4 at the age of 87. 
With his father, V. D. Anderson, and 
three brothers, he organized the com- 
pany which manufactures machinery 
for vegetable oil mills. 


Markets 


(Continued from page 2) 
with probably two weeks more of 
heavy shipments in prospect. 
Dealers are reported to have low 


stocks of all types of feed as a re- 
sult of market uncertainties in the 
past few months. Now, with a turn 
in prices apparently under way, pros- 
pects appear better for expanded 
volume as dealers stock up to meet 
the normally heavier fall demand. 

Order backlogs range from a day 
or two to almost a week, in at least 
one case. Production is mainly on a 
16-hour or 24-hour basis five days a 
week. 


Southwest 


Some feed manufacturers reported 
scattered improvement in demand 
this week, but in general business was 
only moderately better than in re- 
cent weeks. Mills operated only four 
days this week, with light orders and 
the Labor Day holiday balancing off 
to the extent that Saturday over- 
time operations were not required. 

Some mills have a rather good 
volume of orders on the books for 
next week. A day to three days run 
is indicated by mills as of Sept. 11. 

The weather has been warm again 
in the area, and the trade is looking 
forward to frost as a spur for de- 
mand. When sustained cold weather 
arrives poultry will move under cover 
and require more formula feed. Some 
improvement in poultry feed demand 
has been noted, but it leaves much to 
be desired. Hog feed business moves 
into the fall season with excellent 
feeding ratios, and mills are hopeful 
for a good fall pig feed business. 

There is good interest currently 
for dairy feed as much pasture land 
is beyond recovery this season due to 
the long drouth. Cattle feed sales are 
sluggish and far behind a year ago. 
While some early orders have been 
placed, they represent only a fraction 
of last vear’s volume due to the cheap 
feed program being carried on by the 
government. 

The trend in feed prices continues 
lower. Mills reported reductions of 
$1.75@2 ton in feed prices. 


Central States 


A slight pickup was indicated for 
formula feed business in the central 
states during the week ending Sept. 
9, although feed manufacturers were 
quick to point out that the fall up- 
turn is not here yet. 

The growing volume of feed con- 
sumed by turkeys as they reach ma- 
turity is swelling the total feed moved, 
and observers also pointed out that 


cattle feed is beginning to move. 
Some large feed manufacturers are 


preparing to release winter booking 
plans for cattle feed soon. It also was 
noted that the price structure firmed 
somewhat this week, and a measure 
of confidence in the market returned. 

Order backlogs ranged from two to 
three days. Some market men expect 
business to show steady improvement 
over the next few weeks now that 
the hot weather appears to be over. 


Ohio Valley 


Formula feed business in the Ohio 
Valley continued this week to move 
along at a fair pace, virtually un- 
changed from the situation reported 
by manufacturers during recent 
weeks. Turkey and broiler feeds con- 
tinue to lead in demand, with egg 
mashes also moving in considerable 
volume. 

Any fear of a drouth throughout 
the valley area appeared to have been 
dissipated last week end, when tem- 
peratures dropped to the high 80's 
and rainfall amounted to more than 
an inch. While considerable more rain 
is needed, county agents reported 
that late fall crops will not be too 
severely damaged and that pasturage 
has been revived somewhat, 

With plentiful farm crops available 
for feeding poultry and cattle, some 
manufacturers expressed the belief 
that early winter feedings of formula 
feeds will be affected unfavorably, 
while others were of the opinion that 
the record flocks of hens and turkeys 
will require considerable tonnages of 
mixed feeds, both to maintain egg 
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production and for fattening for the 
holiday market. 

Prices of formula feeds remained 
steady this week, supplies of most 
ingredients were normal and mill 
operations were continuing at about 
75% of capacities on a five-day, two- 
shift basis. 


Northeast 


Formula feed production through- 
out the Northeast was up slightly the 
past week. Demand was considered 
extremely good for the poultry feeds, 
especially laying feeds while dairy 
demand continues to ease off slightly 
from week to week. 

With a plentiful supply of home 
grown grains on hand after the re- 
cent harvest and pasture helped by 
good rains dairy demand is not ex- 


pected to improve for some time. 
Considerable wheat damaged by rains 
at the time of the harvest is being 
used for feed. This may cause a 
further extension of the time when 
it would ‘be necessary to go into 
formulas, 

Millfeed production shot up to a 
new high for some time last week, 
due to a heavy grind of flour, but 
demand was sufficient to hold up the 
market to practically last week’s of- 
ferings, with a slight rise noted in the 
better grade middlings and red dog, 
Bran was a trifle easier,.along with 
the lower grade middlings. Protein 
meals showed a weakness as com- 
pared to the previous week, with 
buyers not willing to follow the ad- 
vance which started a couple of 
weeks back. Neither were they in- 


clined to book very far ahead, being 
content to take spot offerings not 
later than a month distant. 


Pacifie Northwest 


The formula feed business con- 
tinued at a steady pace in the Pacific 
Northwest, all sections of the trade 
were working on strictly nearby in- 
ventorics 

Ample supplies of all types of in- 
gredients are available, crop pros- 
pects are excellent and buyers are 
watching market developments close- 
ly in an effort to determine just where 
and when bottoms will be reached. 
The feeling is growing in the trade 
that support prices will represent 
ceilings rather than floors on grains 
and produce, and whether these com- 


modities will ultimately work up to 
support levels or whether they will 
fluctuate in a range of less than sup- 
port remains to be seen. 

An illustration of lack of confidence 
on the part of buyers in ingredient 
markets is demonstrated by the cur- 
rent situation on millfeed. Flour grind 
in the Pacific Northwest is at a lower 
point than it has been for some years, 
and normally this would mean a 
strong local millfeed market. How- 
ever, the market is very dul] at $45 
ton, delivered common transit points, 
and it shows no sign of picking up. 

Formula feed prices were un- 
changed during the week, and broiler 
feeds and egg mashes were reported 
in good demand. Demand for turkey 
feed is starting to slack off, and dairy 
feed business is only fair. 
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COAST-TO-COAST SERVICE 365 DAYS OF THE 
YEAR All-year production from strategically located 
plants in 9 states.. from crisp soil 7,546 feet above 
sea level to lush valleys 230 feet helow! Look to 
Saunders for the fast, dependable service you want 
on quality controlled dehydrated and sun cured 
alfalfa meal. 


FRESH, VELVETY-GREEN, YEAR ROUND PRO- 
DUCTION ADDS SNAP TO YOUR FEEDS With the 
swing of the seasons across the country, Saunders 
equipment moves fast to bring you alfalfa at the 
height of its color, freshness and “nutritional good- 
ness’”’.. to bolster nutritive value ..to make palatable 
feeds . . to enhance feed appearance. 


PELLETS, DUSTLESS-KRUMBLES, MEAL—OR 
ANY FORM TO MEET YOUR REQUIREMENTS 
AT ANY TIME Saunders precision-blending plants 
at Calapatria, California; Big Bend, Colorado; Steele, 
Missouri and Toledo, Ohio bring you the desired 
specification and grade for your requirements. 


WRITE—WIRE—PHONE FOR QUOTATIONS 


SAUNDERS MILLS, INC., General Offices 
TOLEDO, OHIO 
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